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The New Year! 


Are you facing the New Year 
with confidence born of knowl- 
edge that you are financially 
fortified to meet all conditions 
that are likely to arise? 


The situation at present, with 
interest rates low and money 
plentiful, is especially favorable 
to the refunding of temporary 
obligations and the placing of 
financing on a permanent basis. 
Inquiries from prospective bor- 
rowers are invited. 


LACEY 


Securities Corporation 


Illinois Merchants Bank Bldg., 
231 So. LaSalle St., Chicago 
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These Items Should 
Interest Buyers 


Below are a few items that 
should appeal to the buyer who 
is on the lookout for more than 
ordinary values. All this stock 
is well manufactured from finest 
quality timber. 

290,000’ 6/4” No. 1 Com. & Btr. Soft Elm 

100,000’ 4/4” No. 2 Com. & Btr. Soft Maple 
50,000’ 5/4” No. 1 Com. & Btr. Hard Maple 
40,000’ 4/4” No. 2 Com. & Btr. Black Ash 


100,000’ 4/4” No. 3 Com. Birch 
100,000’ 4/4” No. 2 & Btr. Spruce 


50,000’ 13/16x244” Clear Maple Flooring 
25,000’ 13/16x11%” Clear Maple Flooring 
25,000’ 13/16x244” Factory Birch Flooring 


Write for delivered prices. 


NEELAND-McLURG 


LUMBER COMPANY 


Morse,Wis.-Phillips,Wis. PHILLIPS,WIS. 





Extra Sturdy 
Flooring 


We have some 17/16” Hard Maple 
Flooring which offers a real opportunity 
to factories, warehouses, stores, etc., to 
obtain a floor that will last a lifetime un- 
der hardest conditions. All regular widths 
and grades. Made from carefully selected 
stock. Good manufacture. Shipped with 
13/16” Maple or Birch Flooring, if de- 
sired. An exceptional buy for the man 
who wants an exceptional floor. 
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Delivering 


the Grades 


ordered by our customers is one of the 
reasons why we have so many ‘‘regu- 
lar’ customers on our books. Another 
reason is because of the superior qual- 
ity of our 


Northern Hardwood 
and Hemlock Lumber 


You have complete assurance of re- 
ceiving the grades you order because 
we bill direct from the mill, thus afford- 
ing you an accurate check on every 
shipment. Investigate our special lum- 
ber sales service before you place your 
next order. 


Weidman - Vogelsang 
cwiebatsue, Lumber Co. 


~ GRAND RAPIDS, MICH. a 
MA 
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Fundamentals of American Government 


URING THE ONE HUNDRED and thirty-eight years of their 
existence as a nation the people of the United States have 
prospered and have progressed both materially and intellec- 

tually at a rate and to a degree previously unknown. 
and prosperity began so soon after the adoption of the Constitution 
and has continued with so few interruptions since that only the 
most confirmed skeptic will presume to deny that our form of gov- 
ernment more than any other in the world creates conditions favor- 
able to the dissemination of prosperity among the people. 


Americans, however, are habitual fault-finders in governmental 
affairs, as all freedom-loving people must be if they would perpetu- 
Complaints of administration and of particular 
legislation are therefore more often to be commended than depre- 
But when complaint or criticism is directed against the 
foundations of the government itself and changes in both spirit 


ate their liberties. 


cated. 


This progress 


government: 





and letter are proposed they deserve not only the closest scrutiny 
but often the most vigorous opposition. 
the superficial and the uninformed it may seem wasted effort to re- 
state and recall the fundamental principles of free government as 
exemplified in American institutions, the need of such reminders is 
fully realized by those who know at what cost liberty has been won 
and who know also how easily they have been lost. 
fundamentals of free government been more happily phrased than by 
President Coolidge in his annual message to Congress this week. The 
message is permeated with the spirit of liberty and should be read 
in its entirety for that reason if for no other. 
prove this statement of the relation between national and local 


While to the thoughtless, 


Rarely have the 


Everybody must ap- 


The functions which the Congress are to discharge are not 
those of local government. 


The greatest solicitude should be 
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exercised to prevent any encroachment upon the rights of the 

States or their various political subdivisions. Local self-gov- 

ernment is one of our most precious possessions. It is the 

greatest contributing factor to the stability, strength, liberty 
and progress of the nation. It ought not to be infringed by 
assault or undermined by purchase. It ought not to abdicate its 
power through weakness or resign its authority through favor. 

It does not at all follow that because abuses exist it is the con- 

cern of the Federal government to attempt their reform. 

Society is in much more danger from incumbering the na- 
tional government beyond its wisdom to comprehend, or its 
ability to administer, than from leaving the local communities 
to bear their own burdens and remedy their own evils. Our 
local habit and custom is so strong, our variety of race and creed 
is so great, the Federal authority is so tenuous, that the area 
within which it can function successfully is very limited. The 
wiser policy is to leave the localities, so far as we can, pos- 
sessed of their own sources of revenue and charged with their 
own obligations. 

There can be no danger from socialism among those who recog- 
nize the principles on which the American government is founded, 
but it has not infrequently happened that failure to recognize those 
principles has made the way easy for the passage of legislation 
that smacks more of socialism than of true Americanism. As this 
danger is always present the President has done well in giving the 


following statement of the principles of American government: 

It is a fundamental principle of our country that the people 
are sovereign. While they recognize the undeniable authority 
of the State, they have established as its instrument a govern- 
ment of limited powers. They hold inviolate in their own hands 
the jurisdiction over their own freedom and the ownership of 
their own property. Neither of these can be impaired except 
by due process of law. The wealth of our country is not public 
wealth, but private wealth. It does not belong to the govern- 
ment, it belongs to the people. The government has no justifi- 
cation in taking private property except for a public purpose. 
It is always necessary to keep these principles in mind in the 
laying of taxes and in the making of appropriations. No right 
exists to levy on a dollar, or to order the expenditure of a dollar, 
of the money of the people, except for a necessary public pur- 
pose duly authorized by the Constitution. The power over the 
purse is the power over liberty. 

By some it is deemed a commonplace to say that the American 
government is a government of the people, but the phrase has a vi- 
tal significance that every American ought to recognize and keep 
perpetually in mind. Persons who have gained their notions of gov- 
ernment from living under a monarch are apt to think of it as an in- 
dependent and omnipotent entity answerable to nobody. Because of 
the prevalence of this idea and because it is having its influence upon 
legislation the President’s restatement of fundamentals is espe- 
cially timely. 





Manufacturers and Distributers Coming Together for Mutual Benefit 


HROUGHOUT THE COMMERCIAL world the trend for many 
fi years has been toward a recognition of community of interest 
between maker and user, between buyer and seller. Nowa- 
days the interest of the maker does not end with the disposal of his 
product or commodity; he wants his good name to carry through 
with it from the time it leaves his hands until it has reached and 
satisfied the ultimate user. Likewise, if, as in the case of lumber, 
he must market his product through a multitude of distributers, 
he recognizes that in a very practical sense his interests are closely 
identified with theirs. 

Until lately, the need of definite codperation between manufac- 
turers and retail distributers of lumber has not been brought home 
to the industry. When the retailer dealt in lumber only, or at least 
when he sold nothing that competed with lumber, his interests 
coincided with those of the millman all the way around. But when, 
owing to conditions over which he had no control, other building 
materials found a place in his stocks, the retailer, without ceasing 
to be the sole purveyor of lumber in his community, became the 
distributer of products of industries that sought trade chiefly in 
fields hitherto occupied by lumber. 

It has been said that this change has been brought about through 
no effort of the retailer, and this is literally true with respect to 
most of the substitutes for lumber. These commodities have not 
been sought by the dealer. In most cases he has been slow if not 
reluctant to stock them. Indeed, he has commonly refused posi- 
tively to handle them until a demand created by the producer him- 
self had brought buyers directly to his yard. In many cases also his 
reluctance to stock substitutes has been overcome by the conviction 
that if he did not handle them they would be stocked by dealers in 
other lines, and that they would prove, as they have often, to be the 
opening wedge for other building materials. 

Owing to the situation thus created, the lumber industry as a 
whole has suffered; for while lumber substitutes have been pro- 
duced and sold at a profit, lumber often has been marketed at a 
loss. For a decade or more manufacturers have realized that some- 
thing was wrong with their sales policies or methods, or at least 
they have felt that somewhere in the sales chain there was a weak 
or rusty link. Many proposals have been made to better condi- 
tions and some of the remedies adopted have helped; but the 
problem has not hitherto been investigated with the thoroughness 
that its importance deserved. It is believed that the proposal made 
at the directors’ meeting of the National Lumber Manufacturers’ 
Association, by Wilson Compton, secretary-manager, as outlined 
on page 50, will, if carried out faithfully, develop the facts on 
which to build a prosperous industry. Briefly, Mr. Compton pro- 
poses that manufacturers, retailers and consumers shall confer, 
and that constructive criticisms and suggestions shall be invited, 
recorded, studied and acted upon. The benefits to be derived from 
the proposed conferences are summarized by Mr. Compton as 
follows: 


To enlist among influential retail dealers an active interest 
in maintaining and extending the use of lumber; to ascertain 
first hand what specific services by manufacturers will be most 
helpful to the retail dealers in extending the use of lumber; 


to stimulate the interest of the retailer in the use of stand- 
ard grades, sizes and molding patterns; to seek a basis for 
larger retail outlets for short and odd length lumber; to 
ascertain retailers’ objections and criticisms of manufacturing 
and shipping practices, inspection, terms of sale, credits etc.; 
to lay before the retailers practical suggestions regarding 
systematic ordering, forward-buying, adherence to standard 
grades and sizes, and mill shipments, which, if done, would 
add to the economy and stability of lumber manufacture; to 
discuss the increasing costs of lumber distribution from mill 
to consumer, and possible remedies; to seek from representa- 
tive retailers specific suggestions of improvements in manu- 
facturing and shipping practice; to meet representative retail- 
ers on their own grounds, an action which has never heretofore 
been systematically undertaken by the lumber manufacturers; 
in a general way, to establish between manufacturers and re- 
tail dealers and, so far as practicable, the representative groups 
of lumber consumers, a basis of common interest and mutual 
confidence and respect. 

This agenda, if it had no other purpose, serves to bring before 
the lumber industry a summary of the problems to be solved, the 
ends to be sought and the probable nature of the remedies to be 
adopted. But it is believed that lumbermen in all branches of the 
industry are in a mood to join in a program that promises so 
much to them all. The proposal is unique in the lumber industry, 
but the fact that it is so is in its favor, and it is to be hoped that 
the opportunities it offers for promoting the prosperity of the 
industry will be eagerly grasped by all who are called upon to par- 
ticipate. Manufacturers will profit greatly through learning more 
about the ultimate uses of their products, and retailers will benefit 
from the knowledge they gain regarding the methods and prob- 
lems of manufacture. Each will profit directly from this intimate 
contact and conference, and the industry as a whole will derive 
benefits sure to increase in magnitude and multiply in number as 
the codperative program is carried out. 


The Problem of Delivery Costs 


‘JN MANY RETAIL YARDS ' the cost of deliveries is the largest 
single item of overhead. A retailer who keeps very careful 
cost records has recently said that his delivery cost for 1924 

was 4% percent of his total overhead for that year. To an Ohio 

dealer the cost of delivery constitutes a problem of such magni- 
tude that he makes the suggestion that retailers should agree that 
they will make no deliveries, asserting that there is no law to 
prevent such action. Be that as it may, the question of how the 
delivery problem may best be handled is one of pressing impor- 
tance. The various retailers’ conventions soon to be held afford a 





forum for its full discussion; out of which would no doubt come 
many practical ideas that would help the individual retailer to de- 
cide as to the best way for him to handle his deliveries. 

To many dealers the delivering of lumber and other materials 
bought at their yards is a necessity. Or, to put it another way, it 
is a form of service which they feel they must render or lose out 
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in the competition race. Others regard their delivery facilities as 
a means of greatly enlarging their trade territory, or to state it a 
little more bluntly, of encroaching upon the territory of others, “a 
subject upon which much might be said, but which lies outside the 
present discussion. 

Authentic data as to practices in vogue among retailers are to be 
found in an article appearing on page 46 of this issue. This infor- 
mation has been compiled by the AMERICAN, LUMBERMAN with the 
thought that it would be helpful to have a sort of composite picture 
of retail practices in this particular as a basis for discussion of the 
subject of deliveries, free or otherwise, at the forthcoming retail 
conventions. 

While here and there a dealer may be so situated as to be able 
to eliminate deliveries, there is little doubt that the delivery of the 
bulk of the materials sold by the average retailer will continue to 
be a fixed item of service. We might go further and without fear 
of being discredited by the actual outcome, prophesy that the 
volume of retail deliveries will continue to increase rather than 
decrease. 

Therefore, the logical course is not to advocate the elimination 
of deliveries, except possibly in isolated instances where that course 
may be practicable, but rather to determine how they may be made 
at least to bear their own cost. There is only one conclusion pos- 
sible, and that is that the customer must pay the cost, either as a 
direct charge or included in the selling price of the merchandise. 
There is something to be said for the direct charge, but it some- 
times proves objectionable to the buyer, who dislikes to have any 
“extra,” as he views it, “tacked on.” On the whole, the most prac- 
ticable plan seems to be to make the selling price of each item of 
stock carry the cost of delivering that item, as nearly as it may be 
determined. This means that the delivery cost of each class of ma- 
terial handled must be determined from actual experience and 


carefully kept cost records. Hit-or-miss estimates are dangerous, 
because they result either in setting too high a selling price and 
thereby increasing the difficulties of competition, or else too low 
a one, which means a continuing leakage of profits. 





‘Exemplifying Lasting Beauty of Wood 


ROM TIME TO TIME the AMERICAN LUMBERMAN has pub- 
lished photographs of wood houses that were built from one 
hundred to two hundred years ago, and some that are even 

older, as incontrovertible evidence that houses built of wood com- 
pare favorably, from the standpoint of permanence, with those 
built of other materials. That hquses well built of good lumber 
and kept properly protected by paint will serve many generations 
of occupants is amply proved by the hundreds of houses built be- 
tween one and two centuries ago, and still in good condition, to be 
found all over the country. 

That architectural beauty often is lastingly enshrined in houses of 
wood construction is strikingly shown by the illustration appearing 
on the cover this week, which shows the front of the historic old 
house commonly known as the Jumel Mansion, in New York City, 
which was built by Roger Morris in 1765. Like many other old 
houses, particularly in the eastern States, this mansion has his- 
torical associations, having been occupied by Washington as his 
headquarters from Sept. 14 to Oct. 21, 1776. It is, moreover, an 
especially fine example of Colonial architecture. The house was 
bought by Stephen Jumel in 1810, and since that time it has been 
known by his name. 

For use of this attractive photograph the AMERICAN LUMBERMAN 
is indebted to the courtesy of Russell F. Whitehead, editor of the 
White Pine series of architectural monographs. 














Production and Shipments Increase 
[Special telegram to AMERICAN LUMBERMAN] 


WASHINGTON, D. C., Dee. 10.—The National * 


Lumber Manufacturers’ Association received 
telegraphic reports today of the status of the 
lumber industry, for the week ended Dee. 5, 
from 371 of the larger softwood, and 101 of the 
thief hardwood, mills of the country. The 332 
comparable reporting softwood mills showed in- 
creases in production and shipments, and a de- 
crease in new business, as compared with reports 
for the previous week, when, however, 19 more 
mills reported. An apparent decrease in all 
three items was noted in comparison with re- 
ports for the same period last year, which was 


§ probably due, in part, at least, to 51 more mills 


reporting at that time. The hardwood reports 
gave 101 operations as having about the same 
proportional activity as 117 operations report- 
ing the week before. 

The unfilled orders of 225 southern pine and 
West Coast mills at the end of last week 
amounted to 604,572,759 feet, as against 632,- 
617,558 feet for 228 mills the previous week. 
The 124 identical southern pine mills in the 
gtoup showed unfilled orders of 274,956,444 feet 
last week, as against 282,483,432 feet for the 
week before. For the 101 West Coast mills, the 
unfilled orders were 329,616,315 feet, as against 
400,134,126 feet for 104 mills a week earlier. 
Altogether the 332 comparable reporting 
mills had shipments 109 percent and orders 
102 percent of actual production. For the 
southern pine mills, these percentages were re- 
spectively 119 and 107; and for the West Coast 
mills, 108 and 97. Of the reporting mills, the 
926 with an established normal production for 
the week of 206,661,049 feet, gave actual pro- 
duction 101 percent, shipments 110 percent and 
orders 103 percent thereof. 


The figures for last week, the week hefore, 
When 351 mills reported, and the same week 
last year, with 383 mills reporting follow: 
Production—210,603,199 feet, against 210,- 
567,968 feet the week before, and 218,182,118 
feet last year. Shipments—228,755,874 feet, 
against 209,675,382 feet the week before, and 
“37,906,031 feet last year. Orders—214,521,495 
feet, against 239,755,839 feet the week before, 
and 257,455,404 feet last year. 





A comparison of the lumber movement for 
the first forty-nine weeks of this year with the 


same period of 1924 follows: Production— 
11,785,722,432 feet, against 11,273,227,305 
feet; 1925 increase, 512,495,127 feet. Ship- 
ments—11,643,040,730 feet, against 11,251,- 
085,423 feet; increase, 411,955,307 feet. Orders 


—11,482,278,442 feet, against 
feet; increase, 395,874,453 feet. 

The mills of the California White & Sugar 
Pine Manufacturers’ Association make weekly 
reports, but for a considerable period they have 
not been comparable in respect to orders with 
those of other mills. Consequently, the former 
are not represented in any of the foregoing 
figures. Twenty-two of these mills reported a 
cut of 17,789,000 feet; shipments, 23,403,000 
feet, and orders, 20,511,000 feet. The reported 
cut represents 71 percent of the total of the 
California pine region. 

The West Coast Lumbermen’s Association 
wires that new business for the 101 mills re- 
porting for the week ended Dee. 5 was 3 per- 
cent below production, and shipments were 8 
percent above production. Of all new business 
taken during the week, 41 percent was for fu- 
ture water delivery, amounting to 38,409,541 
feet, of which 24,472,168 feet was for domestic 
cargo delivery, and 13,937,373 feet export. 
New business by rail amounted to 1,684 cars 
(approximately 50,520,000 feet). Forty-nine 
percent of the week’s shipments moved by 
water, amounting to 51,267,670 feet, of which 
32,823,540 feet moved coastwise and _ inter- 
coastal, and 18,444,130 feet export. Rail ship- 
ments totaled 1,625 cars (approximately 48, 
750,000 feet), and local deliveries, 5,249,800 
feet. Unshipped domestic cargo orders total 
101,738,565 feet; foreign, 111,087,750 feet, and 
rail trade, 3,893 cars. 


11,086,403,989 


Fir Logging Operations Active 

Logging camp operations in the fir districts 
are very active, according to the Four L Bul- 
letin. Labor turnover in the woods is at a 
minimum. Several logging concerns have an- 
nounced that they will shut down Dee. 10 and 
will remain closed until after the holidays. 
With two or three exceptions, fir sawmills are 
cutting on same schedules that have prevailed 
for a month past. Box factories are not oper- 








ating at capacity, several running part time 
only, while at many others crews have been re- 
duced. The same holds true of shingle plants. 
Nearly all logging camps in the Grays Harbor 
country are operating, and all sawmills in 
Hoquiam and Aberdeen are cutting. The slight 
surplus of loggers and sawmill men which has 
prevailed there during the last month has 
largely been absorbed. There are few skilled 
millworkers seeking employment, and there are 
practically no unemployed experienced loggers. 
Seasonal curtailment and closing down of pine 
saw mills in the Inland Empire are cortinuing. 
Woods operations are at a low point. Snow 
falling recently will undoubtedly have a tend- 
ency to start sleigh hauls at the winter camps. 
Almost no calls for woodsmen have been re- 
ceived during the last two weeks. Labor turn- 
over in all lines is very low. 

The Western Pine Manufacturers’ Associa- 
tion, with one more mill reporting, indicated a 
slight decrease in production, a substantial in- 
crease in shipments, while new business was 
slightly in excess of that reported for the week 
earlier. 

The California Redwood Association reported 
marked increases in production and shipments, 
and a nominal decrease in new business. 


‘he Northern Hemlock & Hardwood Manu- 
faeturers’ Association (in its softwood produc- 
tion) reported some increase in production, a 
marked decrease in shipments, and a slight in- 
crease in new business. 


The Northern Pine Manufacturers’ Associa- 
tion, with one more mill reporting, indicated 
considerable increase in prodtction, a notable 
decrease in shipments, and a good gain in new 
business. 

The hardwood mills of the Northern Hemlock 
& Hardwood Manufacturers’ Association re- 
ported from 15 mills production as 950,000 feet; 
shipments, 2,716,000 feet, and orders, 3,258,000 
feet. 

The Hardwood Manufacturers’ Institute, of 
Memphis, Tenn., reports, from 86 units, produc- 
tion as 11,431,362 feet; shipments, 17,180,758 
feet, and orders, 15,624,746 feet. The normal 
production of these units is 15,478,000 feet. 

For the last 24 weeks, all hardwood mills re- 


(Continued on page 80) 
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Joists for Flat Roof Garage 
EDITOR 
quiry No. 1,635 in the AMERICAN LUMBERMAN of 


AMERICAN LUMBERMAN: Answering in- 


Nov. 14, 1925, we are of the opinion that the 
3 x 4-42-foot fir rafters would carry a load of about 
42 pounds to the square foot in addition to the 
weight of the rafters themselves, the sheathing and 
composition roofing. ‘These figures are based on 
spacing rafters 12 inches center to center and 
bridging them with three rows of 2 x 4 herring- 
bone or X bridging. 

We consider 40 pounds a square foot safe here 
but as the snowfall is much heavier in Michigan 
would recommend that each rafter be trussed by 
securely nailing on two pieces 2x4—20-foot spring- 
ing from about one foot inside the wall at the 
extreme lower edge of rafter and meeting in cen- 
ter at the extreme upper edge with a perfect plumb 
cut. If this truss is well made by nailing the 
2 x 4’s with 16 penny nails about 8 inches apart, 
well staggered throughout and set at a pitch to 
just come to surface on opposite side of rafter they 
will increase the safe load about 20 percent. 

If this percentage was not sufficient they can 
increase the safe load about 15 percent more by 
trussing the opposite side of rafter in the same 
way. In this latter event they would carry a safe 
load of about 60 pounds a square foot, and the 
job would require one piece 3x14—-42-foot and 4 
pieces 2x40—20-foot to each foot of length of 
the building. 

If the material were available %3x16—42-foot 
would be much better as it would carry about 30 
percent more load than the 8x14-inch. 

We are not engineers and only speak from past 
experience on similar work. The engineers’ form- 

WxD x 200 
ula of ——— -—- 
L 


Load 


in which W width and D = depth of timber and 
L length in feet is something near right but 
the dimensions must be taken at exact size and 
not at the nominal size. This formula seems to 
be about right for No. 1 longleaf pine or sound 
and square edge oak and we assume the fir to be 
similar.—Frank Bryson, President Bryson Lum 
ber Co. 


Would Make Cabinets and Specialties 


We would like to be put in touch with a con- 
eern that would like to have small radio cabinets, 
battery boxes, small tables, or any other articles 
manufactured. At this season of the year we are 
in a position to take on some work of this nature 
in order to keep our mill in operation. If you 
can give us the names of any such concerns we 
shall be very glad to have you do so.—INQUIRY 
No. 1,659. 


[This inquiry comes from an Illinois lumber 
concern, and it is published with the hope that 
readers may be able to supply information that 
will be helpful.—Eprronr. | 


Worms in Hickory Lumber 


We have just had some hickory lumber sawn 
for making wagon axles, double trees ete., and 
knowing that sometimes the worms ruin hickory 
and wishing to avoid this, we write to ask that 
you tell us the best method for curing green 
hickory lumber to avoid the worm nuisance.— 
INQuIRY No. 1,655. 


[This inquiry comes from an Illinois lumber 
concern. Evidently the injury to which this in- 
quiry refers is that caused by the ‘‘ powder 
post’’ beetle. Regarding the activities of these 
beetles, T. E. Snyder, entomologist in the Bu- 
reau of Entomology of the Department of Agri- 
culture, Washington, D. C., says: 

Seasoned hardwoods are frequently damaged by 
the so called “powder post’ beetles—insects that 
lay their eggs in the sapwood and reduce the wood 
fiber to a powder-like condition. Such insects are 
able to survive the ordinary dry kiln processes and 
in order to kill them when they are in the wood 
it is necessary to have the stock run through the 
ordinary dry kiln and at the end of this operation 
have the temperature raised to 180 degrees or 
over for a short period, say half hour, or ex- 
posed for one and one-half hours to live steam at 
a temperature of 135 degrees Fahrenheit with a 
humidity at the saturation point. We have com- 
monly found that these insects will survive the 
ordinary kiln drying process. 

The insects in the wood can also be killed by 
saturating it with or dipping it in Orthodichloro- 
benzene, which can be purchased from chemical 
concerns. 

It is a rather simple matter to prevent this 


type of injury 
tion, classification 


by a system of periodical inspec 
into heart and sap wood and 
rapid utilization of the seasoned lumber. Dam 
age can also be prevented by dipping the stock 
in any substance, such as linseed oil, which will 
close the pores of the wood. 

Readers who have devised other successful 
means of preventing injury by the ‘‘ powder 
post’? beetle are invited to send this informa- 
tion along for the benefit of the inquirer whose 
name will be supplied on request.—EbITor. | 





Grading and Drying of Gum 

J um located on a new area of about two million 
feet of red gum, southern yellow pine, oak, hickory 
and cypress. I want information as to sawing, 
stacking and grading sweet and red gum; also book 
of inspection rules on all hardwoods.—INnquiry No. 
1,652. 

[This inquiry comes from Georgia. For the 
grading and inspection of hardwoods this in- 
quirer will of course want the rules of the Na- 
tional Hardwood Lumber Association, the only 
hardwood inspection rules now in general use. 

To this inquirer have been given the names 
of organizations that doubtless will be able to 
give him the definite information he requires 
regarding the stacking and drying of gum. It 
is generally admitted by lumber manufacturers, 
of course, that the handling of gum during the 
drying process, is one of the most important 
factors in determining what the profit of the 
lumber manufacturer shall be. Improvement 
in the drying of red gum has been the means 
of promoting the sale of an excellent wood that 
before the problem of drying had been solved, 
was neglected if not almost despised.—EDpITor. | 





“Vinegar” in Hollow Trees 

Will you please inform us what causes some 
hollow trees to make a loud report when the hol- 
low part is struck with ax or saw? Do some 
trees, such as oak, contain a substance calleg 
“vinegar”? If so, what causes it and what effect 
does it have on lumber?—INQuIRY No. 1,654. 

[This inquiry comes from West Virginia, and 
as no information regarding the presence of g 
substance called ‘‘vinegar’’ found in the in- 
terior of hollow oak trees is available in this 
office, it is published in order to enable readers 
to supply any information they may have. 

The hollow sound or ‘‘report’’ that is pro- 
duced when a hollow tree is struck with an ax 
is of course owing to the vibration set up by 
the blow. The principle is the same as that of 
the drum.—EDITor. | 


Outlet for Hickory, Beech and Maple 

We should like to get into communication with 
concerns interested in utilizing hickory, beech and 
maple. During the next ten or twelve years we 
shall have somewhere about 22 million feet of 
these woods that will come in with the other tim- 
ber. Shortly after the first of the year we expect 
to start our band mill and we would deliver the 
hickory, beech and maple directly to the concerns 
that expected to work them. Any help you can 
give us along this line will be greatly appreciated. 
——INQUIRY NO. 1,658. 

[This inquiry, which comes from a well known 
Kentucky hardwood manufacturing concern, is 
published for the benefit of readers who may 
be interested in obtaining the wood mentioned. 
EDITOR. | 

















1873 NEWS AND VIEWS OF 1925 
From the AMERICAN LUMBERMAN 
The madene Indian res-| be allowed to sell the timber|to be distributed equally 


ervation consists of ten town- 
ships in Shawano County. 
* * * There are nearly four 
townships of good pine. The 
remainder of pine lands are 
barren or have been devas- 
tated of the timber. There 


now. 


and invest the proceeds as an 
income, reserving the [ands as 
There is no question 
but such a course would be 
the best to be pursued, sur- 
rounded as this reservation is 
by pineries and lumbermen’s 


among 1,300 persons, giving 
to each $38.46, or to a fam- 
ily of six, $230.76, and the 
land will be worth to the In- 
dians just as much as with the 
timber on. Looking wholly to 
their interest, we say let them 


is a broad ridge or table land 
extending diagonally from the 
northeast to the southwest 
across the reservation, which 
is good farming land and heav- 
ily timbered with hardwoods. 
The Indians on this reservation 
number about 1,300 and are 
cultivating not to exceed 2,- 
000 acres. They were put 
upon this reservation in 1856, 
eighteen years ago, and the 
advance made in civilization is 
so slight that at the present 
rate of progress, the day must 
be far in the future which will 
give them rank as the enlight- 
ened children of man. They 
have no idea of the value of 
their lands and timber; jeal- 
ous, however, of all en- 
croachments, they themselves 
allow their timber to go to 
waste by fires and other causes 
and are wasteful in using it. 
Without doubt, by the time 
they will be able to enjoy and 
understand its uses, it will 
have been swept away from 
them during their barbarous 
and thriftless days. Some of 
the wiser of the tribe under- 
stand this, and are anxious to 





camps, and longing eyes cast- 
ing wistful glances over the 
border to the tempting forest. 
We can see a gradual deple- 
tion by trespass, sharp prac- 
tice, and various little tricks by 
which this timber will be sacri- 
ficed, with no benefit accruing 
to the parties for whom the 
government intended it. We 
urge by all means that the 
government make some ar- 
rangement by which the tim- 
ber, especially the pine, may 
be sold and the proceeds in- 
vested in government bonds or 
in any other safe securities 
that the generation to follow 
may have an income instead of 
worthless wasted pine fields. 
We understand that the pine 
is valued at $1,000,000, and 
parties are willing to pay that 
price for it. Who is there, 
knowing anything of the In- 
dian nature, will not say that 
that amount put out at an- 
nuity, would not be worth ten 
to one more than the pine left 
to the wasteful shiftlessness of 
the Indians. A five percent in- 
vestment would make a nice 


little sum of $50,000 annually, 





sell their standing pine. 
* * * 


A bunch of shingles manvu- 
factured by a Swedish woman, 
in Aroostook County, has been 
presented to Massachusetts 
and may be seen at the State 
house. Their story will bear 
repeating: They were manu- 
factured in New Sweden by a 
Swedish woman, Madame 
Ochestrane. She did all the 
work alone,—felled the tree, 
sawed, split, shaved and 
bunched the shingles and car- 
ried them on her back three 
and one-half miles to sell 
them at a country store for 
flour for the support of her 
family. Her husband was sick 
at the time and not able to 
work. Weight of the bunch 
when first made, 631% pounds. 

* # 


The Iowa Lumber Co. has 
closed its mill for this season 
and paid off its men, some sev 
enty employees. This action 
was made necessary by the 
price of logs and lumber being 
about even, leaving no proht 
for the manufacturer. Lum- 
ber sells as cheap as logs. 
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Better Weather Speeds up Southern Pine Shipments 


Weather conditions in southern pine territory have improved 
to such extent that the mills in most sections have been able to 
resume logging operations on a limited scale, and many of the 
small mills are now cutting again. Production has increased 
slightly, according to reports from the larger mills for the week 
ended Dec. 4, which show the average output per mill to be 
529,364 feet as compared with 488,741 feet the week before, 
although aggregate production is still 14.06 below normal. 
There was a rather striking gain in shipments, which ran 18.56 
percent above production, and as a result dry stocks, already 
in low supply, were further depleted. While the mills booked 
a good volume of business during the week, orders were 9.67 
percent below shipments but 7.09 percent above production. 

Uppers, timbers and special cutting lead in the demand. 
There has been a falling off in business in the North and East, 
as the retail yards in those sections are keeping their stocks at 
at a low point until after the inventory period, but the mills 
are securing a good volume of business throughout the South. 
Export prices are quite unsatisfactory at this time and con- 
sequently the mills are accepting little business for overseas 
delivery. Some of the boats engaged in the export trade are 
now being pressed into the Florida service pending an easing 
up in the rail embargo to that State, which has not altered ap- 
preciably in the last week. The mills have marked up their 
quotations on some items of commons. 


Reduction of Stocks Strengthens Northern Hardwoods 


Stocks of northern hardwoods have undergone steady deple- 
tion since the week ended July 11. During the first twenty- 
eight weeks of the year ended that date, there had been eut 
about one hundred fifty-eight million feet against shipments 
of eighty-nine million feet, so that the surplus amounted to 
about sixty-nine million feet. On Nov. 28, the end of forty- 
eight weeks’ operations, the cut had totaled about two hun- 
dred million feet against shipments of one hundred seventy 
million feet, the surplus being thirty million feet. In the last 
twenty weeks, therefore, the surplus has been reduced from 
sixty-nine million to thirty million feet, and the mills are in 
stronger position from a statistical standpoint. 


Business continues in good volume, but is smaller than in 


recent weeks because manufacturing consumers are buying 
very closely in preparation for annual inventories. That their 
needs are not reduced is shown by figures on industrial activ- 
ity, and also by the heavy inquiry as to supplies for shipment 
after the first of the year. A good volume of hardwood is 
going to the flooring and millwork plants, and prospects for 
larger sales to furniture and automotive plants are bright. 


Southern Hardwood Log Input Is Being Increased 


Loggers have been quick to take advantage of an improve-_ 


ment in the weather in southern hardwood producing terri- 
tory. Price advances have made them keen to get lumber into 
the market, but deep water in the woods has made it practically 
impossible to get out logs. Though log supply has increased, 
it is said not to be large enough to make any material differ- 
ence in the situation, and in fact adequate supplies ean hardly 
be counted on during a rainy southern winter. A reasonable 
drying period must be allowed for between saw and ear. 

Mill output during the week ended Nov. 28 was forty per- 
tent below normal. Shipments were 98 percent normal and 
‘xceeded actual production by sixty-one percent. Orders were 
seven percent above normal and seventy-seven percent above 
actual production. . The market increases in strength as more 
sellers are forced to withdraw because of stock shortage. 

Consumers’ preparations for low year-end inventories are 
causing some of them to defer buying. All the important 
gtoups are active, however, and their hardwood stocks have 


Lumber Statistics Appear on Pages 56 and 57; 


been held within very conservative limits. Their current pur- 
chases are increasing, and it appears certain that they will 
continue to. Prospects for furniture and automotive consump- 
tion are good, and in the building group the oak flooring fac- 


tories reported that on Nov. 14 they were five percent oversold. 


Cypress Bookings Are Greatly in Excess of Cut 


Cypress bookings were more than twenty-five percent above 
production during the week ended Dee. 2, and in the previous 
week were more than forty-two percent ahead owing to some 
big placements. Demand has slackened in most of the northern 
territory, because cold weather is cutting down farm consump- 
tion and country retailers are keeping stocks low until after 
inventorying. Southern States are doing the bulk of current 
buying, and the easing up of Florida embargoes promises an 
expansion in this. The lightness of northern retail stocks is 
very promising for spring trade. Cypress mills are in strong 
position, having shipped five percent more than their cut in 
the last eighteen weeks and booked orders for seventeen per- 
cent more, so that quotations are very firmly held. 


Fir Stronger as Mills Consider Holiday Shutdown 


The most important feature of the Douglas fir market this 
week is the proposed holiday shutdown. Several of the larger 
mills have already ceased cutting and prospects are that many 
others will do so before the fifteenth of the month. An ap- 
parently good volume of inquiries and orders is being received 
by mills still booking, and the majority are holding out for 
higher prices, believing that the curtailment between now and 
the first of the year will result in a rising market. 

Orders booked by the principal mills during the week ended 
Dec. 4 were 3 percent below production as compared with 23 
percent above the previous week. Shipments 8 percent above 
the total cut accounted for a reduction in stocks. The falling 
off in demand was most marked in the cargo market, although 
rail orders declined 278 cars. Unsold transit lumber in the 
Atlantic coast market is gradually being cleared up, but buy- 
ers are not inclined to book much business until after the first 
of the year. The movement is about the same to the middle 
West. California trade is rather dull at this time and the 
export business seems to be in a temporary slump. Increasing 
amounts of lumber are moving to Florida. 


Northern and Eastern Softwoods Show More Strength 


Output of northern pine during the week ended Nov. 28 fell 
to about two and a half million feet, against an average for 
the year to date of about nine and a half million feet, while 
shipments were well maintained. The statistical position looks 
strong, as the mills so far this year have shipped ninety-seven 
percent of their production. Reports as to woods operations 
conflict, but it seems likely that the input of big mills will be 
larger than last year’s, and that of small loggers less, so that 
total input will probably be reduced. Mill stocks of desirable 
items are meanwhile running low, and mark-ups are expected 
to be made early in the new year. 

Northern hemlock is rather quiet, most of the trade being in 
sorting-up orders for country yards in Michigan and Wiscon- 
sin. In the eastern market the position of the wood has im- 
proved because of the strengthening of Pacific hemlock. Good 
spring demand in northern home territory is expected as a 
result of price advances on competitive species. The mills 
this year so far cut about forty million feet more than their 
shipments of one hundred sixty million feet. Prices continue 
steady, but a small winter log input may strengthen them. 

Eastern spruce producers have been encouraged by con- 
tinued heavy lumber consumption in the East, and the light- 
ness of spruce offerings, to advance base quotation to $45, but 
active trading at this figure will probably await spring demand. 


Market Prices and Reports on Pages 91 to 99 
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AvutTHOR’s Nore: Jt is my 
purpose in writing this article 
to be of some assistance to that 
class of men and women in the 
lumber industry who have not 
as yet. had the opportunity of 
visiting and studying the pro- 
ducing end of this very interest- 
ing business. It is not my 
thought to go deeply into the 
technical phases of any part of 
the industry, but on the other 
hand, I want to give as good a 
mental picture as possible to 
that class of laymen mentioned 
above. I do not expect this 
article to be read to any great 
extent by those who are already 
familiar with the production of 
southern pine, but it is written 
for and dedicated to those of 
the lumber business who are 
not familiar with the produc- 
tion end of the industry. I am 
indebted to the Southern Pine 
Association, New Orleans, La., 
for some of the facts and figures 
presented in this article. 


Miss. 


Epiror. 





World War. 


manufacture of lumber. 
sales offices at Kansas City, Mo. 


almost four years. 


[By King W. Bridges] 


Note: This is the first instalment of an article on “The Lumber 
Industry From Tree to Trade,” written by King W. Bridges, assistant 
general sales manager of the J. J. Newman Lumber Co., Brookhaven, 
Other instalments will be printed in succeeding issues. 
author, Mr. Bridges, though a young man, has had an extensive training 
in the lumber business—at the mill, in the office, and on the road—and 
is thus well prepared to handle his subject. He began his career at the 
age of 15, working as a stenographer, invoice clerk etc., in the offices 
of William Cameron & Co., at Waco, Tex., which at that time operated 
four mills in addition to its string of line yards. 
work at the mills, but left after a short time to join the army in the 
On his discharge from the army, he resumed work at 
the mills and then began to sell lumber as a-traveling salesman. After 
the conclusion of the war, Mr. Bridges changed positions and began 
buying lumber for the Krauss Bros. Lumber Co., of New Orleans, La., 
in Texas, Louisiana, Mississippi, Florida and Georgia, visiting in his 
work possibly 150 mills, where he got first hand information on the 
Then he was employed by the Long-Bell 
Lumber Co. at its mill operations, later being transferred to its general 
His next connection was with the 
J. J. Newman Lumber Co., with whom he has been associated for 
Early in 1924 Mr. Bridges voluntarily started an 
evening school in lumbering for the young men of Brookhaven who 
were desirous of advancing themselves, and no doubt his experiences 
in that connection led him to believe that an article such as he has are 
written would be of benefit to others not so fortunately situated.— 


Later he went to 





The Lumber Industry Foon Tree to Trade| 


is on one of the lateral lines 
built deep into the woods 
through a hilly country. One 
The outstanding thing that is ae. 
countable for the thrills in con- 
nection with riding a log train 
is that on account of the steep 
grades the engineer encounters, 
he finds it necessary in going 
down hill to gain as much mo- 
mentum as possible so that this 
speed will take him over the 
next hill. 


‘*Mule Skinners’’ and 
‘*Platheads’’ 


Once in the woods, we want 
to get acquainted with the men 
who make their homes in this 
section, far removed from actual 
contact with city life. Here we 
meet whole-souled men _ who 
make their living by the ‘‘ sweat 
of their brow.’’ None of them 
versed in the arts or 
sciences, but they are real men 
for ‘‘a’ that.’’ There are ex- 








KING W. BRIDGEs. 


We will board our train for the setting of our 
story, which might be any uptodate sawmill in 
the southern pine producing territory, and in 
our story we will have to visualize some par- 
ticular mill in order to keep together in a fami- 
liar way the threads of our narrative. 

On arrival at our first destination we will take 
a trip in the cabin of the locomotive that pulls 
the log train to and from the woods. This is a 
rather interesting experience heeause we get a 
first-hand knowledge of log line railroading as 
compared with the usual type of railroading in 
various parts of the country. 

In the main, log line railroading is very differ 
ent from ordinary railroading. In the first 
place, a log Jine cannot be built to do away 
with heavy grades in the same way that other 
railroads are built. This would be too heavy 
an investment on the part of the lumber com- 
pany; therefore, these log lines are built to 
follow more or less the general topography of 
the country which these lines might serve. 
Of course, at times it is necessary to trestle low 
places, bridge streams and level some hills; but 
the ups and downs of a log line are much more 
severe than other railroads. For this reason, 
the average engineer 


‘ 
‘ 
‘ 
‘ 


These lateral lines often resemble the ‘‘ pro- 
verbial snake,’’ and one of the greatest thrills 
that any layman can get in locomotive riding 








The 8-wheel wagon and ox team is a good way 
to skid logs from a swamp 





and fireman of a log 
line locomotive — get 
plenty of thrills on 
their trips, as the rails 
over which they travel, 
sometimes at  break- 
neck speed, are not so 
very heavy, and in the 
heat of summer they 
have a tendency to 
twist. The layman’s 
first trip over such a 
railroad will undoubt- 
edly remain a memory 
for years to come. 
The ‘‘main line 
haul,’’ as the log line 
is usually termed, is 
an even better rail- 
road line than are the 
laterals that run down 
into the woods from 
the log line, as these 
laterals are only built 
as very temporary 
structures of even 
lighter steel than the 
log line, and the ties 














are spaced sometimes 
two to five feet apart. 


ceptions to this, of course, but 
the general run of these men 
are very dependable. Among them we meet the 
‘‘mule skinner’’ and the ‘‘flathead.’’ The 
‘‘mule skinner’? is the man who drives the 
horses and mules that ‘‘snake’’ the logs out of 
the woods, and the ‘‘flathead’’ is the man who 
fells the trees. 

These ‘‘ flatheads’’ always work in pairs, and 
[ believe it is well for us to follow a pair of 
‘*flatheads’’ for a time and study closely their 
work. Before doing this I want to introduce 
you to the ‘‘log sealer’? who supervises the 
work of the ‘‘flatheads’’ and indicates to them 
such trees as in his judgment should be felled. 
This ‘‘log scaler’? blazes the tree, by hacking 
a place on it with a small hand axe, and the 
‘‘flatheads’’ go to the base of such tree, look 
up its trunk and see first which way the tree 
might be leaning, and then pick the best place 
for this tree to fall. In picking a place they 
have to take into consideration the direction 
in which the tree might be leaning, and if the 
lean is very perceptible in any particular direc- 
tion, of course, the tree has to be felled in 
that direction. On the other hand, if the 
lean is not very pronounced, the tree can be 
felled in such direction as the ‘‘flatheads’’ 
might elect. 

Their next duty is 
to cut with their axes 
a notch on the side 
toward which the tree 
is to fall, that the tree 
may not split as it 
starts to descend. That 
done, the men retire to 
the opposite side of 
the tree and start saw- 
ing. If the tree settles 
in its position and 
‘‘pinches’’ the saw, 
making it impossible 
for the ‘‘flatheads”’ 
to operate it, then 
these men drive wedges 
into the opening to re 
lieve the pressure 02 
the saw, and the saw 
ing continues until the 
tree is cut and crashes 
to the ground. The 
crashes of these giant 
pines that «are com- 
paratively free of 
limbs, produce a sound 
similar to the hoommg 








Steam skidder loading logs on flatcars after they have been dragged or skidded from the woods 


of a large cannon, au 
this sound reverberat: 
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‘*Flatheads’’ who fell the trees and the ‘‘log 
scaler’? who picks out the trees to be cut 


ing through the woods can be heard for quite 
a distance. Hach pair of ‘‘flatheads’’ carries 
a wooden wedge, and a bottle of kerosene for 
oiling the saw. This bottle of kerosene is al- 
ways distinguishable by the bundle of pine 
needles inserted in the neck of the bottle to 
regulate the flow of the liquid, very much as 
your barber does when giving you a hair tonic. 

The ‘‘flatheads’’ then proceed to trim the 
limbs from the fallen trunks, with their axes 
and to saw off the small tops of the trees. They 
then saw the long main trunk of the tree into 
two or more lengths according to the require- 
ments of the mill, and whatever other instrue 
tions they might have. This done, they continue 
their work by going to the next tree and re 
peating this performance. 

It is now up to the ‘mule skinner’? and other 
log haulers to get these logs to the railroad 
lme. This is done in a number of different 
ways. The most modern method used in the 
southern pine producing territory is the steam 
skidder, which is a large machine of the donkey 
engine type built on railroad cars. Is is anchored 
in the woods and has latteral steel cables that go 
off into the woods in different directions, and 
these cables are pulled by men on horse or mule 
back to such place as the logging might be 
taking place. These skidder lines are usually 
carried backward and forward in a more or less 
general direction, to a distance of 800 to 900 
feet, and the logs are brought up to the skidder 
line by the various log haulers, when necessary, 
and then pulled by the skidder line up to the 
railroad. The skidder line, consisting of a long 
wire steel rope or cable, is attached to the end 
of the log by encircling it and attaching the 





hook on the end of the line to the line again. 
The skidder under steam power and by signal 
then draws them to the railroad where the 
logs are assembled by piling them up for load- 
ing on the log ears. 


How a Skidder Works 


These logs are skidded at a rapid rate of 
speed, disregarding any stumps, saplings, under 
brush ete., that might be in their pathway, as 
with the heavy steel cable propelling them under 
the supreme power of these skidder engines it is 
paramount that such things as these should give 
way. It is this work of destruction of every 
living thing in its pathway that has given the 
skidder its bad name with those who look into 
the future and think in terms of reforestation. 

One of the very interesting things about skid- 
ding is watching the logs being piled up along- 
side the railroad. First a few logs are piled 
parallel with and very near to the railroad; then 
the balance are piled at right angles to these 
logs, the ends being elevated at the end nearest 
the railroad. As stated above, the logs are 
dragged in at rapid speed to the end of the 
pile and on signal from the ‘‘decker’’ the log 
is stopped very near the end of the pile. Then 
on another signal, extreme power and speed is 
apphed to the skidder line causing the end of 
the log to which the line is attached to be 
snatched into the air and onto the pile of logs 
and from there pulled into position and the 


worst of swampy places. Another good method 
and one of the most modern is the traetor, but 
this method has not been universally adopted in 
the South as the mills seem to prefer to stick to 
the old methods that were conceived in the be- 
ginning of the logging business. Still another 
method is the 2-wheeled log cart where the logs 
are swung up under the axle and dragged to 
the log concentration point. 

[End of first instalment; the second will ap- 
pear in a later issue—EpirTor. | 


Cape Cod Struck by Building Boom 


PROVINCETOWN, MAss., Dee. 8.—Retail lum- 
ber dealers on Cape Cod have been chalking up 
new business records of late. Florida is not 
the only part of the country which is enjoying 
2 sensational real estate boom. Cape Cod is 
boasting the biggest real estate and building 
business in its history. Investors in real estate 
are buying nearly everything in sight. Builders 
are rushing up attractive structures for summer 
homes, boarding houses and pleasure resorts on 
sites which were regarded as practically worth- 
less only a short time ago. Old Cape Cod resi- 


dents are telling of their lucky deals and dreams 
of sudden wealth are actually coming true in 
some fortunate sections. 

The entire cape with its charmingly attrae- 
tive seenery and historic associations, stretch- 





The most modern method of skidding is by tractor. 


It is comparatively new and not yet uni- 


versally adopted in the South 


skidder line released and sent back into the 
woods by the ‘‘rider’’ as the man is termed 
who rides the mule or horse. 

Then, there is another type of skidder known 
as the ‘‘rehaul,’’ which is so arranged as to 
haul the skidder line back under its own power. 
There are many types of skidders, but the one 
in most common use is the four line—which 
means that there are operated on it four skidder 
lines, each of which can carry two and three 
logs to each line making it possible to skid from 
eight to twelve logs at 
one time. These skid 








Some skidding is done with a 2-wheeled log cart where the logs are 
swung up under the axle and carried to the log concentration point 


ders are so made that 
they can be propelled 
from place to place un- 
der their own power, 
making it unnecessary 
to be switched about by 
a railroad locomotive, 
which is quite an asset. 

Another method is 
the ox team with the 


8-wheel wagon. Where 
logs are to be gotten 


out of the swamps this 
is one of the best meth- 
ods, for these %-wheel 
wagons do not ‘‘bog’’ 
very much and the use 
of a team of eight or 
ten oxen is sufficient for 
getting logs out of the 





ing from Falmouth on the west to Provincetown 
on the east, and including the big islands of 
Nantucket and Martha’s Vineyard, is involved 
to a greater or less extent in the orgy of spec- 
ulation and development, coming so suddenly 
after years of virtual stagnation. 

Some of the greatest activity is found in the 
towns of Falmouth, Osterville, Hyannis, Cotuit, 
Yarmouth, Harwich and vicinity. Hyannis is 
right in the center of the boom and newspaper 
writers are calling it the ‘‘Miami’’ of Cape 
Cod. From this region the boom is spreading 
and Chatham, Orleans, Brewster, Dennis, East- 
ham, Wellfleet and Provincetown are feeling the 
effects. Big stories are heard in all these com- 
munities of the great things to be experienced 
next spring. The old residents are getting out 
their age-yellowed deeds and preparing for the 
visits of eager buyers. Numerous cases are re 
ported of land being sold and resold half a 
dozen times in as many months and each seller 
making a handsome profit before any building 
operations have been even planned. 

The John Hinckley & Son Co., with large re- 
tail lumber yards at Yarmouthport and South 
Hyannis, are right in the midst of the greatest 
current activity in the Cape Cod development 
projects. The Nickerson Lumber Co. at Chat- 
ham also has been reaping a big harvest and is 
on the alert for even better business the coming 
year. Both these firms are using the plan book 
service of the Northeastern Retail Lumbermen’s 
Association. 
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Prominent Lumbermen Removed by Death 


JAMES LEONIDAS CAMP, SR. 

James Leonidas Camp, sr., one of the six 
famous Camp brothers who have been so promi- 
nent in the lumber industry of the Southeast 
during the last half century, died at his home 
in Franklin, Va., Friday, Dee. 4, at the age of 
67. Mr. Camp had been ill for two weeks 
preceding his death. Funeral services were held 
at the Baptist Church 
of Franklin on Sunday 
afternoon, Dec. 6, by 
Rev. R. D. Stephenson, 
pastor of the church, 
assisted by Rev. J. L. 
McCutcheon, of Modes- 





THE LATE 
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town, Va., a former 
pastor and old friend of 
Mr. Camp. Mr. Camp is 
survived. by his wife, 
who was Miss Carrie 
Savage, of Como, N. C., 
and by six children: 
Mrs. S. W. Rawls, Mrs. 
Burton J. Ray, James 
L. Camp, jr., and Miss 
Betsey Camp, all of 
Franklin, William M., of Marion, 8. C., and 
Hugh D., of Sarasota, Fla. There are also four 
grandchildren, a brother, B. F. Camp, of White 
Springs, Fla., and a sister, Mrs. J. 8. Norfleet, 
of Newberry, Fla. There is a wide family con- 
nection throughout the Southeast, outside of the 
immediate family. 

James L. Camp was one of a famous Jun- 
bering family whose name runs through the an- 
nals of Virginia and the Carolinas from early 
days. His grandfather, Thomas Camp, was a 
lumberman at Rutherford, N. C., where the 
Camp family had been established for genera- 
tions even then. His son, George, father of 
James L., also entered the lumber business and 
moved from Rutherford to Southampton Coun- 
ty, Virginia. He married Miss Sallie Cutchins, 
of Franklin, Va., and afterwards made his home 
in that place. To them were born eight sons 
and two daughters. Six of the sons became lum- 
bermen and have made an indelible impression 
on the industry of that section. The brothers 
were William Nelson, Paul Douglas, Dr. Benja 
min Franklin, Robert Judson, James Leonidas 
and John Stafford Camp. Of these Dr. B. F. 
Camp is now the only survivor. 

James L. was the youngest of the famous 
lumber sextet of Camps. He was born Dee. 30, 
1858, at the family plantation in Southampton 
County, Virginia. He was given his early educa- 
tion in the public schools and an academy at 
Franklin, and at the age of 18, following the 
Camp family tradition, entered the lumber busi- 
ness, taking up an independent logging opera- 
tion in Southampton County. <A year later he 
moved to Hertford County, North Carolina, and 
entered into partnership with his brother, P. D. 
Camp, in a sawmill operation. That was the 
beginning of the big Camp Manufacturing Co., 
which is today one of the important factors in 
the North Carolina pine industry. A short time 
after beginning this operation the brothers 
bought out the business of R. J. & W. Neely, 
a sawmill operation at Franklin, Va. In the 
meanwhile, another brother, R. J. Camp, had or- 
ganized the Camp Manufacturing Co., at Frank- 
lin, and in 1887 these interests were consoli- 
dated under the name of Camp Manufacturing 
Co. with all the brothers as members and James 
Leonidas as vice president and general man- 
ager. He held that position until recently. Be- 
sides his interest in that business Mr. Camp 
was actively associated with a number of allied 
enterprises. 

Mr. Camp had long been prominent in asso- 
ciation work and was an invaluable member of 
the North Carolina Pine Association. He was 








president of that organization for several terms 
and a director for many terms. He was also a 
trustee of the University of Richmond and was 
for many years a deacon of the Franklin Bap- 
tist Church. Mr. Camp was a devoted adherent 
of the Baptist faith and was one of the foremost 
factors in the progress of that denomination in 
the South. 

The fourth generation of Camps have fol- 
lowed the footsteps of the elders in the lumber 
business and are most of them prominent. 
James Leonidas Camp, jr., eldest son of the 
deceased, succeeded his father as vice presi- 
dent and genera] manager of the Camp Manu- 
facturing Co. a short time ago. 

The community in which he made his home 
will long remember James Leonidas Camp for 
the kindness, generosity and sterling worth 
which distinguished him no less than for the 
wealth he accumulated and the big industry he 
created and built up into one of the most im- 
portant factors in the business welfare of the 
district. He was recognized as a leader in his 
State and in the South and was highly honored 
in all that region. The lumber industry in par- 
ticular will greatly miss his valuable experience 
and leadership and many of its members will 
deeply mourn a very dear friend. 


JOHN R. BOOTH 


John R. Booth, Canada’s veteran lumber- 
man, probably the most noted lumberman in 
the history of the Dominion industry, died at 
his home in Ottawa, Ont., on Tuesday, Dee. 8, 
at the age of 98. He had been ill for only a 
short while, and up until a few years ago was as 
active in the business as any young man in the 
Dominion. He had cele- 
brated his 98th _ birth- 
day last April, as was 
his custom, at the mills, 
and it had been the 
hope and expectation of 
those who knew and 
admired the hardy vet- 
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eran, that he would 
celebrate his 100th 
birthday there also. 

It is the custom for 
newspaper reporters to 
refer to successful Jum- 
bermen as ‘‘lumber 
kings’’ and the term 
has lost any meaning 
it may have had in the 
past. But if ever there was a lumber king in 
the history of the marvelous forests of the 
western hemisphere, certainly John R. Booth 
was one. No millionaire or industrial genius 
could claim an humbler start than his. His 
father came from the north of Ireland more 
than a century ago to settle in eastern Quebec. 
John R. Booth was born near where the village 
of Waterloo now stands on April 5, 1827. His 
childhood saw little of play or fun, for he 
worked on his father’s farm from his earliest 
boyhood with no education and little oppor- 
tunity for learning anything of the world. But 
when he was just out of his teens he started out 
for himself with nine dollars in his pocket and 
a newly married wife, going to Vermont to 
work as a carpenter. With that original nine 
dollars he earned the gigantic fortune which he 
has piled up in his long lifetime. He became 
a bridge builder within a few years after going 
to Vermont, but a little while later found his 
life work when he entered the lumber business. 
He had saved up enough to lease a small saw- 
mill at Burlington, which he operated for sev- 
eral years. Mr. Booth was a pioneer of Ot- 
tawa and the lumbering operation on the Ot- 
tawa River. He went to that region in 1857 
before Ottawa was thought of as the capital of 





the Dominion and rented a small shingle mill 
near the Chaudiere falls. From that small 
beginning grew the vast Booth interests of 
today. His mill burned down in the great Ot- 
tawa fire in 1893—at which time it had al- 
ready become a very large one, and several 
times afterwards he suffered great fire losses, 

But disaster only added incentive and the tre- 
mendous energy and indomitable will power of 
John R. Booth could not be conquered by it. 
His lumbering enterprises expanded and his 
timber holdings increased until more than twen- 
ty years ago it was said that his Canadian 
timber grants covered more than 4,000 square 
miles. Numerous large manufacturing plants 
were erected in various parts of Canada, and 
in the United States he owned a big lumber 
yard and planing mill at Burlington, Vt., out- 
growth of his first little enterprise in that 
section. In 1921 all of the Booth interests were 
incorporated under the name of J. R. Booth 
(Ltd.) of which J. E. Booth, his son, was made 
the active head. 


Mr. Booth was married while still in his teens 
and was the father of nine children. Of these 
only four lived to middle age. Mrs. Booth 
died many years ago. John EK. Booth, his eld- 
est son, now head of the vast Booth enterprises, 
which today include railroads, banks and vari- 
ous industrial organizations, is said to be ready 
to enter the Pacific Coast lumber industry, a 
field which his father had not penetrated. A 
granddaughter of the lumber king is married 
to Prinee Eric, of the royal house of Denmark. 

Mr. Booth was a generous, public-spirited 
man. His charities were said to reach into very 
Jarge sums but were invariably kept secret. He 
desired no publicity for his philanthropies. 
Many gifts to churches and public institutions 
were however necessarily made public. 

Funeral services, held in Ottawa on Thurs- 
day afternoon, Dec. 10, were attended by rep- 
resentatives of the Dominion government, the 
Provincial government and all of the city offi- 
cials. It was a public funeral such as is given 
to the rulers of a land and all Canada paid 
tribute to the picturesque pioneer of the great 
lumbering industry of that country. 


CHARLES AXEL SMITH 

Charles A. Smith, president of the Coos Bay 
Lumber Co., of San Francisco, Calif., and 
Marshfield, Ore., and one of the most prominent 
lumbermen in the country, died at his home in 
Berkeley, Calif., on Wednesday morning, Dee. 
9, at the age of 73. Mr. Smith had been ill for 
more than a year. 

At one time ©. A. Smith was one of the 
largest individual timber owners of the United 
States. He was a self-made man and his step 
to industrial prominence from a poor boy forms 
one of the most inter- 
esting histories in the 
lumber trade. Born in 
Sweden in 1852, he 
came to the United 
States with his parents 
when he was 14 years 
old. He was an ambi- 
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tious young fellow and 
one of his first jobs was 
at the home of John 8. 
Pillsbury, of Minneap- 
olis, former governor of 
Minnesota and flour 
magnate. In later years 
this young man was to 
become  Pillsbury’s 
business partner. He ' 
studied nights and later entered the University 
of Minnesota, of which in later life he was ap- 
pointed a regent. While still a young man he 
(Continued on page 81) 
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What Manufacturers Think About Co-operative Buying 


The movement for codperative buying by retail lumber dealers, through 
an agency fostered by a bureau having its headquarters in New York,: 
has aroused a great deal of interest among manufacturers, many of 
whom have already expressed their views through the columns of the 
The views of several prominent lumber manu- 
facturers who have not hitherto been heard from on this subject are 


AMERICAN LUMBERMAN. 


quoted herewith. 


As the buying service offered also includes the purchase for re- 
tailers of materials other than lumber, in fact embracing most if not all 
of the items handled by retail lumber dealers, the AMERICAN LUMBERMAN 
has invited a number of representative manufacturers in these lines to 
express their views, feeling that such an interchange of opinions would 
be of interest not only to the manufacturers themselves but to retailers 


A Louisiana Manufacturer’s Views 

Frankly, if a selling trust is illegal, and there 
seems to be a tremendous fear on the part of the 
Federal Trade Commission as such agencies become 
established, it is beyond my comprehension to un- 
derstand how a buying trust may be legal, and I 
will be frank to state that I see very little differ- 
ence in principle between the two. 

I do not know off-hand, of course, how many 
retail lumber dealers would consider affiliating 
with such an organization, but it is certain that 
it will require a tremendous organization to serve 
the members equitably in case the buying were 
done through one such agency. I do not for a 
moment think, nor I am sure will anyone ac- 
quainted with the retail lumber business concede, 
that the actual expense of buying is a very im- 
portant factor in the cost of conducting a retail 
lumber yard. 

The average retail lumber yard is usually man- 
aged by its owner, who does his own buying, and 
he usually has ample time both to buy and sell his 
product without burning much night oil. There 
are some yards organized:as line-yards which al- 
ready do their buying from a central office, and it 
has been my experience that there is a limit to 
the amount of buying which one purchasing agent 
ean do for a string of line-yards without making 
the cost of his services prohibitive. These facts 
may readily be verified. 

It is an admitted fact, therefore, that there will 
be some expense in so many dollars per thousand 
feet connected with coédperative buying of lumber, 
and someone is going to be forced to pay for this 
expense. If it is the retail lumber dealer, it will 
merely mean that the public eventually will pay ; 
if it is the manufacturer it will simply introduce 
another agency which will prevent his obtaining 
a satisfactory profit from his operation, and today 
the lumber manufacturers, as a whole, support 
more parasites on the merchandising side of their 
business than does any similar business in this 
country. 

Various economists have stated, without any 
qualification whatsoever, that by far the greater 
part of the lumber production of this country is 
today being sold at an actual loss; that the manu- 
facturer is not permitted to assume interest carry- 
ing charges on his investment, and it would be 
my opinion that if anything in the world should 
serve to stabilize the lumber market it should be 
the known fact that a product is being merchan- 
dised at a loss, and, as you know, even a bona 
fide knowledge of this loss has not served to stabil- 
ize lumber values on a profitable basis. 


The trouble with our lumber business is that 
80 many fellows who have never had a thing to 
do with it, except from the retail end of it, are 
able to tell the manufacturer just what a rotten 
business man he is and what a poor salesman he 
is. This criticism in itself is undoubtedly a por- 
trayal of facts, but the criticism has always been 
mtirely destructive and never constructive. If 
the manufacturer of lumber were able to set a fair 
price on his lumber and maintain it, it is certain 
that we would not have the losses in the industry 
which confront it today. 

I do not believe that a cojperative purchasing 
agency will stabilize the market, and certainly not 
on a basis profitable to the producer. I do not believe 
that an agency of this kind will make it possible for 
us to increase our volume and reduce our costs, 
because we are not able to do that under today’s 
conditions within our own organization. Certainly 
no outside organization can do it for us. Where 
we need help is from broader spirited laws which 
will permit us to educate our fellow manufactur- 
ers along truly economic lines, making them ap- 
Preciate the cost factor of each individual item 
in relation to its selling price. I do not believe 
that the manufacturer of lumber has ever volun- 
tarily raised the prices of lumber to a_ point 
where they become burdensome to the building 
Dublic. Everyone conversant with the facts knows 











who may be considering the service. 
lumber producers, the proposition was stated without bias. 
responses from the manufacturers of specialties also appear on this page. 

Inasmuch as some, though not all, of the lumber and specialty manu- 
facturers responding have requested that their names be not quoted, it 
has seemed best uniformly to omit all identification, further than name 


To these manufacturers, as to the 
Some of the 


of the State in which the writer of the letter is located or the line of 
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the small percentage of the final cost that lumber 
values represent in the building of a house. Yet 
the popular attitude is that if lumber advances 
$5 a thousand it will stop home building, 


We, as producers, would sell just as cheaply to 
the independent dealer doing his own buying as 
to the dealer buying through a coéperative agency. 
In our opinion this plan is not for the good of 
the industry, but it will introduce an additional 
cost burden which must be borne by some one. I 
have this matter very vitally at heart, although 
I am without all the details at my command. I 
have endeavored to analyze it in a common-sense 
manner strictly from the viewpoint-of the manu- 
facturer, who along with a good many other manu- 
facturers has not been able to return to the own- 
ers of this business an annual dividend of 6 
percent on their investment each and every year 
from the time they invested in the stumpage. 


A California Manufacturer’s Conclusions 
First—I believe in coéperation, both buying and 
selling, but that codéperative buying should be for 
a limited or restricted territory only, such as a 
city or county, but not for a larger territory, like 
a State or nation. 


Second—I believe an agency of this kind would 
reduce the cost of selling, and might possibly re- 
duce the production cost somewhat, though not 
likely. 

Third—As a producer I would expect to sell the 
large purchaser for somewhat less than the small 
purchaser, although my prices to all responsible 
and legitimate purchasers would likely be the same, 
making certain concessions, however, to the large 
purchaser. 

Fourth—In my opinion codperative purchasing 
for a very limited territory properly organized and 
managed should be good for the industry as a 
whole. 


Lumber Producer Sees No Benefits 


We can not see where coéperative purchasing 
will in any wise tend to stabilize the market. We 
do not believe an agency of this kind will make 
it possible to increase our volume or reduce our 
costs. We would expect to sell the independent 
dealer doing his own buying as cheaply as to the 
dealer buying through the coédperative agency. In 
our opinion we can not see where a plan of this 
sort would be good for the industry as a whole. 


Nail Manufacturer Is Skeptical 

In reference to the proposition of a codperative 
purchasing agency for retail lumber and building 
supply dealers, we do not believe in such a prop 
osition, as in our experience we have not seen it 
work out to what appears to be the best good of 
the entire trade. We are somewhat familiar with 
the workings of such an ageney in another line, 
which agency came out a few months ago in its 
publication advising that this line could be pur 
chased at a discount of a certain percent below 
the so called practice. This, of course, immedi- 
ately started buyers who saw the sheet to 
calling for lower prices, and raised a deal of com- 
motion. With such attitude on the part of a 
purchasing syndicate, it of course does not put 
them in good standing with some other regular 
manufacturers. 

Further than this, as to our own product in the 
building line: We sell our nails on a quality 
basis, and we know that we are receiving a con- 
siderable premium for some of our product over 
the prices quoted by some of our competitors, and 
we receive this inerease because of quality. A 
purchasing syndicate would most naturally con- 
sider price only, a fault that applies not only to 
a purchasing syndicate but to a good many pur- 
chasing agents. 


manufacture in which he is engaged. 

[Nore—For the benefit of readers who may be specially interested, 
mention is here made of the fact that previous articles on this subject, 
quoting a number of representative manufacturers, have appeared on 
pages 36 and 37 of the Nov. 21 issue; page 38 of the Nov. 28 issue; and 
issue.— EDITOR. } 


From a Roofing Manufacturer 

The question of codperative purchasing is to us 
quite a problem. We shall only look at it from 
a manufacturer’s standpoint and not endeavor to 
touch at all on some of the pitfalls that will un- 
doubtedly develop if it is to be encouraged. The 
manufacturer must have a certain amount of ton- 
nage that he can be reasonably sure of receiving, 
and if he can make such arrangements as this for 
a definite amount, it, as everyone knows, takes 
eare of overhead. It also reduces sales expense, 
but there are many items of raw material that 
can not be purchased or contracted for very far 
ahead without undoubtedly affecting the market 
and this phase offers problems in itelf. 

If a manufacturer accepts a contract with a 
group of buyers at a reduced profit, there may be 
a tendency on the part of competitive manufac- 
turers immediately to reduce the price to endeavor 
to secure business for themselves; or they may 
offer most attractive propositions to smaller buy- 
ers to enable them as their own customers to com- 
pete with the codperative buyers. And anyone 
knows that if you create an unhealthy situation 
of practically no profit it is not only dangerous 
to the manufacturer but to the customer. 

Frankly, we do not know what the result will 
be. It is pure conjecture and should be studied 
very carefully by both the retail lumber dealers 
as well as the manufacturers, and anything funda- 
mentally unsound should be avoided. 


A Wallboard Manufacturer Speaks 


Irom the standpoint of wallboard distribution, 
we have found that, to get any kind of distribu- 
tion, it is either a case of putting on a very large 
sales force with the usual resultant high cost, or 
marketing our product through jobbers and to 
coneerns direct who are in a position to buy in 
large quantities and do not require any particular 
sales help. 

When we placed our on the market sev- 
eral years ago, therefore, we adopted the latter 
policy, and due to the fact that we have been able 
to hold our sales force to some three or four men 
who cover from five to seven States each we have 
been in a position to offer our jobbers and the larger 
buyers a much better price than otherwise pos- 
sible. 

The foregoing of course has nothing to do with 
codperative buying, but it does show that, if the 
manufacturer can market his product in large 
quantities, and at a minimum sales expense, he can 
undersell the manufacturer who tries to distribute 
his product direct by intensive sales methods. 

As far as coéperative buying is concerned, it 
depends largely of course upon how it is handled 
as to whether or not it is of benefit to the manu- 
facturers in general. As is generally known, in a 
good many cities, particularly in the South, this 
cobperative scheme has been developed, whereby 
one concern does all the buying for the yards be- 
longing to the association. As a rule, this buying 
agency confines its purchases in any particular 
line to one manufacturer. In other words it will 
handle one Jine of roofing and one line of wall 
board. The only exception we have noticed is that 
it generally handles three or more brands of ce- 
ment. This, of course, is a good thing for the 
manufacturer who is on the inside, but absolutely 
cuts out all the others. With such an arrange- 
ment, we would not sell any cheaper than we 
would to a straight carload buyer, although the 
agency might buy four cars a year to his one. 

As far as wallboard is concerned, therefore, we 
do not believe a codperative agency, although it 
might obtain a very attractive price, would be of 
any particular benefit to independent dealers; 
neither would it, in our opinion, be of any great 
value to the manufacturer, because he can dis- 
tribute through the legitimate building material 
jobber just as satisfactorily, and much more ad- 
vantageously to the trade which he wants to 
serve. 
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Prosperity in Corn Belt Gave Bloomington a Good Year’s Business— 


Veteran Here Was Among First to Discover Good Sheds Helped Profits 


The Corn Belt Lumber Co., of Blooming- 
ton, Ill., has been mentioned several times 
in this and other departments of the AMERI- 
CAN LUMBERMAN, and the Realm was inter- 
ested in’ finding out if the equipment and 
sales methods developed there were still giv- 
ing as satisfactory service as had been hoped. 
So in cruising through this part of Illinois 
we stopped at the big yard and found it as 
busy and as good looking as ever. Readers 
of this publication will recall that about two 
years ago the yard held an opening that 
was attended by several thousands of people, 
when the display rooms were completed. 

W. W. Tilden, the owner and manager of 
the plant, explained to us again just why 
he had installed this department. It should 
be remembered that Bloomington is in Mc- 
Lean County, in the heart of the Corn Belt 
country of this great agricultural State. 
It is a wealthy county of big farms. This 
agricultural wealth is the true industrial 
and commercial basis of the city of Bloom- 
ington, though the city has an industrial life 
of its own, and probably the yards there do 
not draw any large proportion of their sales 
directly from the farms. Like other great 
farming areas of the middle West, Illinois 
has many small towns and villages, each 
with one or more lumber yards; and these 
village yards have the first claim upon farm- 
ers’ lumber purchases. Prices run about the 
same, with possibly a slight shade in favor 
of the villages, though the difference is not 
marked. The village yards have lower taxes 
and smaller investments in real estate, but, 
on the other hand, they do not have as large 
.a volume of sales, over which to spread their 
overhead, as the city yards have. 


Favor Artistically Built Homes 


But none the less, Bloomington is indi- 
rectly an agricultural city and takes much 
of its tone and color from that fact. People 
are comfortably fixed, financially. There 
are many families that according to mid- 
western standards are wealthy. They are 
building better and better houses, and large 
numbers of these builders and owners are 
not content with the old hit-or-miss way of 
copying after their neighbors’ houses. There 
is much interest in new designs, modern 
equipment, fine finish and artistic effects. 
It is not enough that houses be stout and 
warm and keep the storms out. 

“Not so long ago,” Mr. Tilden said, “few 
if any lumber yards had a thing to show 
these inquiring customers except piles of 
lumber and pictures. Pictures are good, 
and every dealer uses them. But after all 
a picture of one floor in colors looked about 
like that of any other floor. People were 
coming to me and saying, ‘I’ve got an old 
house that’s pretty good, and I want to fix it 
up. How about these oak floors I’ve been 
reading about; what do they look like? 
What’s this difference in grade? I don’t 
know anything about grades. They tell me 
there’s quite a difference in the cost of differ- 
ent grades. What’s the difference in ap- 
pearance?’ A dealer who has to answer that 
question with nothing to show but pictures, 


or a copy of the association grading rules, is 
going to be embarrassed. 

“T was building a new warehouse a few 
years ago, so I just reserved a little space 
up in front and built three rooms in it. I 
have three different grades of oak flooring in 
this ‘bungalow,’ as we call it, and in answer- 
ing a question about flooring I can show my 
customer just what this finished floor looks 
like. Here in the living room, you notice, 
we have built a fireplace faced with brick. 
There are about five different kinds of brick 
and tile used. We followed a design that 
permitted the use of these different kinds 
of brick; and while a customer may not 
want to copy this fireplace exactly, he can 
see just what the different kinds look like 
when laid up in masonry. 

Display Rooms Make Sales 

“It’s rather surprising how many kinds 
of finish can be used in three rooms without 
spoiling the effect of a real suite of living 
rooms. We’ve used birch and gum and 
southern pine. We’ve had endless inquiries 
for breakfast alcoves. These seem to fit in 
well in certain types of new houses and in 
remodeling old ones. I had a breakfast al- 
cove built in our own mill and installed, with 
a casement window over the table. You 
notice all these built-in kitchen cupboards 
enameled white. These things attract the 
attention of our women customers, and 
women have quite as much to do with settling 
on the details of building as men have; at 
least this is true in Bloomington. Then we 
furnished and lighted the rooms as nicely 
as we could, and I’m well convinced that 
the effects our decorators have obtained in 
this bungalow have been an inspiration and 
a deciding factor in many of our sales. 

“In fact, we are using these rooms all the 
time in making sales. I do think that if we 
could have built a complete house of five or 
six rooms, finished and furnished it complete 
and used it as a sales and demonstration 
house, we’d get ten visitors when we now 
get one. But the investment would have 
been large, and it would have needed much 
space. I’m well satisfied with the sales 
equipment we have. 

“A person can’t tell just how big an effect 
such things have upon the volume of sales. 
They’re only one factor. But 1925 was the 
best season for building that Bloomington 
has had for many years. Sales have equalled 
the total sales for any three recent years.” 


Uses Uptodate Office Equipment 


The Corn Belt Lumber Co. installed me- 
chanical bookkeeping several years ago, and 
all cash sales are handled through a big cash 
register. This equipment, so Mr. Tilden 
says, has done an immense amount to put 
sales and accounts on an accurate and usable 
basis. Every man’s account is always up to 
date, and a trial balance is taken every day. 
The cash balance is made up in about ten 
minutes in the evening. Dealers who re- 
member the old slip-shod methods of keep- 
ing accounts that prevailed years ago, ap- 
preciate the effect these improvements have 
on a business. No lost or forgotten accounts, 


no worrying over the probable standing of 
the business between infrequent checking 
up; in fact, it’s like washing the windows so 
that the business can be really seen. Mr. 
Tilden showed me his big fireproof vault 
with some pride, though he added that such 
equipment should be the rule instead of the 
exception. Many concerns still keep rec- 
ords, tickets, invoices and the like piled in 
cupboards and on shelves, an easy prey to 
fire. In fact a fire, by destroying the rec- 
ords, would be the ruin of many an other- 
wise sound and solvent business. 


Veteran Sold Lumber Only 


While in Bloomington we visited the city 
offices of the Krum & Krum Lumber Co., 
the E. P. Krum Lumber Co. and the Guy 
S. Krum Lumber Co. These are operated 
by two brothers, E. P. and Guy S. Krum. 
Between them they have eight yards: at 
Martinton, Elliott, Minonk, Loda, Melvin, 
Saybrook and Arrowsmith, Il., and Free- 
land Park, Ind. While we were talking, R. 
S. Krum, father of the brothers and their 
predecessor in the lumber business, came 
in. He retired from active business about 
two years ago. I mentioned the fact that he 
was wearing a Grand Army button, and he 
remarked that as a sergeant he had com- 
manded his company at the surrender of 
Vicksburg. He started in the lumber busi- 
ness about 1871 at Arrowsmith. He said 
that in those days a lumber yard handled 
lumber instead of the varied sidelines and 
specialties that seem to be required now. 
If a lumberman engaged in another business, 
it usually was buying and selling grain. Mr. 
Krum and his associates were in the grain 
business, and he told me that it was rather 
common experience for him to take in 150 
loads ina day. That was before the time of 
unloading machinery, and so the unloading 
had to be done by hand. 

Evidently Mr. Krum was not disposed to 
let any minutes go idle, for he started a gen- 
eral store a little later and sold groceries, 
boots, shoes and the like. He kept up this 
store for a number of years, but it appar- 
ently did not fit in well with his other ac- 
tivities, so he closed it out. 


Was Early Builder of Sheds 


“T built one of the first lumber sheds in 
this part of the State,” Mr. Krum said, “and 
nowadays it probably wouldn’t be considered 
much of a shed. It covered quite a bit of 
ground, but most of it was just one deck in 
height. Some of my friendly competitors 
thought I was utterly foolish to spend so 
much money on a lumber shed, and said so 
to me and to other people. It was uncom- 
mon to shed lumber at that time; but I liked 
to have my yard in good order and my lum- 
ber looking bright and clean. The stock I 
carried was of course no better in grade 
than that carried by all my competitors; but 
I noticed it wasn’t long until the shed began 
to give me the reputation for handling better 
stuff. Farmers would come to town and sort 
of look around in the yard before saying 
anything about buying. I’d hear them say, 
‘This looks like real lumber.’ So right from 
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the first that simple old shed began helping 
me make sales.” 

Guy S. Krum at that point mentioned a 
more recent experience. “Not long ago we 
pought a yard that hadn’t been very well 
kept,” he said. “It looked terribly disor- 
dered. When we got it we sent a man over 
who is an expert piler. We had him pull 
down every pile in the yard and pile it over 
again. Any number of people came in, 
looked around and said, ‘You’re handling 
a lot better lumber here now than this yard 
used to carry.’ As a matter of fact we 
hadn’t got in a single new car. It was all 
the same stuff that had been in the yard be- 
fore. The difference was in the way the 
piles were built.” 

The Krum yards are mostly,in compara- 
tively small towns and depend mostly upon 
farm trade. [Illinois farmers are getting 
more prosperous and are feeling more like 
building than they did during 1923 and 1924. 


Getting Southern Pine Started. 


“T remember well when we first began get- 
ting in southern pine,’ Guy S. Krum re- 
marked. “Our customers have always been 
slow about changing from one kind of lum- 
ber to another. I couldn’t argue with them 
and convince them that southern pine was a 


know. And he certainly has been a friend 
to the retailers of the middle West and of 
the whole country, too.” 

Not long ago we heard two retailers dis- 
cussing this grade-marking proposition. One 
of them said he had been accustomed to 
buying his stock from mills that shipped him 
extra good stuff, and so he had long been 
accustomed to get his C finish out of the No. 
1 common and felt he had a right to do so 
when the boards actually graded up to that 
standard. He felt that the marking of the 
lumber was depriving him of something to 
which he was entitled. 

“IT guess you’re an exception,” the other 
remarked. ‘Most of the re-graders I know 
are not careful to buy of mills furnishing 
sweet grades. They buy as cheaply as they 
can and then skim off the best and call it C 
finish. As a matter of fact, I think this old 
practice of regrading is about at an end, 
considered as an honest practice or even a 
practicable one, whether the lumber is 
marked or not. Grading is necessarily get- 
ting closer, and we can’t well complain about 
that so long as it conforms to the rules. 
Grades coming from mills of any reputation 
are much nearer a level now than they ever 
have been before. If you buy No. 1 common 
in these days, that’s what you get. If you 
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crops a year on the same field. Everything 
is utilized. Buildings are large and nicely 
kept, fences whitewashed, gardens clean and 
so on. This is the Pennsylvania Dutch 
thrift. Mr. Evans said that with the big 
farms that are the rule in McLean County 
it was not possible to keep appearances up to 
the same detailed standard, but that for fer- 
tility of land and energy of. people he would 
match his county against the world. 


Trend to Instalment Buying 


There is a growing demand in Blooming- 
ton, as elsewhere, for methods allowing a 
man to finance a house by making a small 
down payment and the rest by the month 
over a long period of years. The dealers are 
looking dubiously at this proposition. Sev- 
eral, among them Mr. Tilden, say that if 
such financing is to be done there must be 
one or more corporations organized to han- 
dle it in a systematic way. All of us are 
going to watch with much interest the out- 
come of the present drift toward this rent- 
buying of houses and deferred payments in 
general. If it persists, there seems no way 
out except to organize corporations espe- 
cially for that purpose. On any other basis 
there is too much uncertainty, both for the 
creditor and for the debtor. 








The Corn Belt Lumber Co., of Bloomington, Ill., at one end of its warehouse reserved a display space that it calls the ‘‘bungalow,’’ in which it has 


built three rooms. 


fine building wood. I couldn’t get anywhere 
that way. I used to figure up the difference 
in cost and simply lay the figures in front of 
them. The difference in cost was too much 
for their conservatism, and so we got south- 
em pine started. Our customers are a fine 
class of people, but like everybody else they 
do get fixed ideas. One is the old idea that 
‘lumber certainly is expensive.’ I’ve heard 
that ever since clear white pine barn siding 
sold for $17 a thousand.” 


Ready for Grade Marking 


E. P. Krum mentioned the grade marking 
that is being done by the Southern Pine As- 
sociation and seemed uncertain about liking 
it. He had the feeling that it was something 
that would work out for the benefit of manu- 
facturers rather than retailers, and might 
cause retailers some little difficulty with 
customers. But he seemed cheerfully ready 
to try the new system. “If they’re going to 
grade mark it,” he said, “we’ll have to buy 
and handle it.” Mr. Krum is personally ac- 
quainted with several men on the staff of 
the AMERICAN LUMBERMAN. “Mr. Hole,” 
€ said, “is one of the hardest workers I 


one of the rooms 


take the best boards out of it, the remainder 
will not make the average of its grade. They 
say the public doesn’t know much about 
grades, and I guess that’s true in a tech- 
nical sense. None of my customers could do 
much at sorting a job lot of lumber into the 
right grades, but all the same, if a yard is 
skinning the grades, the public soon gets 
wise to the fact. I guess, whether the grade 
is burned on the end of the board or not, the 
old sorting of grades is about at an end, any- 
way. And if that’s the case, I’m just as glad 
that the stick is going to come to me with 
the mark on it.” 

We present this merely as an opinion on 
the subject. 

In the yard of the W. S. Harwood Lumber 
& Coal Co. we were told that 1925 has been 
the best building season Bloomington has 
seen for eight years. Mr. Harwood was not 
at the yard, but Mr. Evans, who gave us this 
information, had much to say in praise of 
his city and county. In his experience he 
has seen but one county to compare with Mc- 
Lean, and that is Lancaster County, Penn- 
sylvania. The farms there are small and 
are intensely cultivated, with two or more 





The photograph at the left shows the window display and yard entrance, while that at the right is an interior view of 


Henry F. Gerling, of the Schwulst & Ger- 
ling Co., said that there had been an un- 
usual number of houses and especially of 
small homes built during last season. Some 
eastern insurance money has been loaned 
on mortgage security. Bank loans and per- 
sonal loans account for most of the building 
paper. This company handles coal and has 
a series of coal pockets of the silo type. 


Ratings in Compensation Insurance 


MILWAUKEE, WIs., Dee. 8.—M. P. MeCul- 
lough, of the Brooks & Ross Lumber Co., of 
Wausau, Wis., has been chosen to represent the 
logging and lumbering interests, and A. L. Os- 
born, of Medford, will represent the sawmills 
and planing mills on a committee of twenty- 
four representatives of Wisconsin industries to 
work out experience ratings in compensation 
insurance. This is being done by the Wisconsin 
Manufacturers’ Association in codperation with 
the State compensation board and several in- 
surance men. The committee will meet once or 
twice in Milwaukee to consider the procedure 
for putting into effect in Wisconsin a rating 
for compensation insurance premiums under the 
State workmen’s compensation act based upon 
the accident experiences of employers. 
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News and Business Ideas for Retailers 


A Valuable Aid to Retailers 


Every retail lumber dealer must at times have 
wished that he had at his elbow a ready refer- 
ence book of merchandising and advertising 
plans to which he could turn for help and in- 
spiration when his own stock of good ideas ran 
low. And that is a condition that frequently 
confronts the best of us; when we vainly cudgel 
our brains for the idea that simply refuses to 
take form. Such a book has at last appeared, 
under the modest title ‘‘ Advertising and Selling 
Plans for Retail Lumber Dealers—1926 Edi- 
tion,’’ compiled and published by the advertis- 
ing and dealer service department of the Lehon 
Co., Chicago, manufacturer of the well known 
Mule-Hide line of high-grade asphalt shingles 
and roofing. 

This remarkable book, prepared by the above 
named company for its dealer friends, contains 
hundreds of splendid advertising and selling 





garnered from various sources—many of them 
from the files of the AMERICAN LUMBERMAN— 
and it is not too much to say that they repre- 
sent the cream of the plans and methods that 
have been found successful by progressive re- 
tailers all over the country in increasing their 
sales, not only of roofing but of lumber and 
other building materials handled by them. 
These ideas have been boiled down to the 
smallest possible compass, clearly illustrated, 
und presented ready for the dealer’s use in a 
splendidly printed book, in two colors, of fifty- 
four pages substantially bound between heavy 
covers. 

The scope and variety of these ideas and sug- 
gestions are amazing, the carefully arranged 
alphabetical index, printed in small type, occu- 
pying two full columns. This index adds greatly 
to the value of the book, making it possibie 
quickly to turn to any subject desired. For in- 
stance, ‘‘ Advertising copy suggestions’’ appear 


Similarly, nearly two hundred other subjects are 
indexed. 

An exceedingly valuable feature is the ‘‘ Sys. 
temized Schedule’’ of suggested advertising 
and merchandising activities for each month of 
the year. Immediately following each sugges. 
tion are page references, citing the reader to 
the particular pages of the book where ideas 
and suggestions suitable for the months under 
consideration are presented and _ illustrated. 

Several pages towards the end of the book 
are devoted to describing and illustrating the 
many helps which the Lehon Co. supplies its 
dealers, in the way of advertising signs, a wide 
variety of novelties, aprons ete., and its sales 
letter service rendered in codperation with 
dealers. 2 

It is especially fitting that this very excep- 
tional piece of advertising and sales literature 
for dealers should have appeared just when the 
twentieth anniversary of Mule-Hide is about 


ideas, most of them being illustrated by photo- 
graphs or pen sketches. These ideas have been 


on pages 17 to 24 inclusive. Suggestions for 
exhibit booths appear on pages 7, 30 and 31]. 


to be celebrated, the actual anniversary date oc- 
curring in January, 1926. Asked by the Amer- 








Will Profits From Increased Farm Trade in 1926 
Be Allowed to Leak Away in Delivery Expense? 


Delivery cost was such a problem to an Ohio retailer 
that he suggested that yards should agree not to make 
any deliveries—there was no law against their doing so! 
Prospects of increased farm trade warn lumbermen that 
these costs should have first attention at the winter con- 
ventions, and to aid in their discussion the American 
Lumberman briefly notes practices reported to it from 
time to time. © 

A Georgia concern found that while it was willing to 
deliver free within a radius of ten to fifteen miles, making 
a charge beyond this long radius was difficult because of 
competition, and an Ohio concern’s experience was that 
inclusion of a haulage charge usually lost it the business. 
Changing from free to charged delivery, in a Missouri 
community where customers were too long accustomed 
to free delivery, was found impossible, the yard’s cus- 
tomers resenting the inauguration of a charge of even 25 
cents a load. These facts indicate that there ought to be 
uniformity in yard practice, based on the principle that 
delivery cost should be borne by the customer. 

Some retailers sell f. 0. b. yard. Of these, part arrange 
that local cartage concerns make the delivery and collect 
for it as made, while others add the cartage concern’s 
charge to the lumber bill. An lowa yard hires a dray- 
man by the week, whose charge is added to the bill. 

Many yards include an estimate of delivery cost in 
their prices, but in the case of a Connecticut yard the in- 
cluded charge covers delivery for a distance of only eight 
miles, there being an additional charge for greater dis- 
tance. A Tennessee yard limits its free delivery to paved 
city streets, and an Illinois concern, even in the case of 
city sales, makes an allowance when the customer does 
his own hauling. 

Among limitations on the nature of the haul is that of 
a retailer who gives free hauling when the distance is 
such that his truck can make three trips a day, but makes 
an additional delivery charge when more time is required. 
A Georgia concern has zoned the main thoroughfares 
out of its city, and makes a charge of $2 a ton for de- 
livery within the first zone, of three miles beyond the 
city limits, and of $4.50 a ton for the second zone, of 
over three miles and less than six. 

An Indiana firm makes a charge for farm delivery of 
50 cents a mile beyond the city limits, for the round trip, 
the charge for delivery to a point five miles beyond being 
$2.50; and an Ohio concern charges 50 cents a mile for 


delivery in the country. A Connecticut yard charges $1 
a thousand feet for the first mile, and 50 cents for each 
additional mile, measured from the yard. 

All the retailers in a California city charge for delivery, 
mileage being a factor in fixing a charge of $2 to $5 a 
thousand, which is added to the lumber bill as a separate 
item, while small deliveries are charged at cost of mak- 
ing them. At another California point, a yard delivers 
within the city limits for $1.50 a thousand feet, and 
charges 25 cents a thousand for each additional mile. 

For country delivery two yards reported a ton-mile 
charge, that of a Nebraska retailer being 40 cents, and 
that of an Indiana yard being 50 cents. A Colorado re- 
tailer charges a percentage of the bill, country delivery 
being 21/42 percent, plus one-half of | percent for each 
mile; his city delivery charge is also 214 percent, with a 
minimum of 35 cents and a maximum of $2. An Arkan- 
sas yard makes a certain price per trip, according to dis- 
tance, when hauling to farmers, and a Tennesee yard 
charges according to distance and character of load. 

The high cost of delivering small “‘jags’’ introduces 
complications into many otherwise good systems of 
charging. One yard, which finds that all local deliveries 
are within a mile, makes them free, but keeps its costs 
down by arranging several deliveries on one trip. 
minimum charge per load is one way around this difh- 
culty. A Georgia firm charges 25 cents for delivery of 
bills amounting to less than $4, though it delivers large 
bills free. A New Mexico yard finds that a charge of 15 
cents for any quantity up to 500 feet, and of 25 cents a 
thousand feet, cuts down frequent repeat deliveries. For 
less than truck-loads a Connecticut lumberman, whose 
prices are f. o. b. yard, makes a flat charge with a mini- 
mum of 50 cents. 

‘Returns’ are another trouble that may be increased 
or diminished by the system of charging for delivery. 
In crediting “‘returns,"” a New Mexico yard makes a de- 
duction of 15 percent if the lumber is hauled by the 
yards truck, but of only 10 percent if it is hauled by the 
customer's. Many yards find that a deduction of 10 
percent from “‘returns’’ prevents the customer from or- 
dering 25 to 50 percent more than he needs, selecting 
the best and returning the remainder. But the New 
Mexico yard provides the only reported instance where 
cost of hauling back unwanted lumber is to some extent 
provided for by a decrease in the credit allowance. 
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ICAN LUMBERMAN for a brief message to his 
thousands of retailer friends in commemoration 
of the approaching twentieth 
‘Tom’? Lehon said: 

My first connection was in the great white pine 
lumber market, thirty years ago in Tonawanda, 
N. Y. In those days we sold No. 3 white pine 
at $10 a thousand delivered, dressed two sides 
and matched. I believe many men will recall 
both the price and quality of that white pine of 
thirty years ago. 

While in the lumber business I specialized in 
white pine shingles, which eventually resulted in 
my becoming associated with one of the pioneer 
manufacturers of asphalt roofing in the East. 

I came to know the retail lumber dealer so 
well in those days that I also gained a belief in 
his principles, his integrity and his future. Down 
to the present day, in fact, I have never been able 
to believe that any good retail lumberman was 
doing anything inconsistent with the best inter- 
ests of the trade he represented. 

We have stood on our feet and fought for what 
we believe to be the best interests of the retail 
lumber dealer, and I hope that we have given some 
return for his codperation through the merchandis- 
ing and advertising systems that we have been able 
to get together. 


SHAS AaABS 
HOME OWNERSHIP has an important mental 
and moral effect upon every member of the 
family. For the head it begets self-respect, 
independence of spirit and self-reliance; it 
awakens honest pride, establishes higher ideals, 
increases his working efficiency and earning 
power; it gives him a better legal status, finan- 

cial rating and social standing. 


Retailer Entertains Contractors 


FLAT River, Mo., Dec. 7—The Miners Lum- 
ber Co., which has yards at Flat River, Elvins, 
Desloge, Bonne Terre and Leadwood, recently 
gave a dinner at which about fifty contractors 
and builders operating in the lead belt were the 
guests, together with representatives of the 
company, carpenters, newspaper men and local 
ministers. A splendid repast, consisting of 
chicken with all the trimmings, was served at 
the Y. M. C. A. by the ladies of the local Bap- 
tist church. 

The main purpose of the dinner was to get 
together those interested in building and build- 
ing materials for a demonstration of Celotex, 
a product which is widely used for both exterior 
and interior construction, insulation, plaster 
base etc. The demonstration was staged by EK. 
Hahn, district manager of the Celotex Co., with 
headquarters at St. Louis; H. R. Souther, the 
company’s traveling representative for central 
Illinois; John W. Akins, jr., traveling repre- 
sentative in this territory; S. W. Pierson, rep- 
resentative in St. Louis County, and J. O. 
Spence, acoustical engineer for the St. Louis 
district. Mr. Hahn put the material through a 
number of tests which proved the claims made 
for strength, resistance, moisture proof and 
sound deadening qualities. Pictures were 
thrown on the screen showing Celotex being used 
in the construction of buildings of every type 


anniversary, ° 


from garages to the finest homes and other 
structures. 


New Shed Is Well Arranged 


HAYFIELD, MINN., Dec. 7.—The new shed of 
the Hayes-Lucas Lumber Co., replacing one 
partially destroyed by a cyclone last summer, 
is one of the most commodious and best ar- 
ranged in this part of the country. 

The shed is 108 feet long by 77 feet wide at 
the front and 64 feet wide back of the office 
part. The concrete driveway in the center 
is exceptionally wide, 
measuring 28 feet. At 
the front and rear open- 
ings of the driveway 
are doors measuring 14 
feet high and 16 feet 
wide. The entire shed is 
wired for electric light. 

At left of the drive- 
way are the offices, and 
at right is a large room 
used for storing sash, 
doors, wallboard ete. A 
ten-ton platform scale 
at the side of the office ~ 
part affords ample y 
weighing facilities. F 

The offices are com- 
modious and well ar- 
ranged, with plenty of light from large win- 
dows. Opening off the main office is a smaller 
room used by Manager L. P. Stubstad as a pri- 
vate office and for conferring with customers. 

At the rear of the main shed is located an- 
other good sized shed which escaped damage 
from the cyclone, this building being used for 
storage of lime, cement, salt and, in the open 
part of the shed, rough lumber. Situated on 
the railroad right of way are large coal sheds, 
permitting coal to be unloaded directly from the 
cars into the bins. 


Retailers Are Studying Costs 


MILWAUKEE, WIs., Dec. 8.—Asked what he 
considered the most notable advance made dur- 
ing the year now drawing to a close, Don S. 
Montgomery, secretary of the Wisconsin Retail 
Lumbermen’s Association said: 

The outstanding development in our association 
work this year has been in connection with cost 
study clubs, group surveys and uniform cost 
ucecounting. 

We take a group of fifteen or twenty yards and 
inake a study of their business for the last three 
years, taking the figures from their own books, 
throwing the various figures into one pot and giv- 
ing them an average of the group. For instance, 
we show their net sales each year for three years, 
the gross profits, expenses, cost of sales for all de- 
partments, and then for each department, net 
profits, inventories, inventory turnover for all de- 
partments and each department, the cost of han- 
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This photograph of a poster which is being used by the inspection department of the Lumber Mu- 
tual Fire Insurance Co., of Boston, Mass., in its work of impressing retail lumber dealers with the 


fact that a clean yard is the best fire prevention measure, tells its own story. 


Dealers who recognize 


the picture on the left as approximately representing their own yard conditions no doubt will be 


moved thereby to get into the class of dealers whose yards resemble the one shown on the right. The 


poster strikingly drives home the fact that a clean yard is the most profitable one, from the stand- 


point of general business efficiency as well as of prevention of fires 





ew shed of the Hayes-Lucas Lumber Co., at Hayfield, Minn. At left 
of the driveway, extending across the front, are the offices 


dling lumber per thousand feet, cost of handling 
coal per ton etc. Then we get into the finances, 
showing the accounts receivable, the number of 
days’ business on the books, current liabilities, 
notes and accounts payable, total invested capital, 
capital turnover, and finally and most important 
of all, the earnings on their invested capital. 


Harry Colman, of the Natidnal association, has 
been working with us on this, and what we have 
been able to show and tell the various groups has 
opened their eyes and made them sit up and take 
notice. Each individual dealer covered in a group 
survey is furnished with a report on his own busi- 
ness, which is kept confidential by him, but which 





he can compare with the average. When you go 
into a group of yards and show them by figures 
from their own books that 25 percent are in the 
red and another 25 percent only a few hundred 
dollars out of the red, believe me, it brings them to 
attention. 

Inasmuch as we know that this study of costs, 
and data of all kinds, is entirely legal, we feel 
that there is no greater work we can do for our 
fellows than to show them, in a way which they 
can not deny, in which direction they are headed. 
Then we can compare one group with another 
group, or with the entire State, or with other 
States, or with groups in other States. 

The other important matters that we have been 
working on with our members is the grade-marking 
of lumber and the educating of the buyer to the 
fact that he can get the exact grade he orders. 
Where competitive conditions are bad and manipu- 
lation of grades has existed, we of course find some 
opposition to grade-marking. 

Mr. Montgomery thought that the real estate 
boom in Florida is having a stimulating effect 
upon the real estate business all over the coun- 
try, as it is getting large numbers of people in- 
terested in real estate who never were interested 
before; in a good deal the same sort of way 
that the selling of Liberty bonds during the war 
educated a great many people with regard to 
bonds as an investment, so that they became 
bond buyers after the war ended. 

The genial secretary of the Wisconsin associa- 
tion also came to bat with the interesting sug- 
gestion that when all the land between Chicago 
and Milwaukee had been laid out in city lots, 
the new State of ‘‘Chiwaukee’’ be formed, con- 
sisting of the cities of Chicago and Milwaukee. 
‘*By that time,’’ said Don, ‘‘most of the boot- 
leggers, hi-jackers and gunmen will have killed 
each other off, so we will have a state of real 
brotherly love.’? 


Retailer Exhibits Complete Home 


Hastines, NeEs., Dec. 8.— A model home 
built by the Pauley Lumber Co., of this city, 
recently, which was opened to the public for 
ten days, attracted a great deal of interest, 
and in the opinion of W. G. Pauley, created in 
the minds of many renters the desire to own 
their own homes. 

A feature that attracted a good deal of favor- 
able comment, especially from the numerous 
ladies who went through the house, was the 
breakfast nook between the kitchen and dining 
room. So popular was the exhibit that the com- 
pany received requests to keep it open beyond 
the specified period. 

The Pauley company has recently built a total 
of four very high class homes. They were of 
the two-story type, with full basement, six rooms 
and bath and modern throughout. The company 
takes especial pride in the fact that these homes, 
although built for sale, were thoroughly well 
constructed, setting a good example for all 
builders of homes that are to be sold. 
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From the Outside Looking In 





‘Tf I were running a lumber yard in the sub- 
urbs,’’ said a commuter on the ‘‘ Five-fifteen’’ 
to his seat-mate, ‘‘I would make it easier for the 
fellow who wants a board or two for some odd 
job around the house to get what he wants.’’ 

‘*A jumber yard isn’t a five and ten cent 
store,’’ rejoined his companion; ‘‘I suppose 
the average dealer figures that he can’t afford 
to fuss with these little sales. Of course, if a 
man comes to his place and wants to buy a 
piece or two of lumber, he has to sell it to him, 
but I don’t fancy that he is particularly en 
thusiastic about it. Probably I wouldn’t be 
if I were in his place.’’ 

‘<That’s all right,’’ said the first speaker, 
‘‘but I have a hunch that the first dealer in 
the average suburban community, or even the 
average town of moderate size, to advertise 
that he wanted these little orders and was spe- 
cially prepared to take care of them would get 
the jump on the other fellow in more ways than 
one. In the first place, he would make a lot of 
personal contacts that he now loses. The fellow 
who stops his car at the yard to pick up a 
board or two, or even the man who e¢arries a 
piece home on his shoulder, may a little later 
be building a garage, remodeling or repairing 
his house, or even building a new one; and the 
dealer who has become personally acquainted 
with him through previous small sales certainly 
has that much advantage at least. Speaking for 
myself, right now I’d be glad to take home a 
few pieces of nice, clean, new lumber for the 
kids to make things of, and so learn to use tools, 
if I could buy them without feeling like a piker. 
But I always have a feeling that if I step into 
a lumber office it is taken for granted that I 
want to buy enough stuff to build a house, or at 
least have a good-sized repair bill up my 
sleeve.’’ 

‘*T have had that experience too,’’ said his 
friend. ‘*They sort of lose interest if you say 
you want a piece of board for a shelf. In fact 
I remember that just a few weeks ago I needed 
two or three boards to fix up some shelves that 
the wife wanted, and stopped at the Smith 
lumber yard to pick them up. The man in the 
office was pretty busy, or at least acted as 
though he were. He didn’t seem to care to go 
out into the shed with me to get what I wanted, 
but said if [ would say what widths and lengths 
I wanted and how many pieces, he would send 
them out on the truck the next day. That didn’t 
just suit me, so I excused myself and drove six 
or seven blocks out of my way to the Jones 
yard. They seemed pretty busy there too, but 
one of the boys in the office said, ‘Let’s go out 
and see if we can’t find just what you want.’ 
He took me out into the shed, and in a jiffy 
picked out two or three nice, clear boards, car- 
ried them out to my car and helped fasten them 
on the running board. And, by George!—now 
that you have called my attention to it, I can 
see that the thing is going to work out just like 
you said. I have been keeping my car in a 
neighbor’s garage, paying him a little rent each 
month, but he told me the other day that he 
needs the space, as his son has just bought a 
car, so I have got to build a garage, and it is 
a cinch that the Jones yard will get my order.’’ 

‘*Well,’’ said the first speaker, ‘‘ you see you 
have proved my case for me. The average man 
hates to go to a lumber yard for a trifling pur- 
chase. He knows that lumber is a bulky ma- 
terial, handled and sold in large quantities, and 
he is pretty thoroughly imbued with the idea 
that the dealer doesn’t want to bother with 
small sales. I have been wanting to make a few 
little repairs but really haven’t got up nerve 
enough to break through the icy exterior of the 
average dealer when he finds that his customer 
is talking about fifty cents’ work .of lumber and 
not fifty dollars’ worth.’’ 

‘*Well,’’ said his listener, ‘‘I suppose it’s 
all right to jump on the lumber dealer for side- 
stepping these trifling sales, but just what would 
you do if you were in the lumber business? You 


said at the beginning that you would cater es- 
pecially to the small buyer, but how would you 
handle this little drop-in trade without wasting 
too much time and cutting into your other busi- 
ness?’’ 

‘“Well, I haven’t thought the thing out 
fully,’’ replied the other, ‘‘but here’s an idea 
that might be worth trying out. Why not bor- 
row the cafeteria idea, and let the customers 
wait on themselves? The dealer could call this 
department ‘the lumber shop,’ the ‘lumber 
teria,’ or some other catchy name, which would 
make a good advertising point. Then he could 
set apart some convenient place near the en 
trance, stock it with a variety of the items most 
likely to be called for for making small house- 
hold repairs, including a few sash, storm and 
screen windows and doors at the proper seasons; 
in fact there is a great variety of items that ap- 


ing ironing boards, and other conveniences that 
average folks don’t know much about because 
they don’t see them on display very often. He 
could show a few sample pieces of this stuff 
and probably make some sales to people who 
may have dropped in for a couple of boards 
or some other item.’’ 

‘*You’re getting off the main idea,’’ laughed 
his neighbor. ‘‘Pretty soon you will have him 
setting up a whole department store, instead 
of a ‘lumberteria’ as you called it.’’ 

‘Well, maybe I am getting off the main line, 
but anyway I wouldn’t fail to have in my ‘help 
yourself’ department a good assortment of nice 
clear boards of different lengths and widths, 
sheets of wallboard, a few turned clothes line 
posts, fencing, moldings and strips of various 
sorts, and a lot of other items, each with the 
price plainly marked so that if there was nobody 





Year’s greetings? 





This Week’s “Timely Tip” 
Suggestion for New Year’s Cards 


No doubt during the last year you have furnished lumber 
for a number of specially attractive houses. Why not take 
snapshots of these homes, mount the pictures on cards and 
send them to your list of home building prospects, as New 


The cards, of course, should bear an appropriate legend, 
to the effect that these are examples of some of the houses 
which you helped to build during 1925, and that you hope 
to be instrumental in helping many others acquire equally 
attractive homes during the coming year. 


You could have these cards attractively printed by your 
local printer, with spaces left for pasting on the photo- 
graphic prints of the houses. The names of the owners of 
the houses should appear under the pictures. 


Watch for next week’s “Tip” 








peal to the householder, as against the builder. 
Such a display, during the spring and summer, 
might include garden furniture, trellises, per- 
golas ete. Then, too, many lumber dealers now 
carry in stock pretty nifty millwork specialties, 
such as breakfast nooks, cabinets, encased fold- 


free to wait on him just then the customer could 
pick out what he wanted and stop at the office 
and make settlement.’’ 

“*Well,’’ began the other—but just then the 
engine tooted for their station and the two 
men dropped off. 


Trade School Graduates Receive Diplomas 


CLEVELAND, OHIO, Dec. 7.—The second com- 
mencement exercises of the Cleveland Building 
Trades Apprentice School were held on Wednes- 
day evening, Dec. 2, in the auditorium of the 
Kast Technical High School, at which time ap- 


- proximately 100 apprentices in five building 


trades—bricklaying, carpentry, plumbing, paint- 
ing and electrical—were given diplomas in ree- 
ognition of their completion of a prescribed 
course of study involving practical as well as 
theoretical work. 

An audience of-:about 2,000 people, consisting 
not only of friends and relatives of the grad- 
uates, but also of many visitors from other 
States; leaders in industry, labor and eduea- 
tion; officers of national and local contractor 
associations, international, State and local labor 
organizations and civic groups attended. A 
considerable number of delegates to the con- 
vention of the National Society for Vocational 
Education were present. 

The speakers were; William R. Hopkins, city 





manager of Cleveland; Frank Cushman, Wash- 
ington, D. C., chief, industrial education serv- 
ice, Federal Board for Vocational Education; 
James J. Hoban, Cleveland, president Cleveland 
Typographical Union; Oscar W. Rosenthal, Chi- 
cago, president Chicago Builders’ Association 
and director National Association of Building 
Trades Employers; J. C. Wright, Washington, 
D. C., director, Federal Board for Vocational 
Education; and E. L. Heusch, Columbus, Ohio, 
supervisor of trades and industries, State Board 
for Vocational Education. 

R. G. Jones, superintendent of Cleveland pub- 
lic schools, acted as chairman; the invocation 
was asked by the Rev. L. C. Wright, fraternal 
delegate of the federated churches to the Cleve 
land Federation of Labor; and E. L. Heusch 
presented the diplomas. 

Mr. Cushman spoke of the commencement as 
being significant in two respects, indicating the 
interest of Cleveland in the great problem of 
apprenticeship and also marking another mile- 
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stone in our progress as a nation dealing with 
this problem. He pointed out that while local 
assumption of responsibility by a joint repre- 
sentative committee is essential to success in 
this work, it is at the same time a State and 
national problem. 

Secretary of Labor James J. Davis, being un- 
able to be present, was represented by J. C. 
Wright, who read his paper, in which Mr. Davis 
congratulated the contractors, labor representa- 
tives, architects, and officials of the State and 
city schools upon their efforts along the line of 
trade training in Cleveland, and stated that the 
policy of giving the youth of the land the ad 
vantages of at least a high school education and 
a trade, which he had advocated for years, was 
being carried Gut in Cleveland. He was con 
yvinced that the theory and practice taught in 
the Cleveland Building Trades Apprentice 


Retailer’s Exhibit Is Real Aid In 


GALESBURG, ILuL., Dec. 8.—In the cause of 
better merchandising, the Hinehliff Lumber 
Co. of this city, has recently remodeled a part 
of a large residence adjoining its lumber yard, 
and has built and equipped therein a suite of 
model rooms, comprising reception, living and 
dining rooms, together with part of a bedroom 
and a kitchen, including a breakfast nook. 

‘‘There are many prospective home builders 
who can not vizualize from pictures the various 
kinds of woodwork and other building ma- 
terials which they expect to use in their future 
home,’’ said EK. E. Hinchliff, president of the 
company. ‘*But if they can see the various 
pieces of permanent furniture and other ar- 
ticles of millwork manufactured from the differ 
ent woods, and in various styles, and finished 
according to the different ways of staining and 
painting, they can make more intelligent choice 
of the elements entering into the construction of 
their homes. That is the reason we have pre- 
pared this permanent exhibit.’’ 

The floors of this demonstration suite of 
rooms are laid in eleven kinds and grades of 
floormg, enabling the prospective customer 
readily to make a choice. A stairway is built 
in the reception room, showing different styles 
of newels, balusters and rails. In the rooms, 
doors and windows of different styles and_ fin 
ishes are used. Dining room permanent furni 
ture of Colonial design, bookcases, seats, medi 
cine cabinets, folding table, folding ironing 
board and kitchen dressers are exhibited. A 
room-end showing a tray-case, closet, dressing 
table and hanging closet forms the bedroom ex- 
hibit. Bay windows are used at the steir land 
ing and in the breakfast nook. The woodwork 
is all of Curtis Bros. & Co. manufacture, and 





School, combined with the discipline and orderly 
training secured, developed in the student the 
best that was ing him, and at the same time 
created within him the aspiration and ambition 
to continue his education and training until he 
is in fact a ‘‘master workman.’’ 

Oscar W. Rosenthal, of Chicago, an authority 
on building, delivered a very interesting ad- 
dress. To him the commencement was signifi 
cant in that it represented a splendid spirit of 
cooperation between employers, labor organi- 
zations, the local board of edueation, the city, 
State and nation. 
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Contest for Grade-Marked Hemlock 


OSHKOSH, WiIs., Dee. 7—The Northern Hem- 
lock & Hardwood Association in putting over 
grade-marked hemlock, has offered thirty prizes 


consequently is of good design and architee- 
turally correct. Mr. Hinchliff says that the ad- 
vice and help of the Curtis organization have 





This cosy and attractive breakfast nook is a fea- 
ture of the model home exhibit recently opened 
by the Hinchliff Lumber Co., Galesburg, Ill. 


contributed largely to the success of the ex 
hibit. 

In one room all the different styles of trim 
which the company carries have been used in the 





totaling $500 for the writing of letters which 
best tell of the value of hemlock for building 
construction and of the many advantages de- 
rived from using grade-marked lumber. The 
prizes are for juniors and seniors, the juniors 
including every boy and girl from 14 to 19 years 
of age, and the senior every man and woman 
over 19. The contest closed Dee. 1, and it has 
been reported that great interest in the contest 
has been manifest throughout Wisconsin and 
Michigan. The first prize in each division is 
$100. 

The committee which is judging the winners 
consists of six lumbermen—three from Wis- 
consin and three from Michigan under the chair- 
manship of Professor Theodore F. Laist, di- 
rector of lumber research, Antioch College, Yel- 
low Springs, Ohio. 


Selling Homes 


construction, and most of the various kinds of 
siding and shingles handled appear on the ex- 
terior of the building. The builders’ hard- 
ware, electrical fixtures, and appliances, radio, 
china, glassware and kitchen utensils used in 
equipping the rooms were furnished by local 
dealers cooperating with the Hinchliff company 
in arranging this display. Especial attention 
was given to the color schemes of the draperies 
and the decorating so that an artistie effect 
was produeed. 

In remodeling the old residence containing 
these exhibition rooms, which was built at least 
eighty years ago, there was found a piece of 
black walnut 144 inches thick by 33 inches wide, 
which had been used as wall sheathing under 
the walnut bevel siding. Mr. Hinehliff had 
this walnut board made into a table top, and 
placed it on exhibition. 

Another item of interest shown in connection 
with the exhibit is an old freight bill, dated in 
1866, very beautifully and legibly written, cov- 
ering certain carloads of lumber of 55,000 feet 
each at the rate of 6 cents per foot, or a totad 
of $33 freight per car. By way of comparison, 
and as an interesting and edueational exhibit 
for the public, Mr. Hinchliff has placed beside 
this old document a recent freight bill, cover- 
ing a car of lumber shipped from the Pacifie 
coast, the freight on which amounted to some- 
thing over $600. 

While the exhibit is to remain open perma- 
nently as an aid in merchandising home build 
ing material, the public was especially invited 
for a period of one week, including evenings. 
The radio installed in one of the rooms pro- 
vided the entertainment. Mr. Hinchliff says 
that already he is finding the exhibit a great 
help in interesting prospective buyers. 
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For the purpose of showing customers how various kinds of flooring, doors and other woodwork look when placed in their proper environment in 
a modern home, the Hinchliff Lumber Co., Galesburg, Ill., has recently remodeled an old house adjoining its yard and equipped several rooms in the 
manner shown in above photographs 
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National Directors Emphasize Menace of Substitutes 


JACKSONVILLE, FuA., Dec. 7.—A determina- 
tion that the problems that face the lumber 
industry must be recognized and a sincere effort 
made to overcome them characterized the delib- 
erations of lumbermen from the Pacific North- 
west, from California, from the Inland Empire, 
from the North, from the South and from the 
Atlantic coast, who gathered at the Mason Ho- 
tel here today at a meeting of the directors of 
the National Lumber Manufacturers’ Associa- 
tion. There was a note of solemnity given 
to the opening session when President Frank G. 
Wisner, after a brief tribute to the recently 
deceased Vice President T. A. McCann, asked 
the lumbermen to stand in silence for a few 
moments in his memory. A committee com- 
posed of Kdward Hines, R. B. Goodman and 
John W. Blodgett was appointed to prepare 
resolutions of condolence and respect. A sim- 
ilar committee composed of John M. Gibbs, J. 
Ross McNeal and A. L. Osborn was appointed 
to present resolutions on the death of J. L. 
Camp, of Franklin, Va., a former director of 
the association. 

Lumber Industry Advertising 
K. P. Allen, director of publicity of the Na- 


of $400,000 a year. They are all using attractive 
copy and carefully selected lists, but each one of 
these advertising groups is engaged in exploiting 
a particular species of wood or a particular phase 
of merchandising which, in some instances at least, 
leads to the inevitable conclusion that the lumber 
advertisers are competing among themselves in- 
stead of promoting the sale of lumber generally 
and presenting a strong and aggressive merchan- 
dising front to the common competitive adversaries 
of this material. 

In a recent survey of lumber advertising we find 
that in twenty different pieces of advertising copy 
many special uses for a particular wood were 
stressed but not one word was said for lumber 
itself. In effect, twenty lumber salesmen were 
urging upon the prospective customer the merits 
of as many kinds of wood sheathing, siding, sills, 
foundation timbers, framing, outside trim, shin- 
gles, lath, finish and flooring, but not one sales- 
man gave a single good reason why the prospec- 
tive customer should build his home of lumber in 
the first place. Trying to sell some particular 
kind of lumber to a man who has not made up his 
mind to use any lumber, is singularly poor mer- 
chandising. 


Historical Advertising Background 


Mr. Allen then referred to the advertising 
campaigns of the regional and other manufac- 


Standardization does not limit the scope of trade 
extension for any species. It does, however, pre- 


sent the opportunities of selling lumber as a 
product, a quality product, with character, iden. 
tity, and commercial possibilities beyond the 


realization of most of us. This evolution Provides 
firmer ground for the merchandising of lumber ip 
construction and in the industries. 


Is it not opportune for the lumber industry, in 
addition to its zeal in promoting kinds and qual. 
ities, to devote part of its attention to mobilizing 
the industry in a general market offensive which 
will mean better and more profitable opportunities 
for all lumber? 


Have you noted the kind of advertising being 
done by metal lath producers, for instance? I 
have seen many advertisements of metal lath and, 
so far as my observation goes, no metal lath ad- 
vertiser stresses the point that his metal lath is 
better than someone else’s metal lath. He con- 
fines himself to one direct line of attack which 
is based upon the claim that his metal lath is 
better than wood lath. Conceive, if you please, 
the cumulative effect of this kind of substitute 
advertising copy among the major materials that 
are nibbling away day after day and week after 
week at the foundations of the lumber industry. 


Lumber Competing Against Itself 


Selling one kind of lumber against another is a 
necessary and legitimate process of trade, but for 
lumbermen to contend with each other over the 
mere residue of decreasing opportunities, is to be 
blind to the fact that their sales field is being 
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Proposals Made by Secretary-Manager and Approved by Directors 


First: That a careful inquiry be made into 
the practicability of, and the probable finan- 
cial support for, a diversified national lumber 
trade promotion campaign of reasonable du- 
ration, not curtailing or duplicating the activi- 
ties of regional associations, and so conducted 
as to provide a favorable basis for the trade 
| extension work of regional lumber associa- 
tions, wood using industries and individual 
companies; that a suitable committee be ap- 
pointed, or commissioned, to undertake this 
study; that it be requested to report not later 
than July 1, 1926; and that $10,000 be appro- 
priated for the costs of inquiry and report. 
That the executive officers be 
authorized to arrange with associations of re- 
tail dealers in the middlewestern, northern, 
central, eastern and northeastern States, a se- 
ries of small group meetings of representative 
retailers with a commission of lumber manu- 
facturers, owners or operators of sawmill 
properties, not themselves engaged in retail 


propriate 








WILSON COMPTON, 
Washington, D. C.; 
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lumber distribution; and, for this purpose, to 
secure the help of manufacturers willing to 
serve on such commission; that, so far as prac- 
ticable, similar meetings be arranged at ap- 


tects, engineers, and contractors; and other 
meetings separately with representatives of 
principal lumber consuming industries, e.g., 
railroads, automobiles, and furniture; that no 
manufacturer be requested to give more than 
one week’s time to service on such commis- 
sion; that the criticisms and constructive sug- 
gestions of the retailers and consumers be 
solicited, carefully recorded and reported to 
the regional associations; that, so far as prac- 
ticable, this work be conducted in conjunction 
with the committee (assuming that this will 
be) on a national lumber trade extension cam- 
paign; and that the traveling expenses of the 
committee and the expenses of meetings and 
reports be paid; and that $12,000 be appropri- 
ated therefor. 


points with representative archi- 








tional association, was then asked to give a 
brief report of the activities of that depart- 
ment, with recommendations for the further 
development of a constructive program look- 
ing to the extension of markets for lumber. 
He deplored the fact that different species of 
lumber in their advertising were competing 
among themselves, while wood substitutes were 
making an organized assault on the natural 
markets for wood. In this connection he said: 
The lumber industry, especially within recent 
years, has developed an interest in advertising that 
is most commendable. According to a survey made 
for us by competent authorities, the lumber manu- 
facturing industry is spending in national adver- 
tising nearly three-quarters of a million dollars a 
year. As to the effectiveness of this expenditure 
under present conditions, there may be, and are, 
various opinions. I do not believe anyone can 
deny that if this entire amount were intelligently 
expended in the promotion of a single standard 
product, there would be entire justification of the 
expenditure on a basis of results achieved. But, 
is the lumber industry getting its money’s worth 
from the advertising which it is now doing? 
Present Advertising Policies 


We find that at least five great regional asso- 
ciations are together spending in the neighborhood 


turers’ associations, 
mendable. 
We must 


declaring all were com- 
Continuing, he said: 

reasonably conclude that when the 
Southern Pine Association began its advertising 
campaign, much of its extended trade came at a 
sacrifice of parts of the markets of other species 
of wood. The same thing was true of the cypress 
advertising and the other groups successively. But 
now that practically all of the major species of 
wood are being advertised as species, can we 
escape the conclusion that unless new and wider 
general markets are found, much of the lumber 
advertising by individuals as well as groups must 
be the mere taking of orders from one lumber 
group by another lumber group? 


Increasing Volume of Sales 


Obviously there must be an extension of the 
potential markets for these various groups if the 
actual volume of lumber sales is increased. I be- 
lieve every thoughtful lumberman who is today 
contributing directly or indirectly to sales promo- 
tion for any species of lumber will realize upon 
thoughtful reflection that in taking an order from 
another lumberman he is not creating a market 
nor is he in a sense getting any new business. A 
lumberman who actually induces a _ builder to 
build of lumber is a benefactor to the industry— 
more than that he is a real salesman. 

Within the last few years the lumber industry 
of the United States has witnessed remarkable 
self-evolution. The institution of, American Lum- 
ber Standards is in and of itself a tremendous step 
toward cohesion of interests within the industry. 


steadily invaded by an army of alert, resourceful 
and, in some cases, unscrupulous competitors. 

It is well for a moment to consider the matter 
from another angle. Up to about the beginning of 
the World War, lumber was absorbed in general 
construction in such quantities that lumbermen 
seem to have felt little need for stimulating public 
demand. After the war many factories and plants 
that had supplied war materials found that mar- 
kets for the products of their machinery must be 
sought elsewhere. Many of these great establish- 
ments employed engineers and other experts to 
comb the industrial field for opportunities which 
their plants could supply. This resulted in turn- 
ing many of these plants into the production of 
substitutes for lumber. 

Steel furniture, filing cases, cabinets ete, a 
decade ago very rare, are now being produced in 
amazing quantities, and in many directions these 
substitute materials are steadily invading and un- 
dermining markets which heretofore were held by 
lumber, and they are stealing the name “lumber” 
as well as taking the markets. This process is 
going on with increasing activity with little re- 
sistance or organized protest from the lumber in- 
dustry itself. While these enterprising, well- 
financed, and intelligently manufactured substi- 
tutes are pushing forward in buildings, factories, 
transportation agencies, and in fact along all in- 
dustrial lines, the lumber industry is finding that 
much of its output can not be sold at a reasonable 
profit. 

The important substitute construction materials 
are not, as a general thing, fighting each other. 
They are fighting lumber. This means that the 
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umbermen Must Unite in ‘Publicity for Merits of Wood 


advertising appropriations of perhaps twenty-five 
major substitute materials, amounting probably 
to at least ten million dollars a year, are bom- 
parding the lumber industry from as many angles, 
while the lumber industry is combing the same 
markets over and over again for the little that is 
left in the way of sales opportunities. 


Remedy Is at Hand 


This analysis of the situation is bold, and pos- 
sibly somewhat exaggerated, but I sincerely believe 
that it paints the situation which is before the 
jndustry at this moment. Fortunately, the gloomy 
prospect is not without its brightening aspects. 
Many of the lumbermen of America have seen 
and appraised this situation more clearly than I 
have been able to present it. There is, we believe, 
a remedy at hand and a remedy that will not only 
rehabilitate the industry, but will make it stronger 
and more prosperous than it ever was. The rem- 
edy is in the hands of the industry, and it has two 
distinct phases: First, a general program, re- 
gional as well as individual, of presenting no ad 
yertising copy to the general public without at 
least a line of robust affirmation of lumber as a 
whole against all comers; second, the diversion 
of a part of all the advertising resources and trade 
extension energy of the industry, for a certain 
period, to the general promotion of the structural 
and industrial uses of lumber. I believe that a 
united effort, constantly keeping these two phases 
in mind, will regain many of the lost old markets 
and create many new ones; with the result that 
there will be such an increased demand for all 
lumber that each species will have a better op- 
portunity and a larger field for “blowing its own 
whistle,” in its own way, than it now has. 


Will the Lumber Industry Talk or Do? 


‘Will the lumber industry talk about it or 
will it do it?’ was the theme of an unusually 
strong presentation by Seeretary-manager Wil- 
son Compton, whose address practically in full 
is as follows: 


On two occasions within the last twelve months 
I have directed the attention of this board to cer- 
tain fundamental and, I believed, timely and prac- 
tical problems before the lumber industry. These 
reports have been distributed widely among the 
branches of the industry and, apparently, they 
have been widely read. ‘To the facts and conclu- 
sions stated therein I have now nothing to add. 
But, using them as a background of perspective 
and explanation, I wish to offer four specific sug- 
gestions looking toward the improvement of the 
uneconomic conditions known to exist in the lum- 
ber industry. 

Tor this purpose, I suggest that the problem 
of establishing lumber manufacture on a_ stable 
and profitable basis be considered in terms of the 
supply and demand equation. This equation we 
know to be usually out of balance. Lumbermen 
know how, why, and to what extent it is out of 
balance. They know generally what measures are 
necessary to put it and keep it in balance. ut, 
generally speaking, they don’t use them. 

The supply side involves practical conditions of 
finances, working capital, interest, taxes, bank 
loans, labor and weather; also impractical condi- 
tions of custom, habit, tradition, old fashioned 
inertia, ignorance and indifference, which vary 
very greatly between sections and between mills in 
the same section. Aside from making reliable and 
uptodate trade information and statistics promptly 
available to interested competitors, there is little 
of direct service that an association can do to im- 
prove the supply side of the equation. 


Changes in Use of Building Materials 


jut on the demand side there are some obvious 
things which may be done by an association and 
which, in the lumber industry, have not been done. 
The history of the last twenty-five years shows the 
great extent in many fields to which the use of 
lumber has given way to the use of other materials. 
Iam not blind to the obvious fact that the gradual 
concentration of population in cities, the natural 
evolution of construction and architectural design, 
and changes in comparative costs of building ma- 
terials have logically and inevitably led to a great 
expansion in the use of other building materials. 

3ut these facts by themselves do not account 
for the decline in the volume of lumber consump- 
tion. They do not, for example, explain why, at 
the end of a 15-year period, beginning with 1910, 
and ending this year, an increase in the annual 
Physical volume of building of over 100 percent 
should have been accompanied by a decline in soft- 
Wood lumber consumption of 10 percent and in 
hardwoods, 30 percent; whereas brick had _ in- 
creased over 100 percent; cement 130 percent, 
Structural steel 140 percent, prepared roofing 300 
percent, steel frames and sash 400 percent and 
wall board 500 percent. Nor do they explain why 
during the single year of 1925 a 27 percent in- 


crease in the volume of building in what used to 
be the lumber-loving city of Minneapolis has re- 
sulted in an increase of only 5 percent in lumber 
consumption. 

I offer as a statement of the “trade extension” 
history of the lumber industry in the last twenty- 
five years a comparative record of the volume of 
annual production of principal building materials 
of all kinds, including hardwood and softwood 
lumber, showing a 25-year, a 15-year and a 5-year 
comparison. These are figures of production. As 
such, they may be for any single year slightly in- 
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correct as an index of consumption. But for the 
period of years, as shown in each case, they are 
substantially correct. 

There may be room for difference of opinion as 
to the reasons for these facts. But there can be 
no difference as to the facts themselves. The 
temporary respite from these facts which Florida 
lumbermen are now enjoying due to the mad rush 
of local building has no fundamental bearing upon 
the situation of the lumber industry as a whole, 
except its encouraging evidence that even in this 
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newest and most picturesque development, lumber 
holds its own as a favorite building material. 

I might elaborate these striking comparisons, 
but the practical conclusions to which they point 
are so manifest that the facts may speak for them- 
selves. They deserve the careful study of all 
manufacturers engaged in the lumber industry, and 
whose principal interest in the industry is an in- 
tention to stay in it for a long time, and not an 
expectation of getting out of it quickly. 

Retailers Give Principal Contact with Consumers 

Another fact deserves mention. The retail lum- 
ber trade furnishes the outlet ordinarily for some- 


where between 60 and 70 percent of lumber pro- 
duction. Twenty-five years ago retail lumber yards 
were in practical fact, as well as in name, lumber 
yards. ‘Today, in the small towns and rural com- 
munities, the yards have become gradually con- 
verted into agencies for the local distribution of 
diversified building materials and building supplies. 
This process has been gradual and not startling. 
The net result has been such a degree of trans- 
formation that with the exception of some lumber 
yards in the large cities which handle lumber and 
related lines almost exclusively, the retail dealers 
no longer have the same degree of partisan interest 
in promoting the sale and use of lumber which 
they had twenty-five years ago. 

Retail dealers of the older generation were 
originally lumbermen in fact and are still, I be- 
lieve, lumbermen in spirit and in preference. The 
newer generation is entering the retail yard busi- 
ness under different circumstances, and its in- 
terest in lumber is inevitably becoming more and 
more diluted with other materials. 

It may well have been that a quarter century 
ago lumber manufacturers could safely rely upon 
the retail dealers handling the vast bulk of their 
products to urge the public to use lumber; and, 
so assuming, it may not have been necessary for 
the lumber manufacturers then to have assumed a 
substantial responsibility for carrying the lumber 
appeal to the consumer. 

But the retail dealers today, with their more 
divided and diversified interests, can not reason- 
ably be expected to serve in any such way the 
exclusive interests of the lumber manufacturers. 
They will, I believe, help vigorously in most in- 
stances, to sell the use of good lumber to the con- 
sumers. But if this is done, the manufacturers 
will have to assume a greater initiative and a 
larger responsibility, and not attempt to impose it 
upon the retail dealer. 

Other building material manufacturers are tak- 
ing advantage of the inertia of the lumber indus- 
try to seek the interest and support of the lumber 
dealers. And to a large extent, they are getting 
it. They are getting it because, in the way of 
standard products, national advertising, . technical 
demonstrations, and merchandising helps, they are 
doing for their materials what the lumber industry 
can do for its own products, but has not been 
doing. 

In these and other respects, the lumber indus- 
try has to a considerable extent been outwitted 
by its competitors. But the fact remains that the 
retailers who distribute two-thirds of the lumber 
output, constitute the industry’s sole direct contact 
with the ordinary consumers of its products. The 
easier, therefore, and the more convenient and 
profitable the handling of lumber may be made to 
the retail dealer, the greater will be his interest 
in encouraging his customers to use it. And the 
more the consumer wants to use lumber the greater 
will be the dealer’s incentive to stock it and sup- 
ply it in increasing quantities. The benefits of a 
working understanding between lumber manufac- 
turers and lumber retailers would, therefore, work 
both ways. 

The Right Use of the Right Wood 

A third important condition should be recognized 
and a proper corrective applied. Many proper mar- 
kets for lumber have been lost because of unsatis- 
factory results, due to the unwise choice of species 
and grade of lumber for a given use. When lum- 
ber had a great advantage in price to the con- 
sumer over other materials which the consumer 
might use, there was perhaps little reason for an 
attempt to fit each species and each grade to its 
most economical uses. ‘The price advantage was 
then the lumber industry’s most cogent argument. 
But that condition encouraged in the lumber trade 
an attitude of comparative indifference to the 
peculiar fitness and qualities of the different 
species and grades of lumber. The lumber trade 
has to a large extent, for many purposes and in 
many uses, lost much of its price advantage over 
competing materials. This condition, which is 
constantly increasing, means that greater care 
must be taken in the selection of lumber, both by 
grade and by species, for its most suitable and 
economical uses. In a word, it demands particu- 
Jarization in a lumber field in which heretofore 
there has been only generalization. 

Not only have old uses been in this way lost to 
lumber which might have been maintained, but 
new uses for which the right kind of lumber could 
have been satisfactorily utilized have not been 


gained either because exact information as to its 
qualities and serviceability for a given purpose 
has not been available, or else because the avail- 
able information has not been put to any com- 
mercial use, 

The practice of claiming a given species as suit- 
able for practically every use has been indulged in 
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so widely and by so many species that the claim no 
longer carries conviction among that large and 
increasing class of discriminating consumers who 
want to have for each particular use the most 
suitable material. 

The lumber industry to meet this condition can 
do one of two things: It can continue the prac- 
tice of generalizing about the universal suitability 
of its products for all manner of uses until the 
shadow of the pursuing sheriff persuades it to do 
otherwise; or it may anticipate the inevitable de- 
velopment and climb in the cab with the engineer 
and not ride with the trailers in the caboose. 

This idea may perhaps be summarized in a dou- 
ble slogan which I recently suggested for use in 
one of our publications; namely, “‘A right use for 
every word, and a right word for every use.” 


Analysis of Current Supply and Demand 


So much for the demand side of the lumber 
equation. A fourth fact is now before the board 
of directors which perhaps has an equal bearing 
upon both sides of the equation. The matter of 
the proposed lumber survey was, at your direction, 
submitted to the committee on economics and trade 
extension for criticism and comment. I shall not 
anticipate the committee reports. We have made 
frequent attempts to secure from the regional as- 
sociations certain types of information in addition 
to those now being currently reported. It is very 
easy for us to ask for this information, but it is 
just as hard for most of the regional associations 
to procure it. My observation is that on the whole 
the regional associations are now securing from 
their members current information on sales, stocks 
and lumber movement as completely and = as 
promptly as can be done without demoralizing the 
individual membership into a refusal to furnish in- 
formation, and thus dry up the very sources of 
our statistical reports. 

Some individual manufacturers are willing to re- 
spond to any reasonable request for information. 
But it is not fair to impose upon them a responsi- 
bility and an expense which should be borne more 
broadly by tHe industry at large. Some of the re- 
gional associations are gradually extending their 
own statistical services. Most of the others are 
watchfully awaiting favorable indications of: an 
opportunity to do the same. Generally speaking, 
the subscribing associations are furnishing the 
National with such of their reports as may be 
useful to it. 

Beyond this I do not think the National asso- 
ciation should go in its effort to secure current 
lumber supply and demand _ information. We 
should, I believe, support and encourage the ex- 
tension of the statistical and informational facil- 
ities of the regional associations, but we should not 
risk the drying up of these sources of informa- 
tion by imposing unreasonable or unwelcome re- 
quests upon willing or unwilling manufacturers. 

But, outside of the lumber industry are many 
valuable sources of the current information which 
is summarized in the analysis of lumber supply 
and demand, based on October statistics, which has 
been prepared for this meeting. That analysis is 
available in three parts: First, a summary; sec- 
ond, a digest with brief explanations; and, third, 
a series of statistical comparisons. 

This is a fair representation of the type and 
scope of lumber supply and demand information 
which is now available monthly. It includes a 
wide field of information on which current reports 
have not heretofore been made to individual lum- 
ber manufacturers by any of the associations, 
either regional or national. 


Constructive Action by Manufacturers 


With these facts as a background, I wish to sub- 
mit for consideration the following proposals for 
constructive national action by lumber manu- 
facturers: 


First: That a careful inquiry be made into the 
practicability of, and the probable financial sup- 
port for, a diversified national lumber trade pro- 
motion campaign of reasonable duration, not cur- 
tailing or duplicating the activities of regional as- 
sociations, and so conducted as to provide a favor- 
able basis for the trade extension work of regional 
Jumber associations, wood using industries and in- 
dividual companies; that a suitable committee be 
appointed, or commissioned, to undertake this 
study ; that it be requested to report not later than 
July 1, 1926; and that $10,000 be appropriated 
for the expenses of the inquiry and report. 

Second: That the executive officers be author- 
ized to arrange with associations of retail dealers 
in the middlewestern, northern, central, eastern 
and northeastern States, a series of small group 
meetings of representative retailers with a com- 
mission of lumber manufacturers, owners or oper- 
ators of sawmill properties, not themselves engaged 
in retail lumber distribution; and, for this pur- 
pose, to secure the help of manufacturers willing 
to serve on such commission ; that, so far as prac- 
ticable, similar meetings be arranged at appropri- 
ate points with representative architects, engi- 


neers, and contractors; and other meetings sepa- 
rately with representatives of principal lumber 
consuming industries, e.g., railroads, automobiles, 
and furniture; that no manufacturer be requested 
to give more than one week’s time to service on 
such commission; that the criticisms and con- 
structive suggestions of the retailers and consum- 
ers be solicited, carefully recorded and reported to 
the regional associations; that, so far as prac- 
ticable, this work be conducted in conjunction with 
the committee (assuming that it will be), on a 
national Jumber trade extension campaign; and 
that the traveling expenses of the committee and 
the expenses of meetings and reports be paid; and 
that $12,000 be appropriated therefor, 

A word of explanation will indicate the ob- 
jectives of this proposed undertaking. The terri- 
tory indicated, beginning on the west with the 
northern Mississippi Valley and extending to the 
Atlantic coast, annually consumes over twenty 
billion feet of lumber. It contains many of the 
principal markets for all species. It is the terri- 
tory in which competition between lumber and 
other materials has become most acute and in 
Which the greatest inroads have been made by 
substitute materials. 

I believe that a number of important specific 
benefits may be secured through such an under- 
taking as well as some more general advantages. 
Among these may I mention the following : 

To enlist among influential retail dealers an 
active interest in maintaining and extending the 
use of lumber; to ascertain first hand what spe- 
cific services by manufacturers will be most help- 
ful to the retail dealers in extending the use of 
lumber; to stimulate the interest of the retailer 
in the use of standard grades, sizes and molding 
patterns; to seek a basis for larger retail outlets 
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for short and odd length lumber; to ascertain re- 
tailers’ objections and criticisms of manufactur- 
ing and shipping practices, inspection, terms of 
sale, credits etc.; to lay before the retailers prac- 
tical suggestions regarding systematic ordering, 
forward-buying, adherence to standard grades and 
sizes, and mill-shipments, which, if done, would 
add to the economy and stability of lumber manu- 
facture; to discuss the increasing costs of lumber 
distribution from mill to consumer, and possible 
remedies; to seek from representative retailers 
specific suggestions of improvements in manufac- 
turing and shipping practice; to meet representa- 
tive retailers on their own grounds, an action 
which has never heretofore been systematically 
undertaken by the lumber manufacturers; in a 
general way, to establish between manufacturers 
and retail dealers and, so far as practicable, the 
representative groups of lumber consumers, a basis 
of common interest and mutual confidence and 
respect. 

This would require about fifty separate meet- 
ings in perhaps thirty-five cities. Assuming the 
meetings to be well scheduled in advance and no 
lost motion, they would probably require not less 
than five weeks’ time. 

Assuming that the commission of manufacturers 
would include one each from the West, the North, 
the South, the East and the central States, includ- 
ing representation of both softwoods and hard- 
woods, and assuming that no manufacturer would 
be urged to devote more than one full week to this 
purpose, it would probably be necessary to find 
from twelve to twenty lumber manufacturers wil- 
ling to accept such a commission. I believe it 
can be done, and that, if the idea and the plan 
commend themselves to your judgment, the mani- 


fest practical difficulties will yield to careful plan- 
ning and diplomatic persuasion. 

Third: That a monthly summary and digest of 
current lumber supply and demand conditions, to. 
gether with brief explanatory comparative statis. 
tics be published and furnished to members of 
the subscribing associations as a regular service 
of the National Lumber Manufacturers’ Associa- 
tion. 

Fourth: That lumber manufacturers be re. 
quested to codperate with the work of the Nationa} 
Lumber Manufacturers’ Association in the prepara. 
tion of lumber purchase and use _ specifications, 
based on standard sizes and grades in each species, 
for the determination of the specific uses to which 
each is suited. 

Substitutes Misrepresent Lumber 


In the general discussion that followed it 
was shown that the lumber industry is being 
assailed as never before by substitutes for 
wood, manufacturers of which are codperating 
in popularizing their products and poisoning 
the minds of the people against lumber. The 
first speaker was H. B. Hewes, of Jeanerette, 
La., who pointed out the necessity of an active 
campaign to combat the assaults especially of 
the brick industry. Although there are only 
about 120 manufacturers of face brick in the 
United States they are spending $800,000 an- 
nually for advertising and trade promotion 
work. He read some of the brick propaganda 
which urges the people to use brick for build- 
ing purposes in order to conserve the decreasing 
supply of timber. He displayed some of the 
very attractive literature of the brick manufac- 
turers’ association and then told of a develop- 
ment in New Orleans, where a large tract of 
land is being subdivided, $2,000,000 spent on 
improvements, with a complete prohibition 
against the use of wood in building the homes 
that are to be erected, the materials that may 
be used being restricted to brick, hollow tile or 
stucco, despite the fact that in that section the 
climate makes wood the most desirable material 
for home construction. 

F. C. Knapp, Peninsular Lumber Co., Port- 
land, Ore., told of the increasing use of sub- 
stitutes right in the center of the lumber manu- 
facturing districts in the West. He said that 
West Coast lumber manufacturers are now 
working on a plan that promises to be consum- 
mated whereby they will expend a million and 
«a half dollars in three years in promoting the 
use of and extending the markets for western 
woods. He heartily endorsed the suggestions of 
Secretary Compton. 

J. B. Arnold, of Groveland, Fla., spoke of 
Mlorida developments in which the use of wood 
was absolutely prohibited, and Phil S. Gardiner, 
of Eastman, Gardiner & Co., Laurel, Miss., 
told of the lessons of the earthquakes in Cali- 
fornia, which demonstrated the superiority of 
wood construction. 

J. H. Townshend, of the Hardwood Manu- 
facturers’ Institute, told of how recent re- 
modeling of a big hotel in Louisville had shown 
that metal lath placed in wall construction 
only ten years ago had rusted and disintegrated, 
while wood lath almost alongside of it that had 
been put in place twenty-five years ago was still 
in first class condition. He expressed confi- 
dence that the institute would codperate 
heartily in the plan under discussion. 

In a few straight-from-the-shoulder remarks, 
Edward Hines drove home the statement that 
‘‘the lumber industry is great at resolving, but 
weak in doing’’ and urged all manufacturers 
to get behind the movement 100 percent and 
heartily codperate in this movement to properly 
advertise lumber, for which purpose real money 
is necessary. 


Urges Action on Program 

O. N. Cloud, Peavy-Byrnes Lumber (o., 
Shreveport, La., expressed the belief that the 
time is at hand when petty jealousies will dis- 
appear in the interest of the common good and 
urged that immediate action be taken to back 
up the proposed program. 

Axel H. Oxholm, chief of the lumber division, 
Department of Commerce, Washington, who re- 
cently has been named as director of the work 
of the committee on wood utilization, gave 
the lumbermen some interesting information 
concerning the export business and reminded 
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them that the compiled figures of exports and 
imports were not really a correct guide because 
they did not take into account the tremendous 
amount of lumber exported in the shape of 
containers and in the articles themselves that 
are exported. He said that every automobile 
exported from the United States represented 
also 1,000 feet of lumber exported and esti- 
mated that a billion and a quarter feet of 
lumber was represented in export packing every 
year. He told of the closer utilization of timber 
in Finland and Sweden that made it possible 
for lumber from those countries to be imported 
into the United States in competition with the 
home grown wood. Through its one thousand 
agents abroad the Department of Commerce 
will gladly codperate with the American Jum- 
ber industry. Through studies of the possibili- 
ties of greater uses for short length material, 
the development of chemical products from 
wood and pulp and paper uses, the committee 
on wood utilization hopes to be of great service 
to the lumber industry and at the same time 
do an effective work in behalf of forest con- 
servation. 

John W. Blodgett, of Grand Rapids, Mich., 
paid a deserved compliment to the Department 
of Commerce and expressed the belief that the 
lumber industry does not really appreciate the 
importance and the value of the codperation 
received from that department. He emphazised 
the statement that the industry must work 
closely with that department. 

Secretary E. C. Harrell, of the Georgia- 
Florida Saw Mill Association, announced the 
plans and program for the tour of the State 
to be made as guests of members of that asso- 
ciation and of the Florida Lumber & Millwork 
Association, and the directors adjourned until 
Tuesday morning. 

In the afternoon there was an important 
meeting of the advisory board of the National 
Lumber Manufacturers’ Inter-Insurance Ex- 
change, at which Harry B. Clark, manager, 
made an interesting report showing a pleasing 
growth of the organization. There were also a 
number of informal conferences and committee 
meetings at which many of the problems of the 
industry were given careful consideration. 

In the evening the visiting lumbermen were 
guests of M. L. Fleishel, president of the Put- 
nam Lumber Co., at an elaborate dinner in the 
beautiful roof garden dining room of the Ma- 
son Hotel. 


TUESDAY MORNING 


[Special telegram to AMERICAN LUMBERMAN] 

JACKSONVILLE, FLA., Dec. 8.—At the opening 
of the morning session, President Wisner called 
for reports of the committees on condolence. 
Edward Hines read resolutions expressing high 
appreciation of the association and the industry 
for the record and exemplary life of Thomas 
A. MeCann and extending sincere sympathy of 
his associates and friends to the bereaved fam- 
ily. He also read a beautiful letter from the 
widow of the deceased to Mr. Wisner, acknowl]- 
edging his letter of sympathy and the mag- 
nificent floral offering sent by the association 
at the time of the funeral. John M. Gibbs pre- 
sented a resolution on the death, on Dee. 4, of 
J. L. Camp, president Camp Manufacturing 
Co., Franklin, Va. These resolutions briefly re- 
counted the achievements of the deceased Jum- 
berman and expressed to his family, his asso- 
ciates and his employees the sincere sympathy 
of this association and of the industry. Both 
resolutions were adopted by a rising vote. 

A representative of the sesqui-centennial ex- 
position, to be held in Philadelphia next year, 
briefly told of the objects and plans of the ex- 
position and solicited the support and codpera- 
tion of the lumber industry. Lumbermen are 
being asked to provide an elaborate lumber ex- 
hibit for that event. 


Staff Activities of the National 

W. F. Shaw, assistant secretary, then gave 
an illuminating report on the activities of the 
association, that was heard with deep interest 
and many expressions of approval. 

Mr. Shaw explained that there are nine members 
of the staff of the National Association working 
under the leadership of President Wisner, Secre- 


tary-Manager Compton and the board of directors. 
The activities of the force may be classified into 
two general groups, lumber trade promotion and 


public and governmental relations. The activities 
involving public and governmental relations, he 
said, include publicity, lumber economics and sta- 
tistics to provide the fact basis for advantageous 
publicity, Federal taxation, transportation, Fed- 
eral legislation, forestry and the relations with 
governmental departments. The activities in lum- 
ber trade promotion include standardization, waste 
prevention and timber utilization, engineering and 
retail service, with due recognition of the present 
need for working out a plan whereby lumber need 
never yield to substitutes its merited position as 
the favorite building material. 

The publicity service, he said, performs two 
distinct functions, first as a medium of public edu- 
cation to promote a better understanding among all 
the people, of the industry and its problems; and, 
second, to serve in actual practice as a sales agency 
for the other products of association activity. Of 
at least equal importance, he said, is the publicity 
which must be of an entirely different kind, that 
is, corrective publicity, which locates and follows 
through destructive criticism, erroneous state- 
ments and public misconception in relation to the 
industry. One phase of this publicity takes the 
form of furnishing materials for the guidance of 
writers, who desire to get reliable information re- 
garding the industry. 

Mr. Shaw also told of the economic and statis- 
tical activities of the association as well as of 
the National Lumber Bulletin and other various 
publications issued by the association. He ex- 
plained that the relations with the government 
should not suggest that in dealing closely with 
the Federal departments the industry has some 
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“ax to grind,” the fact being that service per 
formed for the industry in this respect is supply- 
ing information needed by Congress and the vari- 
ous departments. 

In discussing lumber trade promotion activities, 
Mr. Shaw said that one could not escape the con 
clusion that if the manufacturers of lumber per- 
sist in the policy of increasing production, they 
must also do something to extend the uses of 
forest products. The trade promotion opportunity 
of the lumber industry, he said, lies in the field of 
American Standard lumber, particularly and pref- 
erably grade marked and association trade marked 
lumber. He told of the work in behalf of stand- 
ardization, waste prevention and utilization which 
has included assistance in the uniform interpreta- 
tion and application of the standards and their 
incorporation in grading rules. With respect par- 
ticularly to utilization, he said that the studies 
conducted by the association, the Central Commit- 
tee on Lumber Standards and the Department of 
Commerce, have placed the industry in a situation 
to widen its market for short lengths, the fact 
having been developed that potential consumption 
will far exceed normal supply of this material, 
Two bulletins now being prepared as a lumber 
specification and use book will be of great value, 
he said, to the trade promotion work of the sub- 
seribing associations. 

With respect to the building code service, Mr. 
Shaw said that the building code bureau reports 
that 125 cities are actually engaged in revising 
their old building codes or in the drafting of en- 
tirely new ones, and the need of cities for advis- 
ory assistance without the necessity for paying 
exorbitant fees, is being met by the services of the 





bureau, which are given for two purposes, to se- 
cure corrections in existing building laws, and 
second, to prevent the adoption in new codes of 
restrictions unfavorable to lumber. The engineer- 
ing activity has as its aim an increased use of 
lumber and is directed primarily at the specifying 
consumer, who may be reached most effectively 
through the agency of technical committees en- 
gaged in the development of standards and in im- 
provement of building and construction practices. 
The retail service correspondence course, he said, 
has enrolled 7,114 men, most of whom are em- 
ployed in retail yards, and has at present a net 
enrollment of 4,000. Mr. Shaw referred also to 
the selected wood samples arranged in an attrac- 
tive rack that have been distributed at cost by the 
association. He referred also to the bulletin just 
published entitled “Information on Lumber and 
Where to Find It’? which contains under appropri- 
ate association heading an alphabetical list of 200 
publications now available for distribution through 
the subscribing associations or the National. The 
publication has a subject index listing 1,500 items, 
he said, and a copy should be in the office of every 
lumberman. He referred also to some of the other 
bulletins published by the National, many of which 
have been in large demand and have gone through 
several editions. 


Plan Trade Extension Meeting 


R. B. Goodman referred to the subject of 
trade extension as discussed in Secretary Comp- 
ton’s report submitted yesterday, and offered 
a resolution proposing a meeting of the trade 
extension committees and secretaries of all the 
regional associations, to be held in Chicago 
early next February, to organize a program of 
trade extension activities for the entire indus- 
try, with the end in view of codrdinating all 
these activities and continuing the work under 
one compact program. While it is realized that 
there is immediate need for work of this kind, 
it was thought that because of the intervening 
holidays, it would be better to postpone the 
meeting and the formation of a definite pro- 
gram until February, but it is expected that at 
that time a program will be adopted and the 
entire industry will swing into action in behalf 
of wood in a bigger and better way than ever 
before. Mr. Goodman’s resolution was adopted, 
and the secretary was authorized to commu- 
nicate promptly with all the regional associa- 
tions so that there will be full representation 
at the February meeting in Chicago, with defi- 
nite action in view. 

The remainder of the morning session was 
devoted to a discussion of the capital stock 
tax, led by R. B. Goodman, 8. W. Burr, Presi- 
dent Frank Wisner and participated in by a 
number of the members. The importance of 
this matter, not alone to the lumber industry 
but to all corporate industries, was emphasized ; 
and the necessity of continuing work on it even 
though the tax bill now before Congress does 
not provide for repeal of this tax nor offer any 
immediate relief. Reports indicated that splen- 
did work has been done by groups of lumbermen 
in widely separated sections, but it was shown 
that much more work is necessary, and this will 
continue to be one of the major activities of 
the associations and of the individual lumber- 
men, 

At the close of this discussion, the directors 
adjourned for lunch, the remainder of their 
session to be devoted entirely to a discussion 
of routine matters concerning the work of the 
association. 

Embark for Florida Tour 


At 4:30 the visiting lumbermen went aboard 
a Clyde Line steamer as guests of the Georgia- 
Florida lumbermen, for a trip down the St. 
Johns River to Sanford, which point is to be 
reached at noon Wednesday, and the tour con 
tinued from that point on parlor car busses. 

Outside of the sessions of the directors, many 
of the members have been putting in much 
time in committee meetings, special attention 
having been given to working out an acceptable 
and effective program for trade extension ac- 
tivities. All seem to have come to a realiza- 
tion that only through united, coordinated ef- 
fort can real results be obtained, and some of 
the best thought of the industry is now en- 
gaged in developing various phases of this 
work. It seems assured that the day of talk 
is almost passed and that the meeting in Feb- 
ruary will be followed by vigorous and effective 
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campaigns along various lines of trade exten- 
sion, but all codrdinated and planned with a 
view to maximum results. While the remainder 
of this week is to be devoted to a tour of 
Florida, it is expected that representatives 
from various sections will have opportunity to 
discuss the important subjects before the in- 
dustry and work out plans that will prove sat- 
isfactory to all of the affiliated associations. 

At the afternoon session the directors gave 
careful consideration to the proposals submit- 
ted by Secretary Compton in his report for 
constructive action by the manufacturers. The 
first two of these were unanimously approved, 
and plans will be inaugurated immediately to 
put them into effect. The first of these was 
for the appointment of a suitable committee to 
undertake a study of plans for a coérdinated 
lumber promotion campaign. This committee 
will function in accordance with the resolution 
previously adopted calling for a general meet- 
ing of trade extension committees to be held 
in Chicago in February. The second proposal, 
one that is considered of greatest importance 
to the industry, provides for commissions of 
manufacturers to arrange conferences with rep- 
resentative retailers in various sections of the 
country and also for similar conferences with 
architects, engineers and contractors, these con 
ferences to be for the purpose of frank and free 
discussion of the various problems of lumber 
distribution and the proper uses of lumber. 
It is proposed to hold possibly fifty meetings 
at no less than thirty-five points covering all 
sections, 


LUMBERMEN TOUR FLORIDA 

[Special telegram to AMERICAN LUMBERMAN] 

ORLANDO, FLa., Dec. 9.—After a delightful 
trip from Jacksonville to Sanford on the Clyde 
line steamer Osceola and a stop for lunch at 
the latter place, the party of forty lumbermen 
and their ladies completed the first part of a 
tour of Florida by parlor car busses at Orlando 
this evening. At Sanford they were shown the 
great celery fields that have made this section 
famous, and on the way to Orlando drove 
through many cities and fruit groves that 
aroused the admiration and wonder of the visi- 
tors, especially those from the North and North- 
west, They were given opportunity to see the 
many beautiful homes at Winter Park, Orlando 
and other places. 

Tonight at the Angebilt Hotel they were 
guests of the local lumbermen at dinner when 
Joe McCormack, president of the Florida Lum- 
ber & Millwork Association, presided as toast- 
master, assisted by J. Baker Arnold, of 
Groveland, president Georgia-Florida Saw Mill 
Association. Addresses were made by the mayor- 
elect and the seeretary of the Orange County 
Chamber of Commerce and brief talks were 
made by President Frank G. Wisner and Sec- 
retary Wilson Compton, of National Lumber 
Manufacturers’ Association, and Edward Hines. 
of Chicago. A number of musical selections 
and readings by local talent added much to the 
pleasure of the occasion. 

Florida lumber retailers and manufacturers 
are codperating to make this a notable event 
und an occasion never to be forgotten by the 


visiting lumbermen who are here from every 
section of the country. 


FORM LUMBERMEN’S EXCHANGE 

[Special telegram to AMERICAN LUMBERMAN] 

JACKSONVILLE, FLA.—Members of the Manu- 
facturing Lumbermen’s Exchange, formed here 
Tuesday with A. M. Foote, of the J. M. Griffith 
Lumber Co., Holopaw, Fla., as chairman, will 
hold its meeting here on Jan. 19, 1926, when a 
permanent organization will be effected. This 
exchange is to function along the lines of the 
Alexandria district plan, which originated in 
Louisiana. Chairmen will be elected for each 
monthly meeting to be responsible for the pro- 
gram of their monthly session. It is an adjunct 
of the Georgia-Florida Saw Mill Association, 
and President J. Baker Arnold and Secretary 
Kk. C. Harrell of that association are aiding in 
the organization of the exchange. 

The new organization is exactly what its name 
implies, according to members of the Georgia- 
Florida association and the new body. Every 
month the members of the exchange, mostly 
sales managers, will get together at a meeting 
and exchange trade ideas in an open forum dis- 
cussion. Various marketing problems; situa- 
tions arising in the field; and in fact every idea 
that might benefit the other fellow will be 
mulled over in these monthly conferences, ac- 
cording to the plan as outlined. 

The organization meeting was held prior to 
the final session of the meeting of directors of 
the National Lumber Manufacturers’ Associa- 
tion, now on a five-day tour of the State. 


Forcefully Urges Manufacturers to Support Their Associations 


JACKSONVILLE, FLA., Dee. 7.—The principal 
feature of the meeting of the Georgia-Florida 
Saw Mill Association held here this afternoon 
was an address by Edward Hines, of Chicago, 
on ‘‘Trade Statistics and Advertising.’’ Mr. 
Hines has been a familiar figure at many meet- 
ings of lumbermen in recent years and has 
delivered many addresses, but those who have 
heard him on numerous occasions were unani- 
mous in saying that never has he made a more 
interesting talk than he made here today, and 
never has he offered more constructive or help- 
ful suggestions to his brother lumbermen. He 
was quite plain spoken, did not mince words, 
and painted a picture of some distressing con- 
ditions in the industry; but expressed complete 
confidence that these conditions could be cor- 
rected and the southern pine industry be con- 
tinued as a prosperous industry for many years 
to come, if only the manufacturers would rally 
properly to the support of their associations. He 
said no association can be effective unless each 
individual manufacturer does his full part, and 
that if they did that each would share in the 
desired results. He referred to the fact that 
for the first time in many years the industry 
is now completely free of any government liti- 
gation and for the first time the industry now 
has a chart by which it may steer its course 
through associated effort. 


Mr. Hines stressed the value of associations 
to the industry and suggested a program for 
effective work that would be helpful. This 
would inelude taking an inventory of the in- 
dustry, first, in order that reports could be 
made monthly as to stocks on hand, these to be 
followed by estimates of the production over 
a certain period and careful estimates as to the 
possible consumption. With this information 
and with a knowledge of what it actually costs 
to produce lumber, these facts all consolidated 
through the association and made available to 
all the members, there would be no reason why 
the industry should not be stabilized on a basis 
that would enable manufacturers to make a 
reasonable profit and at the same time increase 
the markets for their products. Through their 
association, lumbermen should study the mar- 
kets and cultivate intensively those markets 
nearest to them, the natural markets for their 
product. Too often, he thought, these are over- 
looked in a desire to go further abroad for 
markets, where the lumber naturally comes into 


competition with lumber from other sections. He 
drew an interesting comparison between condi- 
tions in the northern pine market twenty years 
ago and today. Twenty years ago there was 
twelve dollars a thousand difference in the 
price of southern pine and northern pine; in 
favor of the latter. Today certain items of 
northern pine command two dollars a thousand 
less than southern pine, a difference of fourteen 
dollars from the situation twenty years before. 
He spoke of the constantly changing markets 
and the encroachments of western woods fol- 
lowing the opening of the Panama Canal, which 
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waterway, he said, was being paid for by the 
people of the middle West, while the Pacific 
and Atlantie coasts received all the benefits. 


Results Through Associations 


Constantly he hammered home the thought 
that only through associated effort can results 
be obtained and assured the lumbermen that 
five cents a thousand on their production judi- 
ciously expended through the association would 
put the dollar a thousand additional in their 
pockets. He deplored any movement just at this 
time looking to the curtailment of production 


in the South, where there is no oversupply of 
lumber, while West Coast mills continue to 
produce to capacity and send millions of feet 
by water to compete in its own territory with 
the product of Southern pine mills. 


Mr. Hines said financial and industrial con- 
ditions in the United States were never better 
and he believes that this favorable condition 
will continue for two or three years. He con- 
cluded his remarks by urging the lumbermen 
to support, their association and advised them 
to watch their outposts and cultivate their nat- 
ural markets. 


M. M. Glasgow, St. Andrews Bay Lumber Co., 
Millville, Fla., expressed the belief that no in- 
dustry needed more complete information or 
had less of it than has the lumber industry. 
The automobile industry has complete statistics 
as to production, markets, prices etc., as have 
other industries, but the average lumber manu- 
facturer will accept the mere statement of 
a buyer as to prices and markets and make 
his sales accordingly, too often without even 
taking the trouble to check up as to the truth- 
fulness of the statements made. This could 
be obviated through the compilation and dis- 
semination of proper statistics and he thought 
the lumbermen should coéperate more fully with 
the association in this work. 

Other speakers during the brief session were 
J. W. Dayne, East Coast Lumber Co., Water- 
town, Fla.; C. W. Kirby, Kirby Planing Mills, 
Thomasville, Ga.; J. H. Dowling, Dowling Lum- 
ber Co., Odessa, Fla., and A. N. Foote, J. M. 
Griffin Lumber Co., Holopaw, Fla. 


The general meeting then adjourned and was 
followéd by a conference of sales managers 
and operators to discuss the formation of a 
Sales Managers’ Exchange. 


Probably the most unique tour ever arranged 
for a lumber convention has been planned by 
a group of Florida lumbermen, that will in- 
clude transportation by steamer and parlor car 
busses to some of the most beautiful sections 
of Florida, including Sanford, Orlando, Miami, 


‘Palm Beach, Sebring, St. Petersburg and inter- 


mediate points. The tour will end at St. Pet- 
ersburg on Sunday night. 


THE ANNUAL usage of wood pulp for paper 
making is approximately 600,000 tons, of which 
a trifle more than half was imported last year. 











~ 
— | 


ee ean a ee ee” ee 














in 


> a 








DECEMBER 12, 1925 


AMERICAN LUMBERMAN 55 





Cypress Manufacturers Favor Establishing Tupelo _ 
Trade Extension Bureau and Discuss Advertising 


[Special telegram to AMpRICAN LUMBERMAN] 

JACKSONVILLE, FLA., Dec. 9.—Owners of ap- 
proximately 700,000,000 feet of tupelo stump- 
age were reported favorable to a tax of from 
4 to 5 cents per 1,000 feet for the organiza- 
tion and operation of a tupelo trade exten- 
sion bureau, in the report of the tupelo com- 
mittee to the Southern Cypress Manufactur- 
ers’ Association today, at the semiannual meet- 
ing of that association held here today. G. V. 
-atterson, of Pensacola, Fla., and L. K. Wil- 
liams, of Patterson, La., are in charge of the 
movement to enroll owners of another 500,- 
000,000 feet of stumpage to insure launching 
of the bureau. They are confident this will 
be accomplished before the annual meeting at 
New Orleans in May. 

Following the report of the tupelo com- 
mittee, an extensive discussion held the atten 
tion of association members this afternoon, 
Messrs. Williams and Patterson championing 
the tupelo cause. Tupelo conditions have 
changed noticeably for the better since the 
May meeting, with the demand far greater 
than at that time, according to the commit- 
tee report. Consumers generally are begin- 
ning to appreciate more and more the value 
of this wood, the report stated, for interior 
finish, jambs, casing, base molding and floor- 
ing. More profitable business is in store if 
the tupelo demand is properly developed, it 
was said, for use as crossing planks, ware- 
house platforms, and in department store con- 
struction because of its resistance to wear. 

Wider Advertising of Tupelo Urged 

Reference was made to the encroachment of 
black gum in the tupelo field, stating that the 
gum was too frequently substituted for tupelo. 
The committee suggested that the word gum 
in connection with tupelo be dropped in all 
advertising, saying that there is little simi- 
larity in the two woods, in the forest and 
on the yards. Freer advertising of tupelo was 
urged to combat this ‘‘menace and for the 
protection of those who have confidence in 
ne”? 

A greatly increasing demand for tupelo as 
flooring was reported. Proper drying is 
needed in handling tupelo successfully, the 
report cautioned. A national standard for 
flooring was urged in working out problems of 
end matching, with a suggestion that short 
stock, of practically no value in the past, could 
be worked into end matched flooring. 

The committee reported that more mills at 
present are taking tupelo into general man- 
ufacture, with most of the trade being di- 
verted to the larger operators. Mills were 
asked to guard against mixing of black gum 
and tupelo in orders, especially where tupelo 
is specified. 

J. M. Rockwell, of Crosby-Chicago, outlined 
a campaign for advertising to the dealer, 
concentrating on cypress. Discussion of the 
advertising campaign vied for time with the 
tupelo question. 

Walter F. Shaw, assistant secretary of the 
National Lumber Manufacturers’ Association, 
gave a resumé of an address delivered yester- 
day at the National directors’ session. He 
declared advertising was necessary to com- 
bat the growing campaign against lumber as a 
building material, reporting limited markets 
for lumber in 500 cities in the United States. 

Mr. Shaw stressed the importance of the 
National association’s advertising and pub- 
licity campaigns as media of counteracting 
misconceptions and criticisms of the lumber 
industry. 

H. B. Hewes, of Jeanerette, La., comment- 
ing on Mr. Shaw’s talk, emphasized the im- 
portance of a strong offensive campaign to 
bring lumber up to the plane of business in- 
creases shown in other building materials of 
recent years. Restrictions on frame dwellings 
in Florida subdivisions were rapped by Mr. 
Hewes, who declared that the State’s lumber- 


men have been ‘‘asleep at the switch.’’ He 
urged them to fight for removal of such laws. 

Former Gov. Haywood of South Carolina 
spoke briefly on the benefits of coéperative 
group insurance, 

Progress of Association Activities 

Kk. W. MeKay, secretary, made no formal 
report to the association, but reviewed statis- 
tical work briefly. He said that he had found 


groundless reports being circulated that ey-— 


press is so searce that many desired items 
could not be had. He recommended continua- 
tion of the Dodge service. He reported that 














H. B. HEWES, 
Jeanerette, La. ; 


R. H. DOWNMAN, 
New Orleans, La. ; 
Who Participated in Proceedings 


architectural journals had developed a great 
deal of interest in tupelo advertising among 
architects. 

Article 1 of the constitution was adopted, 
changing a quorum from 18 to 10 members of 
the association. 

Dr. Hermann von Schrenk, technical ex 
pert of the association, reported that he had 
been conducting experiments on tupelo and 
black gum in four different localities. He 
said that microscopic differences existed in 
the woods after drying for one and one-half 
years. He found that 2-inch tupelo piled edge 
grain showed no culls, but piled flat, twisted. 
He said he was still investigating the cause 
of this reaction. 

J. W. Downey, of F. B. Williams Cypress 
Co., Patterson, La., chairman of the commit- 
tee on accounting, read the committee’s re- 
port, recommending uniform cost accounting 
by allocation to grade for inventory closing 
purposes. He said that this method had been 
adopted by Pacifie coast mills and was recog- 
nized by the United States Treasury as a 
basis for income tax computation. 

R. H. Downman, of New Orleans, chairman 
of the committee on railroads and transpor 
tation, reported that the Florida embargo 
was causing concern among lumbermen, but 
that the committee felt that through codpera- 
tion of the Interstate Commerce Commission, 
the railroads, the shipping public and- the 
Florida railroad commission, some scheme 
would be devised to permit again a flow of 
lumber without handicaps. He mentioned a 
meeting to be held Dee. 10 at New Orleans, 
to be attended by the lumber interests and 
carriers. The committee has been successful 
in having the Interstate Commerce Commis- 
sion suspend publication of increased rates 
to Virginia cities and the Carolinas until a 
formal hearing is held for adjustment of the 
rates under fire. Refunds for member mills 
during the six months period are $7,392.88 and 
pending claims amount to $2,195.24. The re- 





port was signed by E. W. Owen, traffic man- 
ager of the association. 

Resolutions of sympathy were adopted and 
ordered sent to the families of the late C. R. 
Brownell, of Morgan City, La., and the late 
William O’Brien, of Jacksonville, Fla. An- 
other resolution was adopted in memory of 
John B. Crosby, nationally known advertising 
and publicity writer in the lumber field. 


Report on Insurance Situation 


C. 8. Williams, of New Orleans, chairman 
of the insurance committee, read the report 
on the insurance situation, submitted by J. 
R. Black, insurance manager, showing that 
the annual audit of policies of members re- 
vealed insurance this year amounting to $25,- 
171,937 at an average rate of 1.056 paying on 
premiums of $256,953.96, with no losses. The 
average rate paid for 1924 was 1.129, the re- 
port states. Discussion of the proposed in- 
crease in insurance rates consumed most of 
the report, which suggested that although the 
cypress association has always shown ‘‘a 
proper spirit of coéperation with the insur- 
ance interests, but we feel that we should 
oppose any attempt to increase our lumber 
yard rates.’’ This statement was made in 
furtherance of one commenting on the con- 
ference between lumbermen and the rating 
organization’s operation in the southern States, 
held Nov. 23, to devise some means of meet- 
ing a situation growing out of an incerase in 
insurance rates some months ago, although 
cypress rates were hot disturbed at that time. 
“‘The year 1925, as well as 1923 and 1924, 
has been marked by unusually heavy fire 
losses in almost every branch except eypress,’’ 
the report stated. ‘‘Considered as a whole 
for the five-year period 1920-1924, insurance 
premiums have not been sufficient to meet 
losses and expenses and the insurance com- 
panies have been operating at a considerable 
loss on this class of business,’’ the report 
added. 

Figures prepared by the cypress associa- 
tion showed that the insurance companies 
have profited on their cypress business, the 
cypress loss ratio being 42.7 percent as af- 
fecting the stock companies and 40 percent 
as affecting the reciprocals and mutuals, 
whereas the limit as fixed by the companies 
for profitable operation is 55 percent. As the 
situation now stands, the rate-making organ- 
izations are to report back to the lumbermen 
at New Orleans in May on revised sawmill 
schedules embodying the following changes: 

Ten percent base rate increase on mill buildings, 
with sufficient increase in care and order credits 
to offset this advance on highly protected and well 
kept plants. Deficiency charges to be increased 
not more than 50 percent. 

No change in rates on yards with standard pro- 
tection and watchman service. 

Increase charge for no protection from 25 to 
50 cents and for nonprotection in proportion. In- 
crease charge for no watchman from 10 to 25 
cents. 

Leave charges for protection as at present and 
increase charge for no watchman from 10 to 50 
cents. A proposal that the 50-cent differential 
enjoyed by cypress and hardwoods over southern 
pine be removed was not accepted by the confer- 
ence, according to the report. 

Those attending the meeting from out of 
town left tonight for their homes. 


New Yorkers Buy Pennsylvania Yard 


OLEAN, N. Y., Dee. 8.—A. B.. MeKane, presi- 
dent and manager, and W. H. McKay, secre- 
tary-treasurer, of the Olean Lumber Co. (Ine.), 
of this city, have purchased the Rock Lumber 
Co., at Erie, Pa. At a meeting of the owners 


held on Dec. 1, Mr. MeKay was elected presi- 
dent of the Rock Lumber Co. and Mr. MeKane 
secretary-treasurer. 
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National Production, Shipments and Orders 


WASHINGTON, D. C., Dee. 7. 


Week ended: 1925, Nov. 28; 1924, Nov. 29— 
mouthern Pine ASSOCIATION... <6... ccccvcsvccecces 
West Coast Lumbermen’s Association.......... 
Western Pine Manufacturers’ Association..... 
& alifornia Redwood 
North Carolina Pine 
Northern Hemlock & Hardwood Manufacturers’ 
Northern Pine Manufacturers’ 


Totals, one 
Forty-eight weeks ended: 
Southern Vine Association eT ee errr 
West Coast Lumbermen’s Association. 
Western Pine Manufacturers’ 
California Redwood Association............... 
North Carolina Pine Association............... ; 
Northern Hemlock & Hardwood Manufacturers’ 
Northern Pine Manufacturers’ 


Totals, forty-eight 


* California White & Sugar Pine Manufacturers’ 


Pete HII OCB so 6:0 65.505 95464. 000 ERS FR OS BED * 
WOOK ORE PIOV. 2b .s 60:5 4.0.00:6098 006s roe ebe% 


included in general totals; 


* Revised figures for forty-eight weeks; not 


RENOIR 6s civooo 06 tkse oases 
Association sa as WI en ws ives BON 


Association....... 


1925, Dec. 28 to Nov. 28; 


Association 5 risers sees 


Association........ 


WEEKS) cnssWebsisnsvesacvedc 


The following softwood statistics were compiled by the National Lumber Manufacturers’ 


Association : 








Production Shipments Orders 
1925 1924 1925 1924 1925 
c Seacpans 62,070,062 67,092,473 74,742,780 77,418,583 69,513,948 
sacle 93,041,098 90,827,351 87,261,685 91,795,000 114,726,079 
29,574,000 23,160,000 22,550,000 23,466,000 27,516,000 , 

6,553,000 ee 5,095,000 6,837,000 8,344,000 7,353,000 
+ ater ask 14,031,808 398,092 9,908,317 6,303,774 10,985,812 6,3 26,680 
Association. 2,542,000 1 2 38,000 ,495,000 2,099,000 1,145,000 1,438,000 
J ealewe mew Rook 2,452,000 1,222,000 7,977,500 7,422,700 6,780,000 8,722,000 
pap pind aun enelaeteee 210,263,968 196,757,916 209,030,282 215,342,057 239,010,839 264,829,994 

1924, Dec. 30 to Nov. 29— e 
Saran Nees 3,679,281 ,568 3,741,374,058 3,647 ,928,913 3,776 671,771 3,665,246,913 3,740,005,872 
Sheaaeeabe oe 4/802, 316, '220 $,488,154,300 4,939,919,403 4,592,556,077 4,922,214,658 4,521,870,993 
Kc antiedvate & anakeneine 1,684,247,000 1,502,130,000 1,514,743,000 1,399, 177. 000 1,493,409 ,000 1,407,635,000 
Sceud eles, PS 357,717,000 407,513,000 338,348,000 327,113,000 1944,000 327,075,000 
{die ee aeebt 437,514,445 362,676,029 410,637,540 368,705,044 346,182,376 333,011,7 720 
Association... 159,947,000 134,993,000 120,693,000 115,446,000 97,851,000 88,785,000 
Nit ve sos -SocaeRe mia 452,883,000 415,822,800 441,302,900 412,361,400 403,126,000 408,844,000 
ee eT 11,573,906,233 11,052,663,187 11,413,572,756 10,992,030,292 11,266,973,947 10, 827,927, 585 

Association, 

Ba wkn batten’ 1,291,727,000 1,098,385.000 1,149,545,000 819,882,000 946,952,000 ee 
eaharcatiewed 12,473,000 9,274,000 15,810,000 13,588,000 11,317,000 13,134,000 


represents about 78 percent of cut in region. 





Record of Direct Sales of Douglas Fir 


SEATTLE, WASH., Dee. 5—Direct sales of 





Sales—— 

V. g. flooring No. Feet No. 
DS. Be sicand: hie peered sw Sc, 8 pe wth 3 7,000 2 
No. 2 .... ere 6g ecergneier” WO 192,000 x 
eS er eee ee 22 134,000 S 

S. g. flooring 
4” No. 2 and better........ . 10 103,000 j 

RS OE cc ees kde we ee hike ad 6 13,000 3 
6” No. 2 and better......... 11 41,000 j 

PGE! Sace he Ca deeeeOOa e040 13 48,000 6 

Stepping- 

No. 2 and be tter. nT ee 2 3,000 2 

Finish— 

Sane” vkvasaws eee eey err IY) 19,000 6 
Casing and base.........000. 7 13,000 5 

Ceiling, %x4” 

No. 2 and better............ 37 226,000 “| 
EOS. SB - obi ep ienwend wad dase eee 7 52,000 4 


Douglas fir from Nov. 23 to 26 inclusive: 


Prices ——-——-— 


High Low Spread Drop siding, 6” 
$48.00 $44.00 $ 4.00 rT. 9 « stan 
14.00 38.00 6.00 Noy Und Detleree es 
33.00 26.00 (.00 Common No. 1 S18 
30.00 26.00 4.00 ae eek ape 
24,00 22.00) 2'00 a rsa Mic aus hacnsie onus aan 
37.00 34.00 3.00 Dimension 
32.00 27.00 5.00 ride at (gi |e 5 Sl 
RG Uda erie winds 
67.00 65.00 2.00 BG. wk dsdaeuieete-0'8 
el .. sie ietetes ose 
59.00 50.50 8.50 2x6” & 8”, 22-24"... 
63.00 53.50 9.50 BOHGs. sisies es 
Lath 
29.00 25.00 4.00 Ub | SOE Or irae 
22.50 19.50 3.00 BROMUIGER. écé.c:00 654.66.04- 


——Sales—— Prices ——-——— 

No. Feet No. High Low Spread 

seas oe 44 309,000 6 $36.00 $33.00 $ 3.00 
agitate Sha 19 133,000 s 30.50 26.00 4.50 
jaa 56 785,000 1) 17.50 13.00 4.50 
Laue ot 160,000 10 20.00 14.00 6.00 
wee Se ry 354,000 6 16.50 14.00 2.50 
spate em 68 2837 000 8 19.50 15.50 4.00 
be ately 54 273, 000 8 21.50 16.50 5.00 
‘paddecesae 22 53,000 6 20.50 16.50 4.00 
sitet 22 42 2,000 9 23.50 17.00 6.50 
ee s 12, 000 6 25.00 18.50 6.50 
eas 5 141,000 2 4.00 3.25 75 
sana eee 4 130,000 3 3.25 2.65 60 





California Redwood Data 


SAN FRANCISCO, CALIF., Dec. 5.—The follow- 
ing information is summarized from the report 
of the California Redwood Association for the 
week ended Nov. 28: 


Redwood—— W hite- 
No. of Percent of | wood- 

mills Feet production Feet 
Production ... 15 6,553,000 100 1,124,000 
Shipments .... 15 5,095,000 77.7 728,000 

Orders 

teceived .... 15 8,344,000 127 953,000 
On hand....... 14 24,806,000 ; 2,972,000 


Detailed Redwood Distribution for Week 
Shipments Orders 


Northern California*® ..... » 2,840,000 2,269,000 
Southern California*® ...... 565,000 1,743,000 
re 30,000 10,000 
ee eh er 948,000 2,627,000 


712,000 


Foreign 1,695,000 


MAIAIS” 6 -s5 69 pbswdccnse esse De Ue 8,344,000 


*North and south of the line running through 
Bakersfield and San Luis Obispo. 

‘Nevada, Arizona, Washington and Oregon. 

tAll other states and Canada. 


The West Coast Review 


SEATTLE, WASH., Dee. 5—For the week ended 
Nov. 28, 104 mills report as follows to the West 
Coast Lumbermen’s Association: 





Production . 93,041,098 
Shipment 87,261,685 24% below orders 
oo, —— 114,726,079 23% above production 
Shipments— 
Water delivery: 

POTMOBTIC .nsiceccus sence) SOpLBB as 

5 ee ee 13,902 993 

Total water (46%) eee eT Te 40,036,734 
RENAE, GR RONG si ois 'b 04 bao o Ss 8e 0 anes 43,230,000 
Local auto and team deliveries........ 3,994,951 

Total shipments ...........0ccccceees 87,261,685 
New Business— 
Water delivery: 

[os | i rn ere 31, 766,778 

OS Eee ae ee ere nr 20,104,350 

oe water (45%) Dinbdsh make trada mado 51,871,128 
ES Ps a + ee re nel aes! 58,860,000 
Local auto and team deliveries........ 3,994,951 

Total new business.................. 114,726,079 
Unfilled orders— 
SDOTIOINAC CRVBO oo ios hia biases ve cuaee 112,065,787 
Export bbe haha sind ce hiea cisawin pall eee 122,838,339 
RENE, WEE CONG so iisoieiccesiwonscknseras 115,230,000 

Total unfilled orders. ...........00000% 350,134,126 





Hemlock and Hardwood 


OSHKOSH, Wis., Dee. 7.—The following is a 
summary, for comparative purposes, of figures 
as to the hardwood and hemlock movement sup- 
plied to the Northern Hemlock & Hardwood 
Manufacturers’ Association by twenty to 
twenty-five firms that ordinarily ship about one- 
third of the total monthly shipments reported 
to the association by all members, and shows 
averages for September, October and 1925 to 
date, and weekly figures for November 

Hemlock 


Period Firms Cut Shipments Orders 
Weekly average 

September 4,597,000 2,505,000 2,150,000 

October ..... .. 3,999,000 2,455,000 2,263,000 

To dé ate, 1925. . 3,355,000 2,523,000 2,028,000 
i (hae 21 3,218,000 2,235,000 1,367,000 
a. 21 2,932,000 2,495,000 2,469,000 
ROW Bhs tw eivades 19 2,775,000 2,290,000 1,757,000 
BUOY... Gaon ssa) wave 18 2,845,000 1,847,000 1,590,000 

Hardwood 

Weekly average 

September 2,123,000 3,930,000 2,944,000 

October ...... 1,497,000 4,243,000 3,751,000 

To date, 1925. .. 4,178,000 3,528,000 3,331,000 
Sl ea: Cree 21 1,325,000 4,107,000 3,437,000 
POV, A, ose ois.s ae 21 1,651,000 4,204,000 3,730,000 
Lee 4, Pearse 19 1,270,000 3,899,000 2,886,000 
POWs) 2B ins so she 18 1,275 1,000 3,222,000 2,798,000 





Oak Flooring Statistics 


The following are statistics for the weeks 
ended as shown and comparative periods: 


1925— Production Shipments Orders* 
OL Ae: re 9,265,000 9,521,000 11,637,000 
PHIOW 5 oe occsoisin sates 10,420,000 9,194,000 12,285,000 
oe. to Nov. 28 84,190,000 80,349,000 76,488,000 

1924— 

Oct. 6 to Nov. 29 67,499,000 68,190,000 71,823,000 

The figures for Oct. 5 to Nov. 28, 1925, show 


increases over those for the period Oct. 6 to Nov. 
29, 1924, as follows: Production, 25 percent; 
shipments, 18 percent and orders, 6 percent. 

* Orders booked for the week ended Nov. 28 
were 26 percent above production, and shipments 
were 3 percent above production. 


Percentages of Thickness, Week ended Nov. 28 


” 3K ” ¥, ” f 
PPOGUCHION ...0.60005 69 7 8 6 
Shipments .....scsce 73 13 if if 
co a er eeae: 75 15 5. 5 


Of the total 10,439,000 feet booked during the 
week ended Nov. 73 percent was 3-inch; 
16 percent, %-inch; 5 percent, %-inch, and 6 
percent, ;-inch. L.c.l. sales in addition, it is 
estimated, making 
the graad total, 


amounted to 1,044,000 feet, 
11,483,000 feet. 





e ~ e e e 
California Pine Statistics 
SAN FRANCISCO, CALIF., Dec. 5.—The follow- 

ing figures for October, and percentage com- 
parisons with 1924 figures from the same opera- 
tions, representing 80 percent of the total pine 
industry and covering twenty-five mills within 
California, have been submitted to members of 
the California White & Sugar Pine Manufactur- 
ers’ Assogiation : 


Comparative Reports from 
ercent 


Percent All increase 


increase species com- 
Octo- compared includ- pared 
ber— Pine only with 1924 ing pine with 1924 


160,785,471 29 
1438, 262,567 41 
All grades 

and species 
647,352,675 *4 


181,894,272 *15 


Production. 122,302,811 20 
Shipments.. 91,621,567 1) 
No. 3 shop 
and better 
241,558,648 13 


Nov. 1— 
Inventory... 
Unfilled or- 

GGFB. 6 cscs 

* Decrease. 

The following is a summary of October pro- 
duction and shipments and Nov. 1 inventory and 


54,314,384 2 














unfilled orders, covering twenty-seven opera- 
tions: 
Reports from Twenty-seven Operations for 
October 
Production Shipments 
White. DINE. ..... 26.040 00% 88,452,321 74,203,086 
ee | | ee 36,507,490 ey 
MARGE: INC ois 05.5.5. 0's seein 1,425,000 2,619,54 
OPO MNCS ove iden ca 126,384, 811 92,691, 922 
WHO TIP Sac clesee wis seue 18,102,508 13,619,183 
mead (Dougiags) fir....... 6,094,369 3,229,233 
All other woods......... 9,276,851 14,539,467 
UnSesremated ...6cccee0s 4,498,156 21,585, 163 
Total other woods..... 37,971, 884 52,978, 046 
CPOANG TOTAL 6 o.o6s cc en 6 164, 356, 695 145,664,968 
Inventories ahd Unfilled Orders Nov. 1 
Inventory Orders 
——(Total on hand)—— 
No. 2 shop & btr. Cal. 
2 | 134,465,932 24,509, 294 
No. 2 shop & btr. sugar 
PERG: wis asncsc beceseesc 78,569,824 18,327,095 
No. 3 shop mixed pine.. 31,322,360 11,705,245 
No. 3 shop & btr. white 
& SUgAr Pine... .. 0.000% 4,849,486 509,850 
Total WOPCTS. .. 6os cscs 249,207,602 rt 051, 484 
*Commons, Cal. wht. & 
BUBBE DINE: o000 6c cece 276,273,640 106,122,743 
All other woods.......... 134,373,612 21,457,145 
Total commons ....... 410,647,252 127,579,888 
MATONG, COCR socks siiccsc0s 659,854,854 182,631,372 
Box shook and cut stock 21,159,575 31,061,724 


* Includes pine box lumber. 











DEC 


— 


\ 


Po 
Mant 
lows 
thirt: 


Prodi 
Nol 
Act 

Shipr 
Loc 
Tot 

Orde 
Cal 
Ne 
On 

clude 
Bor 

mills 
week, 


— 


Sc 
NE 
endec 
mills 
Assoc 


Produ 
Shipn 
Order 
Ree 
On 
v 

* QO 
perce) 
seven 
Nol 
622 fe 
Of 
full t 
4 wer 
(days 3 


No 
Pine 
of fig 
ended 


Produ 
Nor 
Act 
Shipm 
Order: 
dines 
the m 
AS 
crease 
were 


—_ 


Wa 
Lumb 
the f 
Nov. 
perce) 


Assi 
South 
Vest. 
Weste 
Calif. 
Calif. 
N. Ca 
N, He 
Northe 
Southe 


All 


No. Hi 
Hdwa. 


All 
All 
SO 
* Re 
i Ur 
t La 
from : 
§ Di 








-_ wv ee CS he ee se sO ae wer 


we DOW) Ste 











DECEMBER 12, 1925 


AMERICAN LUMBERMAN 37 





Western Pine Summary 


PoRTLAND, ORE., Dee. 5——The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended Nov. 28, from 
thirty-seven member mills: 

Percentages of 

; Ship- 

production Cars? Feet Cut ments 

| et a 33,300,000 Sete. “aeaEs 
Actual 29,574,000 


Shipments S49 22,074,000 76.25 


Local deliveries.... 476,000 
UNE Moai og kcieta es ae 22,550,000 

Orders 
Canceled .... by EEEGOND a eet 
are 1,040 27,040,000 93.04 122.02 
On hand.... 3,079 80,054,000 


*+Car basis is 26,000 feet. * Local sales in- 
eluded. 

Bookings for the week by thirty-seven identical 
mills were 122.07 percent of those of previous 
week, Showing an increase of 4,888,000 feet. 





Southern Pine Barometer 


NEW ORLEANS, LaA., Dec. 9.—For the week 
ended Dec. 4, Friday, one hundred twenty-four 
mills report as follows in the Southern Pine 
Association: 

Percent Percent 

a of pro- of ship 

Cars eet duction ments 

Production Pee 65,641,164 

Shipments 5,691 77,821,044 
Orders* 


118.56 


Received ...3,33 70,294,056 107.09 90.33 
On hand end 
week ...13,041 274,956,444 


*Orders on hand showed a decrease of 2.66 
percent during’ the week; one hundred twenty- 
seven. mills contributed to previous week's report. 

Normal production for these mills was 76,379,- 
(22 feet. 

Of 115 mills reporting running time, 81 operated 
full time, of which number 19 reported overtime ; 
4 were shut down; 1 operated three days; 4, four 


days; 5, five days; and 18, five and one-half days. 





North Carolina Pine 


NORFOLK, VaA., Dec. 7.—The North Carolina 
Pine Association makes the following analysis 
of figures from thirty-five mills for the week 
ended Nov. 28: 

Percentage of 
Production Ship 


Production— Feet Normal* Actual ments 
Normal ...10,344,000 wats take at 
Actual . 8,242,822 SO Sate 

Shipments 6,620,376 64 80 eG 

 — 5,661,812 5d 69 85 


*“Normal” is based on the amount of lumber 
the mills would produce in a normal working day. 

As compared with last week, there was a de 
(rease in orders of 53 percent; last week there 
were reports from forty-six mills. 





National Analysis 


WASHINGTON, D. C., Dee. 7—The National 
Lumber Manufacturers’ Association has issued 
the following analysis for the period ended 
Nov. 28, orders and shipments being shown as 
percentages of production: 


During During 48 
Week Ended Wks. Ended 
Nov. 28 Nov. 28 


No. of Ship- Or 
mills ments ders 


Ship- Or- 


Associations ments ders 


Southern Pine....... 127 120 112 99 100 
MONE COMBE 6 owe c cs 104 94 123 103 102 
Western Pine ....... 3 76 93 90 &Y 
Wat, PInee™. 0.0... 18 127 91 89 73 
Calif. Redwood...... 15 78 127 95 9 
N. Carolina Pine..... 42 71 T%8 94 79 
N. Hem. & Hdwd.... 15 59 45 7 661 
Northern Pine....... 7 325 276 97 89 
Southern Cypress ... 14 99 183 §105 §117 
All softwoods...... 379% 97 104 9S 95 
During During 23 
Week Ended Wks. Ended 

: Nov. 28 Nov. 28 
No. Hemlock & Hdwd. ... 244 224 163 165 
Hdwd. Mfrs. Institute 102+ 160 165 114 125 
All hardwoods..... vee wae “Bas 121 131 

All hardwoods and 

softwoods ...... 105 117 98 96 


* Represents 46 percent of cut in region. 

j Units of production. 

ti Last week there were reports on this page 
from 384 mills. 

§ During 19 weeks ended Nov. 28. 





Bureau of Census Price Averages 


WASHINGTON, De C., Dec. 8.—The Department of Commerce has secured through the bureau of 
the census the following prices per thousand for lumber items and per hundred square feet for 
shingles, as the average paid Nov. 1 by contractors for building materials delivered on the job, 


these being selected from the complete list: 


No. 1 Dimension, 
S1S1E, 2x4—16’ 
Southern Douglas 
pine fir 
[5 Gee ae ae ene ene Bate $55.00 . 
MENTIONED  Seéiace none Rade domecwewas 50.00 
MENOUIOUIES in nk 6 cevendese euwhccee' 
Philadelphia 


REPU MRE RIOR alate oa awn Gard Sarg eat hares 10.00 

DRG I NINONNNIM 0 5 gk bk Seward aig 46.00 

EOL OR eee ay Pree ae 50.00 

PUN ONTRIN INE ra sig arate haw eald dale dl ele 419.00 
RE toe de wis ed keane Wr eee Wake awed 45.00 
Cees in ares vernon ceeheoewtn as 47.50 i ire 
OS 0 Sa ne ene Pee . 50.00 $50.00 
WE CNIINR 0 i ontosia nila erdidealeecueaurews t 3.00 43.00 
MOSES CiCY CRG ceeds ccccacasese 16.50 16.50 
FROMOMIEINGD <e co ccaccsavesebscacacacwat 54.00 54.00 
NNER. Face acirk cre ac eco aie teal atae ae aaa a 53.00 53.00 
AL 1 Ne en er Smee ne ee ae aaa 48.00 
BEAU SRIEROUDIEN Sic iiwas co eeecareuwacened 44.00 na aees 
BIGUIMOE cick tks cdnecs eu cuneieeoes were 42.00 
Rid ORD. ink. c's 2a be Ce ce asetene 38.50 
Bee WME ac oes fe wee ereiderana wa a aarees 21.00 
PPMRON \alcdiviegsclatenewaceneeanaaas 20.00 


Common Flooring, 1x4” Shingles, Extra 
Boards 10 to 16’ Clear, 16”, 5/2 
Southern Douglas 
1x6” pine fir Red 
No. 1 “CC,” eg. No. 2v.g. cedar Cypress 
$40.00 0 ee Seer . «caw 
38.00 Shae | (" cveadas 6.50 
45.00 100.00 5 ante 6.00 
50.00 115-00 nae Ga” \catcea 
410.00 130.00 ete ee” bare 
50.00 104.00 Ss rr $ 8.00 
60.00 100.00 eee 5.75 6.50 
48.00 104.00 sasee 6.25 
$2.00 90.00 eee’ 5.40 
50.00 96.00 Sata 5.80 sana 
65.00 100.00 $ 90.00 6.00 6.00 
38.00 96.00 96.00 6.00 
52.50 eats 80.00 6.25 
47.00 $2.00 94.00 5.80 
51.00 114.00 100.00 Walicaty 
18.00 ane ers 80.00 5.50 évieas 
47.00 110.00 eee 6.50 6.50 
39.00 es 5.50 dad 
38.50 69.00 4.64 
21.00 54.00 3.50 
20.00 56.00 ane” bewne 





Cypress Barometer 


NEW ORLEANS, La., Dee. 9.—The Southern 
Cypress Manufacturers’ Association barometer 
for the week ended Dee. 2, seventeen mills re- 
porting, is as follows: 

Percent of — 
Normal Actual 


Production Cars} Feet duction duction 

Normal ...<. 5,862,427 Sues 

Actual eo 5,402,408 92.16 caeas 
Shipments* ... 339 6,780,000 115.65 125.49 
Orders 

INOW cau wwe 342 6,840,000 116.67 125.61 

On hand end 

WEGE = c.0:6-2 1,770¢ 35,400,000 


* New orders were 100.88 percent of shipments. 
sasis for carload average is 20,000 feet. 
Orders on hand increased 0.17 percent, or 
60,000 feet during the week. 


+b +h 





Hardwood Barometer 


MEMPHIS, TENN., Dee. 7.—The Hardwood 
Manufacturers’ Institute barometer for the 
week ended Nov. 28, one hundred twenty-four 
and one-half units reporting, is as follows: 

Percent of —— 
Normal Actual Ship- 


Production* Feet output output ments 


Normal (iden 


tical units) 23,091,000 aes 
bo | ae 13,951,908 60 alas 
Shipments ..... 22,542,610 98 161.6 
Orders 
beara 24,693,804 107 177 109.5 
On hand end 
| eo 141,780,877 


Lumber fabricated at the mills and used on con- 
struction work included in total orders and ship- 
ments. 

*Based on mill log seale. 





Hold Shingle Ordinance in Abeyance 


MINNEAPOLIS, MINN., Dee. 8.—Preliminary 
report of the bureau of standards, Department 
of Commerce, indirectly will determine the fate 
of a proposed ordinance which would bar use 
of wooden shingles in Minneapolis. Following 
a full 38-hour diseussion before a Minneapolis 
city council committee last Thursday, A. A. D. 
Rahn, of the Shevlin, Carpenter & Clarke Co., 
who represented the lumber industry, suggested 
that the proposed ordinance be laid on the shelf 
until Jan. 14, by which time the Federal prelimi- 
nary report on results of tests of wood products, 
including shingles, will be available. Nearly 300 
lumbermen, architects, builders, underwriters 
and home owners attended the meeting Thurs- 
day. 

One suggestion was made that a subcommittee 
be named to confer with a committee of lum- 
bermen to draft a modified ordinance but this 
was lost. The lumbermen and some of the al- 
dermen, however, are expected to meet and 
draft such an ordinance to permit use of the 
5/2 size of redwood or red cedar shingles, 
with regulations regarding the manner in which 
they may be laid. This is expected to be of- 
fered at the Jan. 14 meeting. 

Speaking at Thursday’s meeting for the or- 
dinance as it originally was.drawn, were the 
Minneapolis building inspector and the chief 
of the fire department; executives of the Min- 
neapolis fire underwriters; Perey Bugbee, Bos- 
ton, field secretary of the National Fire Pro- 
tection Association; and C. H. Pierson, Chicago, 
of the fire underwriters’ laboratories. 

Opposing the ordinance were: Mr. Rahn, 
Charles E. Marsh, Chicago, representative of 
the Red Cedar Shingle Bureau; representatives 
of Minneapolis building trades unions; and the 
secretary of the Minneapolis Real Estate Board. 
A letter from the Minneapolis chapter of the 
American Institute of Architects, opposing the 
ordinance, was read. 

Mr. Rahn urged the council members to give 





study and consideration to the practical side 
of the question and not to base legislative 
action on theories of experts. He said that the 
first important and impartial tests to be made 
have been undertaken by the federal depart- 
ment. 

‘“Wait until we get their report and we 
will have something definite on which to work,’’ 
Mr. Rahn said. ‘‘It is true that we may need 
some regulation, but a tight roof of wooden 
shingles, properly laid, will hold up as well 
as any composition roof, I believe.’’ 

Mr. Marsh said he had received a telegram 
indicating that the preliminary report of the 
bureau of standards would be issued early in 
January. The labor organizations opposing 
the ordinance emphasized that experienced car- 
penters are necessary to lay shingle roofs while 
to lay patented roofing requires little or no 
skill. 

Al Pray, head of the Minneapolis fire under- 
writers, said that almost every week insurance 
adjusters are called upon to make settlements 
for damages caused by shingle roofs. He said 
the problem is not so much what causes the 
fires as the substance upon which the brands 
fall. Spread of the fire is what the ordinance 
proposes to check, he said. There was an in- 
sistent demand on the part of proponents of 
the ordinance to keep the original ordinance 
intact. Mr. Bugbee said that to amend it 
would be to defeat the purpose of the move. 
The Minneapolis council, which has a minority 
of labor members, is reported to be almost 
evenly split on this ordinance but the pressure 
being used by the lumbermen is_ expected 
either to medify or defeat the proposal en- 
tirely. 





FISHERY PRODUCTION of the Yukon Territory 
in 1924, as reported by the Dominion bureau of 
statistics, amounted to $18,733, an inerease of 
$6,857 over the preceding year. 
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Pacific Coast News Budget Reflects 


Has Started Reforestation Program 


LONGVIEW, WASH., Dec. 7.—Work is now be 


gun on thé reforestation program of the Long- 
Bell Lumber Co. for the winter of 1925-26, For 


the time being, a small group of technical for 
esters will conduct experimental planting and 
will develop a nursery upon a ranch owned by 
the company north of Ryderwood, Wash. 

In addition to J. B. Woods, forest engineer, 
the technical force at present comprises Arthur 
D. Reed, graduate of Yale forest school, who 
has been conducting an examination of the 
Weed Lumber Co.’s Jands since July, and Omar 
Undseth, graduate of the forest school of the 
University of Norway, who has had several 
years’ experience in silviculture and timber 
management in Seandinavia. 

Part of the reforestation program calls for 
re-seeding cut-over lands, and for experiments 
with California redwood, white pine, and port 
Orford cedar, in addition to the native Douglas 
fir, cedar and hemlock. Abandoned logging 
spurs are to be planted with alder and other 
broad leaf species to serve as a fire protection 
for the young growth. This program of the 
Long-Bell Lumber Co. in their Douglas fir hold- 
ings in the Pacific Northwest, is being under- 
taken at the company’s own expense with the 
idea of perpetuating their lumber supply. 


Students Visit Veneer Plant 


OLYMPIA, WASH., Dec. 5—One of the most 
modern veneer plants in the Northwest is the 
factory of Washington Veneer Co. here, E. EF. 
Westman, vice president and manager. A great 
deal of its stock is sold by Wheeler, Osgood Co., 
Tacoma. So well constructed and modernly 
equipped is it that students from the Univer- 
sity of Washington, Seattle, who are taking the 
forestry course, have made one or more trips 
to study both the plant and methods employed. 

The company’s production at present is 60,- 
000 square feet of 3-ply daily. Much of this 
goes into door construction, but some of it is 
used for automobile floor boards and boxes. 
The company steam plant, in addition to supply- 
ing the factory, also provides heat for prac 
tically all of the business district of Olympia. 
Three artesian wells, all on its premises, fur- 
nish water of an excellent quality for all pur- 
poses. The sawmill, which has been down since 
July for repairs, will soon start up and cut fir 
lumber for export. Three Japanese steamers 
and one California coaster have loaded lumber 
eargoes at Olympia Harbor within the last 
forty-five days, and more are coming in regular 
trips. 


(gqg@@a@@a@aagasa: 


State to Protect Forests From Fire 


SAN FRANCISCO, CALIF., Dec. 5.—Protection 
of 12,500,000 acres of California forest lands 
from fire will be undertaken by the State board 
of forestry during 1926, it was announced this 
week by State Forester M. B. Pratt, who out- 
lined a detailed program for the coming year. 

This huge area, all of which lies outside the 
boundaries of the national forests, will be pro- 
tected by the State through twenty-one rangers, 
acting in a supervisory capacity over nearly five 
hundred voluntary State fire wardens whose ser- 
vices will be available whenever fires occur in 
their respective units, said Mr. Pratt. 

The detection service will be rendered by the 
United States Forest Service lookouts supple- 
mented by six State lookouts on peaks outside of 
national forest lands. Airplanes from the Mather 
field also will be available to State forestry of- 
ficials for reconnaissance work. The _ protection 
work undertaken by the State will be based on 
coéperative agreements with the Federal Govern- 
ment, counties, municipalities, corporations and 
private owners of timber. 

Mr. Pratt said three men are to be detailed 
specifically to the inspection of logging equip- 
ment ‘‘to the end that operating areas may be 
more effectively guarded from fires through 
compliance by the lumbermen with the common- 
sense precautions set forth in the State laws.’’ 

In connection with the slash disposal, the 
State forester announced that most of his 





ranger force will be detailed, as soon as weather 
conditions permit, to the supervision of slash 
burning. Such burning will be carried on as 
extensively as possible throughout all of the 
logging areas so that the work will be com- 
pleted before the dry season sets in, thus elim- 
inating a hazard and facilitating fire fighting 
later in the year. 

In the southern part of the State $50,000 will 
be used for the construction of fire-breaks. 

Several other different policies, relative to 
districts where brush instead of timber, furnish 
the greatest fire hazard, was also announced. 


Two Millionth Door Turned Out 


Tacoma, WasH., Dee. 5.—Another world’s 
record was made by Tacoma yesterday when 
the giant door factory of the Wheeler, Osgood 
Co. turned out the two millionth door made by 
the company this year. Never in the history 
of door making has such a production record 
been equalled. The mill has been running 
steadily all year and a flood of foreign ‘orders 
recently forced an intensive activity which has 
resulted in the setting up of the new world’s 
record. Last Saturday the plant turned out 
12,347 doors, the greatest single day’s produc- 
tion ever recorded in the industry. 

The putting of the two millionth door through 
the plant was made an occasion of some cere- 
mony. All morning the machines were turning 





— a 


Officials of the company and the door which set 
a world’s record for Tacoma. Left to right 
hk. J. Reedy, sales manager; N. O. Cruver, audi- 
tor; R. 


G. Glanville, traffic manager ; and W. C. 
Wheeler, jr., secretary 


out doors at the rate of twelve a minute and 
a group of the company’s officials stood by the 
battery of sanders where the last touches are 
given awaiting the door that would set a new 
world’s record. 

‘*Ninety-seven, ninety-eight, ninety-nine — 
here she comes,’’ said John Rody, foreman of 
the plant. Inch by inch the door crawled out on 
the receiving table until with a sudden ‘‘sput’’ 
the sand was shut off and Rody picked up the 
last of the 2,000,000 doors manufactured in the 
plant since the first of the year. This particular 
door, like many others in the present run, is 
destined for Europe and will go out on one of 
the big steamers leaving for England in the 
near future. After having its picture taken the 
door went into the pile designed for shipment 
and its identity was lost as far as Tacoma was 
concerned. 

The evolution of the door business in Tacoma 
is one of the interesting stories of industrial 
enterprise. The Wheeler, Osgood Co. began 
business in 1889. The door business was purely 
local and fir doors were unheard of as all such 
work was done in cedar. When cedar became 
scarce, experiments were made with fir and it 
was discovered that a better door could be made 
with this wood. A few years later the laminated 
fir door made from veneer was developed. This 





was developed by the company under the trade 
name ‘*Laminex’’ and now Tacoma-made doors 
of this variety are established in all the markets 
of the world. 

Both solid and laminated fir doors are now 
being made in the plant and both are included 
in the total of 2,000,000 that have been pro- 
duced in this one factory since the first of the 
year. Just what the total will be for the entire 
year is problematical, but the plant is grinding 
them out at the rate of thousands a day and will 
be well along on the third million when the 
wheels stop turning the night of Dee. 31. 

And 2,000,000 doors mean something.  Piled 
flat they would be thirty-three miles high, 
Placed end to end they would make a board 
walk stretching from Tacoma to Fort Wayne, 
Ind., a distance of 2,462 miles. If all the lum- 
ber used in their manufacture were in one tree 
this giant, when felled in Tacoma, would streteh 
clear across Washington, Idaho and half of 
Montana. 

And the Wheeler, Osgood Co. is only one of the 
numerous door factories in Tacoma though it is 
the largest. No city in the world produces so 
many doors and local manufacturers say the 
business is still in its infancy. The world is 
coming to Tacoma for the doors for its homes, 


Appointed Logging Manager 

FRESNO, CALIF., Dee. 5.—According to word 
recently received from B, A. Cannon, general 
manager, Sugar Pine Lumber Co. and Minarets 
& Western Railway Co., here, C. L. Mullen of 
Portland, Ore., has been appointed assistant 
general manager in charge of logging of the 
Sugar Pine company. 

Mr. Mullen has served in various capacities 
in logging camps in the Columbia River dis- 
trict. After the war he became superintendent 
of the Olney operation of the Big Creek Log- 
ging Co., and later superintendent of the Gales 
Creek Logging Co., owned by the same inter- 
ests. The Sugar Pine Lumber Co. is one of the 
largest operations in California, having a ¢a- 
pacity of 100,000,000 feet a year. It is very 
successful in the use of electric power in its 
operatiens. 


Recollections of First Tacoma Mill 


TacoMA, WASH., Dec. 5.—The death in Ta 
coma recently of Stephen Judson, the last sur- 
vivor of the crew of the first sawmill erected 
where ‘The Lumber Capital of America’’ now 
stands, is a reminder of the relatively short 
space of time since the sites of Puget Sound’s 
largest cities were a part of the wilderness. 

In the spring of 1852 Nikolaus Delin settled 
on Commencement Bay and in a little clearing 
where two creeks joined, constructed a 10-foot 
dam and built a small sawmill and installed a 
wooden turbine of his own making. The spot 
where the mill stood is now the intersection of 
Dock Street and Puyallup Avenue. 

On Jan. 20, 1853, the first advertisement for 
2a Tacoma industry appeared in the Washington 
Pioneer of Olmypia, reading as follows: 

SAW LOGS SAW LOGS 

The undersigned will let a contract for furnish- 
ing his mill with logs on the following terms: He 
will allow $6.00 per log, to be paid in lumber at 
$20.00 per thousand. Application to be made im- 
mediately at this mill on the Puyallup Bay. 

N. DELIN. 

Not far from the mill and facing Mount 
Tacoma and the Sound, Delin built his home 
and here the first white child was born in what 
is now Tacoma. James Sales, son of William 
and Mary Sales, who worked for Delin, arrived 
on Oct. 20, 1853. During the same week that 
the first little Tacoman was born, the family 
of Peter Judson came to the mill settlement 
and took up a claim of some three hundred acres 
just north of Delin’s embracing most of what 
is now Tacoma’s business district. The Judson 





home was built where the Union Depot now 
stands, and in it the first marriage in Tacoma 
was performed on Nov. 25, 1854, when Sherwood 
Bonney, the first justice of the peace in Pierce 
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nteresting Happenings of the Week 


County, united Nikolaus Delin and Gertrude 
Meller. 

Stephen Judson, then about 17 years old, 
snaked logs for the mill with a yoke of oxen, 
and helped in elearing the land between the 
logs. This same year Delin sent his first cargo 
of lumber to San Francisco, taking six months 
to fill the ship with its full load of 350,000 feet. 
The old mill changed hands several times dur- 
ing the early days when the pioneers were en- 
during the many hardships which attended the 
opening of a new country and the last recorded 
shipment from it was made in 1865. It was, 
however, the forerunner of a great lumber in- 
dustry which has grown steadily through the 
years until instead of taking six months to cut 
350,000 feet of lumber the mills of the Tacoma 
district cut more than 4,000,000 feet for every 
§-hour day. 


Lumber Conditions in Australia 


SEATTLE, WASH., Dec. 5.—An indication of 
lumber conditions in the Antipodes is given in 
a letter to C. M. Lovsted & Co., of this city, 
from a connection at Wagga Wagga, New South 
Wales. This information, which has been re- 
leased by Lloyd Herrett, manager of the export 
department, says: 

susiness in Australia at the present time is 
fairly quiet, but shows prospects of brightening 
up. The imports in timber from America have 
caused the depression in the sawmilling business, 
which is operating severely against the hardwood 
industries. Recently the hardwood association 
applied for extra import duties on Oregon of 4 
shillings a hundred superficial feet, but as this 
was not allowed the Oregon market is seriously 
affecting the industry. 

SHA AAABBLBABGBEAAD: 


Improvements Made in Fir Plant 

TACOMA, WASH., Dec. 5.—Improvements lately 
made at the plant of Mutual Fir Column Co. 
here, include a new dry kiln which doubles its 
former capacity, and a new building 24x225 feet 
which will house machinery, to provide for the 
manufacture of fir gutters on a large seale. A. 
P. Judson, manager of the company, reports a 
full order file on columns, giving credit to the 
Linderman tapered wedge dovetailed joint 
which is winning many friends among the 
trade. 


J e . 
Charge for Reinspection Service 

San Francisco, Cauir., Dee. 5.—Effective 
Jan. 1, 1926, re-inspection of lumber from mills 
not members of the California White & Sugar 
Pine Manufacturers’ Association will be 
charged for at the rate of $25 a day plus ex- 
penses, according to an announcement made by 
C. Stowell Smith, secretary manager of the as- 
sociation. This increased charge has been made 
necessary by the fact that some of the small 
mills have been taking advantage of the associa- 
tion re-inspection service by ealling for re-in- 
spection on stock that has been poorly graded 
or not graded at all at the mill. The call for 
re-inspection by non-member mills has reached 
such large proportions that it has become a 
severe drain on association inspection resources. 


Southerners Buy Redwood Tract 


San Francisco, Cauir., Dee. 5.—Final com- 
pletion of the purchase of the old holdings of 
the Cottoneva Redwood Lumber Co., compris- 
ing 25,000 acres of redwood timber lands in 
Mendocino County, saw mills and other acces- 
sories, has been announced by W. O. and E. C. 
Finkbine and W. E. Guild, of Finkbine-Guild 
Lumber Co., Jackson, Miss. 

Besides the formal announcement of the pur- 
chase of the timberlands, it is reported that 
four steel freighters have also been purchased 
from the United States Shipping Board and will 
be overhauled immediately for early service in 
the proposed trade, which includes the transpor- 
tation of redwood cants and dimension timbers 
from the company’s wharfs at Fort Bragg to 
the company’s big mills in Mississippi, where 
the timbers will be cut into lumber and sold 
through that part of the United States, open- 


ing up a comparatively new field for Califor- 
nia redwood. 

The Finkbine-Guild company, already a power 
in the southern pine field, has principal mills 
at D’Lo and Wiggins, Miss., at which places 
the redwood will be resawed. The California 
purchases of the company represent a financial 
layout of nearly $8,000,000, including improve- 
ments on the lands, which will inelude wharfs 
at the company’s own cove-bay, a logging rail- 
way and new mills. First financing of the 
project was through a $2,250,000 issue of first 
mortgage serial bonds which was privately sold. 


Spruce Shipment to New York 


SEATTLE, WASH., Dee. 5.—This week is re- 
markable in the lumber trade of Seattle due 
to the fact that the first considerable shipment 
of factory spruce by water is being made to 
New York. This partial cargo aggregates 250,- 
000 feet, and is being handled by F. G. Brynel- 
son, manager of the Northwest Spruce Co., who 
is marketing the output of three spruce mills 
in Alaska. The lumber is being loaded on the 
Kdward Luckenbach. This first sizable spruce 
shipment by water has attracted attention from 
the fact that heretofore the lumber has gone 
by rail to the New York market. 

The Northwest Spruce Co. has storage space 
at pier 40 for 750,000 feet of lumber, and is 
accustomed to assemble clear and factory stock 
for air drying at that point. Mr. Brynolson has 
practically concluded a deal with the Port of 
Seattle, whereby he will be supplied with a new 
lumber shed at pier 41, all under cover, fulfill- 
ing his program to carry about a million feet 
of spruce in stock. It is planned to install a 
hammerhead crane, so located that lumber can 
be taken at one operation from Alaskan coast 
carriers and transferred to lighters alongside 
of export steamers, to cars, or shed as desired. 

At the Ketchikan Spruce Mills, Ketchikan, 
Alaska, arrangements are being made to re- 
construct the planing mill and box factory at 
a cost of $50,000. The box factory burned Oct. 
7. The new unit will contain the most modern 
box factory machinery obtainable, electrically 
driven and individually motorized, and prob- 
ably will be in operation Jan. 13. The whole 
plant will have a capacity of 100,000 feet of 
lumber a day. 


Hollywood Lumber Companies Merge 


Los ANGELES, CALIF., Dec. 5.—In a transae- 
tion involving approximately $500,000, the Pio- 
neer and Hollywood Lumber companies have 
been consolidated, effective Jan. 1, thus paving 
the way for the elimination of the last indus- 
trial concern located in the congested business 
center of Hollywood, it was revealed by prin- 
cipals in the transaction. 

The Hollywood Lumber Co., which has been 
in business in the film city for twenty-five years, 
takes over the stock and good will of the Pio- 
neer Lumber Co. in the deal and also acquires 
a two and one-half year lease on a part of the 
Cosmo Street property of the Pioneer Lumber 
Co. Following the expiration of the lease of the 
Cosmo Street property, the last vestige of in- 
dustrialism will disappear from the business 
district of Hollywood. 

The combined companies will be known as the 
Hollywood Pioneer Lumber Co., effective Jan. 
1, with Orville L. Routt, of the Pioneer interests 
as vice president of the merger. W. F. Mont- 
gomery is president of the Hollywood Lumber 
Co. The Pioneer interests own a frontage of 
250 feet on Cosco Street, but 120 feet have 
been reserved from the lease, upon which the 
erection of a brick and concrete structure will 
be started immediately. 

Following the opening of Ivar Avenue south 
from Hollywood Boulevard as a part of the 
present plan of the city, Mr. Routt and his as- 
sociates plan the construction of a large build- 
ing on their property, facing the new thorough- 
fare. This plan was the reason for the limited 
period of the lease. 


Takes Option on Idaho Pine Timber 


SPOKANE, WASH., Dec. 5.—The valuable 
Henry Turrish tract of white pine in the Clear- 
water country, tributary to the new railroad, 
is under option to the Clearwater Timber Co., 
the Weyerhaeuser corporation which has begun 
the development of its vast holdings in that 
country. This tract comprises 13,000 acres and 
is reputed the largest individually owned timber 
holding in Idaho. Rumors that the Weyer- 
haeusers were seeking to acquire it have been 
circulated several times this last year, but con- 
firmation by the principals has always been 
lacking. 

Yesterday, however, it was announced by 
J. P. Weyerhaeuser, jr., general manager for 
the company at Lewiston, Idaho, where the pro- 
posed new mill is to be built, that such an op- 
tion had been taken by his company but he gave 
no information as to the time it runs nor the 
amount involved. It is reported that the agreed 
price is in excess of $1,000,000. 

Mr. Turrish was among the first of the large 
timber operators of the country to realize the 
value of the Idaho white pine. He came into 
the Clearwater district about twenty years ago, 
at which time he was closely associated with 
the Weyehaeusers. He is one of the best known 
timber owners and operators of the Northwest. 

The confirmation of this option on the Tur- 
rish holdings has ealled attention to the fact 
that the State will hold a sale of timber lying 
between Weippe and Pierce in this same dis- 
trict on Dee. 30. This is appraised at more 
than $300,000. Such auction sales by the State 
are usually only held after assurance by pro- 
spective buyers that there is a demand for the 
timber and that bids will be offered. 


Organize Eastern Terminal Concern 


MONTESANO, WASH., Dec. 5.—The Eastern 
Terminal Lumber Co., a recent incorporation 
with a capital of $500,000, has been organized 
by Schafer Bros. Lumber & Door Co., of Mon- 
tesano; the Grays Harbor Lumber Co., of Hoa- 
quiam; Anderson & Middleton and Bay City 
Lumber Co., of Aberdeen. W. H. Abel, a 
director of the Eastern Terminal Lumber Co., 
states that a fifteen-year contract for storage 
facilities has been executed with the Port Ter- 
minal of Wilmington, Del. 

The Twin Harbor Lumber Co., of Aberdeen, 
is the purchasing agent for the new concern. 
Commenting on the formation of the new com- 
pany, Mr. Abel stated that the new arrangement 
gives to the Grays Harbor mills the same ad- 
vantage on the Atlantic coast as the Weyer- 
haeuser Timber Co. has through its Baltimore 
terminal. 


Banker Heads Coast Lumber Firm 


TACOMA, WASH., Dec. 5.—Reorganization of 
the Fir Tree Lumber Co. and the purchase by 
James E. Lewis, Illinois banker, of a controlling 
interest in the company, was announced here 
today following the arrival of Mr. Lewis and 
closing of the transaction. Mr. Lewis has pur- 
chased the holdings of G. B. Richardson, former 
president of the firm, and was elected president 
himself. Harry L. Martin, secretary-treasurer 
of the company, retains his position and will 
have charge of the company’s activities when 
Mr. Lewis returns to the east. 

Mr. Lewis is vice president of the First Na- 
tional Bank, of DeKalb, Ill. 

Under the reorganization plans the company 
will close its sales office in Tacoma and will 
remove its headquarters to the mill which is 
located near Tumwater in Thurston County. 

Mr. Richardson’s plans for the future are 
not yet definite, but he expects to continue in 
the lumber business. 


INSPECTION OF livestock exported through 
American ports to foreign countries during the 
year ended June 30, totaled 50,252 head. Cat- 
tle and sheep predominated in the shipments. 





60 AMERICAN 


LUMBERMAN 


DECEMBER 12, 1925 





Mill and Market News of Har 


Indiana Mills Find Logs Scarce 

EVANSVILLE, Inp., Dec. 7.—In southern In- 
diana, hardwood orders and inquiries have been 
most satisfactory. Retail lumber trade is hold- 
ing up very well, country yards saying that 
trade is getting better with the drying up of the 
roads. Lumber prices are holding rather firm. 
There is still a great scarcity of dry stocks. 
The great number of large industrial plants here 
are operating on good time. Most box plants 
are on full time and are buying much low grade 
lumber. Many hardwood mills in central and 
southern Indiana continue to operate on part 
time only, because of log scarcity, few Indiana 
logs reaching market. Black walnut logs are 
in big demand and bring top notch prices from 
veneer factories and musical instrument mak- 
ers. Some logs are still being got out along 
Green and Barren rivers in western Kentucky, 
but it is believed that when cold weather comes, 
logging will cease until spring. 

The Huntingburg Wagon Works is taking the 
raw material of the vehicle department of the 
Hercules Buggy Works in Evansville. The Her- 
cules Co. will devote itself to refrigerator manu- 
facture. 

Friends of State Senator Jacob Lutz, of 
Boonville, Ind., are urging him to seek reélec- 
tion as State senator from Posey, Vanderburgh 
and Warrick counties. 


Industrial Demand Is Feature 

CoLUMBUS, OHIO, Dec. 7—Buying of hard- 
woods continues brisk in central Ohio, with fac- 
tory demand the leading feature. Furniture, 
box and automobile plants are placing liberal 
orders. Agricultural implement and musical in- 
strument concerns are also buying fairly well. 
Retail demand is steady but not brisk, because 
of the near approach of the inventory period. 
Railroad inquiries are satisfactory. Dry stocks 
are smaller and some items are extremely scarce. 

Southern pine trade is rather steady, although 
its volume is not as large as formerly. Dealers 
are holding off until after their inventories, as 
prices are steady. 

F. B. Pryor, sales manager W. M. Ritter 
Lumber Co., left recently on a business trip to 
Detroit and other Michigan points. 


Most Car Makers Behind on Orders 

Detroit, Micu., Dee. 7.—While automotive 
production is being curtailed to a certain ex- 
tent for the remainder of this year, except in 
the larger plants, this move is likely to ensure 
consistently good hardwood purchases during 
the early part of next year. From present indi- 
cations, the carry-over of cars will amount to 
about 500,000, which is about 13.5 percent of 
the estimated passenger car production for 1925 
and is held to be normal. Despite talk of over- 
production, most companies are actually behind 
in their orders, while cars in the hands of deal- 
ers are insufficient to meet current demand. 
There is no doubt that producers are gaging 
schedules upon retail demand, which has shown 
a seasonal decline. Outside of the Ford Motor 
Co., production for December is expected to 
show a drop of more than 30 percent, as com- 
panies are now making ready for the annual 
inventory period. Sales of 3,900,000 to 4,000,- 
000 cars and trucks are estimated for next year, 
including 3,000,000 passenger cars for domestic 
use, 70 to 75 percent of them closed models. 

The body companies are squaring away for 
continued good production. While the Murray 
Body Corporation has applied for a receivership 
with a view of obtaining additional operating 
capital, production is continuing at four hun- 
dred bodies a day, and no curtailment is ex- 
pected. 

The Ford Motor Co. leads in expenditures for 
expansion of facilities, with about $35,000,000 
planned for plant expansion in 1926, which is 
part of a $100,000,000 program spread over 
three years. The greater part is for the River 
Rouge plant. The Hudson Motor Co. is spend- 
ing about $10,000,000 for additional facilities 


and in building and equipping its own body 
plant. An $8,000,000 expansion program is 
just being completed by Dodge Bros. (Ine.), 
which will increase capacity to around one thou- 
sand eight hundred cars a day. 

While softwood demand from retail yards 
has fallen off to some extent, buying is char- 
acterized as quite satisfactory for this time 
of year. 


Demand Above Seasonal Normal 

NLKINS, W. VA., Dec. 7.—Further improve- 
ment is noted in demand for West Virginia 
hardwood, specially oak, hickory, sound wormy 
chestnut and maple. ‘There is not a very large 
supply of dry maple. Prices are showing signs 
of further stiffening as the year draws to a 
close. Some lumber companies experienced so 
much difficulty in disposing of hickory in the 
last few years that they left this species stand- 
ing, so that it is not very accessible, and con- 
sequently there is not a large quantity avail- 
able. Usually at this time of year demand 
begins to slow down in preparation for the 
annual inventory period, but this year it is 
being maintained. 


Buyers Carry Limited Stocks 

BuFFALO, N. Y., Dee. 9.—Members of the 
hardwood trade report hand-to-mouth buying, 
but a firm market, with buyers carrying more 
limited stocks than for some time. As one mem- 
ber of the trade expresses it: ‘‘ There is a gen- 
eral feeling that there has been during the last 
few years a gradual and steady readjustment of 
lopsided inventories, with the result that present 
inventories of yards and consumers are more 
nearly ideal than they have been for a long 
time. Hand-to-mouth buying is still in order 
but, due to the readjustment above mentioned, 
the current buying brings about an increased 
volume. ’? 

A hardwood wholesaler who was in the South 
recently to look over the situation, comments 
upon it as follows: ‘‘If anybody wonders why 
hardwood prices are showing a strong tendency, 
he ought to visit the South and observe the 
hardships the mills are under in getting out 
logs. Deep water is making it almost impos- 
sible in many places for the men to get timber 
gut,’’ 

The troops of Buffalo Council of Boy Scouts 
will display American flags at half mast for the 
next thirty days in respect to H. Shumway Lee, 
president of the council, who died on Nov. 30. 

John Luntz, jr., of Greenleaf Johnston & Co., 
Baltimore; McEwen Ransom, sales manager, 
Nashville (Tenn.) Hardwood Flooring Co., and 
ki, E. Nease, of the American Hardwood Floor- 
ing Co., Glen Mary, Tenn., were visitors to the 
lumber trade here last week. 

Orson E. Yeager is spending a two weeks’ va- 
cation at Mount Clemens, Mich. 

Ki. V. French, seeretary Atlantic Lumber Co., 
stopped here last week after a visit to the ecom- 
pany’s mills in the South. 

H. B. Gorsline, of the National Lumber Co., 
is on a week’s trip to the mills of Kentucky 
and Michigan. 


Northern Stock Conditions Good 


Bay City, Micu., Dec. 7—The demand for 
hardwoods has been somewhat less during the 
last week, but this can be reasonably expected 
at this season, when practically all industries 
are reducing their stocks preparatory to the 
annual inventories. Michigan lumber manufac- 
turers have never gone into the winter months 
with stock conditions more favorable than exist 
this year. Surplus items are very few, and of 
the more desirable items there is only green 
stock. Prices are extremely firm, and the orders 
on file are sufficient to insure a good volume of 
shipments during this month. 

Demand for hardwood flooring showed con- 
siderable improvement last week, and the mar- 
ket on this product appears to be more active— 
judging from the amount of inquiry received. 
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dwood Industry 


Two Northern Mills to Start Up 

MARINETTE, WIS., Dec. 7.—The sawmill of the 
J. W. Wells Lumber Co., Menominee, closed 
three weeks for repairs, will resume next Mon- 
day noon and will run the rest of the season, 
The company’s flooring factory, down for about 
a week, will also resume on Monday. 

Reports that Henry Ford had bought the 
Sawyer Goodman Co, mills here and would take 
possession Jan. 1, were refuted today by Charles 
A. Goodman. He stated that Mill No. 1 would 
run night and day after the first of the year 
until spring. 


Overseas Business Is Improving 


BALTIMORE, MD., Dec. 7.—Hugh Leary, of the 
well known Liverpool timber firm of Hugh C. 
Leary & Co., stopped in Baltimore last week 
after a trip through the South and middle West, 
where he saw many lumbermen and got first- 
hand information about conditions in the trade. 
He was on his way to New York, intending to 
sail aboard the Mawretania Dec. 15 for home. 
Mr. Leary gave it as his opinion that the hard- 
wood business is steadily improving here as well 
as abroad. 

The Ryland & Brooks Lumber Oo., which has 
been for years engaged in the North Carolina 
pine and hardwood trade, has already received 
some shipments of West Coast lumber and has 
two others, totaling about 1,600,000 feet of fir 
und hemlock, due to arrive in the next month, 
The company, moreover, is planning to engage 
in the business on a large scale and has leased 
what is known as Pier 10 at Canton, which has 
aun area of about thirteen acres. The pier has 
water deep enough for large steamers and is 
connected with all the important railroads here. 
The lessees will install cranes. Part of the pier 
is covered, but the Ryland & Brooks Co. will 
erect a new shed for 5,000,000 to 10,000,000 
feet and install a re-manufacturing plant. 


Many Sellers Not in Market 


LOUISVILLE, Ky., Dec. 7.— The hardwood 
market continues in excellent shape, local houses 
reporting inquiries and orders very active. 
Many consumers are in need of material and 
are buyiig steadily for current requirements, 
while so many hardwood sellers are practically 
out of the market through being short on stock, 
or having withdrawn quotations, that houses ac- 
cepting business are not having much trouble 
in getting plenty of it. Oak is somewhat 
stronger than it was, poplar is steady, gum is 
stronger, and thick ash is strong. Other items 
are about holding their own. Movement is gen- 
eral to the various woodworking industries. 
Quotations on inch stocks at Louisville: Quar 
tered white oak, FAS, $130@140; common, 
$75@85; quartered red, $105@110 and $70; 
plain white oak, $95@105; and $65@68; plain 
red oak, FAS, $95; common, $65. Poplar, 
FAS, $100@105; saps and selects, $70@75; 
common, $50@55. Figured red gum, FAS, 
$150; quartered or plain red gum, FAS, $110@ 
115; common, $70@75; quartered sap, $65 and 
$53; plain sap, $62 and $45. Walnut, FAS, 
$220; selects, $150; No. 1, $100; No. 2, $45. 
Ash, $90 and $55. Chestnut, $105 and $07. 
Cottonwood, $55 and $40. Thick ash, 10/ to 
12/4, is around $135 for FAS, and $105 for 
common, 

It is reported in Louisville mill circles that 
some mills have been losing labor, men demand- 
ing higher wages and going into other lines 
when their requests are not agreed to. Demand 
for labor has been very heavy, especially in the 
building trades, and holding good sawmill work- 
ers at reasonable wages is growing harder all 
the time. 

W. F. Frankett, of the Wood Mosaic Co., re 
cently stated that the log problem was serious 
this year, there being practically no logs out, 
and a large percentage of those available being 
of inferior grade. The Louisville and New Al- 
bany mills of the company are operating, but 
with short log supplies, and the Jackson 
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(Tenn.) mill has been operating only part time. 

Following a period of about ten days opera- 
tion, the Louisville Point Lumber Co., again 
closed down its Louisville mill because it is 
out of logs, without much prospect of resuming 
for some time, as there are no Jogs cut. The 
Jackson (Tenn.) plant has resumed on a part 
time basis. 

J. G. Brown, of W. P. Brown & Sons Lumber 
Co., is in the South, and it is reported that he 
has completed transactions for taking over 
another big hardwood and pine operation, in 
eluding a 3-band mill, big timber holding and 
complete equipment. Details are lacking until 
Mr. Brown’s return. However, a new Brown 
subsidiary, the Brown Florida Lumber Co., has 
been incorporated, in the last few days, capital 
$100,000, with liability limit of $25,000. It is 
understood that this company had been formed 
as the operating company for a lumber mill in 
Florida. 

H. J. Gates, president Louisville Point Lum- 
ber Co., who was routed from his apartment by 
a small fire early last week, went south on a 
hunting trip. Two days later the apartment 
again took fire, apparently from defective wir- 
ing, the blaze virtually gutting this apartment 
and damaging others. Mrs. Gates had to be 
carried down a ladder by the firemen. 


Many Stocks Running Short 


ATLANTA, GA., Dee. 7.—Little hardwood log 
ging is being done anywhere in this section. 
Mills have few logs, so this district is produe- 
ing scarcely more than 50 to 55 percent of 
normal. Demand continues more active than 








gers are in the forests, there are not enough to 
make any material change within a few weeks 
ora month. The Hardwood Manufacturers’ In- 
stitute reports that during the week ended Nov. 
28 production of 12414 units was 60 percent; 
orders, 107 percent, and shipments, 98 percent 
of normal. 

Demand continues despite the nearness of the 
holiday season, when sales usually show a slight 
decrease. Order files are heavy, and in many 
cases more business is offered than can be ae- 
cepted. Some mills are selling for immediate de- 
livery only. Furniture demand is probably the 
best. Furniture buyers are badly in need of lum 
her to keep plants running at fulltime. They are 
bidding against each other for available stocks. 
More furniture buyers have been in Memphis in 
the last two weeks than at any other period in 
They are leaving some mighty nice 
orders when they can find someone to accept 
them. Automobile demand has held up excep- 
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tionally well and is now beginning to expand. 
Factories are running full time, and have a nice 
volume of business on hand. Buyers are there- 
fore constantly in the market. The flooring 
plants continue excellent buyers, as do also the 
interior trim and sash and door plants. The 
building trades are still taking a nice volume of 
hardwood. The export market is improving 
each week, considerable new business being 
hooked. 


Good Weather Helps Loggers 


JACKSON, Miss., Dee. 8.—Hardwood demand 
has been very satisfactory. Oak and sap gum 
are very strong, but all items are quickly dis- 
posed of as soon as ready for shipment. 
Weather last week was very good, and loggers 
were able to get out a fair supply of logs. Mill 
labor is now more plentiful. Hardwood lum- 
bermen are very optimistic. 


Maple Flooring Favored for Dance Hall 


What is probably the largest quantity of 
maple flooring ever laid in a single room was 
recently used in remodeling Guyon’s Paradise, 
«a beautiful dance hall located at Crawford 
Avenue and Washington Boulevard, Chicago. 
Over 32,000 feet of clear maple flooring was 
used in the alterations, and when the hall was 
formally opened on the night of Nov. 21, the 
claim was made by the owners that it was the 
loveliest and largest dance hall in the world. 

Only a glimpse of its glistening floor sur- 

















then surmounted by 2x2’s, across which were 
laid 2x4’s, 12-inch centers, and to these the 
flooring was nailed. Two 3-ineh boards with- 
out tongue and groove were screwed to the 
floor on the very outside to allow for expansion. 
If the flooring should ever show signs of buek- 
ling, these may be removed and planed down 
to the correct size, all without disturbing any 
other portion of the floor. 

The hall itself is 350 feet long by 105 feet 
wide, although the actual dancing space is 





The smoothness and resiliency of maple flooring add to the pleasure of dancing thousands at Guyon’s Paradise, Chicago’s newly remodeled dance hall 


ever, and many stocks are running short. All 
grades and sizes of gum are more active than 
in years, the furniture trades purchasing heavily 
of the FAS and No. 1, while box makers are 
buying actively of No. 2. The automotive in- 
dustries have not increased their takings the last 
two weeks, but are buying well for this time of 
year, and inquiries are very good. Export sales 
also are heavier than the industry had thought 
they would be. With one or two exceptions, cur- 
rent quotations for gum are much higher than 
they were the last of November, some advances 
as high as $10 being noted. 


Southern Hardwood Logging Resumed 


MEMPHIS, TENN., Dec. 8.—Logging has been 
resumed throughout southern territory due to 
favorable weather. Several days of sunshine 
and clear cold weather have dried the forests 
sufficiently to get out more logs, though output 
is still far below normal. Many mills that have 
been down are preparing to open, and no further 
advances in log prices are expected. The Val- 
ley Log Loading Co. reported increased loading 
last week, and says that though many more log- 


rounded by balconies and porticos, obviously 
Spanish in architecture, is necessary to convince 
the observer that here is one of the most unique 
and enchanting structures of its kind. While 
the architeeture, lighting effects and appoint 
ments go a long way to create this impression, 
there is something about the floor itself that ex- 
cites admiration and adds greatly to the beauty 
of the hall. Laid in octagon pattern, of strips 
1 by 114 inches in size, it furnishes a touch 
that makes the hall nearly esthetically perfect. 

The distinctive character of the floor does 
not lie altogether in its appearance, however. 
In addition to its pleasing pattern, it is prob- 
ably one of the easiest floors to dance on of 
any in existence. So springy and resilient is 
its surface that it takes away all the strain of 
many hours of dancing and leaves the pleasure 
seekers fresh and happy after the evening’s 
diversion. 

This feature has been obtained by laying out 
an intrieate foundation structure. Two by 
fours, 8-foot centers, were imbedded 2 inches 
in 4 inches of concrete. On top of these was 
placed an inch of felt to deaden all creaking 
and secure the desired elasticity. The felt was 


somewhat smaller. It is built in the form of 
« courtyard, surrounded by Spanish palaces, 
from which jut balconies hung with bright 
shuwls and. banners. From these balconies 
spectators may look down on the crowd of 
dancers in the patio below. Overhead is an 
illusion of a blue sky, studded with twinkling 
stars, across which fleecy clouds are driven by 
gentle breezes with a synthetic tang of salt air. 

Seven thousand dancers may occupy the floor 
at one time without a semblance of crowding. 
On the opening night more than eleven thou- 
sand dancers and spectators were present and 
fully ten thousand were on the floor when the 
picture accompanying this article was taken. 
That the floor was able to sustain such a weight 
without any bad results speaks well not only 
for its construction but also for the quality of 
the flooring itself. 

The flooring used in Guyon’s Paradise was 
produced from fine northern stock at the local 
plant of the Herman H. Hettler Lumber Co. 
The architectural work, including the designing 
of the floor foundation, was the work of Jens J. 
Jensen, local architect. 
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Hardwood Men Foresee Brisk Furniture Demand 


MINNEAPOLIS, MINN., Dec. 8.—The North- 
western Hardwood Lumbermen’s Association, 
meeting here today at the St. Anthony Com- 
mercial Club in its thirty-seventh annual con- 
vention, disposed of routine business, engaged 
in a general discussion of business conditions, 
reviewed the record of the last year, and 
looked into the future, outlining plans to share 
in a promised upward trend of business during 
the coming year. The meeting terminated in 
a banquet at which officers of woodworking 
industries in this section were guests, and 
before whom Grover M. Conzet, Minnesota 
forester, gave the principal toast. 

Officers elected for the coming year are: 

President—T. E. Youngblood, general manager 
Northwestern Hardwood Co., St. Paul, Minn. 

Vice president—George W. Critten, district man- 
ager Northwestern Cooperage & Lumber Co., Es- 
eanaba, Mich. 

Secretary—J. F. Hayden, Minneapolis, Minn. 

Treasurer—F. H. Lewis, hardwood wholesaler, 
Minneapolis, Minn. 

soard of arbitration—-R. F. Duncan, chairman ; 
F. H. Peschau, L. W. Tuttle, L. S. Clark and F.-K. 
Ware. 

Membership committee—C, C. Campbell, chair- 
man; G. C. Merrick and H. J. Stone. 

R. F. Duncan, retiring president, in his ad- 
dress reviewed the building situation through- 
out the country, laying particular emphasis on 
the Northwest, and said that while next year 
might not be a record-breaker, there was 
bound to be a good volume of business. The 
furniture factories will get the effect of the 
building boom next year. Mr. Duncan then 
spoke on the market situation and forecast 
smaller stocks for the coming year, as the 
mills will not cut as much timber next year as 
they have this. The recent advances in south- 
ern hardwoods are bound to throw more buy- 
ing toward the northern hardwoods, asserted 
Mr. Dunean. He continued, in part, as fol- 
lows: 

I was very glad to see the union of the National 
Hardwood Lumber Association with the Hardwood 
Manufacturers’ Institute. This will lead directly 
toward the standardization of the hardwood indus- 
try, which seems to be the earnest desire of the 
National administration. We are all in sympathy 
with this, and will do all in our power to help. 

In past years buying and selling hardwood lum- 
ber has been very speculative. Rapid fluctuation 
in prices is very detrimental to everybody con- 
nected with the trade, and it is the duty of every- 
one in this association to do all in his power to 
steady the market. We have kept northern hard- 
woods on a fairly even keel. Let us continue to 
do so. 

Secretary Hayden’s report mentioned the 
recent decision in the Western Pine associa- 
tion case, establishing the validity of its trade 
practices and the restoration of harmonious 
relationship between the National Hardwood 
Lumber Association and the Hardwood Manu- 
facturers’ Institute, as the two outstanding 
events for the trade association in the last 
year. 

Compares Prices With Last Year’s 

He then offered some comparisons between hard 
wood prices quoted in the Minneapolis market a 
year ago and at the present time, saying that the 
market had been down during a part of the year, 
but more recently had recovered some of the lost 
ground. The comparisons were made chiefly on 
4/4 stock in the various grades, and showed that 
ash, birch, hard and soft maple are lower than a 
year ago; red and white oak and soft and rock 
elm are higher, while basswood is about the same. 

Information gathered at the recent fall meeting 
of the Northern Wholesale Hardwood Association, 
held about the middle of November, showed that 
members of that organization who had visited a 
large number of northern mills agreed that there 
was at that time more stock held by the mills than 
a year ago, but less was in the hands of whole- 
salers and factory consumers. Some of the north- 
ern mills plan to enlarge their cut this year and 
next, but this increase will be more than offset by 
the dropping out of some mills and curtailment 
by others. Some loggers will put. in less timber 
this winter. Factory consumers have recently been 
buying a little more freely, and will be in the mar- 
ket more generally after they have completed their 
year-end inventories. The northern market for 
hardwoods has been helped by the strength of 
southern lumber. 


The report of the membership committee, of 
which T. T. Jones is chairman, showed that all 
of the exclusive hardwood wholesalers in this 
region are members. A. F. Wrbsky, chairman, 
reporting for the traffic committee, said that 
on April 1 a 144-cent stop charge for kiln- 
drying had been made effective by railroads 
at Duluth and Superior and later, on June 25, 
this was extended to include Minneapolis, St. 
Paul and Minnesota Transfer on shipments 
originating in northern Wisconsin and Michi- 
gan. On southbound shipments moving under 
through rates published and effective Jan. 15, 
1925, there was a general reduction of from 
1 to 5 cents for each 100 pounds from northern 
producing points to stations in Iowa. 
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D. F. Clark, reporting for the forestry com- 
mittee, spoke of the vast Minnesota areas 
from which timber has been cut, much of it 
suitable only for timber growing, and urged 
support of reforestation measures which could 
make the land productive of timber. He urged 
members to support a proposed forestry 
amendment to be voted on by the electors of 
Minnesota next November. 


Protest Antishingle Ordinance 


In the open meeting there was discussion of 
the proposed antishingle ordinance now before 
the Minneapolis city council. On motion of 
Payson Smith, of the Payson Smith Lumber 
Co., a committee consisting of Mr. Smith, T. T, 
Jones and D. F. Clark, was appointed to draft 
a protest to this proposed ordinance. Later 
the text of the protest was approved by the 
convention. It said that red cedar shingles 
are more fireproof than 95 percent of the com- 
position shingles. 

An elaborate menu was served at the ban- 
quet. Mr, Conzet discussed reforestation and 
the means to bring about this much desired 
system. He said: ‘‘It has been more or less 
rightfully said that if it were not for fire and 
taxes the word ‘reforestation’ would scarcely 
be used. It is very difficult to say just what 
part these two factors play in timber produe- 
tion, but they are two of the most important 
ones.’’ He then discussed the tax situation, 
scoring the complicated system of taxation 
now prevailing and plead for leniency in tax- 
ing forests. 

He explained that the proposed amendment 
to the Minnesota constitution to be voted 
upon by Minnesota voters next fall merely 
enables the legislature to enact a law setting 
up a new policy to encourage reforestation. 
The nature of the law which would be enacted 
in this State, which has vast cutover areas, 
has not yet been determined, he said. 


Baltimore Exchange Holds Annual 


BALTIMORE, Mpb., Dec. 8.—The annual meet- 
ing and banquet of the Baltimore Lumber Ex- 
change, held last night in the Merchants’ Club, 
attracted a large attendance and was produc- 
tive of much interesting discussion. The ex- 
change was observing its fifty-first birthday. 


The proceedings were opened in the assembly 
room of the Merchants’ Club by the president, 
R. B. Homer, who directed Secretary L. H. 
Gwaltney to read the minutes of the last meet- 
ing. He then asked for the reports of the va- 
rious standing committees, of which that of the 
inspection committee, submitted through Ridg- 
way Merryman, its chairman, proved particu- 
larly engrossing, inasmuch as it revealed that 
a total of 63,106,646 feet of lumber was in- 
spected by the staff of the exchange during the 
year, or about one million feet more than in 
1924. The aggregate is divided into 56,581,489 
feet of North Carolina pine, 162,102 feet of 
longleaf pine, 1,547,633 feet of gum, 914,671 
feet of cypress and 3,900,751 feet of hardwoods. 
The highest total for any month was attained 
in April with 7,903,836 feet inspected, March 
being in second place with 7,610,984 feet. The 
opposite extreme was represented by February 
with 3,433,622 feet. Ten inspectors were re- 
quired to do this work. 

According to the report of the treasurer, L. 
II. Gwaltney, the disbursements during the year 
exceeded the receipts by $1,268.59, the surplus 
in the bank being $5,996.84. Lewis Dill, na- 
tional councillor in the Chamber of Commerce of 
the United States for the exchange, sent in a 
report giving his impressions of the annual 
gathering of that body at Washington and em- 
phasizing the utility and the importance of 
the headquarters established in the national 
capital. President Homer read his annual re- 


port, reviewing the accomplishments of the as- 
sociation for the year. 


The results of the election of officers were: 


President—R. Baldwin Homer, R. B. Homer 
Lumber Co., present incumbent. 

Vice president—Daniel MacLea, MacLea Lum- 
ber Co. 

Treasurer—L. H. Gwaltney, John H. Zouck 
Lumber Co., present incumbent. 

Managing committee—John L. Alcock, John L. 
Aleock & Co.; Harry C. Burgan, Burgan Lumber 
Co.; Lewis Dill, Lewis Dill & Co.; Henry D. 
Dreyer, jr., H. D. Dreyer & Co.; W. Hunter Ed- 
wards, B. W. Edwards & Sons; Rufus K. Goode- 
now, Canton Box Co.; Daniel MacLea; Ridgaway 
Merryman; Theodore Mottu, Theodore Mottu & 
Co.; George E. Waters, George E. Waters & Co.; 
Pembroke M. Womble, and David M. Wolf, Canton 
{Lumber Co. 

The banquet took place in the lower hall. 
John L. Alcock was toastmaster and made a 
brief address, referring to the report of the 
inspection committee about 63,000,000 feet of 
lumber being inspected here during the last 
year and declared that this did not even approx- 
imately represent the measure of the business 
done by the local lumbermen, but that this busi- 
ness could safely be placed at not less than 
400,000,000 feet. 

George C. Smith, superintendent of the Penn- 
sylvania railroad, with headquarters in Balti- 
more, was the principal speaker and discoursed 
on the importance of the railroads to the busi- 
ness community, and to the general public; an 
importance which, he said, would always con- 
tinue; for the railroads were not to be sup- 
planted by motors, valuable as this form of car- 
rying goods might be within certain circum- 
scribed spheres. 

H. Findlay French, of the industrial bureau 
of the board of trade of Baltimore, spoke on the 
good work done by the bureau in bringing new 
industries to the city, and stated that since the 
establishment of the bureau a capita] invest- 
ment of perhaps $50,000,000 in new enterprises 
had been attracted to this city, giving employ- 
ment to many thousands of workers. 
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Shingle Producers Prepare for Market Extension Effort— 
Adopt Standards, Vote for New Budget and Will Reorganize 


SEATTLE, WASH., Dee. 5.—Notable progress 
for the shingle industry was made at the ninth 
annual Red Cedar Shingle Congress, which yes- 
terday concluded a session of two days in the 
Junior ballroom of the Olympic Hotel. 

The congress unanimously voted to proceed 
with the budget for 1926 on the basis of a 
fund of $120,000, to be raised through an as- 
sessment of between 2 and 3 cents a thousand. 
A considerable sentiment developed in support 
of a larger assessment, and a more ambitious 
program of advertising. 

The congress adopted the United States 
standards for red cedar shingles, and by a 
majority vote decided to raise the 


the regular session, attracted a larger number 
than ever before, and brought out a valuable 
interchange of ideas among the men who have 
an intimate practical knowledge of the manu- 
facture of red cedar shingles. 

Entertainment features were staged Thurs- 
day noon in a unique luncheon by the Hoo-Hoo 
Club of Seattle; and also Thursday evening in 
the annual dinner dance, an informal affair, 
which attracted a brilliant party to the Spanish 
ballroom of the hotel. 


FIRST SESSION, WEDNESDAY 


On calling the congress to order at 1:30 


manufacturers ought to get back of the pro- 
gram. ‘‘We’ve got to do it or quit,’’ he said. 
‘*T believe that the manufacturers realize the 
seriousness of the situation, ‘and that they will 
give us practically 100 percent codperation.’’ 

Robert McNair, of the Robert McNair Shin- 
gle Co., Vancouver, B. C., felt that there was 
nothing else to do, if the manufacturers were 
to be able to fight. ‘‘We are going down, if 
we don’t,’’ he said. ‘‘I believe we should go 
ahead, even with less than 100 percent.’’ 

A. B. Lafferty, of Coeur d’Alene, Idaho, 
representing the Lafferty Shingle Co., Idaho 
Pulpwood Co. and A. B. Lafferty Tug Line, 

pledged support from east of the 





B grade, by. specifying not less 
than 50 percent edge grain. This 
is said to be the only group of 
manufacturers to adopt the Amer- 
ican standard ‘‘as is.’’ 

A. J. Morley, president of the 
congress, sent a wire to Herbert 
Hoover, notifying that cabinet of- 
ficer of the shingle manufacturers’ 
adherence to the program of the 
Department of Commerce. 


Authorize Reorganization 


Sitting as the shingle branch of 
the West Coast Lumbermen’s As- 
sociation, the shingle manufactur- 
ers extended the term of their of- 
ficers and trustees, and vested 
them with full powers for the re- 
organization of the shingle branch 
and the Red Cedar Shingle Bu- 
reau; also it named these trustees, 


cedar shingle manufacturers. 


Cedar Shingle Standards Adopted 


Immediately following the adjournment of the 
ninth annual Red Cedar Shingle Congress the follow- 
ing telegram went forward to Herbert Hoover, sec- 
retary of commerce, Washington, D. C.: 


The ninth annual Red Cedar Shingle Congress, in session here 
today, adopts United States standards for red cedar shingles. 
This action represents the attitude of the vast majority of red 
The step is regarded as the most 
constructive in the history of the organization, since it paves the 
way for a soluton of numerous problems affecting the manufacture 
and marketing of red cedar shingles. 


(Signed) 


United States Standards for Red Cedar Shingles as Adopted by 


the Ninth Annual Red Cedar Shingle Congress 


together with other manufacturers, A B . Cn 
3 ris ar rj re 2 TO BE STRICTLY CLEAR. TO BE STRICTLY CLEAR 16” 

as an advisory board with respect Dasa. lee 16” CLEAR 

to reorganization. uma GRAIN 


In a personal way the congress 


FROM SAP 








passed a resolution remarking the 
absence of John MeMaster, dean 
of the shingle industry, who 
through illness was confined to his 
home in this city. This. is the 
first congress Mr. McMaster has 
failed to attend since the move- 
ment was started. 

The attendance was large and 
thoroughly representative, British 
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Columbia alone appearing with a 
delegation of about thirty leading 
exponents of the industry. The 
proceedings throughout were har- 
monious, the delegates showing a 
willingness to rise above personal 
and individual considerations in 
taking any step calculated to make 
and market better shingles and | 
thereby advance the industry as a 
whole. 


Pictures Tell Shingle Story 


As a refutation of propaganda 
by prepared-roofing interests, there 





. . . . 7 5 
was a pictorial illustration of vA 
tests showing the fire resistive 
qualities of red cedar shingles 





as compared with other materials 
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A. J. MORLEY, 
President Shingle Branch, West Coast Lumbermen’s Association. 
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mountains. 

Arthur E. Lane, of the Arthur 
E. Lane Lumber Corporation, New 
York City, chairman of the shingle 
marketing bureau of the National- 
American Wholesale Lumber Asso- 
ciation, outlined the benefits accru- 
ing to the manufacturers from the 
Red Cedar Shingle Bureau. ‘‘The 
only way you ought to put over 
this proposition,’’ he said, ‘‘is to 
put it over big, and give it your 
moral and financial support from 
beginning to end.’’ 

S. P. Johns, of the Snoqualmie 
Falls Lumber Co., said: ‘‘We 
have a real business, and we ought 
to apply real business principles. 
We are in a real fight, and ought 
to fight hard.’’ He favored a levy 
of any sum from 2 cents to 5 cents 
a thousand. 

C. E. Hill, of the Bucoda Shin- 
gle Co., Bucoda, Wash., stated his 
belief that every 2 cent assessment 

‘for the bureau had come back 
many fold. Mr. Hill declared for 
an enlargement of bureau activi- 
ties. including an advertising eam- 
paign. 


Advertising Means Sales 


W. C. MeMaster, of the John 
McMaster Shingle Co., said: ‘‘I 
believe every shingle manufacturer 
should come in and do his part. 
The burden would not be heavy, if 
everyone would do his share. If 
we spend our money in advertis- 
ing, and back up the bureau, there 
is no question that we will have a 
real business next year. I believe 
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a ee all of us would find it very profit- 
" able to dig up 5 cents per thou- 
sand, and give Mr. Whiting the 
proper basis on which to proceed. 
By so doing we would be putting 
our business on the same basis as 
all modern business seems to be.’’ 

A. J. Wartes, of Seattle, man- 
ager of the Excel Shingle Co., de- 
clared that every manufacturer of 
red cedar shingles would be willing 
to contribute, provided the manu- 
facturer could go to Chicago and 
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that are supposedly fireproof or 

highly fire resistive. The caption read, ‘‘Pic- 
tures Tell the Story—Wooden Shingles Stand 
the Test.’? Also on an easel in the hall was 
an exhibit from publications, including page 
51 of the AMERICAN LUMBERMAN of Noy. 28, 
under the caption, ‘‘Red Cedar Shingles Prove 
Fire Resisting Qualities. ’’ 

As to improved marketing, the shingle men 
were more than once reminded of the success- 
ful operation of an’ agency such as the Grays 
Harbor Sales Corporation, E. L. (Ted) Connor, 
manager, who is using approved scientific and 
modern methods of salesmanship in placing its 
Wares in the hands of the consumer. 

Aside from the congress, the annual filers’ 
‘onference, which is a fixed event preceding 


o’clock, A. J. Morley, chairman, asked for re- 
ports of officials of the Red Cedar Shingle 


Bureau, recognizing in turn Arthur Bevan, 
treasurer; I’. J. Parker, inspector; E. W. 


Bundy, counsel, and R. S. Whiting, general 
manager. The reports, which went into con- 
siderable detail, paved the way for a general 
discussion of the 1926 program of the Red 
Cedar Shingle Bureau. Specifically, the show 
ing had been made that the bureau would re- 
quire extra men on its staff and in order to 
function properly would need $120,000 for the 
year. 

George Bergstrom, of Everett, president and 
manager of the C. B. Lumber & Shingle Co., 
declared unreservedly that all of the shingle 


see the work of the Red Cedar bu- 
reau from the angle of the field men. Other 
speakers were: E. E. Case, Case Shingle & Lum- 
ber Co., Raymond, Wash.; Dale Craft, Royal 
Shingle Co., Whites, Wash.; L. G. Humbarger, 
Red Cedar Shingle Co., Markham, Wash.; Neil 
C. Jamison, Jamison Lumber & Shingle Co., 
Kverett, Wash.; H. A. LaPlant, Skagit Mill Co., 
Lyman, Wash.; H. J. Bratlie, Bratlie Bros. 
Mill Co., Ridgefield, Wash.; Joe Webber, Lake 
Sammamish Shingle Co., Redmond, Wash.; 
Walter Ferguson, Mutual Mill Co., Anacortes, 
Wash.; Paul R. Smith, M. R. Smith Lumber & 
Shingle Co., Seattle. 
The budget of $120,000, calling for an as- 
sessment of from 2 to 3 cents per thousand, 
for 1926, as submitted by Mr. Whiting, was 
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E. L. 


CONNOR, A. J. 
Hoquiam, Wash. : 


Whose Merchandising 
Methods Won Attention 


MORLEY, 
Aberdeen, Wash. ; 
President Red Cedar 
Shingle Congress 


adopted by a standing vote, no one opposing it. 
A recommendation of the filers’ conference, 
that the State compensation board be approached 





What everybody needs in this country, he said, 
is simplification. 

C. EK. Hill, of Bucoda, moved that the con- 
gress adopt the American standard rules, with 
the addition that the B grade contain not less 
than 50 percent edge grain. 

J. A, Edgecumhbe, of the Edgecumbe-Newham 
Co., Vancouver, B. C., objected to the addition 
of ‘£50 percent edge grain,’’ saying it was 
advisable to ‘‘leave it as it is.’’ 

The discussion was continued by Mr. Jami- 
son, Mr. McMaster, Mr. Monte, Mr. Lafferty, 
P?, H. Olwell, Mr. Humbarger, Mr. Johns, Mr. 
Mourant, Paul R. Smith, Mr. Dole, Mr. Berg- 
strom and Mr. MeNair. 

Mr. Hill’s motion prevailed, carrying with 
it the provision that there be specifications of 
not less than 50 percent edge grain in B grade. 
British Columbia members voted in the nega- 
tive. 

Mr. Bergstrom moved that all 16-inch shin- 
gles be packed by the square, four bundles to 
the square and five bundles to the thousand ; 
and that all 18-inch shingles be packed by the 
square. The motion was seconded. Several 
amendments and modifications were proposed, 
during a lengthy discussion. The meeting fin- 
ally adopted a motion that it is ‘‘the sense of 
the congress that shingles be packed by the 
square, ’? 


Columbia; and that the Red Cedar Shingle 
Bureau was an international organization. 

It was ordered that the nominating commit. 
tee make no report;:also that the officers anq 
trustees of the single branch be automatically 
continued. Under this ruling the officers are: 

President—-A. J. Morley. 

Vice president—Paul R. Smith. 

Secretary—R. S. Whiting. 


Assistant secretary and treasurer—Arthur 
Bevan. 

Trustees—Mr. Morley, Mr. Smith, C. E. Hil, 
Cc. E. Putnam, 8S. P. Johns, George Bergstrom, 


Dale Craft, C. Q. Adams, J. G. 


Herlihy. 

The foregoing officers and trustees constitute 
the advisory board, together with the following 
appointments made by Vice President Smith: 
Hubert Schafer, E. E. Case, H. J. Bratlie, Leo 
Black, W. C. McMaster, N. O. Jamison, Her- 
bert Clough, Walter Ferguson; also these Brit- 
ish Columbia manufacturers entitled to send 
representatives: Bloedel, Stewart & Welch, 
Kdgecumbe-Newham Co., Westminster Mills 
(Ltd.), Hunting-Merritt Lumber Co., Hastings 
Shingle Co., Robert McNair. 


Earles, J. H. 





RITE-GRADE ASSOCIATION ANNUAL 

SEATTLE, WASH., Dec. 5.—At the regular an- 
nual meeting of the Rite-Grade Shingle Asso 
ciation, held here Thursday, officers and trustees 
were reélected as follows: 





firemen interested only in the facts. 


This chart gives the results of tests of the fire-resistance qualities of wooden shingles as compared with other materials supposedly 
burning on each material a uniform brand, which tests were made at the Iowa State Firemen’s Convention, Belle Plaine, Iowa, Sept. 16, and by 
The chart of figures formed the central part of a poster headed ‘‘ Pictures Tell the Story— Wooden Shingles 
Stand the Test,’’ which showed photographs of ten fire tests. Practically identical results have come from similar tests in many other cities 


with a view to reducing the number of clips The Chair appointed a nominating commit- “ then age cage nh MeMaster, John MeMaster 
a minute in shingle machines, was defeated. tee consist ing of Mr. Webber, Mr. Schwarz and * pony epeiihent ie ee ae 
Another recommendation of the filers’ con- Mr. MeNarir. M. R. Smith Lumber & Shingle Co., Seattle. 
Roof Sheathing Brand Fire Depth Area of 
Kind— Ignited Ignited Destroyed Out _ of Char _. Char 
Panel No. 1—5/2 RC shingles untreated.............c.ccccccccscccccosce 1% Min. No 15% Min. 25%, Min. %4 inch 25% inches 
RN NADL ie NID 55a co 6s) 5:6: 5a sos 504 is: 6 Sb SA WHOSE AS ENE ART NRT HSS 2 Min. No 15% Min. 18% Min. 3g inch 25 inches 
Put out Through san 
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fireproof, by 





ference, that the use of knee bolters for slicing 
and skinning the block would assist in making 
smooth shingles, will be placed in writing be- 
fore shingle manufacturers. 

SECOND SESSION, THURSDAY MORNING 

With S. P. Johns in the chair, the congress 
at once took up the question of United States 
standards for red cedar shingles, in conform- 
ity with the suggestions of the Department of 
Commerce. Mr. Johns spoke at considerable 
length in outlining the proposed changes, re- 
minding the manufacturers that he had been 
chairman of the grading rules committee of 
the shingle branch, and in that capacity had 
attended the meeting of the sub-committee on 
American Lumber Standards in Chicago. This 
committee had gone into the matter thoroughly, 
and its report had been adopted unanimously 
by the Central Committee on Lumber Stand- 
ards. He pointed out that last year’s congress 
had endorsed these proposed grades, and it was 
desirable for this congress to adopt them. 

The attitude of the National Retail Lumber 
Dealers’ Association was reported favorable. 
Arthur Bevan, assistant secretary and treas- 
urer of the shingle branch, stated that he had 
sent out more than 100,000 leaflets to retail 
dealers, who in turn had distributed them to 
contractors, architects and other consumers. 
F. J. Parker, field man, said there was no doubt 
the retailers were highly in favor of standards. 
Secretary Whiting said the general feeling was 
favorable to the new grades. 

Arthur E. Lane asked the manufacturers to 
picture five different names for the 16-inch 
shingle, and a different price for each name, 
reminding them that the new rules were simple. 





On motion of Mr. Bergstrom, the following 
resolution was adopted by a rising vote: 

WHEREAS, John McMaster, dean of the shingle 
industry, has been ill and unable to attend the Red 
Cedar Shingle Congress, be it 

Resolved, That the congress in regular conven- 
tion assembled express its regrets that John Me- 
Master was unable to attend, knowing his deep 
and unselfish interest in everything that is for the 
good of the industry, and the congress also wishes 
to convey to John McMaster its pleasure in learn- 
ing that his health is improving, and its hope for 
a speedy and complete recovery ; be it further 

Resolved, That the secretary be instructed to 
convey this resolution to John McMaster, dean of 
the shingle industry. 


FINAL SESSION, THURSDAY 


In the absence of President Morley, Paul R. 
Smith, vice president, called the meeting to or- 
der. The assemblage resolved itself into a 
general meeting of the shingle branch of the 
West Coast Lumbermen’s Association, first 
listening to a brief report by Secretary Whit- 
ing, and the reading of a financial statement 
by Mr. Bevan as treasurer. 

C. E. Putnam, of the Coast Cedar Shingle 
Co., Portland, Ore., made a report as chairman 
of the committee on reorganization, recom- 
mending the appointment of an advisory board, 
consisting of the officers and trustees and six- 
teen other representatives to be named by the 
Chair. Approved. 

It was ordered that the trustees be given full 
power to act in the matter of reorganization. 
In connection with this matter Mr. Bevan ex- 
plained that the shingle branch was in effect 
a regional organization operative in Washing- 
ton and Oregon; that the British Columbia 
association was likewise functioning in British 


Secretary-manager—J. R. Blunt, Seattle. 


Trustees—-W. CC. McMaster; Paul R. Smith: 
H. J. Bratlie, Bratlie Bros. Mill Co., Ridgetield, 


Wash.; Jess Schwarz, Crescent Shingle Co., Kelso, 
Wash.; E. W. Gaither, Barr Shingle Co., Kalama, 
Wash.; L. G. Humbarger, Red Cedar Shingle Co., 
Markham, Wash.; R. D. Mackie, Mackie Mill Co., 
Seattle; Wilfred H. Dole, Aloha Lumber Co. 
Aloha, Wash.; Phil Mourant. Woodlawn Mill Co., 
Hoquiam, Wash.; H. A. LaPlant, Skagit Mill Co.. 
Lyman, Wash.; A. G. Magnusson, Keystone Shin- 
gle Co., Raymond, Wash.; Dale Craft, Royal Shin- 
gle Co., Whites, Wash.: Dean Carpenter, W. I. 
Lumber Co., Everett, Wash.; Louis 


Carpenter 





S. WHITING. 


W. C. McMASTER, R. 


President Rite-Grade Secretary Red Cedar 
Shingle Association Shingle Bureau 
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Fluhrer, Fluhrer Bros., Mayger, Ore.; A. C. Nel- 


sop, Wagner Lumber Co., Monroe, Wash. 
FILERS CONFER THURSDAY MORNING 


Separate and distinct from the congress, yet 
preliminary to it, was the fifth annual Filers’ 
Conference, which this year was staged in the 
same hall as the congress. Following an estab- 
lished precedent that a saw man of approved 
experience be in charge, the presiding officer 
was R. W. Neighbor, of Portland, Coast man- 
ager of E. C, Atkins & Co., and taking part 
in the proceedings were Thomas M. Shields, 
Seattle manager of the Simonds Saw & Steel 
Co., and Alexander A. Gardner, of Seattle, Pa- 
cific coast manager of Henry Disston & Sons. 
A diverting incident occurred when Mr. Neigh 
bor asked a local musician to step forward. 
This artist performed on a silver-steel Atkins 
saw by means of a wooden footrule and pro- 
duced extraordinary melodies like ‘‘ Annie 
Laurie,’’ ‘‘Old Black Joe,’’?’ ‘‘How Dry | 
Am,’’ and so on. Mr. Neighbor states that 
an Atkins saw, in the hands of an expert per- 
former, can bring forth a clear note an octave 
higher than the violin. 

The topics discussed by the filers dealt with 
such subjects as ‘‘Overcoming the ‘Wave’ in 
Shingles,’’ ‘‘Woolly Cut,’’ ‘‘Kneebolting,’’ 
‘‘Uneven Manufaeture,’’ ‘‘Crumbly Saws,’’ 
‘How to Get the Best Results With Saws of 
Small Kerf,’’ and kindred matters. Among 
the speakers were Jim Reid, Snoqualmie Falls 
Lumber Co.; Louis Fluhrer, Fluhrer Bros.; 
Buel A. Terry, John MeMaster Shingle Co.; 
Robert MeNair, Robert McNair Shingle Co.; 
Jess Schwarz, Crescent Shingle Co., and A. C. 
Gordon, Westminster Mills (Ltd.). 

Two important points were developed, touch- 
ing the problems of the filers. One was that 


‘the character of the timber had changed dur- 


ing the last few years until it was more dif- 
ficult to manufacture, and the other was a vast 
improvement in saws. On this latter point Mr. 
Gordon said: ‘‘I think the saw manufacturers 
are now making a saw 75 percent better than 
that of five years ago.’’ 

I. J. Parker, field inspector of the Red Cedar 
Shingle Bureau, and F. J. Monte, mill efficiency 
expert of the shingle branch, West Coast Lum- 
bermen’s Association, took an active part in 
the discussions. 


BRITISH COLUMBIA DELEGATION 


The delegation from British Columbia to the 
annual shingle congress was the largest and 
most thoroughly representative that ever came 
from the Province, being in itself an evidence 
of the strength of the shingle organization. 
Among thirty or more Canadian manufacturers, 
many of whom were accompanied by their 
wives, were: C. D. Browerick and 8. G. Smith, 
Bloedel, Stewart & Welch; H. Chantrell, Union 
Shingle Co.; J. A. Drew, Heaps & Sons; J. A. 
Edgecumbe, Edgecumbe-Newham Co.; A. V. 
Evans, Capilano Timber Co.; A. ©. Gordon, 
Westminster Mills (Ltd.); H. Hurndall, For- 
rester-Hurndall; EK. D. Horton, Mackie, Barnes 
& Horton; John D. Kissinger, Canadian Puget 
Sound Lumber & Timber Co.; Robert McNair, 
Karl MeNair and N. H. Holmes, Robert Me- 
Nair Shingle Co.; H. A. Marshall, Huntting- 
Merritt Lumber Co.; R. D. Nason, United 
Mills; T. Steeves, B. C. Red Cedar Shingle Co. ; 
L. H. Hanbury and H. J. Stuart, John Han- 
bury & Co.; N. H. Squier, Fullerton Lumber 
Co.; R. Soffoniason, Union Shingle Co.; C. J. 
Culter, Hammond Cedar Co.; Charles Plant, 
Vancouver Lumber Co.; Edward Bevan, seere- 
tary-manager Shingle Manufacturers’ Associa- 
tion of British Columbia. 


LIVELY LUNCHEON DELIGHTS HOO-HOO 


Sam Johns, president, holds down big chair 
Thursday noon when members of Hoo-Hoo Club 
of Seattle and numerous guests assemble at 
luncheon in Spanish ballroom. 

Bob Whiting reads wire from Henry Isher- 
wood, asking, ‘‘Is Sam Johns wrong or is he 
right?’’ Sam passes buck to crowd. ‘‘Am I 
right?’’ queries he. ‘‘You’re right,’’ they 
roar. ‘*T know I’m right,’’ says Sam. 


‘chairman ; 


Bert Morley makes biggest talk in fewest 
words: 

‘*More good shingles are being made by 
manufacturers than ever before, and we’re 
regaining our markets on account of it.’’ 
At head table Elmer Case and ‘‘ Hummy’’ 

Humbarger nod assent. 

Bill Bowman, as Houdini, jr., shows well in 
mystery act. 

Mlle. Nadj Rosetti, lyrie soprano, 
great applause; sings some more. 

Art Edgecumbe, Jabberwock of Supreme 
Nine, invites everybody to Vancouver for con- 
cat., and so on. 

Y. M. C. A. Vivian leads Hoo-Hoo Howlers 
through ‘‘Sweet Adeline,’’ extracting harmony 
from Lou Fifer, Alvin Schwager, Fred Camp- 


sings ; 


bell, Tom Shields and others. At head table 
Roland Williams, Phil Hilditeh, Doe Haire and 
Roy Dailey assist. 

Charles Plant, famed song leader of Van- 
ecouver Hoo-Hoo Club, goes through physical 
and voeal calesthenics, in teaching ‘‘ Alouette, 
Gentille Alouette,’’ a song new, to crowd. He 
carols, ‘‘ Alouette’’; right back at him they 
thunder ‘‘ Alouette,’’ like habitant. New, but 
no difference—song goes over big, many say- 
ing Charley, from over line, suggests ‘‘A la 
wet.’’ 

A fine program—l, 2, 3, 4, 5, 6, 7, 8, 9— 
no speeches—by the tail—each piece getting 
jump on all before—of the great black cat— 
most adroit and best yet arranged by enter- 
tainment committee under Ernie Crosby. 


Lumber Transportation Discussed 


SEATTLE, WASH., Dec. 5.—Lumbermen were 
given a leading part in the initial meeting of 
the Pacific Northwest advisory board of the 
American Railway Association, car service divi- 
sion, which was held yesterday in the Spanish 
ballroom of the Olympic Hotel. There was an 
attendance of 404 business men, of which num- 
ber 216 were shippers, 131 railroad representa- 
tives of lines serving this territory, and fifty- 
five representatives of ‘‘off-line,’’ or Eastern 
railroads. The presiding officer was A. F. 8. 
Steele, general chairman, of Hood River, Ore., 
general manager of the Apple Growers’ Asso- 
ciation. 


Lumbermen in attendance included: 


J. P. MeGoldrick, president MeGoldrick Lumber 
Co., Spokane, Wash., member of the executive 
committee and regional chairman; Huntington 
Taylor, general manager Edward Rutledge Timber 
Co., Coeur d'Alene, Idaho, regional chairman: 











wooden New cottage 


This 


England 
houses what is said to be the oldest law school 


quaint, 


in the country. It is the Judge Reeve Law 
School building and was built in 1784. It is 
located at Litchfield, Conn. Henry Clay and 
John Calhoun are said to have studied law here 





Hi. N. Proebstel, traffic manager West Coast Lum 
bermen’s Association, Seattle, commodity vice 
chairman; R. F. Morse, manager Long-Bell Lum- 
ber Co., Longview, Wash., district commodity 
chairman; A. H. Huebner, sales manager Cascade 
Lumber Co., Yakima, Wash., district commodity 
E. C. Richmond, manager Willapa Har 
bor Traffic Association, Raymond, Wash., district 
commodity chairman; R. J. Knott, traffic manager 
Western Pine Manufacturers’ Association, Port 
land, Ore., commodity chairman; H. A. Gillis, traf 
fie manager Shevlin-Hixon Co., Bend, Ore., com- 
modity vice chairman; L. W. Davis, traffic man 
ager Brooks-Scanlon Lumber Co., Bend, Ore., dis- 
trict commodity chairman; A. W. Crawford, traf 
fic manager Blackwell Lumber Co., Coeur d'Alene, 


Idaho, district commodity chairman: H. L. Pelan. 
traffic manager Potlatch Lumber Co., Potlatch, 
Idaho, district commodity chairman; P. FE. Bliss, 


traffie manager McGoldrick Lumber Co., Spokane, 
Wash., district commodity chairman; G. W. 
France, traffic manager Cascade Lumber Co., Yak- 
ima, Wash., district commodity chairman; B. L. 
Penn, traffie manager Western Pine Manufactur- 
ing Co., Spokane, Wash., district commodity chair 
man: F. S. Fulwiler, secretary Western Red Cedar 
Association, Spokane, Wash., district commodity 


chairman; A. W. Cooper, manager Western Pine 
Manufacturers’ Association, Portland, Ore., mem- 
ber executive committee; F. C. Knapp, president 
Peninsula Lumber Co., Portland, Ore., commodity 
chairman. 

A report on ‘‘Fir and Its Produets,’’ pre- 
pared under the direction of Ernest Dolge, com- 
modity chairman, was submitted by H. N. 
Proebstel, commodity vice chairman, in the ab- 
sence of Mr. Dolge, who is in Florida. Touch- 
ing a forecast of car requirements, the report 
says: 

It is my view that the demands for rail ship- 
ments of our products during the coming four 
months will be at least equal to the amount of 
business transacted during the same period a year 
ago. From the period Dec. 1, 1924, to March 31, 
1926, this is estimated to be approximately 95,000 
cars for interstate shipments of lumber and forest 
products. This estimate is for shipments over all 
of the transcontinental routes eastbound and 
southbound through California gateways. 


Report on Pine Submitted 


Similarly a report on ‘‘Pine and Its Prod- 
ucts,’’? was submitted by R. J. Knott, com- 
modity chairman, and H. A. Gillis, commodity 
vice chairman. Discussing fluctuations of car 
requirements, which in the report are portrayed 
by means of charts and graphs, it was shown 
that during the week ended Jan. 24, 1925, the 
pine requirements of the Pacific Northwest dis- 
trict were 5,500 cars greater than the require- 
ments in ‘the Southern district. The report 
continues : 


The peak requirement during the period re- 
flected for the week ending July 11, indicates the 
southern district loaded 9,100 cars more than the 
Pacific Northwest district. The peak of require- 
ments for the southern district was reached on 
that date; the tendency being to approach an 
equal requirement, as indicated by the gradual 
equalization. For the sake of this comparison 
let us assume that the value of a carload of pine 
lumber is $500. This chart would then indicate 
that for the week ending Jan. 24, 1925, the 
Northwest district received in returns $2,750,000 
in excess of the returns received by the lumber 
industry in the southern district, while on July 
11 the lumber industry in the southern district 
received $4,500,000 in excess of the returns re- 
ceived by the pine lumber industry of the North- 
west district. 

While these reports do not cover a complete 
analysis of our territory, they do, to a certain ex- 
tent, indicate the condition of the pine lumber 
industry, and undoubtedly can be taken as a 
barometer to some degree, as it is obvious that 
when the income is $2,750,000 in excess of the 
income in the southern region it does reflect the 
prosperity of our territory, and this prosperity 
would be greater if the trade balance continued 
in this direction, but with the change of this 
trade balance to the southern district it is quite 
obvious that the prosperity of our region lags be- 
hind. 

The normal production of pine lumber used for 
boxing and crating is 235,000,000 feet, valued at 
four and a quarter million dollars. Seventy-five 
percent of this production goes into fruit and 
vegetable containers, and the balance into casket 
meat powder and other shook uses. 

The deliberations of the advisory board, deal- 
ing largely with car supply, brought out the 
fact that there had been shortages of refrigera- 
tor cars in the fruit regions, but that the lum- 
ber industry had not suffered from that cause. 
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A Christmas i 
Present 


for YOUR 
CARPENTER 
FRIENDS 
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i Remember your contractor 
is and carpenter friends this 
& Christmas by sending each 
i of them a 


copy of the 


American Lumberman’ s 
Remodeling Book— 


“Old Homes 
Made New” 


Book containing actual photographs 
showing before and after 
50 cents 


of 12 remodeled homes. 


Book containing actual photographs 
showing before and after of 


24 remodeled homes .-- $1.00 


It will make your contract- i 
or and carpenter friends hap- mY 
py to have a remembrance 
from you. Atthe same time nf 
you will put each of them in 
position to go out afterremo- ‘ 
deling business which will nf 
mean extra sales and profits; 
for you. Other dealers are ni 
stimulating profitable remo- 
deling business in their com- 
munities bydistributing these 
books among theircontractor 
and carpenter friends. Why iY 
don’t you? “f 

x 


Christmas Card Free 


With each “Old Homes Made 
New” book we will furnish free a 
Christmas greeting card for your use 
in sending it out. Each book will 
come in an envelope already to mail. 


Order Now! 


Your books will be sent by return 
mail so that you will receive them 
in plenty of time before Christmas. 
Enclose your check if you wish or 
wait and we will mail you bill after 
books have been sent to you. 


i 
i 
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i 
i 
i 
i 
i 


if 431 So. Dearborn Street, 
CHICAGO, ILL. 
Hy Established 1873 
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Standardization and Credits Chief Topics 
Considered by Massachusetts Retailers 


30sTON, Mass., Dee. 7.—A_ night before 
‘‘Jumber rally,’? which brought together 700 
prominent representatives of the lumber and 
building industries and allied activities, added 
special interest to the annual meeting of the 
Massachusetts Retail Lumber Dealers’ Associa- 
tion, held here at the Copley-Plaza Hotel on 
Saturday. Hosts at the ‘‘lumber rally’? were 
the Lumber Trade Club of Boston and the 
Southern Pine Association. They gave a dinner 
in the large, oak-panelled banquet hall at the 
Boston Chamber of Commerce to the building 
interests, and every available inch of space was 
filled. This affair on Friday night was for the 
explanation and consideration of the standard- 
ization and grade-marking of lumber as applied 
to the Boston district and New England. 

Resolutions were formally and unanimously 
adopted by the lumbermen, builders and allied 
interests endorsing the nation-wide movement 
sponsored by Secretary Herbert Hoover, of the 
United States Department of Commerce, for 
standardized and grade-marked lumber. The 
resolutions specifically commended the Southern 
Pine Association’s system of grade marking 
which was put into effect April 1 of this year, 
and praised the efforts of southern pine manu- 
facturers to promote their program throughout 
the country. All lumber manufacturers in the 
United States were urged to brand plainly on 
their lumber the quality of their product. 

James L. Barney of the Barney-Carey Lum- 
ber Co., prominent member and a past president 
of the Lumber Trade Club of Boston, presided 
as toastmaster at the Chamber of Commerce 
dinner, which was planned as a special feature 
of the annual convention of the Massachusetts 
retailers to be held the following day. All the 
speakers were unanimous in favoring the move- 
ment for standardization and grade marking, 
agreeing that it is one of much advantage to 
the public as well as to the lumbermen them- 
selves and to the building professions and 
trades. 

L. R. Putman, of Chieago, merchandising 
counsel of the Southern Pine Association, ad- 
dressed the gathering on ‘‘ Taking the Mystery 
Out of Lumber Buying.’’ He was followed by 
Leo Kraemer, engineer of the Southern Pine 
Association, whose subject was ‘‘ Qualities and 
Uses of Southern Pine.’’ 

Representatives of building and civie inter- 
ests followed with remarks on general phases of 
grade-marking and standardization. C. Howard 
Walker, of Walker, Walker & Kingsbury, Bos- 
ton, a fellow of the American Institute of 
Architects, was spokesman for his profession. 
Speaking for the engineers, Harry F. Sawtell, 
representing the affiliated technical societies of 
Boston, voiced the hearty approval of the engi- 
neering profession. 

W. H. Sayward, secretary-treasurer of the 
Master Builders’ Association, addressed the 
meeting in behalf of the builders and contrac- 
tors. Building commissioners were represented 
by J. F. Downey, superintendent of public 
buildings in Cambridge. 

William Bacon, of Davenport, Peters Co., 
Boston, spoke for the wholesale lumber dealers. 
The retailers were represented by Fred R. Bas- 
ley, of the Basley Lumber Co., Newtonville, 
president of the Massachusetts Retail Lumber 
Dealers’ Association. General discussion and 
the adoption of resolutions followed remarks by 
other wood-users and wood-specifiers. 

RETAILERS’ CONVENTION 

The retailers’ convention opened at 9:30 Sat- 
urday morning with an assembly of the dealers 
and a general reception in the Copley-Plaza. 
President Basley opened the business session at 
10 o’clock with an address of greeting and a 
brief summary of last year’s activities of the 
association. Interesting reports were presented 
by the secretary, A. Wayland Wood, of the 
P. W. Wood Lumber Corporation, Worcester, 
and by the treasurer, Roscoe G. Bicknell of the 
J. F. Bicknell Lumber Corporation, Worcester. 


Frank Day Smith, representative of the retail 
lumber industry on the United States Depart- 
ment of Commerce model lien act committee, 
led an interesting discussion on ‘‘The Lien 
Law.’’ It was agreed that a strong, practical 
and simple lien law is essential to the pros- 
perity and happiness of the retail lumber 
dealer. 

Credit Discussions 

‘‘Mortgages—To Procure Business, Secure 
Profits, Insure Credits,’’ was the topic for dis- 
cussion led by H. N. Nicholas, of the Newell 








W. L. SMITH, 
Lexington, Mass. ; 
Elected Treasurer 


H. A. BELLOWS, 
Springfield, Mass. ; 
Elected President 


Coal & Lumber Co., Pawtucket, R. I. Mr. 
Nicholas outlined a very interesting plan for 
insuring the safety of sales to customers whose 
credit is not satisfactory for the ordinary open 
account,» by taking as security a temporary 
mortgage which in turn can be used as security 
for bank loans by the lumber dealer on his 
bills receivable. 

This same subject was again touched upon 
during the discussion on ‘*The Banker’s Stand- 
point in Extending Credit,’’ led by Vice Presi- 
dent Thomas W. Murray, of the First National 
Bank of Boston. Mr. Murray emphasized the 
importance of carefully prepared and accurate 
statements in credit transactions with the bank. 

Inventory most difficult item to value 
correctly, he said. The item of notes receivable 
will be closely scrutinized by the banker in a 
business like the retail lumber trade where open 
accounts are the rule. 

It is questionable among bankers if they care 
to play with firms who do business with eredit 
companies who buy accounts receivable at 80 per 
cent or 85 percent of their face value. Accounts 
payable should be segregated between accounts 
payable to banks and accounts payable for mer- 
chandise. 

Especial care should be used in preparing the 
profit and loss statement. This means more than 
anything else. If it is accurate and exact the 
banker through his wide experience can often put 
his finger right on the item which needs atten- 
tion to increase the profits of your business. There 
is a strong tendency among bankers to curtail 
loans to finance installment selling. 

H. N. Nicholas and F. Howard Hinckley, jr., 
of John Hinckley & Sons Co., Yarmouthport, 
took a prominent part in the general discussion 
which followed. In answer to direct questions, 
Mr. Murray said that character and capacity of 
his clients meant more to him than their ca pital 
and financial standing when he was considering 
the extension of credit. If a man has good 
character, knows the lumber business and the 
banker is personally acquainted with him, Mr. 
Murray said, the banker ought to be willing to 
‘<buy his lumber for him; actually to set him 
up in business. ’’ 

A telegram from George A. Briggs, of the 
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Lexington Lumber Co., Lexington, regretting 
that he could not be present and outlining some 
of his ideas of what the association stands for 
and the goal for which the lumber trade should 
strive, was read and evoked hearty applause. 
Mr. Briggs urged that the entire lumber in- 
dustry of New England should unite for the 
common good. He ealled attention to the fact 
that Massachusetts retailers alone do an annual 
business in lumber of more than $100,000,000 
a year. 
Reports of Group Districts 

Interesting reports were received by the con- 
vention from the officers of the various district 
groups of the association. Generally, they were 
optimistic. Some looked for a smaller volume 
of lumber business next year. Several advo- 
cated the employment of an able, aggressive 
paid secretary to devote his whole time to as- 
sociation work in Massachusetts. Charles E. 
Dodge, of the Norfolk Lumber Co., Stoughton, 
a vice president of the association, reeommended 
a paid secretary to work under the present sec- 
retary-manager of the Northeastern Retail 
Lumbermen’s Association and declared that if 
the Northeastern directors do not feel they can 
assume this expense he is confident adequate 
funds will gladly be subscribed by Massa- 
chusetts retailers to put an able man in the 
field who can get around among the dealers, 
get all legitimate dealers into the association 
and help in making the monthly district meet- 
ings more worth while and efficient. 

C. G. Ferguson, of the Central Lumber & Sup- 
ply Co., New Bedford, said that the outlook in 
the Cape Cod district is for even better business 
in 1926 than the dealers have done this year. 

L. H. Chase, of C. P. Chase & Co., Springfield, 
said that collections in his district are not quite 
as good at present as they were in the spring. 
“Tf the Northeastern Association directors,’’ 
he said, ‘‘don’t care to undertake the expense 
of a paid secretary to devote his entire time to 
Massachusetts I believe the dealers here will 
be glad to underwrite the expense.’’ 

The secretary-manager of the Northeastern 
Retail Lumbermen’s Association, who was pres- 
ent, urged the members to take full advantage 
of all association service departments and 
warned of the danger of temptation to cut 
prices when the volume of business shrinks and 
competition becomes more intense. 

President Walter R. Pettit, of the Northeast- 
ern association, telegraphed his regret that he 

















A. WAYLAND WOOD, U. M. CARLTON, 
Worcester, Mass. ; North Cambridge, Mass. ; 
Elected Director Vice President 


could not attend, and Charles Baker, of the 
Baker Lumber Co., Worcester, a vice president 
of the association, spoke for him. Referring to 
the business changes taking place and the vital 
importance of a strong association at such a 
time, Mr. Baker said: 

White pine is disappearing from our yards. We 
have seen the rise and fall of cypress. Oak floor- 
ing is replacing southern pine flooring in our terri- 
tory. We are witnessing the displacing of eastern 
Spruce by Douglas fir. This is a time when we 
heed our association and our association needs us. 

I look upon our association as a sort of super- 


school. I come to these meetings to learn. The 
men who are the best scholars get the best marks 
in their bankbookg, Those who have the poorest 
marks in their bankbooks are the poorest attend- 
afits at these meetings or they don't come at all. 

William J. Riley, of the Hartford Lumber Co., 
Hartford, Conn., was presented and spoke for 
the Lumber Dealers’ Association of Connecticut. 


Election of Officers 


Charles S. Potter, of the Hampden County 
Lumber Co., Springfield, reported as chairman 
of the nominating committee, and the nominees 
were elected by unanimous vote. The officers 
elected for the ensuing year are as follows: 

President—H. A. Bellows, C. P. Chase & Co., 
Springfield. 

Vice presidents—Edward Guiney, of Borden, 
Guiney & Kendall Co., Fall River; Charles E. 
Dodge, of Norfolk Lumber Co., Stoughton, and 
U. M. Carlton, of Dix Lumber Co., North Cam- 
bridge. 

Secretary—Granville Fuller, G. 
Brighton. 

Treasurer—William L. Smith, Lexington Lum- 
ber Co., Lexington, Mass. 

Directors—Earl E. Ferry, C. S. Ferry & Son, 
Pittsfield; F. Howard Hinckley, jr., John Hinck- 
ley & Sons Co., Yarmouthport; A. Wayland Wood: 
P. W. Wood Lumber Corporation, Worcester: John 
KF. Fuller, W. A. Fuller & Son Co., Clinton ; Robert 
N. Demond, Franklin County Lumber Co., Green- 
field, and H. N. Nicholas, Newell Coal & Lumber 
Co., Pawtucket, R. I. 


Annual Banquet 


The dealers then adjourned to the Swiss Room 
for their anuual banquet. The retiring presi- 
dent, Fred R. Basley, presided as toastmaster. 
There were nearly three hundred present. 
James L. Barney announced in behalf of the 
Boston Hoo-Hoo Club that a supper-dance 
would be given in the same room that evening 
and that all were invited. On his suggestion a 
formal vote was taken whether to make the 
Hoo-Hoo supper-dance a regular feature here- 
after of the retailers’ annual convention, and it 
was passed unanimously. 

Prof. Roy Davis, assistant dean of the Boston 
University School of Business Administration, 
who announced that as a boy and young man 
he had been engaged in the lumber manufactur- 
ing business in the Bay of Fundy region, spoke 
on the evolution of many things, principally the 
lumber business. He advocated intelligent and 
reasonable limitation of competition, and the 
adoption of a New Year’s resolution never 
more to engage in price cutting under any 
provocation. 

Charles Hill, general sales manager of the 
Southern Pine Sales Corporation, also referred 
to the great changes which are taking place in 
the American lumber industry. He said that 
the successful lumber manufacturer of the fu- 
ture will go to the forester to insure a perma- 
nent source of raw material and thus avoid the 
necessity of scrapping an expensive plant as he 
has previously done, since the lumber industry 
has been nomadic in the past. He will go to 
the financier instead of to his bank for a loan, 
and will finance his operations with long term 
bonds at low interest, running for thirty or per- 
haps fifty years. And the lumber manufacturer 
of the future, Mr. Hill asserted, will go to the 
scientist for methods of utilizing to the utmost 
all waste of his indutry for the production of 
valuable by-products. Wood will soon be com- 
peting with cotton, Mr. Hill predicted, for the 
production of all materials used to cover the 
human body. 

Mr. Hill displayed a skein of yarn about as 
lustrous and strong as silk, towels, artificial 
chamois skin, a substitute for isinglass, and 
other very interesting things, all of which, he 
announced, had been produced from waste wood. 

There was considerable interest in a number 
of slogans for retail lumber yards, collected by 
retailers’ associations throughout the country, 
and shown here in the banquet room on the 
silver screen. The simpler ones implying faith- 
ful and efficient service aroused the most hearty 
approval. 

EK. J. Lake, president of the Hartford Lumber 
Co., and a former governor of Connecticut, was 
presented as the last speaker. He was scheduled 
to talk about ‘‘Some Experiences in Thirty 
Years of Retail Lumber Trade,’’ but he de- 
clared : 

I am looking forward, not backward. I am not 
old enough yet to talk about what has been. And 
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Quick Delivery 
fromChicago 
Warehouse 





Bartholomew is located on the tracks of the 
Chicago Junction Ry., connecting with trunk lines 
to all parts of the country. Quick action on guar- 
anteed stock, any quantity. 


Save Money on Mixed Car Shipments 


of %” oak flooring, all widths and grades of oak or 
maple flooring, oak and gum mouldings, oak lum- 
ber, kiln dried, rough or dressed, Ceda’line, 


Wire, our expense, fur prices, delivered anywhere. 
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Fix Your Credit Loss | 


in Advance | 


| . You can state pretty accurately every 
item in your over-head expense but one— 
your credit loss. That you can only guess } | 
at. And how often you miss the mark, 
you, only, know! Because of present con- | 
ditions, your credit loss is more of a 
problem than ever. | 
If the year’s ‘otal covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 
_ Thus your credit loss for twelve months 
is determined in advance and nothing can 
} increase it. 
The cost of Credit Insurance is small | 
compared to the security afforded. | 


iH Over $9,500,000 paid to our policyholders 


|The American Credit-Indemnity Co. | 
i} OF NEW YORK 
511 Locust St. 1045I1].Mer.Bank Bid. 80 Maiden Lane 
Chicago, Ill. 
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HAT is the 
usual state- 
ment of the 
‘man who has 
run on his plan- 
ners a set of 


SIMONDS 


RED STREAK 
High Speed Steel 


KNIVES 


They are profitable—that’s the whole story. 
The man who uses them is through with 
experimenting and guess-work so far as thin 
high speed steel knives are concerned. When 
you can buy knives like these and get 
SIMONDS quality they are worth more to 
you because they save time, labor and delays 
and at that the cost islow. Tell us what size 
knives you use and let us quote definite prices. 


Simonds 
Saw and Steel Co. 


Established 1832 
FITCHBURG, MASS. 


CHICAGO, uit. PORTLAND, ORE. 

a ; SAN F 

DETROIT, MICH. caeeee go] one 
MONTREAL, QUE. 
TORONTO, ONT. 
VANCOUVER, B. C. 
ST. JOHN, N. B. 


MEMPHIS, TENN. 
LONDON, ENGLAND 


this is not an address, just a few informal re- 
marks. There are a number present here today 
who have seen the same great changes in the 
lumber business that I have. After I had got 
my BK. S. at Worcester Polytechnic Institute and 
my B. A.-.at Harvard College, my father put me 
to work in his lumber yard in Hartford. He 
paid me $2 a day. He forgot to raise my pay 
until I had worked for $2 a day for two years. 
I remember that in those old days my father 
could pick out enough good stuff from a car of 
lumber to make a profit, and if he couldn’t do 
that we picked out enough bad to make a profit 
out of the shipper. 

Speaking seriously, I want to emphasize the 
vital importance of having a price for everything 
in your yard and never changing that price in 
the presence of a customer. ‘Take a positive stand 





DEC 








on prices. Avoid the negative. It is not enough to 
say: “Don’t cut prices.” Put it the other way, 
Establish prices for everything and maintain 
those prices. One of the greatest causes of price 
cutting is speculation in lumber. Buy what you 
want, or what your customers want—and buy it 
when you want it. If you can stretch your turn- 
over to five times a year you will make more 
money than the smartest buyer New England ever 
saw or ever will see. 

The Boston Hoo-Hoo Club’s supper-dance 
proved to be a most delightful affair and there 
was a very good attendance of lumbermen and 
their ladies. The committee in charge was com- 
posed of J. J. Bertholet, chairman; J. A. Roo- 
ney, D. B. Hyde, L. W. Taylor, R. G. Stone 
and J. W. Pridmore. 




















Louisville Organization Activities 

LOUISVILLE, Ky., Dee. 7.— The Louisville 
Hardwood Club at a meeting on Dee. 1, adopted 
resolutions calling on Washington for the ap- 
pointment of a southern man on the Interstate 
Commerce Commission, and naming C, A. New, 
of Memphis, as candidate. Mr. New is assistant 
secretary-manager of the Southern Hardwood 
Traffic Association and has the backing of nu- 
merous lumber and other traffic organizations 
of the South. 

The Louisville division, Southern Hardwood 
Traffic Association, plans to hold its annual 
meeting, in Louisville, on Tuesday, Jan. 12. 


Northeastern Wisconsin Club Meets 


GREEN Bay, WIs., Dec. 8.—The last meeting 
of Wisconsin lumbermen’s clubs for 1925 was 
held by the Northeastern Wisconsin Lumber- 
men’s Club at the Beaumont Hotel in this city 
on Dec. 4. In the absence of the president and 
vice president, Don S. Montgomery, secretary 
of the Wisconsin Retail Lumbermen’s Associa- 
tion, presided at the meeting and introduced the 
speaker, James T. Drought, of Milwaukee, gen- 
eral counsel for the State association. Mr. 
Drought’s talk was on the ‘‘ Wisconsin Me- 
chanics’ Lien Law’’ and he brought out the 
salient points in non-legal terms. His talk was 
similar to those he has given before the other 
Wisconsin clubs. 


Coast Operations Shown on Screen 


NEw York, Dee. 8.—All attendance records 
of the Nylta Club were shattered last (Vriday 
night when motion pictures of the Long-Bell 
operations in Washington were shown. Ken- 
neth Smith, of the Long-Bell Lumber Co., was 
in charge of the machine and gave a descriptive 
lecture. 

It was estimated that more than 175 Nyl- 
tarians turned out, some of them being unable 
to obtain ‘‘eye’’ room. A re-showing will be 
requested when the club has moved into its 
new quarters in Grand Central Terminal. 

The committee in charge of Nylta’s Christ- 
mas party, to be held Dee. 19 at Pennsylvania 
Hotel, is arranging to care for a company of 
900 men. 


To Discuss Codperative Buying 


KuGIN, ILu., Dee. 8.—The Northern Illinois 
Lumbermen’s Club will hold its regular monthly 
meeting on Wednesday evening, Dec. 16, at the 
Y. M. C. A. Auditorium here. 

The meeting will open with a 6:30 dinner, 
after which the topic of the evening, ‘‘Co- 
operative Buying,’’ will be discussed. A brief 
preliminary talk, setting forth the subject in 
all its phases, will precede the discussion. With 
this explanatory review as a foundation, the 
dealers will then give their individual ideas 
and express themselves on the idea thoroughly, 
and it is expected that a highly interesting and 
educational discussion will ensue. 

The dealers of the Northern Illinois ter- 
ritory are intensely interested in the subject 
of codperative buying and its effect on the 


retailer, which no doubt accounts for the large 
number of reservations already received by Sec- 
retary EK. S. Todd for the dinner. A record 
attendance and one of the best meetings of the 
year are anticipated. 


New System of Financing Building 


JACKSON, Miss., Dee. 7—The feature of the 
meeting of the Jackson Lumbermen’s Club last 
week was a talk by A. D. Wicks, manager 
Eagle Lumber & Supply Co., on retail condi- 
tions in this section. Mr. Wicks said that while 
the demand was very good considering the time 
of year, the yards in this city were devoting 
practically all of their time to collections and 
getting things shaped up for inventory, rather 
than scouting up new business. He said until 
after inventory there would be very little buy- 
ing on the part of the retailers. Mr. Wicks 
told of the new system of financing building 
projects which had been put into effect by all 
the yards of this city, which plan would protect 
the yards from financial loss where they fur: 
nish everything for the building. The land on 
which the building is being erected has to be in 
the name of the customer and the customer is 
required to execute a mortgage on the land in 
favor of the lumber company. This scheme is 
made necessary on account of the unsatisfactory 
lien law’ of this State. 


Splinters Club Holds Meeting 


BELVIDERE, ILL., Dec. 7—A meeting of tlie 
Splinters Club, composed of lumbermen of 
northern Illinois, was held here Thursday, Dec. 
3. The feature address of the meeting was 
given by Mr. Aldrich, manager of the sack de- 
partment, Universal Cement Co., on cement 
sacks. He led a roundtable discussion after his 
talk. The next meeting of the club will be held 
at Woodstock, Tl., Jan. 7. 
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To Fight Court Decision 

CINCINNATI, OHIO, Dec. 7.—How the verdict 
of seven women jurors, ignorant of the customs 
of the lumber trade, may establish a precedent 
which will affect the lumber industry nationally 
and internationally, was told tonight by John S. 
Schulte, box manufacturer, of the firm of Wil 
liam & Schulte, of this city, to the Cincinnati 
Lumbermen’s Club in serio-comie vein. 

The case involved the construction of the 
term ‘‘good length’’ in a suit for damages by 
Mr. Schulte’s firm against a shipper of oak to 
his plant. There were two carloads of oak lum- 
ber ordered, and the contract read ‘‘ good 
length.’’ Mr. Schulte’s interpretation of this 
term, according to the custom of the trades 
was that good length in hardwood lumber out- 
side of walnut meant 50 to 60 percent of the 
car to be fourteen to sixteen feet in length. 
When he received his two cars of oak, 85 per- 
cent of it was eight feet and shorter and the 
shipper took the position that the 8-foot lengtl 
was ‘‘good length.’’ 

At the trial, Mr. Schulte’s firm contended 
that the custom of the trade with regard to 
good length was 50 to 60 percent fourteen to 
sixteen feet and sued for the difference in cost. 
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He took the position that unless this custom 
was followed, there was grave danger of estab- 
lishing a legal precedent which would involve 
every lumber shipper and receiver in the United 
States and perhaps have an international effect. 
He explained that it was for that reason he 
prought the matter up before the Cincinnati 
Lumbermen’s Club. 


We lumbermen can not afford to have it go on 
record that good length means eight feet and that 
is why I am asking this club to make an official 
report on this matter, said Mr. Schulte. In this 
case, there was no comsideration of the fine points. 
The attorney for the defendant was a slick, suave, 
individual who sought to make an impression on 
the jury women. He treated them with every 
courtesy and flattered them at every turn. When 
it came to the verdict, of course, the handsome 
attorney had won his point. We got it in the 


neck. 


The members of the club were not slow to see 
the importanee of the case to the lumber in- 
dustry. Mr. Schulte said the case was coming 
up for re-hearing next Saturday. He suggested 
that the executive committee speak for the club. 
Treasurer Herbert Bauman made the suggestion 
that every member of the elub affix his affidavit 
that the trade custom with regard to good 
length was as set up by Mr. Schulte. Mr. 
Schulte mentioned that eight feet would have 
been considered good length for black walnut, 
but it was generally agreed that it was very 
important that no legal precedent be established 
considering eight feet good length for other 
wood, 

Among other important matters considered 
was the request of the Memphis Lumbermen’s 
Club for the endorsement of C. A. New, as- 
sistant secretary-manager of the Southern 
Hardwood Traffic Association, as a member 
of the Interstate Commerce Commission. The 
matter was referred to the executive committee. 

D. G. Purdy, who with E. G. Garties and 
R. E. Bond had been appointed a suggestions 
committee for program, filed his report in which 
the committee suggested that the January meet- 
ing be devoted to a debate on the subject of 


whether grade marking of lumber will be a 
benefit or a detriment to the consumer. The 
points to be stre8sed in the discussion were 
mentioned in an editorial in the Nov. 7 issue 
of the AMERICAN LUMBERMAN. 


Meeting of Evansville Club 


EVANSVILLE, IND., Dec. 9.—There was a good 
attendance at the regular monthly meeting of 
the Evansville Lumbermen’s Club held last 
night at the Vendome Hotel. President Wolflin 
appointed a committee on nominations consist- 
ing of Claude Wertz, N. G. Harding and Louis 
Holtman to name officers for the coming year 
at the next meeting of the club, Tuesday, 
Jan. 12. 

David Ellis, national lumber inspector, whose 
headquarters are in this city, was elected to 
membership. 

Several members reported local railroad yards 
badly congested and freight business grow- 
ing heavier all the time. One speaker said that 
several railroad officials had told him that the 
railroads now are doing the largest volume of 
business since the World War. 

The club endorsed C. A. New, of Memphis, 
Tenn., for membership on, the Interstate Com- 
merce Commission. 

Frank L. Donnell, president Indiana Hard- 
wood Lumbermen’s Association, announced that 
the annual meeting of the organization will be 
held at the Claypool Hotel in Indianapolis on 
Jan. 15. 

President Wolflin extended a cordial invita- 
tion to the members of the local club to attend 
the annual of the Retail Lumber Dealers’ Asso- 
ciation of Indiana to be held at the Claypool 
Hotel, Indianapolis, on Jan. 13 and 14. 

Dan Wertz, member of the codperative com- 
mittee, reported business conditions on the up- 
ward grade and said that the general opinion 
of manufacturers of lumber is that there will 
be a decided improvement after the first of the 
year. Mr. Donnell also spoke optimistically 
about business conditions. 


Roofer Men Discuss Arbitration 


Macon, GaA., Dec. 8.—More than a score of 
members attended the December meeting of the 
Roofer Manufacturers’ Club at the Hotel 
Dempsey today. The chief matter of im- 
portance before the club was the proposed arbi- 
tration plan submitted by the National-Ameri- 
can Wholesale Lumber Association. It was de- 
cided to hold the next meeting of the club in 
this city on the second Tuesday in February. 

In presenting the arbitration proposal C. B. 
King, president of the club, stated that he 
thought it would be unfair for the small body 
of men in attendance to make a decision. He 
was in favor of the proposal, however. 

Several others took part.in the debate, which 
lasted an hour, and finally by unanimous vote 
the question was tabled until another year. 

In this connection C. B. Mason, former sec- 
retary, urged that members pay wholesalers 
claims promptly. ‘‘Be just as prompt as they 
are in paying their 98 percent,’’ he urged. 

A proposal that members who fail to settle 
claims after awards have been made by the 
arbitration committee be not only dropped 
from membership but that the claims be paid 
by the club was discussed and tabled, but there 
Was a sentiment in favor of making good such 
claims on future cases. 

J. C. Williams, jr., of the Buffalo Lumber 
Co., Lexington, Ga., complained of the present 
system of issuing permits for shipments of 
lumber into Florida, and the whole Florida situ- 
ation was gone into. 

_ Mr. Williams pointed out that under the ex- 
isting system the receiver of the permit delivers 
it to the wholesaler, who, he said, used it as 
4 club to drive prices downward. He declared 


that the system might cause the placing of 
orders for three cars of lumber on which only 
one permit was held, thereby adding to the con- 
gestion. 


By vote the secretary was author- 





ized to protest the present system and try to 
have a change for the better. 

Just before the club voted to wire a protest, a 
telegram from John M. Gibbs, secretary-treas- 
urer of the North Carolina Pine Association, 
of Norfolk, Va., brought the information that 
he was working on the same proposition, asking 
for a change in the system. 

President King read a letter from the AMERI- 
CAN LUMBERMAN in which the theory was ad- 
vanced that sales of the club members would 
be increased considerably if the product of all 
was branded ‘‘R. M. C.’’ 

Members thought, however, that individual 
marking served better, as no two members were 
making the same product, and on motion of 
Mr. Mason it was voted ‘‘that we recommend 
individual stamping of lumber.’’ 

Lengths of roofers came in for discussion, 
owing to complaints about short lengths being 
shipped. The club voted to ship standard 
lengths, and then arose the problem of what con- 
stitutes standard sizes. 

Some members are shipping under the North 
Carolina Pine Association rules and others un- 
der the Georgia-Florida rules, the club having 
no rules of its own. The secretary was advised 
to inform those interested as to the rules under 
which each member was shipping, the adver- 
tising matter published by the club also con- 
taining the information. 

J. H. Stedman, Hugh Thurston and T. B. 
Lovelace were named as a membership commit- 
tee, President King urging that all members 
work hard to retain the membership and to ob- 
tain new members. 

An elaborate dinner fotlowed the business ses- 
sion, at which the wholesalers and others were 
guests of the elub. 

Members reported business conditions satis- 
factory with a bright outlook for the coming 
year. 














Four of 
Our Specialties 


We have built our rep- 
utation for good lumber 
on accurate grading, full 
measure and old-fash- 
ioned square dealing. 





Our STA-PUT Oak 
Flooring is properly 
kiln-dried and is milled 
from selected stock to 
give best service. 








OurSTRONG-HOLD 
Plaster Wall Board has 
a grooved edge which 
provides a perfect clinch 
for the joint filler. 


Our Builders’ Steel 
Products are built to 
stand the severest tests 
and give lasting satisfac- 
tion. 


GOODFELLOW 


Lumber Company 


Ours is the Trade that Service Made 
NATURAL BRIDGE AT GOODFELLOW 
ST. LOUIS, MO. 




















Here’s the Place 
to Buy— 














DELTA HARDWOODS 


OAK—GUM—ASH—ELM 








UR lumber is cut from 

trees that have reached 
perfection in the rich delta 
region along the Arkansas 
and White Rivers and its 
soft texture means easy 
machining —a factor well 
worth considering in these 
days of high production 
costs. 


Let us have your next 
inquiry. 


BREECE 
“WHITE 


Manufacturing Co. 


ARKANSAS CITY, ARK. 


Chicago Lumber & Coal Co., 
St. Louis, Mo., Sales Agents 
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Look Over This List 


if you are in the market for big 
values in Northern Hardwood lum- 
ber. All stock dry and well manu- 
factured. Write or wire for prices. 


50M’ 4/4” No. | Com. Basswood 
150M’ 4/4” No. 2 Com. Basswood 
F. A. 8. Basswood 





200M’ 4/4” No. | Com. Birch 
300M’ 4/4” No. | & Btr. Birch 
M’ 4/4” No. 2 Com. B 
43M’ 5/4” F, Bire 
41M’ 5/4” Sel. b 
30M’ 6/4” F. A. 8, Birch 
3M’ 6/4” Sel. Bire 
30M’ 8/4” F. A. S. Birch 
15M° 8/4” Sel. Birch 
50M’ 10/4” No. | & Btr. Birch 
70M’ 4/4” F. A. S. H. Maple 
200M’ 4/4” Sel. H. Maple 
122M’ 4/4” No. 3 Com. H. Maple 
3M’ 5/4” Sel, H. Maple 
25M’ 5/4” No. t Btr. H. Maple 
100M’ 6/4” No. | Btr. H. Maple 
15M’ 5/4” No. | Com. & Btr. S. Elm 
8M’ 5/4” Sel. & Btr. Wis. Oak 
11M’ 3/4” No. 2 Com. & Btr. Soft Elm 
75M’ 3/4” No. | Com & Btr, Birc 
( 50M’ 3/4” No. 2 & Btr. Basswood 
e 
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Rust-Owen Lumber Co. 


DRUMMOND, WIS. 





Manufacturers of Wisconsin 


WHITE PINE 
Hemlock and 
Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 


Dreeed “EXTRA STANDARD” 






















HARDWOOD FLOORING 
Maple - Oak - Beech 
San i Birch 





NICHOLS & COX 
LUMBER COMPANY 
GRAND RAPIDS, MICHIGAN 














HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 
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Board of ‘Trade), Montreal, Que. Annual. 

16—Lumber Dealers’ Association of Connecticut, 

Hotel Stratfield, Bridgeport, Conn. Annual. 

Jan. 6-7, 1926—American Forestry Association and 
Southern Forestry Congress, Jefferson Hotel, Rich- 
mond, Va. Joint annual meeting. 

Jan. 7, 1926—Pittsburgh Lumbermen’s Club, William 
Penn Hotel, Pittsburgh, Pa. Annual. 

Jan. 8, 1926—Pennsylvania Forest Products Manufac- 
turers’ Association, Tyrone, Pa. Annual. 

Jan. 12, 1926—Louisville Branch Southern Hardwood 
Traffic Association, Louisville, Ky. Annual: 

Jan. 13-14, 1926—Retail Lumber Dealers’ Association 
of Indiana, Claypool Hotel, Indianapolis, Ind. 
Annual. 

Jan. 14, 1926—Pittsburgh Millwork Estimators’ Club, 
Fort Pitt Hotel, Pittsburgh, Pa. Annual. 

Jan, 14-15, 1926—Southern I}linois Retail Lumber Deal- 
ers’ Association, Halliday Hotel, Cairo, Ill. An- 
nual, ; 

Jan. 14-16, 1926—Mountain States Lumber Dealers’ 
Association, Shirley-Savoy Hotel, Denver, Colo. 
Annal, 

Jan. 15, 1926—Indiana Hardwood Lumbermen’s Asso- 
ciation, Claypool Hotel, Indianapolis, Ind. Annual. 

Jan. 15, 1926—Southern Hardwood Traffic Association, 
Hotel Peabody, Memphis, Tenn. Annual. 

Jan, 15, 1926—California White & Sugar Pine Manu- 
facturers’ Association, San Francisco, Calif. Annual 
stockholders’ meeting. 

Jan. 16, 1926—East Texas Mill Managers’ Association, 
Houston, Tex. 

Jan. 19, 1926—Canadian Forestry Association, 
Edward Hotel, Toronto, Ont. Annual. 

Jan. 19-21, 1926—Ohio Association of Retail Lumber 
Dealers, Neil House, Columbus, Ohio. Annual. 
Jan. 19-21, 1926—Northwestern Lumbermen’s Associa- 
tion, West Hotel, Minneapolis, Minn. Annual. 
Jan. 20-22, 1926—Ontario Retail Lumber Dealers’ Asso- 

ciation, King Edward Hotel, Toronto, Ont. Annual. 

Jan. 25, 1926—Eastern Millwork Bureau, Hotel Penn- 
sylvania, New York City. Annual. 

Jan. 26-28, 1926—Northeastern Retail 
Association, Hotel Pennsylvania, 
Annual, 

Jan, 27-29, 1926—Southwestern Lumbermen’s Associa- 
tion, Kansas City, Mo. Annual. 

Jan. 27-29, 1926—Western Retail Lumbermen’s Associa- 
tion (Canada), Fort Garry Hotel, Winnipeg, Man, 
Annual. 


Dec. 


King 


Lumbermen’s 
New York City. 


Dec. 14—Montreal Lumber Association (of the Montreal 


tion, Neil House, Columbus, Ohio. 

Jan. 28-29, 
tion, Bellevue-Stratford Hotel, 
Annual, 


Annual, 


Jan. 28-29, 1926—West Virginia Lumber & Builders’ 
Supply Dealers’ Association, West Virginia Hotel, 


Bluefield, W. Va. Annual. 


Feb. 2-3, 1926—Kentucky Retail Lumber Dealers’ Aggo. 


ciation, Phoenix Hotel, Lexington, Ky. 

Feb. 2-3, 1926—Hardwood Manufacturers’ 
Hotel Roosevelt, New Orleans, La. 
business meeting. 

Feb. 2-4, 1926—Oanadian Lumbermen’s Association, 
Mount Royal Hotel, Montreal, P. Q. Annual. 
Feb. 3-5, 1926—Retail Lumber Dealers’ Association of 
Pennsylvania, William Penn Hotel, Pittsburgh, Pa, 

Annual. 

Feb. 3-5, 1926—Michigan Retail Lumber Dealers’ Aggo 
ciation, Statler Hotel, Detroit, Mich. Annual. 
Feb. 4-5, 1926—New Jersey Lumbermen’s Association, 
Hotel Traymore, Atlantic City, N. J. Annual. 
Feb. 10-11, 1926—National Association of Commission 

Lumber Salesmen, Congress Hotel, Chicago. Annual, 
Feb. 10-12, 1926—Nebraska Lumber Dealers’ Association 
in conjunction with Knot Hole Clubs, Hotel Castle, 
Omaha, Neb. Annual. 
Feb. 10-12, 1926—Illinois Lumber & Material Dealers’ 
Association, Edgewater Beach Hotel, Chicago. An- 


Annual, 


nual, 

Feb. 11-12, 1926—Tennessee Retail Lumber Dealers’ 
Association, Hermitage Hotel, Nashville, Tenn, 
Annual. 


Feb. 16, 1926—Northern Wholesale Hardwood Lumber 
Association, Milwaukee, Wis. Annual. 

Feb. 16-18, 1926—Wisconsin Retail Lumbermen’s Asso- 
ciation, Hotel Pfister, Milwaukee, Wis. Annual. 

Feb. 18-20, 1926—Western Retail Lumbermen’s Associa- 
tion, Multnomah Hotel, Portland, Ore. Annua) 
institute. 

Feb. 22-27, 1926—National Association of Builders’ Ex- 

changes, Coliseum, Oklahoma City, Okla. Annual. 

23-25, 1926—North Dakota Retail Lumbermen’s 

Association, Fargo Commercial Club, Fargo, N. D 

Annual. 

March 17-18, 1926—Southeast Missouri Retail Lumber 
Dealers’ Association, Cape Girardeau, Mo. Annual. 

March 26-27, 1926—Millwork Institute of California, 
Stockton, Calif. Quarterly meeting. 

April 10-17, 1926—Home Complete Exposition, Manufac- 
turers’ Exposition Building, Indianapolis, Ind. 
Annual, 


Feb. 





Northwestern Plans Great Annual 

MINNEAPOLIS, MINN., Dec. 8.—The thirty- 
sixth annual convention of the Northwestern 
Lumbermen’s Association, which is to be held 
here Jan. 19-21, 1926, promises to be a history- 
making achievement, according to Secretary 
William H. Badeaux and will set the pace for 
1926 business, showing progressive lumber mer- 
chants how to make it their best year in both 
volume and profits. 

A member of President Coolidge’s cabinet 
will be one of the main speakers and there will 
be many new ideas in entertainment and busi- 
ness improvement. The building material ex- 
hibit will be larger and more interesting than 
ever. The space for exhibits is going very 
rapidly and from present indications there 
will not be enough space to fill the demand. 


New York Association’s New Quarters 


NEw York, Dee. 7.—The New York Lumber 
Trade Association will move on Dee. 21 into 
its new headquarters at rooms 59, 30 and 32, 
3rand Central Terminal. In announcing date 
for the removal, H. B. Coho, secretary, said the 
association would greatly expand its work, one 
of the new features being a reference bureau 
in which the lumbermen of New York City will 
have access to a very complete industrial li- 
brary. 

One of the rooms is large enough to accom- 
modate a gathering of approximately 300 men, 
so that many more of the organization’s activi- 
ties may be carried on right at home, including 
a continuance of the weekly Friday night meet- 
ings of the Nylta Club. 

There are perhaps seventy-five lumber firms 
that have headquarters in the terminal at the 
present time, including many of the largest 
wholesale distributers of lumber in the metro- 
politan territory. In the near vicinity are lo- 


cated a number of others, including representa- 
tives of some of the biggest lumber shippers. 
This in itself will be a tremendous advantage to 
the association as well as to members of the 


firms and officers of the orgamization feel that 
its services for the general good of the local 
trade will be greatly enhanced in consequence 
of the move. Moreover, Grand Central Terminal] 
is centrally located, so that lumbermen from 
any section of the city, Manhattan, the Bronx 
and Brooklyn, may reach there by subway or 
elevated train within a few minutes. 


Plans of Georgia Retailers 


ATLANTA, GA., Dec. 7.—Herbert J. West, 
president of the West Lumber Co., of At- 
lanta, and president also of the Georgia Retail 
Lumber & Millwork Association, advises that 
preparations are going rapidly forward for 
the annual meeting of this association which 
is to be held in Atlanta the latter part of 
January, though the executive committee has 
not as yet selected the exact date. 

While the program has not as yet been defi- 
nitely formed, Mr. West states that it will in- 
clude discussions of important matters per 
taining to retail lumber selling and the mill- 
work industry, such as coéperation among the 
members, cooperation with architects and con- 
tractors, codperative advertising, costs, estimat- 
ing, yard equipment, adjustments for returned 
materials, delivery, better merchandising meth: 
ods, and the like. 


Distinctive Program for Quakers 

PHILADELPHIA, Pa., Dee. 7.—A committee 
consisting of Fred Ludwig, chairman, Wilson 
Lear, Amos Lesher, Foster Goslin and John 
Derr have been working for several months 0D 
the program for the thirty-fourth annual con- 
vention of the Pennsylvania Lumbermen’s As- 
sociation which will be held Jan. 28 and 29 at 
the Bellevue-Stratford Hotel, here; and have 
announced several features which will make the 
program distinctive. 

Special attention will be given the young 
men’s dinner held the night before the opening 
of the convention, which will be attended by the 
young men of the association. The ladies will 





Jan, 27-28, 1926—National Lumber Exporters’ Associa. 


1926—Pennsylvania Lumbermen’s Associa. 
Philadelphia, Pa, 


Institute, 
Mid-winter 
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be entertained at a tea and reception Thursday 
afternoon and at a theater party that night. 
The grand climax of the convention will be the 
annual banquet held the final evening. Feature 
entertainment by Captain Irving O’Hay is be- 
ing provided as well as several high class musi- 
eal attractions. 

The program for the business sessions has 
been arranged with the idea of presenting prob- 
lems which are foremost in the minds of the 
retail lumbermen. Several nationally known 
business men have consented to appear on the 
program. 


Protective Associations’ Quarterlies 


PoTLATcH, IpAHO, Dec. 5.—W. D. Humiston, 
of this city, secretary of both the North Idaho 
Forestry Association and the Potlatch Timber 
Protective Association, announces that the 
quarterly meeting of the trustees of the for- 
estry association will be held Dec. 15 in the 
Eilers Building at Spokane, Wash.; also that 
the quarterly meeting of the directors of the 
Potlatch protective association will be held on 
the day previous, in the same building and city. 
A number of important matters connected with 
the new Idaho forestry law and also covering 
the drafting of a new constitution and by-laws 
for the forestry association will be considered. 
Members of both organizations are invited to 
attend these meetings. 


Pittsburgh Clubs to Elect 


PITTSBURGH, Pa., Dec. 8.—The Pittsburgh 
Lumbermen’s Club will hold its annual meeting 
and election of directors in the William Penn 
Hotel reception room, Thursday night, Jan. 7. 
Davis Glass, of the Keystone Lumber Co., is 
chairman of the entertainment committee, which 
is preparing the program. 

The Pittsburgh Millwork Estimators’ Club 
will hold its annual election of officers and di- 
rectors the following Thursday, Jan. 14, at the 
Fort Pitt Hotel. 


Seas aeaeaaaaai 


Illinois Convention Plans 

Plans for the thirty-sixth annual convention 
of the Illinois Lumber & Material Dealers’ 
Association to be held Feb. 10, 11 and 12, 1926, 
at the Edgewater Beach Hotel, Chicago, are well 
under way and most of the details have been 
worked out for the three-day program. The 
committee on program purposes to make this a 
dealers’ convention as far as possible and with 
that object discussions will be largely by mem- 
bers of the association. There will be some 
outside speakers, among them Judge W. S. Ben- 
net, Austin H. Black, L. H. Putman, Fred L. 
Lowrie, president of the National Retail asso- 
ciation, and Al. J. Hager, Grand Snark of 
Hoo-Hoo. 

The convention will open Wednesday after- 
noon, Feb. 10. There will be no session Thurs- 
day forenoon, that time being given to visiting 
exhibits. The forenoon on Friday, Feb. 12, will 
be devoted to a ‘‘ Retail Dealers’ Forum’’ when 
every-day business problems will be discussed 
by practical retail dealers. 

Some new features are being introduced by 
the program committee. Thursday afternoon 
at 2 o’elock deceased members will be remem- 
bered with a short, but appropriate program. 
The election of officers will take place on Thurs- 
day afternoon instead of the last day of the 
convention as heretofore, and on Friday after- 
noon at 2 o’clock the newly elected officers will 
be installed with appropriate exercises. 

The convention display of building materials 
and appliances promises to be one of the largest 
and best in the history of the association. Al- 
ready sixty manufacturers and wholesalers have 
reserved space in the exhibit hall. Some of them 
are making elaborate preparations and with the 
fine arrangement of booths and other facilities, 
visitors will find this an entertaining and educa- 
tional feature of the annual meeting. Exhibi- 
tors are very much pleased with the selection 
of the Edgewater Beach Hotel as convention 
headquarters. 

The Western Passenger Association has 
granted reduced railroad rates of one-and-one- 
half fare for the round trip on the certificate 
Plan. This association includes all the railroads 


operating in Illinois, except the Pennsylvania, 
Baltimore & Ohio and Big Four. Application 
has been made te the Central Passenger Asso- 
ciation, of which the above named are mem- 
bers, for reduced railroad fares but the request 
of the State association has not yet been fa- 
vorably acted upon. 

More than fifty hotel’room reservations have 
been made at the Edgewater Beach Hotel. This 
is a larger number than has heretofore been 
made so long before the opening of the con- 
vention. Throughout the State interest is good 
and prospects are very bright for even a larger 
number of dealers than the attendance of 1925, 
which was a record breaker for the Illinois asso- 
ciation. 


(SPREE aB: 


Pittsburgh Wholesalers Christmas Plan 


PITTSBURGH, PA., Dec. 8.—The Pittsburgh 
Wholesale Lumber Dealers’ Association will 
hold its annual Christmas observance at the 
William Penn Hotel, Monday, Dee. 21. It will 
be of a sacred character, but the details of the 
program have not been decided upon. E. H. 
Picket is chairman of the committee on ar- 
rangements. 


West Coast Meeting 


SEATTLE, WASH., Dec. 5.—Robert B. Allen, 
secretary-manager, announces that the final 
1925 meeting of the West Coast Lumbermen’s 
Association will be held in Tacoma, Friday, 
Dec. 18. The subject to be given foremost im- 
portance at the gathering will be basic list. A 
large attendance is expected, lumbermen from 
all parts of the Northwest having indicated 
their intention of being present. 

The date is coincident with that of the sixth 
annual dinner of the Tacoma Lumbermen’s 
Club, which is always one of the most elaborate 
and attractive occasions in the affairs of the 
West Coast industry. ; 

During the gathering a notable address may 
be expected from J. D. Tennant, vice president 
of the Long-Bell Lumber Co., Longview, Wash., 
and chairman of the committee in charge of the 
advertising and exploitation program of the 
West Coast association. Another prominent 
speaker will be Henry Schott, recently ap- 
pointed to take charge of the Douglas fir adver- 
tising campaign. 


Date For Eastern Millwork Bureau 


New York, Dee. 7.—The Eastern Millwork 
Bureau, this city, announces that its annual 
convention will be held Jan. 25, 1926, at the 
Hotel Pennsylvania, New York City, just pre- 
ceding the annual meeting of the Northeastern 
Retail Lumbermen’s Association, to be held at 
the same hotel. Officials of the bureau are 
working upon a program, details of which will 
be announced later. 


Monongahela Valley Dealers Meet 


CLARKSBURG, W. VA., Dec. 7.—O. L. Sho- 
walter, secretary-treasurer of the Glen Elk 
Lumber Co., was appointed secretary of the 
Monongahela Valley Lumber & Builders’ Sup- 
ply Dealers’ Association at a general meeting 
of dealers of the valley held at the Waldo Hotel, 
here, recently. The meeting followed a banquet 
which was attended by about thirty lumber men 
from the cities in the upper Monongahela 
Valley. Mr. Showalter’s new position is one 
with full time duties and it is understood in 
the near future he plans to sever his connection 
with the Glen Elk company. 

C. I. Cheyney, of Bluefield, president of the 
West Virginia Lumber & Builders’ Supply 
Dealers’ Association, as well as H. Eschen- 
brenner, of New Martinsville, State secretary, 
were among those present. The meeting was 
presided over by Charles G. Robinson, of Mor- 
gantown, president of the district organization. 

Mr. Cheyney made an excellent talk on the 
human side of the lumber industry, tracing it 
back through the years and Mr. Eschenbrenner 
made a short talk on current conditions in the 
industry. Questions concerning the State con- 
vention which is to be held in Bluefield Jan. 28 
and 29, were discussed and it is likely those at- 
tending from the local section will charter a 
ear for the down-state city. The next meeting 
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Promptly 


BASSWOOD 
5 cars 4/4” Ist & 2nds 
9 cars 4/4” No. | Com. & Sel. 
3 cars 4/4” No. 2 Common 
3 cars 5/4” No. | Com. & Btr. 
3 cars 6/4” Ist & 2nds 
2 cars 6/4” No. | Com. & Sel. 
NORTHERN ASH 
5 cars 5/4” No. 2 Com. & Btr. 
BIRCH 


. 2 cars 4/4” Ist & 2nds 
Jean LaRue says: 


6 cars 4/4” No. | Com. & Sel 
’ , 5 cars 4/4” No. 2 Common 
She's dam’ good 4 cars 5/4” No. | Com. & Sel. 


mans to deal wid!”” 


~The Adams-Thom 
was’ Lumber Co. 


3 cars 5/4” No. 2 Common 

















Hemlock—Complete Stock 


4/4 Birch No. 1 C. & B.. 350,000 4/4 Maple No. 3 Com.... 150,000 
4/4 Birch No. 2Com___-175,000 4/4 Basswood No.1 C. & B. 30,000 
4/4 Birch No. 3 Com___.225,000 4/4 Basswood No. 2 Com... 8,000 
4/4 Maple Sel. & FAS....15.000 Hemlock Lath 4’ and 32” 


Write for description and prices. 


Hales Timber Co., Inc. 


FIFIELD, WISCONSIN 








JACKSON & TINDLE, Inc. 


MANUFACTURERS 
Mills at Pellston and Munising, Mich., and Jacksonboro, Ont. 


Maple, Elm, Birch, Beech 
Basswood, Hemlock, Pine, 
Spruce, Cedar Shingles 


Main Office, BUFFALO, N. Y. 


Sales Office: 605 Murray Bldg., Grand Rapids, Mich. 
Kindly address all inquiries care Dept. 7 











Remember 


Mershon, Eddy, Parker Company 
SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 











Pine for direct shipment from Idaho. 














17=> 17 
VON PLATEN -FOX COPANY 
Iron Mountain, Michigan 





Manufacturers of 17 different species 
of Northern Hardwoods 
17 17 
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L Surface Measure 
ESTIMATOR 


Anew publication covering inthe most complete 
manner the whole field of surface measure as ap- 
plied to rapid estimating of contents of fractional 
sizes of lumber, veneer, fibre board and stock used 
in the manufacture of interior and exterior finish, 

nels, doors, sash, blinds, door and window 

rames, etc., etc. for circular containing ? 
sample pages. 


Pocket Size (434 x 614’’) $5.00, Postpaid. 


American Lumberman 


431 So. Dearborn St., CHICAGO, ILL. 
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The Best Portable Watchclock 


DETEX 
PATROL 


Watchclock System . 


This is the latest and finest of all portable watch- 
clock systems Justa few reasons why: . 

1. So absolutely interchangeable and unlimited 
that one watchman could register at 100 or more 
different stations—or 100 or more watchmen could 
register at one station, in a night. (This is not 
possible with any other portable wetchclock system.) 

2. Registers numerals, letters, or any combination 
desirable. 

3. No wear on clock—practically none on record- 
ing keys. 

4. Adaptable to smallest and largest plants. Grows 
with plant, without change. 

Let us send you literature more fully describing 
this wonderful system 
DETEX WATCHCLOCK CORPORATION 
4142 Ravenswood Ave., CHICAGO 
71 Varick Street 28 Beach Street 
NEW YORK BOSTON 







Other DETEX Watchclock 
Systems 
"Newman Portable 
Alert Portable 
Eco Portable 
Boston (Magneto Type) 





THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use, Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publish- 
ers, 431 S. Dearborn St., Chicago, II. 




















West Penn Lumber Co. 


Wholesale Lumber 
WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 


PITTSBURGH, PA. 


























White Pine MINNESOTA 
WESTMONT 


LONG and SHORT LEAF 
ALSO | Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh, Pa. New York, N. Y. 














| 2 WW, Cress Saher Co. 
301 Oliver Building, PITTSBURGH, PA. 
WHITE PINE YELLOW PINE 
HEMLOCK and FIR 








of the district organization will be held in Fair- 
mont the second Tuesday in February. 
Saeaeaaaeaaaaaa 
To Feature Forestry in Short Course 
Sr. Paun, Minn., Dee. 7.—Forestry will be 
emphasized at the twelfth annual Farmers’ and 
Homemakers’ Week Short Course to be held at 
University farm, here, Jan. 18 to 25, 1925. 
Henry Schmitz, new chief of the forestry divi- 
sion will instruct in the preservation of farm 
timbers. ‘‘The General Forest Situation in 
Minnesota and Its Relation to the Farmer’’ 
will be discussed by Raphael Zon, director of 
the Lake States Forest Experiment station. G. 
IX. Conzet of the State forestry service, will 
speak on the ‘‘ Protection of the Farm Wood- 
lot From Fire;’’ P. O. Anderson, extension 
specialist in forestry, on ‘‘Farm Windbreaks; ’’ 
Professor KE. G. Cheyney on ‘‘Farm Wood- 
lots,’? and Professor J. P. Wentling on the 
‘‘ Utilization of Woodlot Products.’’ 


Oppose Capital Stock Tax 

SHREVEPORT, La., Dec. 7.—Opposition to the 
capital stock tax was voiced unanimously by the 
local lumbermen’s club at its regular meeting 
last week. <A vote, adopting a resolution to 
that effect, was taken following the reading of 
a letter from George E. Shaw, of Jackson, Miss., 
and a talk by S. H. Bolinger, head of the Bo- 
linger lumber interests. 

Mr. Bolinger said that practically all business 
men were loyal to the Government in the matter 
of submitting to taxes, but that the income tax 
was sufficient without adding the burden of the 
capital stock tax. He branded the capital stock 
tax as expensive and annoying, and said that 
being based on what property was worth, it was 
hard to determine equitably. 

O. N. Cloud, sales manager of the Peavy- 
Byrnes Lumber Co., delivered an address on 
‘*The Factors That Sustain Our Expanding 
Prosperity.’’ He referred to the three great 
factors of production, transportation and dis- 
tribution as being responsible to our increased 
efficiency in business. He also touched on the 


social and political life of the nation, terming 
our Government as the best that has ever been 
evolved in the history of mankind, and urging 
the people to take a more active interest in the 
problems of government in order to maintain its 
high standards. 


Ohio District No. 8 Holds Annual 

CoLUMBUS, OHIO, Dec. 8.—There was a good 
attendance at the annual meeting of District 
No. 8, Ohio Association of Retail Lumber Deal- 
ers, held at the Chittenden Hotel, Dec. 7. The 
district comprises Franklin County. Follow- 
ing a dinner, officers were elected: J. E. Me- 
Nally, president McNally Lumber Co., chair- 
man; Howard Nelson, general manager Nelson 
Lumber & Manufacturing Co., vice chairman; 
R. M. Lucas, secretary, and F. H. Lumbert, jr., 
treasurer. Mr. McNally assumed the chair, sue- 
ceeding F. H. Lumbert, sr., who had a very 
successful year. A committee consisting of F. 
Everson Powell and B. A. Henry was named to 
arrange the program for the next monthly meet- 
ing, which will be held at the call of the Chair, 
following the annual State convention of the 
Ohio Association of Retail Lumber Dealers, 
which will be held in Columbus, Jan. 19 to 21, 

Howard Potter, State president, was in at- 
tendance and told of the work of the State as- 
sociation. He announced that the new plan 
book, to be distributed to all members, would 
be ready before the convention. 


Toronto Millwork Bureau Formed 


TorRONTO, ONT., Dec. 7—The Toronto Mill- 
work Bureau has recently been organized and is 
now in operation, devoting its attention entirely 
to the work of millwork quantity estimating for 
the members of the bureau. Most of the ag- 
gressive millwork firms in Toronto are members 
and it is expected that the remainder will soon 
come in. A capable millwork quantity estimator 
has been engaged in the person of H. Nightin- 
gale, with quarters in the office of the Ontario 
Retail Lumber Dealers Association. Horace 
Boultbee is secretary-treasurer of the bureau. 


Southwestern Club Discusses Taxes 


[Special telegram to AMERICAN LUMBERMAN] 

NEW ORLEANS, La., Dee. 9.—The December 
meeting of the Southwestern Hardwood Manu- 
facturers’ Club, held at the Roosevelt Hotel 
today, drew a fair attendance and was featured 
by discussions of Louisiana tax matters and 
insurance problems. President Stebbins, presid- 
ing, asked Chairman T. B. Thames and W. D. 
Lurry, of last year’s tax committee, to present 
the tax matters. Mr. Thames explained that 
Chairman Riordan, of the Louisiana State Tax 
Commission, has asked the hardwood manufaec- 
turers to compile and present data bearing on 
taxable values of lumber on their yards, as has 
been done for several years past, and has urged 
their presentation as soon after Jan. 1 as pos- 
sible. He reviewed the developments of the year 
bearing on taxation, urged the appointment at 
this session of a committee to represent the club 
before the tax commission and stressed the im- 
portance of prompt compliance by all members 
with the request for the data to be consolidated 
and submitted to the commission. Mr. Lurry 
followed, seconding Mr. Thames’ suggestions 
and discussing other angles of the tax problem. 

On motion, President Stebbins named the fol- 
lowing tax committee to represent the club’s 
Louisiana membership, declaring that Messrs. 
Thames and Lurry had rendered such fine and 
satisfactory service in the past that he deemed 
it a duty to continue them at their posts: T. R. 
Thames, W. D. Lurry, Ross Hackney, W. T. 
Murray, C. H. Sherrill, J. B. Edwards, T. J. 
Bomer, J. R. Thistlethwaite and F. A. Brewer. 
Mr. Stebbins was named to the committee also 
by members present. Secretary Schaad will pre- 
pare and distribute blank questionnaires and all 
members are urged to fill them with the in- 
formation requested and forward them to the 
secretary at the earliest possible moment. 

Mr. Stebbins called attention to the recent 
meeting of lumbermen and insurance representa- 
tives to discuss insurance rates. General dis- 


cussion followed, turning on the prospect of rate 
increases by the old-line insurance companies, 
but with more generous allowances for ‘‘ good 
housekeeping’’ and other precautions against 
fire: Admittedly the fire losses during last year, 
a ‘‘drouth year,’’ were heavy, but it was con- 
tended that a better showing had been made 
this year. 

An informal poll showed that many members 
insured both with the stock companies and recip- 
rocals, a few with the stock companies only and 
a larger number with the reciprocals alone. 

A canvass on operating conditions showed 
several mills still down and a number short on 
log supplies. Some of these, however, are mak- 
ing close to normal production, getting in from 
day to day barely sufficient logs for the day's 
run. Labor conditions were reported practically 
back to normal, with the harvests finished. One 
mill in the sugar belt, where the campaign con- 
tinues, reported a slight labor shortage. Dry 
stocks appeared in rather low supply, one or 
two mills reporting orders on hand sufficient to 
absorb their present stocks of seasoned ma- 
terial. 

Mr. Christy, representing Kennedy & Co. 
was the club’s guest and made a brief talk on 
conditions in the European markets. 

J. B. Edwards, of Hillyer-Deutsch-Edwards, 
who has been unable to attend the club meet- 
ings for several months, was weleomed back 
and responded with a talk, which included the 
announcement that the report of the Forest 
Products Laboratory experts who conducted 
the studies of gum stain will be ready for dis- 
tribution in printed form in a few days. Much 
of the research work was conducted at the 
Hillyer-Deutsch-Edwards mills. Mr. Edwards 
said that the laboratory folks had become so 
interested in the study that they had supple- 
mented from the bureau funds at their dis 
posal the fund raised by the lumbermen to 
finance the investigation. 
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A Little Wreath 


A little wreath of Christmas green, 
And every eye will glisten, 

A sound of bells, a merry scene, 
And every ear will listen. 

The thing that often makes us glad 
Is not the wealth we found us, 

Whatever wealth we ever had, 
But just the love we found us. 


A little wreath of Christmas smiles 
From window or from doorway, 
And sends our thoughts to England’s isles, 
Or sends our hearts to Norway, 
Recalls some little mountain shack, 
Or brings some prairie to us, 
Across the country takes us back 
To some loved spot that knew us. 


A little wreath, a little joy, 
A little Christmas season, 

And she’s a girl and he’s a boy, 
And that’s the only reason. 

The thing that absence will defeat, 
That makes us young as ever, 
Is always something that is sweet, 
Not something that is clever. 


A Christmas wreath I’d have you place 
Not only on your portal, 

But fill the heart with Christmas grace, 
The joy of joys immortal. 

The little words, the little deeds, 
A thought of home and Mother— 

Oh, that is what the old world needs 
Much more than any other! 


Between Trains 

New York, N. Y.—Speaking about railroad 
men, or perhaps we should say speaking to 
them, for that is what we have been doing on 
this trip, some 1,600 railway supply men, com- 
prising the Railway Business Association, or 
rather as many of them as could come to the 
annual convention, gathered around the board 
tonight and let Jim Beck, former solicitor-gen- 
eral of the United States, Editor Hamilton of 
the Wall Street Journal, ourself, and other 
financiers tell them what was the matter with 
the railroads, if anything. Maybe there is 
nothing the matter with the railroads except 
what some people are trying to do to the rail- 
roads who think that there is something the 
matter with the railroads. 

Everybody will admit that we, the public, 
need the railroads. But unfortunately we spell 
it with a ‘‘k.’?’? That is we work the railroads, 
we rub it into the railroads. Whenever we ex- 
tend a hand to the railroads, the hand is all 
knuckles. There is no doubt that the railroads 
ought to be regulated. But why not a little 
brandy now and then? Why all the castor oil? 

We ought to settle this question of consolida- 
tions, too. Personally, we are in favor of consoli- 
dation, but we are not in favor of what used to 
be called up in the old sawmill town of Muske- 
gon when we were :t boy, ‘‘a shotgun wedding.’’ 
There are fellows in Congress who want to force 
the railroads to do certain things now, who got 
into Congress on a platform a few years ago 
that promised to send the railroads to jail if 
they did. 

Then there is another thing. Some fellow out 
West has some sort of a scheme by which all 
of the railroads would pool all their earnings, 
and then get together and divide them up every 
year just before Christmas. As we told the as- 
sembled railroad men, that is the darndest game 
of pool we ever heard of. It won’t do. 

As we have remarked in this department be 
fore, what this country needs is an Interstate 
Commerce Commission that can figure out some 
way to give the railroads higher freight rates 
and the farmers lower ones. What this country 
seems to think it needs is lower priced com- 
modities and higher wages for hauling them. 
What this country needs, to hear some fellows 








talk, is higher taxes for the rich and more 
parking places for the poor. 

The lumbermen were well represented at this 
meeting of the Railway Business Association; 
perhaps not largely, but well. We refer -to 
M. G. Truman, of Chicago, who is, by the way, 
the lumber industry’s representative on the ex- 
ecutive board of the association. And we have 
no doubt there were other lumbermen scattered 
through the audience. Not really scattered, of 
course; you know what we mean; even though 
perhaps we don’t. 


We See b’ the Papers 


No, Rollo, ‘‘Come on Home’’ is not printed 
in pigeon English. 

Whatever you give him for Christmas, ladies, 
don’t give him the bill until after. 

If France wants to keep up our interest in her 
welfare, she ought to keep up her interest. 

George Harvey says that Great Britain’s out- 
look is gloomy, but maybe it is only George’s. 

There is a boom in rubber in England, while 
over here there seems to be more or less rubber 
in the boom. 

We don’t know where we get the idea, but 
we think that no other Christmas present is as 
nice as a book. 


Regarding those Christmas copies of ‘‘Come 
on Home,’’ remember there are only 12 ship- 
ping days before Christmas. 

When people send out at home cards now, you 
don’t know whether they mean their house or 
some moving-picture house. 


In the West a man’s a man, in Texas a wom- 
an’s governor, and in Wisconsin only heaven 
knows what a Republican is. 

The anthracite coal industry is pointing out 
that it is a public utility. A lot of us were 
beginning to suspect that it is a public nuisance. 

A woman won the Sangamon county, IIl., hog- 
calling contest this year, and, knowing men as 
well as we do, we should think any married 
woman would. 

The Chicago Tribune complains that the fast 
Chicago-New York trains are four hours too 
slow. A New Yorker will tell you that a train 
from Chicago to New York is. 


But you remember what the Chinese visitor 
asked the New York committee when they 
wanted to change to an express in the subway 
and thereby save five or six minutes. 

The Boston Post advertises, ‘‘The automo- 
bile is ready the moment the family rises from 
the table.’’ It is plainly to be seen that the 
man who wrote that ad doesn’t own an auto- 
mobile. 


The Old and New 


They’ve taken out the sleighbells, 
For now we drive a ear, 

The good old Christmas Day hells 
We used to-hear so far. 

I haven’t seen a cutter 
Since—well, I don’t know when; 

So I’m inclined to mutter 
A little now and then. 


They’ve taken out the sleighride 
Of Christmas long ago, 
I haven’t had a hayride 
In thirty years or so. 
or now we call a yellow, 
Or drive a Ford sedan; 
It rather makes a fellow 
A homesick sort of man. 


And yet I know tomorrow 
The thing that I would grab, 
If I a horse could borrow 
Or I could eall a cab. 
Although the young are told things 
Of. things we used to do, 
We never take the old things 
If we can get the new. 





5 Kinds Flooring 
5 Kinds Trim 
in Mixed Cars 


Here is a real money- 
saving service for retail 
lumber dealers. It enables 
you to carry small stocks 
of a wide variety of floor- 
ings and trims. You buy 
cheaper than you ordinar- 
ily can lel. You save 
money on freight, cut your 
stock investment and in- 
crease your turnover. 

All our stock is produced 


from famous West Vir- 
ginia Mountain-grown 


hardwoods which are gen- 
erally recognized as the 
cream of the hardwoods in 
the Appalachian region. 





FLOORING— 


White Oak 
Red Oak 
Maple 
Birch 
Beech 


INTERIOR TRIM— 
Oak 
Chestnut 
Maple 
Poplar 
Basswood 


Also all West Va. Hardwoods 
—air dried or kiln dried. 
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Let us send you samples 
of Meadow River Flooring. 


THE MEADOW RIVER 


LUMBER Co. 
RAINELLE, WEST VA. 
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A 


H. B. Waite 


Lumber Co. 


MINNEAPOLIS, MINN. 





Long Fir Joist 


and 
Big Timbers 
Bungalow Siding 











Fir, Cedar, Spruce and 
Western Pine Lumber 
and 
Red Cedar Shingles. 


MIXED CARS 


from 
Minnesota Transfer 


Yards or our 
Granite Falls, Wash. mills. 


Oo LN 


F YOU use BOX SHOCKS or cut 
to size stock in any of the follow- 
ing woods and will give us an oppor- 

tunity to quote you on, your specifica- 
tions we will assure you of a quality 
product and shipments as you require. 


(Idaho White Pine 
a Pondosa Pine 

Prices «Engelmann Spruce 
Mountain Red Cedar 
| Mountain Hemlock 





Anywhere. 





Sullivan Creek Lumber Co., Lrp. 


Post Office: BIRCHBANK, B. C. 
Telegraph Office: Trail, B.C. 
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Dependable Wire Rope 


The one red-strand in Hercules 
Wire Rope is our guarantee that 
it isa product of the highest qual- 
ity. That it is a dependable and 
economical logging rope has been 
proven by its years of service in 


that field. 
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Established 1857. 


A. Leschen & Sons Rope Co. 


ST. LOUIS 


New York Chicago 
San Francisco 


Denver 





No. 2 











Recent Hoo-Hoo Happenings 


Initiate Twenty-One Kittens 

Toronto, Ont., Dec. 7.—A splendid concate- 
nation of Hoo-Hoo was held in Toronto, Dee. 
4, in the quarters of the Toronto Board of 
Trade. R. G. Chesbro was in charge and he 
had an efficient degree team to back him up. 
The event was preceded by a dinner at 6 
o’clock. Musical entertainment was contributed 
by an orchestra. Norman Fox led the commu- 
nity singing and kept things going at a lively 
pace. At the conclusion of the dinner, Mr. 
Chesbro made a short speech, outlining the 
aims and purposes of Hoo-Hoo and describing 
its encouraging growth in Canada during the 
last year. 

A class of twenty-one kittens was conducted 
through the onion beds by K. M. Brown. Hoo- 
Hoo now has a strong hold upon the trade in 
Toronto as a result of three concatenations held 
this summer and fall. During the annual con- 
vention of the Ontario Retail Lumber Dealers’ 
Association, which is to be held on Jan. 20, 21 
and 22, at the King Edward Hotel, Toronto, 
another concatenation will be put on, at which 
a class of kittens will attend from all parts 
of Ontario to have their eyes opened. 


(Se aRaaaaeaes, 


Five Kittens See Hoo-Hoo Light 

MILWAUKEE, WIs., Dec. 8.— Five kittens 
learned of the mysteries of Hoo-Hoo at the con- 
catenation held by the Milwaukee Hoo-Hoo Club 
at the Hotel Pfister last week. They were: 
Francis W. Dierks, of the Virginia & Rainy 
Lake Co.; John ©. Rice, Bowman-Hicks Lumber 
Co.; James P. Wendall, Johnson Lumber Co.; 
William Kelley, Kelley-O’Melia Lumber Co.; 
A. W. Knoop, Brown Deer Lumber Co. All 
were from Milwaukee. 

The work was in charge of E. A. Ehlert, Vice- 
gerent Snark; B. F. Springer, Senior Hoo-Hoo; 
Harry Koerble, Junior Hoo-Hoo; John Bert- 
ling, Bojum; Oscar Mueller, Serivenoter; Nor- 
man Anderson, Jabberwock; John Danielski, 
Custocatian; John Rauwald, Arcanoper; Arthur 
Salsman, Gurdon. 

Winnipeg Hoo-Hoo Honors Mayor 

WINNIPEG, MAN., Dec. 7.—A luncheon was 
given by the Winnipeg Hoo-Hoo Club at the 
Marlborough Hotel, Dec. 4, in honor of R. H. 
Webb, mayor-elect, and J. S. McDiarmid, alder- 
man-elect, both prominent Winnipeg Hoo-Hoo. 
Another feature of the luncheon was the pres- 
entation of a gift to R. P. Westcott, past sec- 
retary of the Winnipeg Hoo-Hoo Club, who is 
leaving this week end to take up his residence in 
Vancouver. It was announced that the Winni- 
peg Hoo-Hoo Club bowling tournament would 
get under way Dee. 10 and already thirty mem- 
bers have signed up to participate. Secretary 
Strachan announced that the annual curling 
tournament is expected to be held the early part 
of January. 


Activities of Portland Hoo-Hoo Club 

PORTLAND, ORE., Dee. 5.—An_ exceptionally 
interesting luncheon meeting was held by the 
Portland Hoo-Hoo Club last Thursday at the 
Multnomah Hotel, with an attendance of about 
sixty-five. Charles Miller presided and the 
speakers were (. M. Granger, district forester, 
and C. J. Buck, assistant district forester, of 
the Federal Forest Service with headquarters 
here, and Arthur R. Rogers, lumberman and 
banker, of Minneapolis. Mr. Granger stressed 
the necessity of vision and foresight in arrang- 
ing for future crops of trees on the vast 
acreage in Oregon and Washington that is fitted 
only for forest growth, emphasizing the point 
that private effort is advisable in comparison 
with Federal control. Mr. Buck spoke on the 
policy of preserving bodies of native timber in 
proper locations for State park purposes. 

Mr. Rogers spoke on production compared 
with the demand and declared it folly to produce 
to the detriment of the demand. He compared 
present conditions with experiences of like na- 
ture in the old days of Minnesota lumbering. 

A new departure at these luncheon meetings 


was a pleasing musical program presented by 
R. J. Kinder, of the Harrison Lumber Co., and 
Mrs. Dudley Field Clark. 

A special meeting will be held under the aus- 
pices of the club at noon on Tuesday, Dec. 29, 
when Frank A. Chase, nationally known repre- 
sentative of building and loan associations will 
be the speaker. Building material men will be 
invited to attend this luncheon. It will be at 
the Multnomah Hotel. 


Presented With Hoo-Hoo Charm 

SPOKANE, WASH., Dec. 5.—W. G. Ramshaw 
announced his resignation as Vicegerent Snark 
for this district at the dinner which preceded 
the concatenation held at the Davenport Hotel, 
Thursday night, Dec. 3. Mr. Ramshaw, who 
was appointed to the position only in Septem- 
ber, explained that his removal from the city 
in the near future made such action necessary 
on his part and expressed his deep regret at 
leaving his many good friends here. 

A. Grantham, on behalf of the members of 
the order, testified to the deep esteem in which 
‘¢ Billy’? Ramshaw is held and the loss to Hoo- 
Hoo and the lumber industry through his de- 
parture. He then presented him with a Hoo- 
Hoo watch charm, specially designed for the 
occasion, the gift of the Spokane Hoo-Hoo. 

Mr. Grantham was later given an unanimous 
vote as the choice of the Spokane district to 
be appointed Vicegerent Snark in place of Mr. 
Ramshaw. 

Four old cats were reinstated while three 
kittens were initiated. The team consisted of 
W. G. Ramshaw, Snark; A. Grantham, Senior 
Hoo-Hoo; Don Lawrence, Junior Hoo-Hoo; E. 
C. Wert, Bojum; Homer Kendall, Jabberwock; 
G. V. Reynolds, Custocatian; O. F. Noth, 
Scrivenoter; Paul Gleeten, Arcanoper, and Lee 
Smith, Gurdon. 


Railroad Executive Addresses Hoo-Hoo 


MINNEAPOLIS, MINN., Dee. 8.—Business in 
the Northwest is good today. C. T. Jaffray, 
president of the Soo Line, former president of 
the Firgt National Bank of Minneapolis and 
chairman of the Agricultural Credit Corpora- 
tion, left a message with members of the Twin 
Cities Hoo-Hoo Club that the business strue- 
ture of the Northwest has been restored to a 
sound basis. 

The meeting, which was conducted last 
Thursday, probably was the most significant 
of the year’s series under direction of the club, 
Which consists of lumbermen. Mr. Jaffray was 
outstanding in organizing the Agricultural 
Credit Corporation two years for the purpose 
of bolstering up weak banks in the Northwest- 
ern States at a time when depression gripped 
the territory. Bank failures were checked ef- 
fectively by this organization, which was 
financed by industry in the large American 
centers. That corporation today is winding up 
its business. 

The good crops of 1924 and 1925 have placed 
the Northwest on an even keel, Mr. Jaffray told 
the Hoo-Hoo. ‘‘I urge all business men of 
the Northwest to go ahead, transact all busi- 
ness and make all sales they can, consistent 
with sound practices, but to avoid speculative 
buying at any cost, and to keep their fingers 
firmly on the credits they extend,’’ Mr. Jaffray 
said. ‘*Every one of us should make a real 
effort to advertise his home State and his dis- 
trict, as the best place in which to live and 
work. We must codperate to build up the popu- 
lation of the Northwest and, in turn, its ¢a- 
pacity for consuming our farm and factory 
products.’’ 

Interests of members of the Twin Cities Hoo- 
Hoo Club is centering on the forthcoming con- 
catenation which is to take place Jan. 20, dur- 
ing the Northwestern Lumbermen’s Association 
convention in Minneapolis. Officers of the or- 
ganization are striving to have a class of 100 
kittens for initiation into the mysteries of the 
order. N. E. Boucher, Vicegerent Snark, is 


emphasizing the necessity of having the entire 
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Jumber industry’s support for the organiza- 
tion’s activities. 

Plans have been completed for the club’s 
annual Christmas party which is to take place 
at the Gold Room, Radisson Hotel, Minneapolis, 
on Thursday, Dec. 17. Children of the Au- 
gustana Mission are to be guests. 


ee a a aaa 


Hoo-Hoo Appointments 
St. Louis, Mo., Dec. 9.—The following ap- 
pointments of Hoo-Hoo officials have been con- 
firmed by Snark of the Universe Hager: 
L. J. Boykin, vice president and general mana- 
ger Boykin Lumber Co., Vicegerent Snark of the 
Houston (Tex.) district. 


F. J. Matey, Florida representative of the Huttig 
Manufacturing Co., of Muscatine, Iowa, Vicegerent 
Snark of the Jacksonville (Fla.) district. 

Ed. Leach, Vic®gerent Snark of the Orlando 
(Fla.) district (reappointed). 

Neal Hainlin, president Hainlin Lumber Co., 
Vicegerent Snark of the Miami (Fla.) district. 

Frank R. Dowse, Dowse Sash & Door Co., past 
president of the Winnipeg Hoo-Hoo Club, Vice- 
gerent Snark for the Winnipeg district. 

W. B. Tomlinson, Tomlinson & Mitchell, Van- 
couver, B. C., counselor of British Columbia (re- 
appointed). 

A concatenation will be held af Little Rock, 
Ark., Dee. 17, with Harry B. Houck, of the 
Crossett Lumber Co., Vicegerent Snark, in 
charge. 


Southern Industry News 


New Concern in North Carolina 


CHARLOTTE, N. C., Dec. 7.—The Howell-Pless 
Lumber & Supply Co., a new concern, incor- 
porated for $120,000, will open a plant and be 
ready for operation just north of the city of 
Hendersonville, N. C., by Jan. 1. 

J. E. Cliatt, of Spartanburg, 8. C., is presi- 
dent; G. S. Dellinger, of Shelby, N. C., vice 
president; J. W. Howell, also of Shelby, treas- 
urer and general manager, and Edwin Pless, of 
Marion, N. C., secretary. Messrs. Howell and 
Pless will move to Hendersonville to look after 
the construction work of the plant. The com- 
pany will do a retail business specializing in 
lumber, mill work, mason’s supplies and build- 
er’s hardware. The plant will have a floor 
space of 7,500 square feet, the main building 
containing 7,000 and the lime house and smaller 
buildings 500 square feet. About 680 feet of 
side tracking will be put in to allow the hand- 
ling of cars. 


(gqgg@g@agaaaan: 


To Operate Hardwood Flooring Mill 


Sr. Louis, Mo., Dee. 9.—The Faulk-Lockwood 
Co. has been incorporated under the laws of 
Missouri, with a capital stock of $20,000, to 
operate the hardwood flooring plant at Elling- 
ton, Mo., that has been operated by the Sterling 
Hardwood Flooring Co. The capacity of the 
factory is 250,000 feet of oak flooring monthly. 
W. J. Lockwood is president, and B. Faulk vice 
president and manager of the company. Mr. 
Faulk has been vice president of the Sterling 
Hardwood Flooring Co. 


End-Matching Pine Flooring 


ELrop, AuLA., Dee. 7.—The Pioneer Lumber 
Co. here, is living up to its name and is proving 
to be one of the pioneers in the movement to 
end-match pine flooring. W. M. Nichols, resi- 
dent manager, has just made the announcement 
that the company will end-match all of its 3- 
and 4-inch flooring, thereby being one of the 
first companies to embark on this comparatively 
new project. 


One of the big arguments for end-matched 
flooring advanced by the Pioneer company is 
that it is a conservation method, eliminating a 
heavy percentage of waste in the planing mill 
and also in laying the floor. From the dealer’s 
standpoint, it will be easier to handle because 
he will not have to separate bins for separate 
lengths, but will only have to keep his stock 
sorted as to grades and widths. Some dealers 
state that the program is objectionable because 
the flooring will not be in lengths of even feet, 
the quantity of short lengths will be increased 
and that they can not find a satisfactory market 
for short lengths. These objections can be elim- 
mated because end-matched flooring is, figura- 
tively speaking, one endless strip of flooring 
and the carpenter cuts off just what he needs 
to lay each string in any given floor. 

An end-matched floor will hold any weight 
that a plain-end floor will hold and can be 
laid without a sub-floor, because any weight 
that will not break down the lip of the groove 
or the tongue longitudinally of the piece that is 
with the grain, certainly will not break down 
the tongue or the groove on the end-matched 


stock laterally or across the grain on the piece. 
The short lengths in end-matched flooring are 
desirable as they will permit the dealer to adver- 
tise direct to the home owner and, with proper 
display and data, he can sell this flooring direct 
to the user, because any one with a hammer 
and saw ean lay it properly. 

The Pioneer Lumber Co. is following up this 
practice of end-matching flooring with investi- 
gations toward learning the practicability of 
end-matehing other 1-inch lumber such as ceil- 
ing, drop siding, sheathing lumber ete. This 
revolutionary idea may prove practical in appli- 
cation, and the Pioneer company is investigat- 
ing it with the idea of adopting it if it does 
prove practical. 


Buys Fine Tract of Cypress Timber 


KENNETT, Mo., Dee. 7.—The Hemphill Lum- 
ber Co., of this place, recently has purchased 
from A. B. Smith Lumber Co., of Paducah, Ky., 
a fine tract of cypress timber. This timber is 
located near enough to be brought into Kennett 
for manufacture, and J. A. Hemphill, president 
of the company, announces that the mill at this 
place will continue to operate in this timber for 
possibly two years more. 


Northern Directors Meet in South 


LaAvurREL, Miss., Dec. 7.—Officials and diree- 
tors of the Wausau Southern Lumber Co., and 
the Marathon Lumber Co., both with headquar- 
ters at Wausau, Wis., and operations here, met 
here Dec. 1 and 2 and besides holding a diree- 
tors meeting, inspected several mills. The first 
day was spent at the lumber camp of the Wau- 
sau Southern company and on Wednesday the 
guests inspected the plant of the Mason Fibre 
Co. A quail feast was held Wednesday evening 
at which John M. Bissell, general manager, 
Marathon Lumber Co., acted as toastmaster in 
his natural, pleasing manner. 


The visiting officers and directors were W. H. 
Bissell, A. P. Woodson, S. B. Bissell, John F. 
Ross, Ben Alexander and D. C. Everest, all of 
Wausau, Wis., and M. K. Bissell, Escanaba, 
Mich. Among their guests were M. A. Wert- 
heimer, president Filmany Pulp & Paper Co., 
Kaukauna, Wis., and Great Lakes Paper Cor- 
poration, Chicago; €. H. Worcester, president 
C. H. Worcester Lumber Co., Chassel, Mich.; 
F. K. Bissell, president Bissell Lumber Co., 
Marshfield, Wis.; and J. J. Lynn, general man- 
ager, Lumbermen’s Underwriting Alliance, 
Kansas City, Mo. 


Consumers Prepare for Inventories 


MAcon, GA., Dee. 9.—With consumers’ stock- 
taking at hand, hardwood lumber dealers re- 
ported a slight lull in bookings this week. How- 
ever, there was a good demand for flooring oak, 
and many inquiries for red and sap gum. But 
there was no red gum in sight. Sap gum was 
carried up to $50 and $58 for FAS, and com- 
mon gum advanced to $38 and $40, with little 
lumber being offered. Orders are being booked 
for delivery after the first of the year, mills 
expecting an even bigger business after Jan. 1 
than for the closing months of this year. 
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“STANDS ALONE 


Shingles That 
Build Sales 


We produce “Skookum” Brand 
Shingles from finest live Red Cedar 
logs that have not been robbed of their 
better sections for other purposes. 


Hence, the quality in ‘“Skookum” 
Brand shingles gives dealers good lever- 
agein getting shingle sales. Letus tell 
you how other dealers are featuring 
““Skookum’”’ Brand Shingles profit- 
ably. 








BUCODA SHINGLE CO. 


BUCODA, WASH. 








2x4 : 


No. | or No. 2 Common 


S48 


DRY bright stock cut from Upland } 


West Coast Hemlock 


You'll like it. 
Straight cars of 16’ or 18’ if desired. 


PACIFIC STATES LUMBER C0. 


TACOMA, - - WASHINGTON 














REPRESENTATIVES : 


S.B.Marvin, 518 Peoples Gas Bidg., Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bidg., Minneapolis, Minn. 
James A. Harrison, P.O. Box 745, Sioux Falls, S. D. 
Joseph Lean, P. O. Box 744, Omaha, Nebraska 
Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P. O. Box, 171, Denver, Colorado 








LOgging poiph Bryan 


Have you a problem to solve in logging, lo 
transportation or harvesting tan bark an 
turpentine economically? “Logging” will 
tell you how. An invaluable reference book 
for ing superintendents, timber owners, 
etc. Cloth, $4.50, postpaid. 


_ So. 
American Lumberman “! tay ” 
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Co PACIFIC COAST Co 





= White Pine 
alifornia Sugar Pine 
and Arizona Soft Pine 


Best Stock for Factory and Pattern Lumber. 


Ask LOUIS WUICHET, Inc. 
CHICAGO, ILL. 


Room 712 Railway Exchange 





Tel. Harrison 1295 


The Polleys 
Lumber Co. 


Pondosa 
Pine 


Dry Selects 


General Offices and Mills: 


Shipments via N. P. 
Milwaukee Rys. 








Manufacturers of 


——> 


Missoula, Mont. 





CALIFORNIA 


White Pine 


Box, Shop 
and Clears 


cut from high 
altitude timber 
of fine quality. 


Clover Valley 
Lumber Co. 


LOYALTON, CALIFORNIA 





H. B. Hewes, 
President 

W. T. Virgin, 
Vice-President 

R. H. Downman 

J. W. McWilliams 
C. D. Terwilliger, 
Sec.-Treas. & 
Gen. Manager 

. E. Walker, 
Asst. Sec. & Treas. 
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Make Profits 
in Buying 


The more favorably you can buy your 
lumber requirements, the bigger profits 
you can make. 

Our business is to be ambassador to firms 
at distant points and help them buy their 
Pacific Coast lumber needs favorably on 
wholesale or commission basis. 


Ambassador A.G. Chase 


% Billings Lumber Co. 
TACOMA — Lumber Capital of America 
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Machine Molder Practice 


A manual on molder work, the operahon and 
ne ey mages of the ne ing machine. 

li by a practical woodwo: » de who nett ms 
many thousands of miles to gather = ha necess: 
information. Bound in Red Leath $2.50, 
postpai 


American Lumberman “! $9; Dest 















East Coast Lumber News 


Commodity Price Index Correction 

CAMBRIDGE, MAss., Dee. 7.—In the weekly 
commodity price index prepared by the com- 
mittee on economic research of Harvard Uni- 
versity and printed on page 59 of the Dec. 5 
issue of the AMERICAN LUMBERMAN, the com- 
mittee found that an error in computation of 
one of the series making up the index had been 
made and that therefore there should be a slight 
correction in the final index from Nov. 11 to 
date. The correct figures for five weeks, from 
Nov. 4 to Dee. 2 inclusive, are as follows: Nov. 
+, 152.3; Nov. 11, 152.5; Nov. 18, 152.5; Nov. 
25, 152.4; Dec. 2, 152.5. They show the index 
numbers of* wholesale commodity prices made 
up covering 48 commodities, the average prices 
for 1913 being made the basis at 100. 


New Yorker Buys Mahogany Company 


NEW York, Dec. 7.—John F. Young of Man- 
hattan has bought the entire property of the 
Astoria Mahogany Co., Astoria, L. I., at a price 
said to be in excess of $2,000,000. The property 
includes the vast lumber yard in Astoria with 
the mill, several docks on the East River, a 
large tugboat and a purchasing office in Mexico, 
where large logs are bought. Mr. Young rep- 
resents interests that will continue the business 
of the concern. 

Mr. Young says that he will take over the 
assets and property of the company and its re- 
ceivers into a new organization that will expand 
the business under practically the same man- 


members are quoting freight rates lower than 
the agreement, while others are suspected of 
offering rebates to the shippers. 

The Intercoastal conference is a freight rate 
body which regulates freight tariffs between 
the west and east coasts. The object of the 
member steamship companies is one of. self- 
protection. All members agree to charge fixed 
rates for various commodities and with the as- 
surance that none of their friendly rivals will 
cut the tariffs, business is sought on the basis 
of selling schedules and services, 

This system works out under normal freight 
conditions, but due to an abnormal demand, 
such as lumber in this instance, non-conference 
members and operators of tramp tonnage are 
able to quote below the conference rates anid 
still make money, on account of the large vol- 
ume of freight offered. 


Gets Big Order from Florida 

New York, Dee. 7.—Thomas O’Berry, of 
Wilmington, N. C., has just returned to his 
home from Florida with orders for approxi- 
mately 50,000,000 feet of lumber. Mr. O’Ber- 
ry’s story is one of the first real romances of 
business that has come out of Florida since 
the Kast Coast Railroad was forced to put. its 
embargo on building materials and Mr. O’Berry 
is very proud of his achievements. 

Mr. O’Berry was born and reared in the 
lumber business, his father having been a mill 
operator and dealer for many years. The 
younger man was given parental permission to 





HONEST PRAISE— 





Is far more effective than hard callings in any organization. 

Is greatly appreciated from those who are worthy of it themselves. 
Is relished by the best of men. 

Does more for a police force than many investigations. 

Is a school teacher’s most effective aid to discipline. 

Never turns the head of the man who is infatuated with his work. 
Is seldom wasted on a faithful employee. 








agement. The property was sold pursuant to a 
decree of the United States District Court for 
the eastern district of New York, dated Oct. 
22, 1925, and signed by District Judge Edwin 
L. Garvin, Douglas H. Allen and Edward W. 
MeMahon, as special masters. The sale was 
consummated through Jere Johnson jr. & Co., 
auctioneers. The Astoria company owned, at 
1031 Steinway Avenue, Astoria, one of the 
largest lumber and veneer yards in the United 
States, and has been in the hands of receivers 
since Jan. 14, 1922. 


Tramp Boats Upset Intercoastal Rates 

New York, Dec. 7.—Serious dissension has 
occurred in the Intercoastal Freight Rate Con- 
ference, which is composed of all the principal 
steamship companies engaged in the trade be- 
tween the Atlantic and Pacific coasts. 

It is believed that one of the most disturb- 
ing factors that has entered into the situation 
is the entry of tramp steamers into the lumber 
carrying trade from the Pacific to the Atlantic 
coast. Miami has been a heavy buyer of Coast 
lumber, so much so that ships of light draft 
have been in great demand. 


The Shipping Board recently sold some ton- 
nage to lumber interests on the West Coast and 
other sales point to the entry of a large num- 
ber of ships into the intercoastal trade, which 
added to the existing fleet will make the 
competition much keener. - 

Another matter under consideration is the 
differential of $1 on iron and steel between 
conference lines and non-conference members. 
Another matter causing friction among the 
conference lines is the report that some of its 
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choose his own calling and after dabbling with 
several other things finally drifted back to thie 
sawmill, 

On a train coming up from Florida, Mr. 
O’Berry confided the story of his accomplish- 
ments, with the statement: ‘‘Once you get the 
smell of sawdust in your nostrils, there is no 
getting it out.’’? And then he continued: 


I believe I have solved the problem of getting 
lumber into Miami. I knew the people down there 
wanted lumber. I knew about the embargo. | 
knew what the difficulties were and I decided to 
take a chance. I chartered a _ four-masted 
schooner, loaded her light with 1,000,000 feet of 
lumber, got aboard with the crew and set sail for 
Miami. Everyone told me I was on a fool’s er- 
rand, that I would not get to Miami and if | 
did get in I could not find a dock. 

I had taken the precaution to load light, in or- 
der to get across the bar outside Miami. My 
plans carried to the letter. The schooner got into 
port and very luckily there was one vacant dock, 
that I was able to rent for a few hours. I got 
my load of lumber off within the time allowed 
and sold the entire cargo before night. I never 
saw such eager buying. I never saw people 80 
hungry for lumber and so I decided to take more 
chances. 

I told the people down there, the lumbermen, 
builders and contractors, that if they would form 
an unloading company I would supply the lumber. 
The plan was accepted at once and the unloading 
concern was organized. ‘They obtained a strip of 
land on the Miami waterfront and are now ¢l- 
gaged in building a dock, where I will unload my 
vessels. 

I have orders for 50,000,000 feet of lumber and 
I have chartered four schooners to carry on de- 
liveries as fast as I can load and get them off. 
Of course, the mill owned by my father is nowhere 
near ample to suply 50,000,000 feet of lumber, but 
I am going back to Wilmington now to buy uP 
the output of every mill that I can find, to at 
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range for financing and I am going to deliver every 
stick of that lumber. There’s nothing to stop me. 

Mr. O’Berry explained*that freight conges 
tion into Miami is such that all trains are 
from five to ten hours late and that passenger 
trains are frequently sidetracked in order to 
let freights laden with perishable goods have 
the right of way. The Seaboard Air Line, he 
said, has only got as far as Palm Beach and 
can not push its construction activities because 


it is impossible to buy up the necessary land. 
Mr. O’Berry added: 


Conservative lumbermen thought I was on the 
wrong track and predicted I would fail, but they 
see what I have done and many of them are will- 
ing now to join in my scheme. The sale of that 
first million feet gave me the encouragement I 
needed. I tell you those people in Florida are 


lumber hungry and I believe I have solved the 
problem of transportation, at least for some of 


them. 


Lumber History Told by Old Invoice 


Inasmuch as the history of an industry is but 
the sum total of the activities of the persons 
and firms engaged in it, the letters and invoices 
of a company covering several decades record 
developments that are not only of great per 
sonal interest but that typify conditions as they 
have prevailed generally from year to year. 
Lumber history of this intimate personal sort 
that is of general interest is contained in the 
accompanying invoice supplied by Wm. B. 
Mershon, president of Wm. B. Mershon & Co., 
Saginaw, Mich. 


In a letter with which he forwarded this in- 
voice, Mr. Mershon says: ‘‘A few days ago 
one of our old customers wrote us a friendly 
letter and enclosed a letter written Oct. 26, 
1891, . . . and it brought back old times 
vividly. ’ With respect to the invoice itself, 
Mr. Mershon writes: 

The invoice is the second page, evidently, of a 
earload that we shipped to J. F. March’s Sons, 
Bridgeport, Pa., on May 25, 1891, and the interest 
to your readers may be in comparing prices with 
those of the present time. The freight rate from 
Saginaw then was 21 cents a hundred pounds on 
mixed cars of doors, lumber, molding ete. I pre 
sume it is a good deal higher today. There are 
22 doors in this invoice, and the net delivered 
price at Bridgeport is $24.94 for the 20 doors, and 
$2.75 for the 2 edgy ge yr front doors, or $1.37% 
each, No. 1 cle ar 13% 2/8x6/8. I think I had to 
buy a door at retail a while ago and paid about 


ESTABLISHED 1870. 
W. B. M. & Co. Order ne=Z BIS a Go Fie 


Consignce ata 


No freight credited un- M EL i 


til the Original Freight 
Receipt is received at 
this office. 


%. 
Shipped ae Law L 
co 3 ro wa 


INCORPORATED 1689. 


as much for the one door as we got for these 22. 
The lumber mentioned was, of course, white pine. 
The 1x6—16 No. 4 flooring, I might explain, was 
a trade term and meant a good grade of No. 2 
common, 

There is a great deal of history in this in- 
voice besides the prices of lumber thirty-five 
years back. It will be noted that it shows that 
W. B. Mershon & Co. was established in 1870 
and had, therefore, reached its ‘‘majority’’ at 
the time the invoice was made. The shipment 
was made when lumber production was at its 


peak, in Michigan, that State ranking first in 
1890; and the shipment was made to Pennsyl- 


vania, which only in that year had dropped to 
third place as a lumber producer. These figures 
may not be precisely correct, because they are 
shown by decades, not by years; but Pennsyl- 
vania ranked second in 1870 and 1880, dropping 
to third in 1890. Michigan had held first place 
in 1870 and in 1880; so that this shipment was 
made at about the time when lumbering in 
Michigan had begun to repeat the history of 
lumbering in Pennsylvania. Another fact to be 


noted is that from being manufacturers of 
‘lumber, boxes, doors, sash, blinds, mould- 
ings,’’? W. B. Mershon & Co., have changed— 


the change having been made many years ago— 
to the manufacture of band resaws and ripsaws, 
a branch in which the concern has long held a 
distinctive place. 
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Thirty-five-year-old invoice reflects history of white pine production 
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SALE— 
Washington Mill 


Saw Mill... 125M Capacity 
Shingle Mill..250M Capacity 
Planing Mill. 


Full Equipment 
Ready to Operate 





Logging Equipment 


40 Cars 
10 Miles Steel 
Donkey Engines 


Townsite—75 Good Homes 





Standing Timber 


R. J. Church, Trustee 


1200-4th Ave. So., Seattle, Wash. 
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Buy Better 
By Wire 


Night let- 
following 


Kliminate time and distance. 
ter inquiries and orders using 


Code. Answers will be wired promptly 
direct or thru nearest representatives. 
Code Meaning 
Upright 1x4 No. | Clr. Fir VG Fig. 
Right | 1x4 No. 2 Cir. Fir VG Fig. 
Downright 1x4 No. 3 Cir. Fir VG Fig. 
Slash 'x4 No. 2 Cir. & Btr. Fir SG Fig. 
Third Slash 1x4 No. 3 Cir. Fir SG Fig. 
a ix6 No. 2 Cir. & Btr. SG Fig. 
Herr ad — _tx6 No. 3 Cir. Fir SG Fig. 
Ceil x4 No. 2 Cir. & Btr. Fir so DB 
Third “ceiling %x4 No. 3 Cir. Fir Clg. DB 
Boston ix4 No. 2 Cir. & Btr. Fir Clg. DB 
Philadelphia 1x6 No. 2 Cir. & Btr. Fir Clg. DB 
28 11/16” 
Drop x6 No. 2 Cir. & Btr. Fir Drp. 
y Sdg. No. 
Third Drop 1x6 No. 3 Clear Fir Drp. Sdg. 
- No. 106 
Fencing {x6 No. | Com. Fir SIS or $28 


Matched Fencing {x6 No. | Com. Fir D&M 


Shiplap 1x8 No. | Com. Shiplap 
Boards 1x!2 No. | Com. SIS cr $2S 
Studding 2x4 No. | Fir SISIE or S48 
Scantling 2x6 No. | Fir SISIE or S4S 
Rafters 2x8 No. | Fir SISIE or S4S 
Joists 2x10 No. | Fir SISIE or S4S 
Plank 2x!2 No. | Fir SISIE or S4S 
Bridge 3x12 No. | Fir Rough 
Posts 4x4 No. | Fir S48 
Plates 4x6 No. | Fir S4S 
| roma 6x6 No. | Fir $48 

6x8 No. | Fir $48 
} 8x8 No. | Fir S48 


Worth Lumber Company 


(Exclusive Rail Shippers of Fir) 
‘ 5501 White Bldg., Seattle, Wash. y 4 


rMtL ge Sue 


TE, UWUUNOKS € f A y Pratt 


Sprivce and Sir Lusmecr 
Saucoma. hashunqen. 
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Battens and Lattice 
in straight cars or mixed with other items of 
Mouldings & Fir Yard Stock 


ALSO FACTORY LUMBER 
BOTH SPRUCE AND FIR 


JOHN D. COLLINS 


pate = =6LumberCo, Witt 
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Willapa Lumber Co. 
Fir 
Spruce 
Hemlock 


Our Specialty 


Vertical Grain Uppers 


Carefully dried—Well manufactured. 
Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE. 


Chicago Representative 
Osgood - Simonson Lumber Co., 11 South LaSalle St. 


Old 
Growth 








/ > 


Geo. T. Mickle 
Lumber Co. 


Manufacturers and Dealers 


YELLOW FIR LUMBER 


We specialize in soft, old-growth, 
kiln-dried Yellow Fir in mixed 
cars, including Finish, Stepping, 
Flooring, Ceiling, Casing, Base and 
Mouldings, for the Yard Trade 


and can make instant shipment. 








\ North Portland, Ore. a 


CI SAN FRANCISCO C3 








ALL KINDS OF 
REDWOOD LUMBER 


STRAIGHT OR MIXED CARS 
ALSO 





California Sugar and White Pine 
Redwood and Cedar Shingles 


Wendling-Nathan Co. 
LUMBERMEN’S BUILDING 
110 Market St., SAN FRANCISCO, CAL. 











Lumbermen’s Exchange 


R. P. PRAY R. H. BROWNE 


California PINE 


White and Sugar 


and North Coast Lumber, Box Shooks, 
Cut Stock, Mouldings 


255-257 First National SAN FRANCISCO 


Bank Building 




















HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 


431 So. Dearborn St., CHICAGO 
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Committee Reorganization Completed 


John H. Kirby, chairman of the Central Com- 
mittee on Lumber Standards, has advised Sec- 
retary of Commerce Hoover that Charles T. 
Fisher, vice president of the Fisher Body Cor- 
poration, has aecepted an invitation to serve 
as a member of the committee. Mr. Fisher has 
had many years’ experience in handling lumber, 
especially hardwoods, and is, therefore, well 
qualified to serve the industry in the develop- 
ment of the hardwood standardization program. 
His knowledge of softwoods will likewise be 
helpful to the committee in its consideration of 
the important studies now being conducted in 
that field. 

Mr. Fisher’s acceptance completes the reor- 
ganization of the Central Committee, which Sec- 
retary Hoover initiated some time ago. Mr. 
Kirby accepted the chairmanship at Secretary 
Hoover’s urgent request, when John W. Blod- 
gett resigned. 

Other members of the committee are: W. E. 
Hawley, Duluth, representing the railroads and 
engineers; W. L. Saunders, Cadillac, Mich., 
lumber and flooring manufacturers; LeRoy HE. 
Kern, New York, architects and contractors; 
F. S. Underhill, Philadelphia, wholesalers; Guy 
Gray, Cleveland, retailers; George D. Rose, Du- 
buque, Iowa, millwork manufacturers; W. B. 
Swift, Chicago, wood using industries, and R. E. 
Danaher, Detroit, lumber manufacturers. 


Single Standard and Short Lengths 

Chairman Kirby, of the Central Committee 
on Lumber Standards, Tuesday announced the 
personnel of the single standard committee 
and the short lengths committee, which were 
created pursuant to the action of the General 
Standardization Conference of May 1, last. 

The single standard committee is made up 
of the following, represented by their respec- 
tive groups: Lewis P. Lewin, George D. Rose 
and Fred H. Ludwig, retailers; Dwight Hinck- 
ley, wholesalers; C. C. Sheppard, George T. 
Gerlinger and O. T. Swan, manufacturers. Mr. 
Sheppard was asked by Chairman Kirby to 
serve as temporary chairman. 

The personnel of the short lengths commit- 
tee, chosen in the same way, follows: W. G. 
Sweet, Hawley Wilbur and J. F. Goodman, 
retailers; C. V. MeCreight, wholesalers; A. T. 
Upson, C. J. Hogue and W. T. Murray, manu- 
facturers, with Mr. Goodman as temporary 
chairman. 

The May conference approved the following 
resolution, relative to the question of further 
study of the dual standards: 

To continue the Standard and Extra Standard 
as at present settled, during the next twelve 
months; that the Forest Products Laboratory, in 
coéperation with a committee from the _ trades, 
shall investigate the usage or need and report to 
the next conference, it being the sense that while 
a sifigle standard is desirable, such a committee 
should also investigate the differentials in differ- 
ent usages, and take them into full account in their 
recommendations. 

In order to conduct the further study of the 
short length data made available last May by 
reports of the Forest Products Laboratory, the 
National Lumber Manufacturers’ Association, 
the Department of Commerce, and Central Com- 
mittee on Lumber Standards, the May confer- 
ence adopted the following resolution: 

That a committee representing all branches of 
the industry involved be formed to recommend to 
the conference either directly or through the Cen- 
tral Committee for action by the conference to 
be held about May, 1926, a workable plan for the 
economic distribution of short lengths for inclusion 
in the American Lumber Standards; each branch 
to be represented by one member of its own 
selection. 

The committees, having just been completed, 
were requested by Mr. Kirby to hold meetings 
in Chicago this month, so that the important 
work which has been assigned them could be 
got under way at once, but due to the im- 
possibility of securing full representation on 





both committees it was necessary to postpone 
the meetings. An endeavor will be made to 
hold these meetings probably in Chicago about 
Feb. 1. 


National Distribution Conference 


Significant changes in the attitude of the 
public and the courts toward the regulation 
of large scale business are disclosed in a sur- 
vey of general conditions affecting distribu- 
tion, made by a representative committee of 
economists and business men, which will be laid 
before the National Distribution Conference 
when it meets in Washington next week under 
the auspices of the Chamber of Commerce of 
the United States. The committee, of which 
Gabriel S. Brown, president Alpha Portland 
Cement Co., is chairman, finds that a new and 
more liberal interpretation is being given the 
antitrust laws, in accordance with the ‘‘rule 
of reason.’’ 

‘*This changed attitude is seen in British 
colonial legislation and in the courts of Great 
Britain,’’ states the committee, ‘‘but it is 
seldom found in this country except in a few 
very recent decisions of the United States Su- 
preme Court and the recent changed attitude 
of the Federal Trade Commission. At least 
the tendency of court decisions is toward a 
more reasonable interpretation of the phrase 
‘public interest.’ ?’ 

The committee recommends, with other 
things, that the changed procedure of the Fed- 
eral Trade Commission be enforced by definite 
legislative enactment. 


To Oppose Government in Business 


Revelation of the strength being mustered by 
industrial leaders in protest against ‘‘The gov- 
ernment in business’? is seen in the announce- 
ment that officials of more than one hundred 
trade associations will take part in the mass 
meeting to be held here Dec. 10 and 11 for con- 
sideration of this subject. A coalition of scores 
of industries to carry a strenuous campaign 
against ecbmpetition with industry by Federal, 
State, county and city governments is already 
being seen as a possible result of the confer- 
ence. 

Organizations that will send representatives 
to the meeting include the National Lumber 
Manufacturers’ Association, Associated General 
Contractors of America, American Paper & Pulp 
Association, Paperboard Industries Association, 
National Association of Manufacturers, Coun- 
cil of American Shipbuilders, National Board 
of Fire Underwriters, and many others. 

The meeting will bring to the attention of 
Congress and other governmental bodies the 
charge of ‘‘extensive and subtle use of public 
funds in purely commercial operations for the 
sake of political expediency and furtherance 
of bureaucratic domain.’’ 


Date Announced for Forest Week 


American Forest Week for 1926 wil] begin 
Sunday, April 18, according to announcement 
made here Dec. 10 at the office of the Amer- 
ican Forest Week Committee. President Cool- 
idge will be requested to confirm this date and 
issue the customary presidential proclamation 
following his custom and that of the late Presi- 
dent Harding. This will be the fifth annua! 
observance of a special week set aside for for- 
estry education. 

The American Forest Week Committee has 
now definitely arranged to continue its work 
on a permanent basis and the eighty codperat- 
ing associations that last year contributed to 
the observance of the week have all signified 
their intention of continuing their codperation. 
Honorable Frank O. Lowden of Illinois was re- 
elected chairman of the committee; R. 5%. 
Kellogg, of New York, chairman of the execu- 
tive committee; Edgar P. Allen, of Washing- 
ton, managing director; Miller Hamilton, of 
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Washington, secretary; Arthur Ringland, of 
Washington, treasurer, who make up the ad- 
ministrative staff. The committee is financed 
by voluntary contributions, much of the work 
of printing and distributing literature being 
done by various codperating associations. 

At the annual meeting of the general com- 
mittee, these directors were elected: Mrs. John 
Dickinson Sherman, General Federation of 
Women’s Clubs; Elbert H. Baker, American 
Newspaper Publishers Association; William B. 
Greeley, chief of the United States Forest Serv- 
ice, Department of Agriculture; Wilson Comp- 
ton, National Lumber Manufacturers Associa- 
tion; R. S. Kellogg, Associated Advertising 
Clubs of the World, and National Forestry Pro- 
gram Committee; E. T. Allen, Western Forestry 
& Conservation Association; A. J. Hager, 
Friends of the Forest; Arthur C. Ringland, Na- 
tional Conference on Outdoor Recreation; Ovid 
M. Butler, American Forestry Association; and 
R. Y. Stuart, Association of State Foresters. 


Forest Grazing Fee Settled 


A fair settlement of the differences existing 
between a number of western stockmen and the 
Forest Service will not be difficult, Secretary of 
Agriculture Jardine announced in referring to 
recent criticisms of grazing fees and other fea- 
tures of range administration on the national 
forests. Mr. Jardine believes that the depart- 














An interesting way of saving a tree. When the 
telephone line was placed along this Missouri 
highway the linemen thought they would have 
to remove this tree but the farmer, in whose 
yard the tree stood, thought differently. As a 
result of the desire to save the tree a number 
of branches were cut out so as to leave a large 
opening for the wires to go through without 
touching any part of the tree 





ment’s long-standing policy of basing grazing 
fees upon the value of the forage should be con- 
tinued, but that any resulting increase in the 
rates should be adjusted liberally to economic 
conditions in the livestock industry, such as the 
depression from which the western cattle busi- 
hess is still but slowly recovering. The depart- 
ment has already announced that in no event 
will national forest grazing fees be increased 
prior to 1927, The range appraisals recently 
made by the Forest Service have been submitted 
to an experienced western stockman, Dan B. 
Casement, for an independent check and review. 


Finnish Lumber Competition 
Wilson Compton, secretary and manager of 
the National Lumber Manufacturers’ Associa- 
tion, has received the following letter from 
R. 8. Kellogg, secretary Newsprint Service Bu- 
reau, New York City: 


I have just come back from visiting a dock at 
Twentieth Street and East River, where thirty 
Standards of lumber from Finland have been un- 
loaded this week.: It is a mixture of pine and 
Spruce, small sizes and full of sound knots. The 
Sizes apparently run from 114 to a secant 2 inches 
thick and 41% to 6 inches wide and all kinds of 
lengths from 6 feet up. I have not yet learned 


the price of it nor what it is used for, but the 
sealer on the dock agrees with me in the opinion 
that it is best fitted for resawing into box stuff. 
As this is a rather unusual import, I thought you 
might be interested in it. 

Finnish lumber manufacturers within the last 
few months organized an export company with 
a view to shipping their surplus lumber to the 
United States. They apparently were labor- 
ing under the impression that this country is 
afflicted with a timber shortage. More recent 
reports from American commercial agents indi- 
cate that this plan has about fallen through, the 
Finns having satisfied themselves that there 
is no lumber famine here. The same reports in- 
dicate that in all probability some Finnish lum- 
ber will continue to come here in competition 
with domestic production. 


Production Reaches High Level 

Manufacturing production in October reached 
a new high level at 132 percent of the 1919 
monthly average, according to the index num- 
ber of the Department of Commerce, covering 
64 commodities, and was 14 percent higher than 
in October of last year. The largest increase 
over October, 1924, occurred in the miscellane- 
ous group, with 33 percent, due to the high out- 
put of automobiles, the other groups showing 
the following gains: Foodstuffs 2 percent, tex- 
tiles 11 percent, iron and steel 10 percent, lum- 
ber 5 percent, leather 6 percent, paper and 
printing 5 percent, chemicals 8 percent, stone, 
clay and glass products 11 percent, nonferrous 
mé¢tals 4 percent and tobacco products 7 per- 
cent. 

The output of raw materials increased sea- 
sonally, but was 11 percent less than in Oc- 
tober of last year. The marketings of animals 
and forestry products increased 4 percent and 
10 percent, respectively, while the production 
of minerals decreased 1 percent and crop mar- 
ketings 19 percent. The shutdown in anthra- 
cite mining and smaller grain receipts were re- 
sponsible for the declines in these latter groups. 

The index of unfilled orders of iron and steel 
and building materials on Oct. 31 showed a 
slight increase over the end of September and 
was 23 percent higher than a year ago, both the 
iron and steel and building materials groups 
increasing over October, 1924, though building 
material orders unfilled were less than on Sept. 
30, 1925. 

Prominent Men at Conference 

The names of many prominent national per- 
sons have been added to the program of the 
conference on settlement and development of 
idle lands to be held at the Interior Department 
Dee. 14 and 15. In addition to two members 
of the President’s cabinet, a former Secretary 
of the Interior, James R. Garfield, is expected to 
attend. Senators Jones of Washington, Oddie 
of Nevada, Sheppard of Texas and Kendrick of 
Wyoming will take an active part in the dis- 
cussion. Many representatives of State agri- 
cultural colleges will be present. Officials of 
railroads from all sections have accepted invi- 
tations to attend and participate in the dis- 
cussion. 

Production of Plastic Magnesia 

Methods of making satisfactory plastic mag- 

nesia, used extensively in the manufacture of 
stucco and composition flooring, from the mag- 
nesite deposits of the western States, have been 
developed as the result of an investigation con- 
ducted by the bureau of mines, Department of 
Commerce. The investigation also disclosed 
that plastic magnesia of fair quality could be 
produced from dolomite, a material cheaply ob- 
tainable in the eastern States, where the market 
for plastic magnesia is largest. The experi- 
mental work of the bureau of mines was _ con- 
ducted with magnesite from Washington and 
California, with a view to aiding American pro- 
ducers in establishing a domestic industry to 
compete with material heretofore largely im- 
ported. 
_ The results of the study are published in 
Bureau of Mines Bulletin 236—‘‘ Plastie Mag- 
nesia,’’ copies of which may be obtained from 
the Superintendent of Documents at 30 cents 
each, 
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WINCHESTER BAY 
SOFT, WHITE 


Sitka Spruce 


OUR SPECIALTY IS SHOP 


Latest Type Kilns 
New High-Speed Planers 


We Also Manufacture 


Fir and Hemlock 
Lumber and Lath. 


Winchester Bay Lumber Co. 


SALES OFFICE:— 


910-11 Porter Bldg., PORTLAND, ORE. 


Mill at Reedsport, Ore., (on Winchester Bay) 
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Two Mills 
to Serve You 


We can give you the same 


Dou 
Fir 


prompt, satisfactory ser- 
Joist vice we are giving other 
Long buyers in the items listed 
Dimension opposite 
Surfaced — SELLING AGENTS — 
Small Griswold-Grier Lumber Company 
Timbers Evergreen Lumber Company 
Plank 
Rough or The Griswold 
aang Lumber Co. 
Mining Gasco Bldg.. 


Timbers PORTLAND, ORE. 





- 


quality and texture is remem- 
bered long after the price is 
forgotten. Yourcustomers will 
be pleased with this soft tex- 
tured Pine lumber, as well as 


our other . 
Western 
LumberProducts 
Order a trial car today. 


H. J. Anderson 
Lumber Co. 


turers and Whol. lers 
301-338 Northwestern Bank Building 
PORTLAND, OREGON 














Ready Reference 
Inventory Book 


Saves Time—Saves Work 


This is one of the most practical books 
ever published. Thousands of copies 
have been sold and companies who have 
used them reorder time and again. 

The pages are indexed so that inventory 
can be taken quickly and accurately. 
The count is so arranged in the proper 
space that any errors are quickly 
checked. The book is 8%x3% inches and 
has a heavy manila cover with a stiff 
cardboard back. POSTPAID. 


1 Copy, $1.50-4 Copies, $5.00-10 Copies, $10.00 
For Sale by 
American Lumberman 
431 So. Dearborn St. CHICAGO, ILL. 
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Service 
You Want 


is the kind our facilities 
enable us to render at 
all times. Our mills 
have a daily capacity 
of 300,000 feet of 


BAND SAWN AND KILN DRIED 


N. C. Pine 


ROUGH or DRESSED LUMBER 


& You'll find our prices 
right and our quality 
unexcelled in 

Partition, Ceiling, 
Moulding, Trim, 


(oe) 
f- 
S 
Zo 
(o) 
& 
i» Lath, Dimension. 
Inquiries and orders solicited for 
rail or water shipment. 


Surry Lumber Company 


Manufacturers 


9th Floor Union 
Trust Building, 


Incorporated 1885 


Baltimore, Maryland 








-Get All the Facts 


and then you’ll see where it 
will pay you to sell our 


N. C. Pine 22 
eilin 
e e@ Ine ieoling 
Shorea, Yellow Pine "pvt 4 
Car and Cargo Shipments. 


re 
Ellington & Guy, Inc., ™¢s.Dis»*'« Richmond, Va. 


Building 











QUICK SELLERS—T hat is what you 


want and what you get when you stock our 


N. C. PINE 


It is band sawed and carefully Kiln dried. 


Rowland Lumber Co., ‘°¥elk:.. 
Operating John L.. Roper Lumber Co. 











That First Impression 


So Much Depends 
On It 


Hand your pros- 
pect,a Wiggins 
card and you 
produce a first 








OTEEL COMPANY 





impression ; 
that com- PITTSBURGH. PA 

- FISHER BUILOING 
mands re CHICAGO 
spectful at- 
tention. 


Wiggins Peerless Patent Book-Form Cards 


engraved with such skill and care that each card carries with it the 
distinction of supreme quality. 

Ask for tab of specimens, detach the card one by one and 
observe their clean-cut edges, and the protection afforded by 
their being encased in convenient book-form style. Samples free 
on request. 


The John B. Wiggins Company 
Established 1857 


Engravers Plate Makers 
1108 South Wabash Avenue, 


Die Embossers 
CHICAGO 











Last Minute News 


(Continued from page 37) 


porting to the National Lumber Manufacturers’ 
Association give production 382,133,960 feet; 
shipments, 469,055,096 feet, and orders, 505,- 
639,806 feet. 

[Barometers of the Southern Pine Associa- 
tion and the Southern Cypress Manufacturers’ 
Association appear on page 57.—EpIrTor. | 


[Special telegram to AMERICAN LUMBERMAN] 

NorFo._k, VA., Dec. 10.—For the week ended 
Dec. 5, forty-three mills reporting to the North 
Carolina Pine Association, and having a normal 
production figure of 13,044,000 feet, manufac- 
tured 7,803,665 feet, shipped 8,352,731 feet and 
booked orders for 9,027,598 feet. 


Southern Pine Mill Prices 


[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., Dec. 10.—Following are 
f.o.b. mill prices, Nov. 29 to Dee. 5, of a vary- 
ing number of southern pine mills, being 
weighted averages of reported actual sales at 
latest available dates: 
Sap Flooring Common Boards, S2S 
Edge grain or S4S 
1x3” B&better...$81.57 RES ANOS OU. icc $34.60 
Flat grain— 1K BONO. Bi ose sce BOHOO 
1x4” Bé&better... 50.21 iS” NO. Siccn< BBca8 
1x4” No. 2 com.. 21.00 siz” No. 1;.. . 54.00 
1x6” No. 2 com.. 22.68 1x12” No. 2...... 23.03 
1x6” No. 3 com.. 15.20 , 
Raecicennnie Longleaf Timbers, S4S, 
Dimension, 2x4” 16’ 20’ and Under 
UO A. scien wasexe 27.08 BE cn sissbrocdnie tured eleeo OO 


North Dakotans Set Date 


Farco, N. D., Dec. 8.—North Dakota lum. 
bermen and their wives will gather at Fargo, 
Feb. 23, 24 and 25, 1926, for the annual con- 
vention of the North Dakota Retail Lumber- 
men’s Association, according to H. L. Sher- 
wood, secretary. The convention, which wag 
formerly a two-day affair, has been extended to 
au three-day meeting this year at the request of 
many members, Mr. Sherwood stated. 

The sessions will be held at the Fargo Com- 
mercial Club rooms as in former years. A 
smoker for the lumbermen the first evening, a 
dance the second evening, and the annual ban- 
quet on the last evening are the social events 
now included on the program, which has not 
been definitely arranged. 

Special invitations will be extended to the 
wives of the lumbermen this year, asking them 
to accompany their husbands to Fargo, Mr, 
Sherwood said. 


News Notes from Jackson, Miss. 


Dec. 8.—The feature of the southern pine mar- 
ket has been Florida demand. Large amounts of 
all kinds of lumber are moving into Florida, full 
boat loads of finish, flooring ete. being shipped. 
Ships used for export shipments are being trans- 
ferred to Florida trade. It is troublesome to get 
shipments through to the West Indies. Retail 
trade in the South and middle West continues 
good. The large cities of the East are still buy- 
ing heavily. Demand for timber cutting is strong, 
Small mills are practically all shut down on ace- 


count of adverse weather, and production of the 
larger mills is far below normal. Shipments last 


week were heavy, and orders were in excess of pro- 
duction. 





executive conference. 


—responsible!” 


bell.” 


and said in an even tone, 
is over.” 


facing each other. 


dollar loss. 





BUCK PASSING 


[By Rodman Gilder, Editor of the Credit Monthly] 
They had reached the last subject on the program of the 


“This mistake has cost the company eleven hundred dol- 
lars,” said the president, “and I want—to—know—who—is 


He glared around the table at the eight men next to him in 
rank in the organization. He was prepared for a session of 
that exasperating game called Passing the Buck. 


“I am responsible,” said the youngest vice president. “And 
the only explanation I have.to offer is that I acted like a dumb- 


There followed a silence pregnant with trouble. 
The president fixed his eyes on the youngest vice president 


“Tll see you here right after the meeting—and the meeting 
The other men, melting out of the room, left the two seated, 


“This has never happened before since I took hold of the 
company six years ago,” the president declared. 


“I’m sorry,” said the young man. 


The president,—who like many business successes, was both 
hard-boiled and sentimental,—grinned and repeated, 


“Sorry? I’m delighted! I don’t relish that eleven hundred 
But I’m sick of buck passing and alibis, and I 
thank God I've found someone in this outfit with the courage 
to look me in the eye and admit he is wrong.” 
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(Continued from page 42) 


entered the lumber business and was also inter- 
ested in the wheat and farm implement trade of 
the Northwest. 

About that time Mr. Smith began to be known 
in civic affairs. He was appointed presidential 
elector in the first McKinley election and was a 
delegate to the McKinley-Roosevelt convention. 
For many years he was Swedish consul-at Min- 
neapolis, and in this post was created Knight 
Commander of the Order of Vasa, by the King of 
Sweden for services rendered to Swedish immi- 
grants to the Northwest. It is known that more 
than fifty young men and women in the United 
States and abroad owe their higher education to 
Mr. Smith’s generosity. 

In 1884 Mr. Smith became a pioneer in the 
West Coast industry, opening headquarters at 
Oakland, Calif. He foresaw the future trend of 
jumbering and began to buy up timber. His 
first purchase of timber in that section was a 
grove in Humboldt County. Later he built what 
was at the time one of the largest lumber mills 
in the world, at Suisum, Calif. He entered the 
Oregon lumber trade a short time later and be- 
came owner of vast timberlands in the Coos Bay 
region and other parts of that State. The head- 
quarters of the business was then at Marshfield, 
Ore. A few years ago the great Smith interests 
were reorganized and refinanced, with head- 
quarters in San Francisco, and comprise at pres- 
ent one of the largest factors in the west Coast 
trade. Mr. Smith at the time of his death was 
president of the C. A. Smith Lumber Co., and 
the Coos Bay Lumber Co., and director in many 
of the larger operations in that section. He was 
a director of the Northern Pine Manufacturers’ 
Association. 

Mr. Smith married Johanna Anderson, of Min- 
neapolis, in 1878, and she survives him with two 
sons: Vernon A. and Carroll W. Smith, and 
three daughters: Mrs. Frederick A. Warner, 
Mrs. Edward Everts and Mrs. Phillip Rogers. 
The sons have followed in their father’s foot- 
steps in the lumber trade and operate the West- 
ern Lumber Manufacturing Co. in Oregon. 

Funeral services were held on Friday, Dec. 11, 
from St. Michaels English Lutheran Church in 
Oakland. Interment in Mountain View, Oak- 
land, was private. 


PROF. FILIBERT ROTH, founder and pro- 
fessor-emeritus of the forestry department of 
the University of Michigan, at Ann Arbor, Mich., 
died at his home in that city on Friday after- 
noon, Dec. 4, at the age of 67. Prof. Roth had 
been confined to his home since August, his con- 
dition becoming critical during the last week. 
Familiar to readers of the AMERICAN LUMBERMAN' 
as an untiring advocate of conservation and 
reforestation, Prof. Filibert Roth was known in 
the scientific world as one of the leaders in the 
field of silviculture and forest management in 
this country. He was born in Wiirtemberg, 
Germany, April 20, 1858, and came to the United 
States in 1871. He spent a few years on the 
western frontier, part of the time in the com- 
pany of the late Frederick Weyerhaeuser at the 
time that founder of a vast lumber industry was 
tramping through the western states and mak- 
ing a study of their timber resources. In 1883 
he became a school teacher and a few years 
later was enabled to attend the University of 
Michigan where he took his degree in 1893. He 
was appointed special expert on timber for the 
United States Department of Agriculture in the 
same year and spent five years in that work. 
In 1893 he became assistant professor of forestry 
at Cornell, later again served the Government 
as forest expert until 1901 when he went to the 
University of Michigan to found its forestry 
department. He also organized the first fores- 
try association in Michigan about the same 
time and served as state fire warden for a 
number of years. He started the work on the 
first State forest in Michigan at Higgins Lake 
when that area was turned over to the forest 
commission in 1904. He retired from active ser- 
vice at the University in 1923 when the board of 
regents made him professor-emeritus of the 
forestry department. Prof. Roth was a frequent 
attendant at lumber association conventions and 
often made addresses on forestry subjects. He 
was well known among Michigan retailers for 
that reason. A member of the various forestry 
organizations he was a speaker at most of the 
national forestry meetings and was the author 
of a number of valuable scientific books on the 
subject of silviculture and conservation. <A 
series of his articles on the need of a national 
forest policy, entitled “The Job Ahead,” ran 
through a number of issues of the AMERICAN 
LUMBERMAN a few years ago and other articles 
have appeared in its pages. 


JOHN E. RYAN, pioneer central Oregon tim- 


berman, died suddenly Sunday, Nov. 29, in 
Redmond, Ore. Funeral services were held 
Monday and the body shipped to Okanoka, 


Minn., for burial. He had been home but a few 
days following a trip to Minneapolis to attend 
the funeral of Thomas A. McCann. Mr. Ryan 
Was acting general manager for the Shevlin- 
ixon Co., before the arrival of Mr. McCann 
from Libby, Mont., in 1915 and was later in 














charge of the Shevlin-Hixon logging operations 
for a short time. During recent years he had 
been associated with the company in an advis- 
ory capacity. By mapping the scattered timber 
holdings in the central Oregon country, Mr. 
Ryan convinced the owners that consolidation 
by means of exchanges would be of mutual ad- 
vantage. He was then agent for the Deschutes 
Lumber Co. His maps and plans proved so 
feasible when shown to the owners in 1913 that 
they readily entered into negotiations. Through 
these exchanges the Deschutes Lumber Co. and 
the Bend Timber Co. released all of their lands 
in Lake and Klamath counties to the Fremont 
Land Co., concentrating their holdings west 
and southwest of Bend. The exchanges were 
completed in 1914. Mr. Ryan, who was 64 years 
old at the time of his death, was born July 
9, 1861, in Charleville, Ireland. He is survived 
by his widow. 

MARTIN WIEGAND, one of the best known 
lumbermen in Washington, D. C., died of a 
heart attack in the George Washington Uni- 
versity Hospital there on Dec. 2. Mr. Wiegand 
had been ill only a short time and his condition 
was not thought to be serious. The deceased 
was 61 years old and a native of Germany, 
having come to this country in his youth and 
taken up his home in the national capital. He 
began his business life as a carpenter, in course 
of time acquired a saw and planing mill, and 
established a lumber yard in Baltimore. He ex- 
tended his activities to various enterprises, 
among other undertakings being president of 
an apartment house company. He also took an 
active interest in fraternal and social organiza- 
tions, and had a host of friends. He is survived 
by his wife, two sons and a daughter. 


Ander- 
died at 
Dobson, in 


J. F. ANDERSON, founder of the J. F. 
son Lumber Co., of Minneapolis, Minn., 
the home of his daughter, Mrs. J. V. 
that city, on Wednesday, Dec. 8, at the age of 
68. Funeral services were conducted Friday, 
Dec. 11, at Mitchell, S. D. Mr. Anderson was 
born in Penbrook, Me., going to South Dakota 
in 1879, where he operated a blacksmith shop 
in Chamberlain until 1889, where he bought the 
McKenzie Lumber Co. at that place. That was 
the beginning of the present Anderson Lumber 
Co. which later located at Mitchell, S. D. In 1920 
the general offices were moved to Minneapolis. 
Mr. Anderson is survived by two daughters, Mrs. 
J. V. Dobson and Mrs. F. W. Dobson, both of 
Minneapolis, and one brother, of Waltham, Mass. 
His son-in-law, John V. Dobson, who was asso- 
ciated with him in the business, is treasurer of 
the Northwestern Lumbermen’s Association. 


OSSIAN H. WILLIAMS, aged 61, a retired 
lumberman at one time prominent in the Louis- 
iana industry, fell from the mezzanine floor of 
the St. Charles hotel in New Orleans to the 
lobby last Saturday forenoon, Dec. 5, receiving 
injuries from which he died a few hours later. 
Mr. Williams had gone to the hotel with his 
wife, to say goodbye to visiting friends who were 
about to leave the city. He was standing near 
the mezzanine railing when he apparently col- 
lapsed, toppling over the railing. For a number 
of years he conducted, in association with his 
brother, the late E. B. Williams, the Southern 
Sawmill Co., operating mills at McElroy and 
Timbertof, La. At the time of his death he 
was president of the United Land Co., with 
offices in the Whitney-Central building. He 
is survived by his wife and two nephews, O. H. 
and E. Bernard Williams. 


CHARLES G. HICKS, who retired about five 
years ago from the firm of Hicks, Hicks & 
Hicks, one of the leading lumber firms of Long 
Island, died Monday, Dec. 7, at his residence 
in Woodhaven, L. Il. He had lived in Wood- 
haven thirty-three years. Mr. Hicks was a 
member of the Royal Arcanum and the Christ 
Congregational Church. He is survived by his 
wife, Mrs. Agnes Hicks, two daughters and 
three sons. The funeral took place Wednesday, 
December 9. Charles G. Hicks, even after re- 
tiring, was greatly interested in the firm which 
is under the management of his sons and took 
great pride in its accomplishments, especially 
in its recent establishment of a terminal to sup- 
ply the needs of a large expanse of Long Island 
territory. 


EDGAR |. MICHOLSON, a retired lumber 
merchant, died Thursday, Dec. 3, at his home 
in Englewood, N. J., at the age of 74. Death 
occurred on his fifty-second wedding anni- 


versary. He had been ill for two years. Mr. 
Micholson was a native of Olean, N. Y., and 
was in the lumber business in Jersey City for 
many years prior to his retirement on account 
of ill health in 1922. He leaves a widow and 


nine children. Burial took place Dee. 5 in 
Olean. 


DAVID S. JACKSON, who, for a number of 
years, operated a lumber yard at Loop City, 
Neb., and also served as mayor of that town, 
died Monday, Dec. 7, at his home at Kansas 
City, Mo. He was 77 years old. 

















Help Builders 
Save Money 


You can do it when you handle 
Goldsboro N. C. Pine lumber be- 
cause its soft, easy working qualities 
reduce carpenter time and labor. 


Dealers also save money because 
Goldsboro N. C. Pine is naturally 
suited to all building purposes. You 
can therefore obtain all items you 
need from one source. 


Why not try a car or two now? 


Johnson & Wimsatt 


WASHINGTON, D. C. 





GOLDSBORO 


N.C. PINE 
































ROUGH OR DRESSED 


MOULDINGS, LATH, 
SHINGLES 


Sales Agent for the Following Mills:— 


THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 


BIG SALKEHATCHIE CYPRESS CO. 


Varnville, S.C. 
BLACK RIVER CYPRESS CO. LYON PINE COMPANY, 
Gable, S.C. Odessa, Fa. 
BURTON - SWARTZ PINEORA MANUFACTURING 
CYPRESS CO. OF FLORIDA COMPANY, 
Perry, Fla. Pineora, Ga. 
SAVANNAH RIVER LUMBER Also agents for 
COMPANY, DIBERT, STARK & BROWN 


Vale Royal Mill, Savannah, Ga. CYPRESS CO.. 
Gilmania Mill, Gilmania, S.C. In territory east of Pittsburgh. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 
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Co LOUISIANA CJ 


Real Values in 
Southern 1 Hardwoods 


1 car 5/8 Qtd. Sycamore 

1 car 5/8 Plain Sycamore 
50,000' 4/4 Log Run Willow 
50,000' 4/4 FAS Pl. Sap Gum 


Gum 


Cottonwood | 75,000' 4/4 No. 1 Com. Plain 


Sap Gum 
1 car 4/4 No. 1 Com. Red Gum 
1 car 4/4 FAS Red Gum 


Sycamore 
Red Gum 
Willow 








Don’t delay—write or wire for 
quotations today. 


§.B. Anderson & Son, Inc. 


PLAQUEMINE, LOUISIANA 


HARDWOODS 


Our band sawn hardwoods, 
well manufactured, will please 
you. Grades guaranteed under 
rules of National Hardwood 
Lumber Association. 

We solicit your inquiries. 


Bonita Lumber 


Company, Inc. 
BONITA, 


Morehouse 


a 





















on MOND, 7 LCRR 


Manufacturers of Long and Shortleaf 
Southern Pine Lumber 











We can most always furnish orders for 
SAWN RED ° 
& WHITE Oak Cross Ties 
Standard 6x8-3' 0” 


Let us know what you can furnish, 
We also buy Switch Ties and Crossing Plank. 


Southern Tie & Timber 
WINNFIELD, LA, Company, Inc. 
















We 
i ogg lanbet” 


Lake Charles, Louisiana 











Manufacturers 


Short Leaf Pine and Hardwoods 











News from America’s Lumber Centers 











TACOMA, WASH. 


Dee. 5.—Plans for the coming annual banquet 
of the Tacoma Lumbermen’s Club, to be held Dec. 
18, were discussed at the regular meeting of the 
club Wednesday noon. President J. G. Newbegin 
announced that Henry Schott, who is coming to 
the Coast to take charge of the national advertis- 
ing campaign planned by the lumbermen, has 
accepted the club’s invitation and will tell of his 
plans. It is also proposed to give visiting lum- 
bermen a comprehensive idea of the results accom- 
plished by the club’s three years’ advertising cam- 
paign which has made Tacoma known throughout 
the world as “The Lumber Capital of America.” 
The speakers on this topic will be announced later. 

Mr. Newbegin read a letter from President E. 
D. Kingsley, of the West Coast Lumbermen’s Asso- 
ciation, in which the writer cordially accepted 
the suggestion that the December meeting of the 
association be held in Tacoma, so that its mem- 
bers could attend the banquet of the local organ- 
ization. 

Cc. D. Johnson, of the Pacific Spruce Corpora- 
tion, was a guest at the meeting and discussed the 
Florida market. Mr. Johnson urged the lumbermen 
to go after Florida business, declaring that the rail 
embargo on shipments to Florida has given the 
Northwest a big advantage with its water ship- 
ments, especially as the crews of vessels from this 
district are able to unload the ships, so that Coast 
cargoes are not affected by the lack of stevedoring 
facilities at the principal Florida ports. Mr. 
Johnson said Florida can easily absorb 100,000,000 
feet of Northwest lumber in the next few months. 

R. H. Burnside, of the Willapa Lumber Co., was 
another guest and discussed market conditions in 
general. The weekly report of the West Coast 
Lumbermen’s Association was read, and the im- 
provement shown was cheerful news to club mem- 
bers. 

The Tacoma Lumbermen’s Club will hold its 
annual election this month. A new board of 
trustees is to be chosen, and officers for next year 
will be selected by the board. The exact date of 
the election has not yet been set. 

Lumber carriers at the Tacoma docks during the 
present week included the following: Shaffer Ter- 
minal, Horace Luckenbach, Atlantic coast, 1,000,- 
000 feet (part cargo); Wapama, California, 
250,000 feet (additional loading—completing) ; 
Irelie Taussig, Atlantic coast, 400,000 feet (part 
cargo) ; Lurline, Hawaiian Islands, 20 tons box 
shook and six cars of Christmas trees (part cargo), 
and West Katan, Atlantic coast, 600,000 feet 


(completing). Puget Sound Lumber Co., Cross 
Keys, Japan and China, 915,000 feet (part cargo). 


Wheeler, Osgood Co., Astoria, California, 250,000 
feet (part cargo). Portacoma dock, Cardiganshire, 
Europe, 25,000 doors and 100,000 feet lumber 
(part cargo) ; Robin Adair, Atlantic coast, 1,300,- 
000 feet (completing) ; Silksworth, Australia, 30 
tons plywood, 10,000 doors and 100,000 feet lum- 
ber (completing) ; Gladiator, Europe, 10,000 doors 
and 200,000 feet lumber (part cargo); Sudbury, 
Atlantic coast, 32,000 feet (part cargo) ; Philoc- 


tetes, Japan and China, 1,500,000 f%et (part 
eargo). Balfour dock, John G. Kirkpatrick, Cali- 
fornia, 100,000 feet (part cargo), and Donna 


Lane, California, 200,000 feet (completing). De- 
fiance Lumber Co., Cross Keys, Japan and China. 
500,000 feet (part cargo). Milwaukee dock, Ala- 
bama Maru, Japan, 750,000 feet (part cargo). 
St. Paul & Tacoma Lumber Co., Silksworth, Aus- 
tralia, 500,000 feet (part cargo); Donna Lane, 
California, 300,000 feet (part cargo), and Edward 
Luckenbach, Atlantic coast, 600,000 feet (part 
eargo). Tidewater Mill Co., West Katan, Atlantic 
coast, 1,000,000 feet (part cargo). Dickman Lum- 
ber _ Altai Maru, Japan, 750,000 feet (part 
cago). 

Many of the principal articles manufactured by 
Tacoma mills are affected by the 10 percent ad- 
vance in freight rates effective Dec. 1 via the 
steamship lines operating to Atlantic coast ports. 
These products include box shook, sounding 
boards, pencil stock, cross arms, panels, columns, 
doors, frames, wood pipe and tables. Lumber, 
lath and shingles still take open rates and are not 
affected by the higher tariffs. 

Tacoma is one of the leading centers for car 
construction and repair, according to James T. 
Gillick, newly appointed as director of operations 
for the Chicago, Milwaukee & St. Paul railway, 
who visited here yesterday. Mr. Gillick stated 
that the local shops of the road have handled more 
than 1,000 cars in the last three months, and that 
more and more of the repair work of the western 
end of the road is being done here. Tacoma mills 


furnish a large share of the lumber used in the 
car shops here. 
Additions are being made to the plant of Buf- 


felen Lumber & Manufacturing Co. for the purpose 
of putting in machinery needed to produce doors 
covered with veneer made from Philippine ma- 
hogany. <A considerable shipment of such timber 
has already been received, and more has_ been 
ordered. 

The Pacific National Lumber plant at 
National will shut down about Dec. 15 for an 
indefinite period. The mill will be closed for 
thirty days in any event, and its reopening after 
that time will depend on market conditions. 

Gus Temple has purchased the Temple mill at 
Morton from G. G. Temple and Edward Stud- 
halter. Mr. Temple was the organizer of the mill 
and sold it several years ago to the other two. 

C. S. Vanderslice has joined the staff of the 
Rudell Hayden Lumber Co., of Tacoma. He 
resigned as sales manager of the Mutual Lumber 
Co., of Bucoda. 

Everett G. Griggs, president St. 
Lumber Co., 
visit to the 
coast. 


Co.'s 


Paul & Tacoma 
returned today from a three weeks’ 
principal cities of the Atlantic 


COOS BAY, ORE. 


Dec. 5.—The Ishikari Maru sailed on Dec. 
1,500,000 feet of lumber for Australia, 
Kumeric is loading for Australia also, 
Kashu Maru is taking cedar logs and lumber for 
Japan. Only two cargoes went foreign during 
November, though there were two other offshore 
steamers loading when the month ended. The 
Leikanger took 1,817,005 feet of fir lumber and 
lath, redwood and spruce. The Havre Maru had 
2,103,914 feet of cedar logs and lumber, hemlock 
and fir. Total foreign shipments in November 
were 51,779,450 feet, while clearances for the east 
coast totaled 17,715,006 feet. 

The Southern Pacific railway this week an- 
nounced a modification of eastbound transconti- 
nental rates on battery stock, manufactured in 
veneer plants on Coos Bay, as applying to lengths 
of 18 inches and over, whereas before such rates 
applied to stock 31 inches and longer. This rating 
gives manufacturers more leeway for handling 
small stock, which in some instances is waste. 

Edward F. Loud, brother of the late George A. 
Loud, will manage the estate in Coos County, 
which is wholly timber and logs in the water and 
on landings. Mr. Loud was in Europe when his 
brother was killed. He will make his headquar- 
ters at Myrtle Point. He will be assisted hy 
Arthus Smith. son-in-law of George A. Loud. 


"ASTORIA, ORE. 


Dec. 5.—November cargo shipments from the 
Columbia ‘River showed a sharp falling off, due to 
slackening of export demand. While large quanti- 
ties are being shipped to the terminals by rail, 
most receipts are being lightered from ‘river mills 
for assembling and loading. Some shipments are 
yoing to the east coast, but the greater part is 
sent to foreign countries. Astoria shipments 
closely approximated those of October, the decline 
being centralized in movement from Portland dis- 
trict, exports from which dropped heavily. The 
figures follow : 


3 With 
and the 
while the 





Astoria Portiand Total 
Coastwise ...18,927,000 13,297,890 32,224,890 
Intercoastal 3,041,928 7,173,000 10,214,928 
Poreign. ..... +. 10,513,690 16,930,988 27,444,678 
32,482,618 37,401,878 69,884,496 


BELLINGHAM, WASH. 


Dec. 5.—Closing plans are more definite in some 
quarters this week. The Siemons Lumber Co.’s 
shingle mill at Bellingham has ceased operations 
and will not resume before Jan. 15. Today the 
sawmill of the Bloedel Donovan Lumber Mills at 
Skykomish became silent, but the shingle mill 
there will run until Dec. 19. The company’s saw- 
mills at Bellingham will go down about Dec. 15, 
likewise its Clallam County camps. It plans to 
reopen its plants about Jan 1. Vice President 
months’ task. The camp in that district will run 
J. C. Earles, of the Puget Sound Sawmills & 
Shingle Co., says that he doubts whether his com- 
pany will be idle more than four or five days at 
Christmas. Within a fortnight it will begin the 
removal of its logs from Lake Shannon, a six 
as long as the weather permits. Deep snow prob- 
ably will close it in February or March. 

Fifteen cargoes of lumber, approximating 16,- 
000,000 feet, were shipped in November by the 
Bloedel Donovan Lumber Mills, E. K. Wood Lum- 
ber Co., Puget Sound Sawmills & Shingle Co. and 
Morrison Mill Co. About 75 percent of the whole 
was shipped by the Bloedel Donovan Lumber Mills. 
The destinations and footage were: China, 500,000 
feet; New Zealané, 760,000 feet; Mexico, 300,006 
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feet; California, 5,800,000 feet: Atlantic coast, 8,- 
487.000 feet ; Hawaii, 2,249,000 feet. 

Bellingham is voting today on a proposal for 
the purchase of the South Bellingham water sys- 
tem, privately owned for more than thirty years. 
If the system is purchased, an adequate water 
pressure will be assured the South Bellingham 
waterfront. where some of the most important 
{ndustries are located, including the Puget Sound 
Sawmills & Shingle Co. 


SEATTLE, WASH. 


Dec. 5.—Ed. S. Luke, manager and secretary of 
the J. E. Pinkham Lumber Co., has come home 
from a thirty days’ swing around the circle, 
strongly convinced that there will be an immense 
yolume of business in 1926, but it will not come 
to the inactive order-taker, who sits in his office 
waiting for bookings to roll in. Mr. Luke covered 
11,000 miles in his tour, ranging along the Atlantic 
coast and through intermediate territory on both 
sides of the Mississippi. In Springfield, Mass., 
he visited W. F. Wahlenmaier, well known in Seat- 
tle, who now represents Mr. Luke in that district. 
“If we on the West Coast are to sell shingles and 
siding,’ says Mr. Luke, “our people will find it 
necessary to get in and do some advertising. There 
are many kinds of wood in lumber manufacture, 
and naturally I am convinced that ours is the 
best. 3ut the ticklish point is, that ‘the other 
fellow,” our prospective customer, doesn’t know 
it, and before we can go very far in marketing our 
woods he must be told about them. I recall look- 
ing at siding made of seven different kinds of 








Joseph N. 


Teal, of Portland, Ore., counsel for 
West Coast lumber interests, went fishing the 
other day with A. C. Dixon, of the Booth-Kelly 


Lumber Co., on the Rogue River. Mr. Teal has 

just caught a 5%,-pound trout, and this snap- 

shot indicates that he is justly proud of his 

achievemgnt. Mr. Dixon is not shown in the 

picture, the man at the oar being an Indian 
guide 





wood, inelnding poplar; and there is a market 
for them all, notwithstanding ours is superior.” 
Mr. Luke adds: ‘There will be plenty of business 
later on, but Tam not so sure that we on the West 
Coast will get it. We must advertise as an indus- 
try. It has reached the point where we've got to 
‘sell’ our stuff. instead of sitting around and 
letting the other fellow ‘buy’ it.” 

M. V. Hamlin. vice president J. E. Harroun & 
Son (Inc.). Watertown, N. Y., is in Seattle on his 
first visit to the West Coost. He was among the 
guests at ‘Thursday's luncheon of the Hoo-Hoo 
Club. From this city he will go to Vancouver, 
B. (. Mr. Hamlin, whose organization is widely 
known as a specialist in spruce, remarks that the 
lumber business is shifting to West Coast woods, 
and he has come to the Coast to adjust his enter- 
prise to the changed conditions. 

R. S. Whiting, secretary-manager Red Cedar 


Shingle Bureau, after attending the ninth Red 
Cedar Shingle Congress in this city, will return 
to his headquarters in Chicago by way of Salt 
Lake and Denver. 


He has accepted invitations to 


speak before the Salt Lake Chamber of Commerce 
and the Denver Lumbermen’s Club. 

C. J. Hogue, of the West Coast Lumbermen’s 
Association, arrived here from New York Dee. 3 
to look after market extension work. He will have 
offices in the Seattle headquarters of the associa- 
tion. 

Charles B. Monday, of Lake Charles, La., for 
some years sales manager of Lock & Co. (Ltd.), 
at Westlake, La., has been named by Russell Bor- 
deau as sales manager of the Mumby Lumber & 
Shingle Co., with headquarters in this city. Mr. 
Monday was in the city recently, but has returned 
with Mrs. Monday to Lake Charles, where he will 
remain until the new year. 

The Dent Lumber & Shingle Co. has closed its 
wholesale department, indicating that in all prob- 
ability it will reéngage in the lumber manufactur- 
ing business. 

Tom A. Kemp, manager of fir factory sales for 
the Long-Bell Lumber Co., Kansas City, passed 
through Seattle this week on his way home, after 
a visit to Longview, Wash. 

C. Fred Smith, jr., and Fred B. Chamberlin, of 
the lumber department Brockway-Smith Corpora- 
tion, Boston, Mass.. wholesaler of sash, doors and 
millwork, were recent visitors to Seattle. 

Cc. M. Lovsted, manufacturer of railway and 
logging equipment, is concluding a week’s trip to 
Butte and other points in Montana. On his return 
to this city, Mr. Lovsted will make an extended 
tour of the Orient. 

J. P. McGoldrick, of Spokane, president Mc- 
Goldrick Lumber Co., reached this city Friday to 
attend the meeting of the Pacific Northwest ad- 
visory board to the American Railway Association. 
Ile is a member of the executive committee and 
regional chairman. 

Kk. H. Polleys, of Missoula, Mont., president of 
the Polleys Lumber Co., is in the city. 

Walter R. Fifer, well known West Coast lumber- 
man, has joined the organization of the J. E. Mor- 
ris Lumber Co. 


SAN FRANCISCO, CALIF. 


Dec. 5.—There has been a slight slackening of 
pine demand for the week, due, it is thought, to 
the coming holidays and yard inventorying. De- 
mand for redwood and fir has increased, however, 
fir probably showing the greatest strengthening. 
tetail business through the valley and bay dis- 
tricts is reported to be exceptionally good for 
this season. 

Four “Lake” type freight steamers of 4,000 
deadweight tons each have been purchased by the 
Charles Nelson Lumber Co., the reported price be- 
ing $25,000 each. 

Julius Browne, formerly viee president of the 
Pacific Lumber Co., is reported to be planning 
a wholesale sales and distributing office in New 
York City. 

Edward FP. Ivory, general sales manager Sugar 
Pine Sales Co., is spending the week-end in Los 
Angeles in connection with the new company’s 
business. 

R. H. Seanlon, manager M. J. Seanlon Lumber 
Co., Feather River, is at the Stanford Hospital 
here suffering from acute indigestion. 


LOS ANGELES, CALIF. 


Dec. 5.—A total of 133,000,000 feet of lumber 
was brought to the local harbor on 115 carriers 
during November, according to figures just made 
public by the Marine Exchange. This amount 
equals the footage laid down in June, which was 
the banner month of the year. Although the ship- 
ments have been unusually heavy during the last 
thirty days, wholesalers declare that stocks are 
moving from the docks at a regular rate. The 
usual slackening of business that is always ap- 
parent in southern California at this time is ac- 
counted for, according to retailers, by the ‘“just- 
before-the-end-of-the-vear’ frame of mind. Build- 
ing activities in southern California are continuing 
on an encouraging scale, and there are no indica- 
tions of a slowing up. 

Due to recent trade agreements reached by the 
Los Angeles Chamber of Commerce and the _ busi- 
ness interests of Arizona, that State is expected 
to buy more lumber from Los Angeles. The agree- 
ment will direct Arizona toward southern Califor- 
nia for its buying, while Los Angeles will without 
charge advertise Arizona to the nation. An _ in- 
creased population for Arizona means a greater 
volume of sales for this city. 

The Hammond Lumber Co. steamer Samoa, 
which leaves here today for Eureka, is able to 
send out her daily position on the present voyage, 
now having a complete radio equipment. Prob- 
ably other Hammond carriers will be so equipped. 

Shipping men at Los Angeles Harbor expressed 
considerable interest yesterday in the reported 
purchase on the east coast of three Shipping 
Board vessels by William F. Shupe and associates. 
The vessels are 13,000-ton steamers. The tonnage 
will likely be placed in intercoastal trade. 

Marked by an attendance of five hundred, the 
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Looking Back— 


It was only a few days ago, seem- 
ingly, that we tore the cover off 
the new calendar and cautioned 
our stenographer to remember 


that it was ’25, not ’24. 


It doesn’t seem long since then 
to those of us who have been 
thirty, forty or fifty times over 
the Michaelmas Pass—we have 


done so little. 


But this year contained its usual 
number of twenty-four hour days; 
the world made its accustomed 
nations rose and 
fell; champions were made and 
unmade; our heavyweight boxing 
champion even promised to fight 
prisons 
the 


revolutions; 


someone 
closed on 


But in the dark fabric of the year 
the loom of good deeds has 


time; 
innocent men; 
style in Fords changed; clanging 
ambulances told of loved ones 
hanging by the silver thread 
over the gray shadow; and whis- 
pering wires brought news of 
the death of someone dear to us. 


some 


woven its golden threads. 


Perhaps a few more good deeds 
done by us, a few more glints 
of gold in our own weaving, 
would have held back the whirl 
of time a little, would have made 
our year seem a little fuller and 


a little more satisfying. 


Perhaps the best thing we can 
wish you—and ourselves— is that 
in the year to come we may all 
be a little kinder. 


Hillyer Deutsch 


Edwards, Inc. 


Hardwood Lumber 


Oakdale, Louisiana 


BRANCH OFFICES:— 
DETROIT 


11-239 General 
Motors Bldg. 


CHICAGO 


223 Railwa: 
Exchange Bldg. 
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The PIONEER 
LUMBER CO. 


MANUFACTURERS 





VIRGIN 


Shortleaf Pine 


Lumber and Lath, 
Moulding and Cut-to-Size 
Interior Trim. 


Now manufacturing End- 
matched Yellow Pine Floor- 
ing—Edge and Flat Grain. 


Write or wire for prices on 
° ’ 
Pioneer's 


No Waste 
Endless Flooring 


ELROD, ALABAMA 














RUSTON, LA. 
Manufacturers of 


Shortleaf Yellow Pine 
Forked Leaf White Oak 


We Grade it Right and Ship it Quickly. 


Mills at 
GANDY, LA. 






Office. 
RUSTON, LA 














Gummer Gypress Co. | 





Mills: Jacksonville and Sumner, Fla. 


Cypress LUMBER 


Rough and Dressed 


Shingles and Lath 


| Sales Office, 300 Madison Ave., New York city | 











Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
**Ask the Wholesaler ’’ 


The Alger- Sullivan Lumber Co. 


CENTURY. FLORIDA 


%" and 4%" CEILING. 
%" and %" BEVEL SIDING. 














STOVER LUMBER CO. 


MOBILE, ALABAMA. 

















new quarters of the Los Angeles Builders’ Ex- 
change were officially opened Dec. 1. The exchange 
now occupies its own building, the value being 
$1,500,000. 


ABERDEEN-HOQUIAM, WASH. 

Dec. 5.—Eight vessels arrived to load for Cali- 
fornia Dec. 1. The last week of November was 
very active on the waterfront. Ships loading are: 
Catherine G. Sudden, Hoquiam Lumber & Shingle 
Co.; Idaho and City of Victoria, Grays Harbor 
Lumber Co.; William Campion and Alwena, Grays 
Harbor Commercial Co.; Esther Johnson, Bay City 
Lumber Co.; Carlos and Irene, Donovan Mill No. 
1; Point Loma, Schafer Bros., Montesano; Lassen 
and Shasta, BE. K. Wood Lumber Co.; Sujerseyco, 
Hulbert Lumber Co.; Oridono Maru, port terminal, 
and Clyde Maru, Eureka Lumber Co. 

The 3-masted schooner Halco, of the Hammond 
Lumber Co., of San Francisco, went ashore on the 
north spit Tuesday morning, and may be a com- 
plete loss. The Hdgar Bowling and Clyde Maru 
were torn from their moorings at the Eureka Cedar 
Lumber & Shingle Co. dock, causing a loss of over 
a thousand dollars. 

Veneer strips made from Grays Harbor Veneer 
Co. products will be used for advertising Hoquiam. 

J. E. Foweler, of the A. J. West Lumber Co., 
Aberdeen, has been elected president of the 
Kiwanis Club, succeeding E. K. Bishop, of the 
Bishop Lumber Co. 

Cc. E. Harris has been made superintendent of 
the North Western Lumber Co.’s mill in Hoquiam. 

M. V. Hamlin, of J. E. Haroun & Son, Water- 
town, N. Y., made his first visit to the Harbor last 
week. He visited the Grays Harbor Lumber Co. 
while in Hoquiam, and will handle shingles for the 
Grays Harbor Sales Corporation. 

Fred B. Chamberlin and C. Fred Smith, jr., of 
the Brockway Smith Corporation, Boston, Mass., 
spent a day on the Harbor this week. 


PORTLAND, ORE. 


Dec. 5.—The California market continues dull, 
but the foreign demand is fair and the volume go- 
ing into the interior by rail is considered about 
normal for this time of year. Weather is still 
favorable for operations. 

As part of the organization of the Charles R. 
McCormick Co, the booming properties of Brough- 
ton & Wiggins, at Scappoose Bay on the Columbia 
River, have been purchased from the estate of 
W. B. Wiggins. The plant will be operated by 
the St. Helens Creosoting Co., a subsidiary of the 
Charles R, McCormick Co. The property consists 
of booming facilities and a large quantity of piling. 

John W. Miller, president Coast Fir & Cedar 
Products Co., started this week on his annual trip 
to visit the company’s representatives in Denver 
and Chicago, and he will also make stopovers at 
Casper, Wyo., Omaha, Neb., and Des Moines, Iowa. 

Robert E. Smith, president Lumbermen’s Trust 
Co., of this city, left a few days ago for New York 
to get a broad view of financial conditions. 

Carl Seitz, manager China Import & Export 
Lumber Co., was in Portland last week on his way 
home to Shanghai from New York. The company 
is represented here by Dant & Russell, who are 
interested in it. 


DULUTH, MINN. 


Dec. 8.—-Shipments of northern pine in mixed 
‘arlots reach a substantial total, though retailers 
will buy only to keep stocks sorted up until after 


inventories. Building operations are, however, sur- 
prisingly well maintained for the season. All 


classes of northern pine are firm and there is a 
tendency to make upward readjustments in items of 
which mill stocks are running low. Sales officials 
generally look for a moderate marking up in the 
list early in the new year. Duluth jobbers last 
week received inquiries for Norway pine lath from 
Chicago, Cleveland and Buffalo, for the first time 
in several years, as southern pine lath have prac- 
tically monopolized the call, but are probably sold 
ahead for Florida trade. . 
All sawmill companies plan larger log outputs 
this winter. Both mills of the Virginia & Rainy 
Lake Co., at Virginia, are now cutting up to their 
capacities with double shifts employed. That com- 


pany is operating twelve logging camps near 
Cusson, Minn., and is planning a cut sufficient 
to maintain both mills in full operation during 


the season. More woods labor is available than 
since the World War. Unskilled labor ranges 
from $35@40 a month and board, and the scale 
for skilled is close to that of the last two or three 
seasons. The unusual labor supply is attributed to 
woods products organizations having cut down 
their operations. While buyers for two Northwest 
railroads have put out inquiries for ties, no orders 
have been placed as yet. Better inquiry for mine 
timber was a bright spot in the woods products 
market. 

Cc. K. Blandin, of St. Paul, president Itasca 
Paper Co., has announced plans for expansion of 
its paper mill at Grand Rapids, Minn. 












Harvey H,. Strassburger, sales manager and _ vice 
president Radford & Wright Co., Duluth, is in 
Chicago upon a business trip. 


KANSAS CITY, MO. 

Dec. S.—The lumber market last week was 
quiet and, in some respects, is weaker. Sales 
managers say they have been disappointed in the 
volume of business placed this month by retailers; 
but are well satisfied with the industrial demand, 
In some sections of the middle West, where 
weather conditions have been fair, retailers report 
a good business. ‘There is a large volume of rail] 
road business, both with the carriers themselves 
and with the car builders. There may be some 
reaction from the retailers before the holidays, but 
with weather conditions as they are, and the jn- 
ventory season on, sales managers are not hoping 
for better demand until after the holidays. Big 
southern pine mills report that they are still being 
handicapped by wet weather. The smaller mills 
in the South have been hard hit, with the result 
that transit cars are scarce. 


MILWAUKEE, WIS. 


Dec. 8.—Building lumber continued to be the 
best mover last week, although manufacturing 


plants also were actively in the market, 
pine, fir and larch were in active call. 
body plants give indications of continued opera- 
tions. They have been heavy users of hard maple, 
Of this a shortage is reported, and prices have 
tightened, though the predicted increase has not 
been made, Flooring factories are doing a good 
volume of business, new contracts being received, 
Prices of all southern pine items are maintained, 
Lumbermen expect an advance soon on West Coast 
stocks. ‘The retail trade is active in the market, 
but shows no inclination to book ahead. Country 
retail business has not been very good. There has 
been some business, but it has been spotty. 

From present indications furniture production 
will be maintained at top figure for the remainder 
of the year and through January. After the regu- 
Jar shutdown for inventory, factories will get in 
full swing. Milwaukee manufacturers have not 


Southern 
The auto 


experienced difficulty in securing hardwood, Most 
of their wants are supplied by northern mills, 


which are enjoying the best business they have 
had all season and are pushing their production. 
Stocks of furniture retailers are low, so furniture 
trade prospects are good. 

The Harnischfeger Sales Corporation, which is 
distributer for the Harnischfeger Corporation, an- 
nounces that a branch office has been established 
in the Independence Trust Building at Charlotte, 
N.C. W. J. Henry is district manager in charge 
of this office. 


" WINNIPEG, MAN. 


Dec. 7.-—Wholesalers report that business has 
fallen off somewhat. Prices are very unsteady. 
Report that a great many Coast mills will close 
down for repairs may have a tendency to force 
some retailers into placing orders while Jumber 
is obtainable far below list. Northern spruce mills 
report a very nice volume of business, mostly rush 
shipments to Prairie points. 

The Canadian Cedar & Lumber Co. (Ltd.) has 
been succeeded by the Scoville Timber Co. W. W. 
Scoville, local manager Canadian Cedar company, 
is Managing director of the new company. 

Jack Thorpe, representing Coast interests on 
the Prairies, is making his annual trip through 
the southern part of Saskatchewan. 

R. J. Gourley, general manager Beaver Lumber 
Co., has returned from a business trip to the Pa- 
cifie coast. 

J. oS.) MeDiarmid, 
aint & Glass 
alderman. 


general 
Co., has been 


manager Winnipeg 
elected ~Winnipeg 


PITTSBURGH, PA. 


Dec. 8.—Wholesale lumbermen report a seasonal 
quietness in orders for prompt shipment, due te 
the beginning of the inventory period. Many are 
buying, however, for shipment directly after the 
first of the year. While yard trade is quiet, de- 
mand is good among manufacturing concerns. 
Hardwoods continue the outstanding feature; de- 
mand for all kinds continues strong, with prices 
still strengthening, there having been advances 
of $2 to $10 in the last two weeks. Maple went 
up $6, and a shortage of 8/4 and thicker is re- 
ported. Chestnut of all grades and sizes is scarce, 
especially No. 2 common sound wormy. Red and 
white oak are stronger, due largely to the fact 
that small mill producers are finding it difficult to 
get stock out on account of bad roads and weather 
conditions. Red oak is especially active. ted 
and sap gum continue to advance. Ypecially the 
thicker southern pine is reported active at ad- 
vancing prices. This is attributed in some quar- 
ters, however, to reduced production rather than 
increased demand. Prices remain about the same 
in Idaho white pine, Pondosa pine and California 
white and sugar pines. Some items in shop and 
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petter California white and sugar pines are very 
scarce. Demand is fair for all varieties of western 


pine. There is no marked change in fir, although 
some mills are asking slight advances on rail 
shipments. 


William B. Stayer, secretary, and R. F. McCrea, 
assistant secretary, of the Retail Lumber Dealers’ 
Association of Pennsylvania, visited the dealers 
in Erie last week. 

E. V. Babcock, of the Babcock Lumber Co., is 
in Washington, D. C., on business this week. 


PHILADELPHIA, PA. 


Dec. 7.—Further increase in hardwood sales 
featured the market. With the continued improve- 
ment of the industrial situation here, buying has 
been increasing steadily. Difficulty in securing 
needed supplies in some items has already been 
noted. Poplar demand is constantly growing. In 
some gum and white oak grades there has been a 
slight stiffening in price. Shortleaf pine sales to 
poth retail and industrial buyers have been steadily 
mounting. In many cases orders are considerably 
ahead of production. Roofers are holding firm. 
There have been advances in West Coast hemlock, 
ranging from 50 cents to $1, and demand for west- 
ern woods continues very strong. Western pine 
demand is in excess of production, with prices firm 
and early increases predicted. Southern pine ap- 
pears to be holding its own, though concessions 
have been in evidence. Shingles and lath are mov- 
ing steadily. Eastern spruce lath is listing close 


to $9. There has been little change in western 
lath. 
NEW YORK, N. Y. 
Dee. 7.—Some of the lumbermen make so bold 


as to say the outlook for early December is most 
satisfactory in recent years. These men claim 
that the abnormal demand for lumber is certain 
to continue .or increase in the next two months. 

While the boom in Florida is mentioned wher- 
ever the question of lumber is broached, New 
York lumbermen point to the great volume of con- 
struction that has got under way since Nov. 1 and 
the most enthusiastic attribute much of the im- 
provement to the determination of builders not to 
let the weather interfere with operations more 
than is absolutely necessary. Shore front property 
in Brooklyn, including Coney Island and Brighton 
Beach, is selling fast as mild weather continues, 
and building operations are going ahead briskly. 
A sudden demand for lumber has resulted from the 
increased activity. An actual building boom 
marked the opening of the winter season at Long 
Beach, the filing of $1,000,000 in construction 
plans having been noted since Nov. 1. On Long 
Island it is said that activity in real estate has 
increased since the advent of winter. Building 
in Westchester continued unusually brisk during 
November, and has shown no abatement as yet. 
Secretary ‘Brown, of the Building Material Men’s 
Association of Westchester County, states that 
conditions were never better, nor the outlook more 
hopeful. 

The Long Island Sash & Door Co. (Inc.) has 
just been established in Queens Borough. ‘The 
directors are Charles Schroeter, Flushing; Fred- 
erick Smith and H. F. Brunett, Winfield. 

The Easthampton Lumber Co. will not under- 
take to establish its new branch yard at Montauk 
before early spring. 

Frank R. Wallace has retired as vice president 
and general manager of the Heidritter Lumber Co., 
Elizabeth, N. J. H. Edward Wolff, president, has 
purchased Mr. Wallace’s holdings. W. Frank Hop- 
ping and William P. McGaechie have been elected 
vice presidents, and Frank Reganthal is secretary- 
treasurer. Mr. Wallace for a number of years 
has been one of New Jersey’s leading lumber re- 


tailers. News of his retirement was received 
with surprise. Dan Whiteman has been trans- 


ferred from the New York office to the Philadel- 
phia office of Robert R. Sizer & Co. 

Theodore Kelly, of the National-American 
Wholesale Lumber Association, will be principal 
speaker at the bi-monthly luncheon this week, at 
the National Republican Club, of New York retail- 
ers and wholesalers. The meeting is under aus- 
pices of the New York Lumber Trade Association. 

Arthur A. Hood, president Minneapolis Retail 
Lumber Dealers’ Association, was in New York 
recently on a pleasure and business trip. He 
called on many members of the local trade. 

Morton Butler, president Morton Butler Timber 
Co., Chattanooga, Tenn., was a recent visitor in 
New York. He is president of the Appalachian 
Logging Congress. 

Ralph Clark, sales manager Bloedel Donovan 
Lumber Mills, Bellingham, Wash., is making his 
headquarters in New York with Charles R. Lock- 
ridge, the firm’s eastern sales manager. 

J. H. Burton, of J. H. Burton Sons Co., is in 
Florida on a business trip. 

Guy E. Smith, of the Charles R. MeCormick 
Lumber Co., left New York for Miami, Fla., last 
Thursday on the steamer H. F. Alerander. He 


will have charge of offices of the McCormick com- 
pany in Miami and Jacksonville. 

P. A. Gilbert, of the United States & Foreign 
Sales Corporation? recently returned from a trip to 
Florida. 

Arthur Currie, head of the J. C. Turner Lumber 
Co., has returned from a business trip to Florida. 

Frank Reichenburg, of the Brown-Bledsoe Co., 
Baltimore, Md., will saik for Europe next Thurs- 
day, to be gone two months. Mr. Reichenburg was 
born abroad and is making the trip purely for 
pleasure. 

William Blakeslee, of Perrin Blakeslee & Dar- 
ling, Buffalo, was recently in New York on busi- 
ness. 

The Southeast Lumber Export Corporation, this 
city, recently added W. G. Counts, of Bristol, Va., 
to its organization, to augment the staff of its 
Norfolk (Va.) yard. Mr. Counts will purchase and 
inspect lumber in West Virginia, Virginia, Ken- 
tucky and Tennessee for the company, and will 
also act for its domestic organization, the Eleo 
Lumber Co. (Inc.). Mr. Counts has been in this 
branch of the export trade for several years. 


ATLANTA, GA. 


Dec. 7.—Southern pine production in Georgia 
territory continues to run considerably below the 
normal. Though construction continues quite ac- 
tive in nearly all parts of the Southeast, particu- 
larly in Florida, sales have been declining. Mills, 
however, have been forced to increase prices for a 
number of items in primary demand, due to lack of 
production causing a shortage. Most of the roofer 
mills in the Georgia territory seem to be enjoying 
a continued good demand and are fairly well sold 
ahead. The principal demand is for building items, 
including roofers, kiln dried finish, flooring and 


ceiling. Retail dealers, especially those in small 
communities, are enjoying a good fall business 


with their farmer customers. 

A number of prominent Georgia lumbermen met 
with several Florida shippers at the Mason Hotel, 
in Jacksonville, Dec. 4, to discuss the Florida 
embargo. They estimated that should the embargo 
be entirely lifted it would better their Florida 
business by at least 100 percent. 

W. E. Tylander, vice president and general man- 
ager East Coast Lumber & Supply Co., of Fort 
Pierce, Fla., recently underwent a serious opera- 
tion in the St. Luke’s hospital, at Jacksonville. 


LAKE CHARLES, LA. 


Dec. 7.—Orders for southern pine are in greater 
volume than for several weeks, and most mills 
have heavy order files. It is apparent that the 
market will hold firm for the remainder of the 
year. There has been a let-up in buying from the 
North, but southern markets are still active as 
there is a great deal of building in sight. Finish 
and in fact all upper grades are in good call at 
top prices. There has been an improvement in 
demand for Nos. 1 and 2 common, and prices have 
advanced several dollars on both. The railroads 
are buying a little material, and in this imme- 
diate locality some oil field material is being sold. 
There is fair demand from Central and South 
America, but prices for export stock are not en- 
tirely satisfactory. Better weather has greatly 
facilitated logging and production shows a healthy 
gain. Most mills have enough business to insure 
steady operations for several weeks. Shipments 
have also increased, as labor is now more plentiful. 


WARREN, ARK. 


Dec. 7.--Arkansas soft pine demand has been 
well sustained, and prices have accordingly been 
firm, with a slight tendency to increase, especially 
on No. 2 boards, which lately made rather heavy 
advances. Upper grades of flooring are firm in 
price, with demand fair. Finish and finish prod- 
ucts are moving in good volume. Mill stocks of 
finish are low and production is limited. No. 1 
dimension is in good demand and strong, but No. 
2 is moving slowly at slightly reduced prices. 
From dealers there is a good volume of inquiries, 
and a nice lot of orders, mostly for mixed cars. 
Industrial business is good. There is very little 
demand for car siding. Mill stocks are lower than 
they were this time last year, and much more 
broken. Production has been about normal, for 
good weather has enabled mills to maintain log 
supplies. Shipments have been heavy. New busi- 
ness just about equaled production and shipments. 
There is plenty of labor available. 

Hardwood continues strong, and prices show a 
tendency to advance. This is due to a very de- 
cided reduction in production because of rains so 
heavy that some mills will be unable to resume 
operations before spring, or until water has run 
off their lands. Gum, both sap and red, is strong, 
as is oak. Hardwood flooring people are buying 
in good volume. Hickory logs are in good de- 
mand, and prices are higher than for some time. 
In mill yards there is very little stock in shipping 
condition, and shipments are moderate, 





Floors That Make 


and Sell a Home 


Maple, and its kindred woods, Birch 
and Beech, are increasing in popularity 
every day. Why? Because builders 
know that these woods, when selected 
for flooring, make homes more beauti- 
ful, more sanitary, and add selling value 
because of their extreme durability. 


For new homes or remodeling old 
homes, recommend the use of 


MAREERBIIRGH 





Probably 20% or better of all Maple, Beech 
and Birch flooring sold has been manufac- 


tured by us. Our flooring is truly the “Old 
Reliable” in every sense of the word and it 
will sell readily for you. 


Keep in Touch with 
Our “Special Offerings” 


Fill out and mail the coupon below so that 
you may receive our stock lists as they are 
issued from time to time. 


We also manufacture Maple, 
Beech, Birch, Elm and Hemlock lumber 


Grand Rapids Trust 
Company 
Receiver for WILLIAM HORNER 
Perkins Building, 


" ~ GRAND RAPIDS, MICH. 
Plant: 
I Rapids ™ Newberry, Mich. 
Trust Co. Ss 
| Bg Fd aN ~ MAIL 
i COUPON 
Perkins Bldg., 
| Grand Neptde itch. ™ ~N TODAY 
Gentlemen:—Please send me 
| your latest stock list of Hardwood 
Flooring, also see that my name is put “™% 
| on your regular mailinglist. Thisdoes not § 
obligate me in any way. , 
I issih cases chet sien Rieck denies are aoe iene 
Cadi iS sacs hare clgd ne eee i 
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Long & Short 
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Cypress 
Sitka Spruce 
Douglas Fir 





Washington 
Red Cedar 


Tennessee 
Red Cedar 
Pondosa Pine 
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Douglas Fir one of 











- ‘ a California 
the big West Coast mills [White & Sugar 
. ° ine 
with which our Pian 
New Wholesale | co. Focin 
Maple 
Department Beech, Birch 
Flooring 
recently made arrangements ~ 
for shipping direct to our att 
customers. Scores of dealers Mill 
are finding thisa money sav-__| Shipments 
ing service. Investigate it. | a Specialty 


Seidel 


St.Louis, Mo. 











HATTIESBURG, MISS. 

Dec, 7.—Weather last week favored the sawmill 
operators. Logging went forward, and also haul- 
ing by the small mills. The mills were able to 
load out yard stocks, and also to fill some of their 
old orders. Demand for fresh cutting, small and 
large, in both longleaf and shortleaf, continues 
good. Wigh grade shed stock is also in very strong 
call. Order files are heavy, and indications are 
that mills will go into the holiday season with 
plenty of unfilled orders on hand. 


BEAUMONT, TEX. 


Dec. 7.—A general improvement in all southern 
pine items is noted, the market being on a higher 
level than in more than a year. The feature is 
scarcity of No. 2 dimension, caused by over- 
whelming demand from Florida for shipment via 
Gulf ports. Advances up to $2 have been noted 
on several items, with smaller increases on others. 
No. 2 inch stock is the strongest item of the entire 
pine list, with improvement noted also in uppers. 

Stocks of every item in the hardwood list are 
reduced and their price has advanced, red gum 
being the market leader. Stocks of all woods are 
exceedingly low. Continued rains have caused a 
reduced log supply and consequent decrease in 
production. Flooring makers are taking common 
oak as fast as it comes from the saw, and this 
wood is enjoying a boom. Demand for FAS oak 
has improved. 


MACON, GA. 


Dec. 7.—The Florida situation is controlling 
the roofer market here. Some shipments are be- 
ing made to Florida points on permits. Business 
in the East is quiet. Production continues at 
top speed throughout this territory and, in some 
sections where the large lumber tracts have been 
thinned out, small tractor mills have been started, 
especially in Hancock County. Prices ranged 
from $20.50 to $21.50 for roofers. Some manu- 
facturers reported that they were using the water 
route to reach Florida points, but even then they 
could reach only the coast cities, while the inte- 
rior of Florida is clamoring for lumber. 

The longleaf pine market continued strong this 
week. Colder weather helped volume of produc- 
tion, but offerings were taken rapidly by railroads. 
Some new mills are opening up in southeastern 


Alabama. 
NORFOLK, VA. 


Dec. 7.—The decided dropping off in sales dur- 
ing the week ended Noy. 28 will make total vol- 
ume for November not very much larger than the 
October total. Sales last week have been larger 
in both rough and dressed, though most buyers are 
putting off placing orders. There is still a good 
demand for flooring, roofers and dressed framing 
in Florida, but some cancelations of cargoes have 
been received, credit risk becoming more prominent. 

Demand for 4/4 Edge No. 2 and better has been 
very light. Some New England wholesalers have 
already been visiting among the mills. Prices re- 
main the same. Edge 4/4 No. 8 continues very 
quiet. No. 2 and better 4/4 stock widths have not 
been moving very freely. More circular stock is 
offered, but mills are stiff on prices. No. 3 stock 
widths, 4/4, are moving better and there is not 
much available. Planing mills are buying more of 
these items but insist on first class stock at low 
prices. Edge, 5/4 and thicker, also stock widths, 
have been rather quiet. 

Demand for 4/4 edge No. 1 box in the East 
has been better, though no large blocks have been 
sold. Most cargo orders booked called for 200,000 
feet of edge. Local box makers are buying a little 
stock at bargain prices. Stock box, 4/4 No. 1 
rough and dressed, continues to move well both 
by rail and in mixed cargoes, and prices recently 
have been very good. Air dried box seems to be 
scarce. Edge 4/4 No. 2 box, dressed also dressed 
and resawn, has been moving better into the East. 
No. 2 4/4 stock box has been moving better, mostly 
dressed. Edge box, 5/4 and 6/4, has been moving 
a little better, both kiln dried and air dried, and 
for quick shipment good prices can be realized. 
tox bark strips, 4/4, have not been very active. 
It seems that strips, rough and dressed, are very 
scarce and mills having any want higher prices 
than customers will pay. 

There has been a slightly better demand for 
flooring, thin ceiling, partition ete., flooring being 
more active than other items. No. 2 and better 
flooring, 34-inch face, is popular; the 24-inch is 
not so hard to buy but mills are still quoting high. 
No. 8 flooring, 2%4-inch, is also hard to buy for 
quick shipment. Kiln dried roofers have been mov- 
ing well in small lots, and there has been a better 
demand in the North and East for Georgia air 
dried roofers. Framing has not been very active, 
but there is not much framing to be had except in 
83-inch sizes, and prices have gone up recently due 
to good sales of 2-inch dressed for shipment to 
Florida. Lath for delivery next year are inquired 
for, but few replies are received. Demand is not 


brisk but most lath mills are sold ahead and look 
for higher prices. 


LAUREL, MISS. 


Dec. 7.—Last week saw a further increase in 
southern pine order files, in face of normal ship. 
ments. Business has been coming in more freely 
than it had been expected to. Some price ad- 
vances have been made, and it is freely predicted 
that if present volume continues there will be 
others. The weather last week was somewhat bet- 
ter, but there is no surplus of dry yard stocks, 
Shed stock has been pretty well cleaned up. Upper 
grades and special cutting continue in extraordi- 
nary demand. There has been little change in the 
pine export situation. Great improvement is noted 
in hardwood sales. 

S. B. Bissell, of Wausau, Wis., was elected presi- 
dent of the Mason Fibre Co. at a stockholders’ 
meeting here Dec. 2. 


TORONTO, ONT. 


Dec. 7.—Seasonable conditions prevail in the 
lumber market, the approach of the holiday season 
making itself felt. Competition is still strong, 
and wholesalers and retailers appear to be cutting 
their prices very fine. Mill run white pine has 
been moving a little better during the last six 
weeks than it did during summer. Hemlock prices 
remain steady and demand is good. White pine 
lath are scarce and so are spruce, both showing 
slightly upward price tendencies. British Colum- 
bia fir uppers advanced $1 to $3 last week. A few 
transit cars of shingles have been sold during the 
last week or two, but demand is falling off notice- 
ably. Prices have shown their usual Christmas 
decrease. There are fair prospects that during 
January or February a reasonably firm market 
will again develop. 

The Wholesale Lumber Dealers’ Association is 
to hold a cabaret dance on Dec. 18 to take the 
place of the former regular December meeting and 
also of the annual dance which used to be held in 
the spring. The outlook is that Sunnyside Pavil- 
ion, where the dance is to be held, will be taxed 
to the utmost. 


SHREVEPORT, LA. 


Dec. 7.—Unusually fine shipping weather has 
produced a slight softness in the local market for 
straight cars of southern pine. While demand 
continued fairly good, transit shipments had been 
coming out faster than the market could absorb 
them. Quotations on mixed cars are not affected. 
Prices offered for immediate shipment of straight 
cars of both Nos. 1 or 2 boards, shiplap and di- 
mension are about a dollar off. It is reported that 
eastern wholesalers in St. Louis and other markets 
are wiring cancellations where cars have not moved 
within specified time. The situation here has 
been helped by a _ steadily growing demand in 
Texas, Oklahoma and Kansas, where yards are 
buying right along. The market seems steady and 
presents a favorable appearance. Heavy ship- 
ments of the last three weeks have brought stocks 
below normal and order files are fairly good. 
There was no rain last week, and labor was plenti- 
ful, so shipments moved quickly. Hardwood buy- 
ers say they can not find much dry stock in this 
section. The market continues steady, with only 
slight advances of late. 

The southern central division of the Chamber 
of Commerce of the United States in session re- 
cently in Oklahoma City, Okla., elected R. T. 
Moore, local banker and lumberman, a member of 
the board of directors in charge of the fourth dis- 


trict. 
VANCOUVER, B. C. 


Dec. 5.—Dispatch of several lumber cargoes for 
Florida within the next few weeks is announced, 
some vessels having been fixed for loading at once. 
There is also some volume to be loaded for the 
Orient soon, one shipping company stating that 
it has booked up space for 50,000,000 feet. Ex- 
port lumber inquiries have begun to take on ac- 
tivity. There is beginning. to be a moderately good 
inquiry from Australia for late spring deliveries, 
but price offerings are not yet acceptable to the 
mills. It is believed that a better price basis will 
be reached in a short time. There is beginning to 
be some skepticism as to the orders for railway 
ties for United Kingdom and Egypt materializing. 
Exporters are beginning to study the specifications 
for South American trade, following the develop- 
ment of considerable activity in markets there. 

Movement of logs has been steady from upcoast 
camps this week, but no notable increase in stocks 
at the booming grounds is reported. Mills are 
still running and are absorbing the receipts fairly 
closely. Both mills and camps figure on shut- 
downs of two and three weeks very shortly now, 
and on opening immediately after the New Year. 

Removal of the embargo on western shipments 
of wheat, announced this week, has stimulated 
the movement. An upward trend to all lines of 
trade is a direct result. 
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BOSTON, MASS. 


Dec. 9.—There is a seasonable volume of busi- 
ness in most softwoods at steady prices. Hard- 
woods are in good demand at firm prices. There 
have been remarkable advances in red gum in re- 
cent weeks. Oak, maple and ash are also firmer. 
Base quotations on eastern spruce frames were ad- 
vanced $3 last week. Lath are firm, although 
jocal demand is quiet. Shingles are quiet. Pacific 
coast lumber is continuing to gain strength. 
Southern pine is quiet at steady prices. 

Three schooners and a barge have arrived here 
with spruce from the Maritime Provinces. One 
prought Godfrey Lumber Co. 279,904 feet ; a second 
landed 441,848 feet for Shepard & Morse Lumber 
Co.; the third brought Woodstock Lumber Co. 
140,000 feet. A barge came with 242,335 feet for 
Curtis & Pope Lumber Co. A shipment of 2,084 
mahogany logs from Africa was received by Palmer 
& Parker Co. 

Negotiations have been about completed for pur- 
chase by the Parker-Young Co. from the Inter- 
national Paper Co. of 22,000 acres of timber land 
near Waterville, Me. The Parker-Young Co., asso- 
ciated with the Woodstock Lumber Co. in the con- 
trol of Martin A. Brown, of Boston, plans a saw- 
mill for larger sizes, and the smaller will go to 
the Parker-Young Co. woodpulp plant at Lincoln, 


Me. The Parker-Young Co.’s holdings in New 
England, Florida and Washington total about 


300,000 acres. 

Karl D. Seates, of the Woodstock Lumber Co., 
left for an extended trip to the Northwest. It is 
expected that the company will shortly make an 
announcement regarding activities in West Coast 
woods. 

Siegfried Hirsch, treasurer B. L. Tim Lumber 
Co., East Boston, has returned from his pleasure 
tour of Europe with Mrs. Hirsch. 


SPOKANE, WASH. 


Dec. 5.—Prices are firm. Inquiries are numer- 
ous, and indicate that buyers desire to get under 
cover for spring requirements. With the stiffening 
of demand and the near approach of after-inven- 
tory buying, it is becoming apparent that dry 
stocks are much smaller and more broken than 
was generally realized. It is now being quite gen- 
erally predicted by wholesalers, from their ex- 
perience in placing orders recently, that there will 
be a distinct shortage before the new cut is avail- 
able in the spring. Logging is well under way, 
with most of the companies planning on cutting 
about the same amount as last winter. Weather 
remains mild, with the roads soft for trucking. 

Gordon R. French, retail yard manager here of 
the Consolidated Supply Co, for the last two years, 
has resigned, effective the first of the year, at 
which time he will go east on an extended busi- 


ness and pleasure trip, accompanied by Mrs. 
French. 
I. N. Tate, assistant general manager Weyer- 


haeuser Sales Co., accompanied by Mrs. Tate, re- 
turned home this week after a month’s eastern 
trip. 
J. P. Weyerhaeuser, of Tacoma, president Clear- 
water Timber Co., was a Spokane visitor this week. 
W. G. Ramshaw, veteran wholesale lumberman, 
of Spokane, is to leave soon to locate in the South- 


west. He is closing up his business here, 
NEW ORLEANS, LA. 
Dec. 7.—Southern pine bookings approximated 


the volume of the preceding week, with prices firm 
pretty much throughout the list, and production 
registering another slight decline. Current pine 
business is rated a shade less active. Cypress 
bookings continue to lead shipments and produe- 
tion, with prices unchanged and firm. ‘The hard- 
woods are said to be going strong, mill supplies of 
thoroughly seasoned stock declining in volume and 
in assortment. 

Plans for further expansion of the Celotex Co.’s 
huge plant across the river from New Orleans were 
announced last week—the third expansion since 


its inauguration. The company manufactures 
building board from bagasse. The enlargement 


An addi- 
The com- 


will bring output to 700,000 feet daily. 
tional outlay of $2,000,000 is predicted. 
pany employs twelve hundred persons. 

The Tulane Hardwood Lumber Co. has pur- 
chased a square near the Carrolton Avenue indus- 
trial section, favorably located with respect to 
shipping facilities. Thomas Gordon, formerly with 
the Higgins Lumber & Export Co., has been elected 
an officer of the Tulane Hardwood Lumber Co., 
with title as general manager of yard operations. 
_W. J. Drewry, at one time European representa- 
tive of the Southern Pine Association and prior 
thereto chief inspector of the United States en- 
gineering depot at Shough, England, has returned 
to New Orleans and will, it is announced, open an 
office here as managing director of the Santiago 
Trading Corporation (Ltd.), of England, for the 
purchase of logs and lumber in the United States 


and Central America. The announcement adds 
that credits will be opened to protect shippers who 
sell to Mr. Drewry’s organization. In pre-war 
times Mr. Drewry was an extensive dealer in and 
shipper of mahogany and other woods. 

Col. A. C. Goodyear, president Great Southern 
Lumber Co., Walter P. Cooke, chairman of its 
board, O. J. Hamlin, H. H. Redfield and others 
came from the East to Bogalusa last week to at- 
tend the annual meeting of the directorate. Mrs. 
Frank Goodyear, who recently gave a complete 
radio set for the fine Y. W. C. A. building given by 
her husband, was the guest of honor at a luncheon 
tendered by Bogalusa ladies who are leading the 
association work. 

Mayor Behrman, of New Orleans, ordered by his 
physicians to take a brief vacation, left last week 
for Bogalusa, where he is the guest for a few days 
of Col. W. H. Sullivan, vice president and general 
manager Great Southern Lumber Co. 


MINNEAPOLIS, MINN. 


Dec. 7.—Last week saw a substantial amount of 
business, though this is normally the quiet season. 
The general policy of buying for immediate needs 
continues in virtually all branches of the lumber 
industry. This probably will continue until after 
inventories, now being started. ‘The year to date 
has been fairly satisfactory to the lumber industry. 
Sales have been in excess of those of 1924. But 
prices have not been on a level which permits a 
reasonable profit. Utmost caution is being used in 
woods operations. The season is certain to bring 
out of the woods no more logs than can profitably 
be sawed into lumber. Already many of the users 
of lumber are becoming anxious. This anxiety has 
not yet caused heavy buying for future needs. 

Northern pine buying was resumed by the rail- 
roads in the last week. Snow fences are being 
built and railway station repairs are being made. 
The northern pine manufacturers are going about 
the winter logging operations on a carefully 
planned scale. Strength of southern hardwoods is 
being reflected in prices of northern hardwoods, 
particularly affecting the lower grades. There is 
little movement of northern white cedar posts and 
poles, following a brief spurt growing out of mild 
weather which prevailed throughout most of No- 
vember. There are only occasional orders for red 
cedar shingles, but few are being offered, since the 
western mills have greatly curtailed production. 

Proof that hardwood stocks are short in north- 
ern Minnesota was found by Fred H. Peschau, of 
the F. H. Peschau Lumber Co., Minneapolis whole- 
salers of hardwood, when he went north to pur- 
chase specified items of stock. It was necessary 
to cross the international border before he found 
the lumber he sought. 

Price advances in southern hardwood are hav- 
ing a stimulating effect on northern. This was 
the experience of Lyle MeNurlen, who just has 
returned from a swing around his territory in 
Wisconsin and Iowa for the Robert Duncan Ium- 
ber Co., of Minneapolis. He said he found the buy- 
ers in factories disposed to buy more freely than 
in many months. 

R. L. Washburm has returned from California to 
become associated with the Booth-Kelly Lumber 
Co., of Eugene, Ore., as southern Minnesota and 
South Dakota sales representative. He will be 
under direction of Oscar Bye, district representa- 
tive, with headquarters in Minneapolis. 

The Fullerton-Krueger Lumber Co. has changed 
its name to Krueger-Broughton Lumber Co. The 
change is for convenience. J. H. Krueger and 
BE. H. Broughton have operated the company for 
some years. 

Pine producing plants in the Inland Empire 
have been on a fairly satisfactory basis, manufac- 
turing and selling a large amount of lumber, but 
the prices have been too low, according to R. M. 
Wilson, secretary-treasurer Deer Park (Wash.) 
Lumber Co., who was in the Twin Cities in the 
last week. He forecast a price advance. 

A. C. Dixon, manager Booth-Kelly Lumber Co., 
of Eugene, Ore., who was in Minneapolis last 
week, predicted that the annual shutdown of West 
Coast mills this month will be extensive. 


TUSCALOOSA, ALA. 


Dec. 7.—Reports from the large southern pine 
mills indicate that less business was accepted dur- 
ing the last two weeks than for several weeks pre- 
ceding. This decrease in bookings results from the 
unwillingness of manufacturers to further burden 
their order file, especially on a bullish market. 
The small mills are accepting orders as rapidly 
as stock becomes available for shipment, and their 
sales practically equal production. Stock at small 
mills is practically all green. Their output has 
slightly increased during the last thirty days, be- 
cause of the ready market for practically all items. 
Wholesalers are more inclined to assist small mills 
in financing. The rainy season is due in about 
fifteen days, and will materially decrease produc- 
tion and also hinder shipments. 





































Buyers 


who have been putting their 
needs up to us for years know 
that we can be depended upon 
to deliver real values and 
prompt service. Get in touch 
with us when you need 


Long and Short Leaf 
YELLOW PINE 


Cypress, Douglas Fir, 
Western Hemlock, 
Pondosa Pine, 
Idaho White Pine. 


also 


Southern Hardwoods 


Red and White Oak, Ash, Elm, 
Sap and Red Gum, Cottonwood, 
Hickory, Sycamore, Pecan, Willow. 


Chicago Lumber 
& Coal Co. 


Arcade Bidg., ST. LOUIS, MO. 
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NE way to be sure 

of a perfect match 
in Oak flooring, finish 
and trim is to buy all 
three items from the 
same manufacturer. 

McMinnville soft 
textured mountain 
Oak is unexcelled 
for beauty, figure 
or milling. 

Order any quan- 
tities of these three 
items mixed in the 
same car and keep 
down your invest- 
ment. 


ILLE 
MIN Co 


MCMINNVILLE,TENN. 
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CHICAGO | 


Wanted— 
a Salesman 


To sell Southern Hardwoods in Ill., Wis., 
Ind., Mich. and Ohio territory. Toaman 
with established trade in this territory 
we can offer an attractive proposition. 


JOHN A. SPENCER LUMBER Co. 
Suite 801, 624 So. Michigan Ave., Chicago, IIl. 














Big Four Lumber Co. 
—HARDWOODS— 


Dimension Stocks — Crating 








Conway Bidg., | CHICAGO, ILL. 
HUTCHINS Storescest | Dovelas Fir, 


Yellow Pine, 


Saw Mill, Band Resaw and Planing Mill | White Pine, 





GENERAL OFFICES, YARDS AND MILL: | Spruce, Norway, 

139th and Western Ave., BLUEISLAND, ILL. | Railroad and 
Local Phone: Chicago Phone: Car Material 

Blue Island 800 Pallman 8020 (No Toli) | ORDERS SOLICITED 








OUR 
Service Satisfies 


the retailers and the 
manufacturers in three 
large consuming cen- 
ters. 


TRI-STATE LUMBER 
& SHINGLE COMPANY 


Manufacturers’ Agents 


R. A. Long Bldg., KANSAS CITY, MO. 
111 W. Washington St., CHICAGO, ILL. 
Ford Building, DETROIT, MICH. 











oney !<« 


Liberal Cash 


against open book ac- 
counts, notes and trade 


Advances acceptances. 

. and at a rate that is at- 
Confidential tracting a large volume of 
Service business from progressive 


lumber manufacturers 
and jobbers. 


Inquiries will have our 
immediate attention, 


Manufacturers & Dealers 


“Commercial Bankers” Finance Corp. 
137 So. LaSalle St., CHICAGO, ILL. 











Machine Molder Practice 


A manual on molder work, the opgrahon and 
superintendence of the — ing machine. 
lished by a practical wood cone oer who traveled 
man: jusan: to rthen 
een Bool & fel Laake 1k 
postpaid. 
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George 
Co., South Bend, Ind., 
the city this last week. 


Osborn, of the John I. Shafer Hardwood 


was a business visitor in 


KE. A. Sterling, who is in charge 
Lacey & Co.’s New York office, 
this week at the Chicago office. 

N. A. Gladding, vice president and general sales 
manager of E. C. Atkins & Co., Indianapolis, Ind., 
was in Chicago this week on business. 


of James D. 
spent several days 


John H. Kirby, of the Kirby Lumber Co., Hous- 
ton, Tex., accompanied by a party of friends, 
passed through Chicago last Friday on his way to 
New York. 
who 
was a Chi- 
Landeck was con- 


G. J. Landeck, of the Landeck Lumber Co., 
makes his home in Milwaukee, Wis., 
eago visitor Wednesday. Mr. 
ferring with L. J. Pomeroy. 

George A. Nichols has 
lumber sheds formerly occupied by the Mears- 
Slayton Lumber Co. at 1237 Belmont Avenue and 
has opened a general retail yard at that location. 


recently acquired the 


Harry Marceau, of the Adams-Thom Lumber Co., 
Wausau, Wis., stopped off here last Saturday on his 
way home from Grand Rapids, where he had been 
calling on some of the Jeading lumber consumers 
of that center. 

Charles A. Holmquist, of J. Holmquist & Sons, 
retailer, Rockford, IL, while transacting business 
in the city last Saturday, reported that business 
had been good in the Rockford section throughout 
the entire year. 

Nat. F. Wolfe, of the Nat. F. Wolfe Lumber Co., 
underwent a minor operation at the South Shore 
hospital Monday. He is making a good recovery 
at this writing and should be back at the office 
within the course of a few days. 


G. W. Jones, of the G. W. 
Appleton, Wis., and Mrs. Jones were in Chicago 
this week doing their Chistmas shopping. Mr. 
Jones spent some little time at the company’s local 
office, conferring with A. H. Ruth. 


O. W. Steffeck, sales manager of the Rib Lake 
Lumber Co., Rib Lake, Wis., passed through Chi- 
cago the first of the week on his way home from 
Grand Rapids. Mr. Steffeck had been calling on 
the consuming trade in that section. 


Jones Lumber Co., 


A. B. Cushing, of the A. B. Cushing Lumber Co. 
(Ltd.), Calgary, Alta., was in Chicago last week 
on business. After calling on some of his friends 
in the trade here, he continued his journey to the 
East, where he will look over business conditions. 


Hugh McLean, of the Hugh McLean Lumber Co.. 
Buffalo, N. Y., stopped off here last week to con- 
fer with Ernest T. Bond, who is in charge of the 
company’s local office. Mr. McLean was on his 
way to Memphis and Little Rock to visit the com- 
pany’s mills. 

Walter N. Kelley, of the Walter N. Kelley Co., 
Detroit, Mich., was a business visitor in the city 
this week. While here, he enjoyed a short visit 
with some of his friends in the trade. Mr. Kelley 
is looking for an improvement in business after the 
first of the year. 


Harry T. Lucas, of the Lucas Lumber Co., left 
last Saturday on a ten-day southern trip, during 
which he will visit important lumber centers in 
Texas, Louisiana, Alabama, and Mississippi and 
call on his various connections. He expects to 
return to Chicago Dec. 14. 


J. A. Gorman, of the Winegar-Gorman Lumber 
Co., recently received a letter from W. S. Winegar, 
who is spending the winter at Miami, Fla., stating 
that building continues at a rapid rate in that sec- 
tion and that fabulous prices are being paid for 
quick delivery on piece stuff. 


Frank Burnaby, of Burnaby Bros. Lumber Co., 
who is identified with the retail end of the busi- 
ness and makes his home at Beverly Hills, Calif., 
was in Chicago this week visiting with his brother, 
Fred Burnaby, and looking after business details 
at the company’s local yards. 


Graham A. Griswold, of the Griswold Lumber 
Co., Portland, Ore., has been in Chicago the last 
few days calling on his many friends. After leav- 
ing here, Mr. Griswold expects to visit Erie, Buf- 
falo and Pittsburgh, and spend the holidays in 
Grand Rapids, returning to the Coast in about 
two months. 


Among the visitors at the Chicago office of 
James D. Lacey & Co. this week were A. A. Scott, 
of the Puget Sound Mills & Timber Co., Port 
Angeles, Wash.; C. H. Ruddock, of New York City ; 
J. O. Elrod, of Bear Creek Logging Co., Portland, 
Ore., and A, H. Stange, of Merrill, Wis. 


William Carson, of the Weyerhaeuser Timber 
Co., who resides at Burlington, Iowa, was a Chi- 
cago visitor this week. Mr. Carson was returning 
from Cloquet, Minn., where he had spent several 
days looking over the plant of the Wood Conver- 
sion Co., a Weyerhaeuser organization. 


Joseph M. Okoneski, of the Pioneer Lumber Co., 
hardwood wholesaler, Minneapolis, Minn., was a 
Chicago visitor this week. Mr. Okoneski had been 
calling on the consuming trade at several points 
in Iowa and ran into Chicago to look over condi- 
tions before returning home. He reports a good 
business in the Hawkeye State. 


George Loar, who has been manager of the Fred 
A. Smith lumber yards in Tuscola, Ill., the last 
two years, has been appointed manager of the 
Pesotum yards of the Smith company. He suc- 
ceeds George W. Gerlach who, after three years 
here, has been transferred to the Farmington, IIL, 
branch, 


W. J. Whyte, secretary and treasurer of Greg- 
ertsen Bros. Co., cypress manufacturer, has been 
spending the last week in the Hast calling on some 
of the leading cypress consuming industries.  Al- 
though trade in that section is only fair at this 
time, he reports that the outlook is good for an 
active spring business. 


J. KE. Walsh, sales manager of James E. Stark 
& Co. (Ine.), manufacturer of southern hardwoods, 
with headquarters at Memphis, Tenn., was in the 
city last week consulting with W. H. Gleason, man- 
ager of the local office, and looking after other 
business matters. Mr. Walsh left for Louisville, 
Ky., last Saturday night. 


George C. Robson, who was formerly associated 
with the B C Spruce Mills (Ltd.), was in Chicago 
last week attending to business matters and look- 
ing over trade conditions in this territory. Mr. 
Robson had been visiting with relatives at Mer- 
rill, Wis., where he was employed by the Kinzel 
Lumber Co. before going west. 


Russell Hawkins, manager of The Whitney Co., 
Garibaldi, Ore., arrived in Chicago a short time 
ago from the Pacific coast and has been spending 
several days calling on members of the trade. He 
continued his journey East a few days ago and will 
remain in that section for a period before returning 
to Detroit to spend Christmas with his family. 


L. Y. Kerr, jr., who has been associated with the 
James E, Stark & Co. (Inc.), at its Memphis 
operation? has been assigned to the sales force of 
the Chicago office and will represent the company 
in Indiana and Michigan territory. Mr. Kerr suc- 
ceeds W.* K. Letford, who recently resigned to 
accept a position with the Prestonia Manufactur- 
ing Corporation, of Louisville, Ky. 


Ifugh Hanner, formerly sales manager of the 
J. L. Hart Lumber Co., manufacturer and whole- 
saler of southern pine, Meridian, Miss., has taken 
charge of the buying office of the Edward Hines 
Lumber Co. at Meridian. Mr. Hanner was in Chi- 
cago the first of the week consulting with officials 
of the Hines organization and left Wednesday to 
take up the duties of his new post. 


J. A. Gabel, president of the Pacific Mutual 
Door Co., of Tacoma, Wash., spent a few days in 
Chicago this week visiting with members of the 
branch office organization. Mr. Gabel reports or- 
ders for Pamudo doors and mill work unusually 
active. Before returning to the coast, he will visit 
eastern points where the products of his company 
are steadily gaining favor with the trade. 

The Coale-Fraser Lumber Co. has recently moved 
from suite 1736 to suite 1414 in the Lytton Build- 
ing. The new quarters are much larger than the 
old and will better enable the company to take care 
of its expanding business, according to George M. 
Coale. Mr. Coale is optimistic about business con- 
ditions and looks for brisk buying in the railroad 
and car material field during the next six months. 


Among the prominent horse breeders of the coun- 
try having entries at the Chicago Riding Club’s 
annual horse show this week is Mrs. Loula Long 
Combs, daughter of R. A. Long, of the Long-Bell 
Lumber Co., whose horses have swept nearly every- 
thing before them in the western shows. Wednes- 
day night Mrs. Combs jumped into the limelight 
when she drove Admiration to victory over Model 
Lady, owned by Mrs. A. C. Thompson, of Chicago, 
in the novice harness event. She also captured the 
blue ribbon in the hackney pony class the same 
evening by defeating Braishfield Lois in a lively 
contest. 

Roy L. Wilson, secretary and treasurer of the 
Deer Park Lumber Co., Deer Park, Wash., stopped 


off here last week for a short visit with his brother, 
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cane 
Clyde H. Wilson, who is in charge of the company’s 
local office. Mr. Wilson was on his way to New 
York where special business matters will engage 
nis attention. He writes from New York that 
pusiness can be obtained in the East at better 
prices than in the Chicago territory. 


George F. Cosgrove, of The Cosgrove Technical 
Service, Owosso, Mich., the well known woodwork- 
ing consultant, has recently received an appoint- 
ment as technical advisor for the executive Chinese 
interests of Carl L. Seitz. Mr. Seitz, who is a 
director of Arnhold & Co., of China, is at the head 
of large woodworking plants at Shanghai, Tsingtao, 
yjientsin and other points. He is also largely in 
terested in Siberian lumbering operations. 


L. C. Fritch, who for the last five years has been 
associated with the Lloyd Hillman Lumber Co., 
Seattle. Wash., has joined the local office of the 
Hilgard Lumber Co. as manager of its West Coast 
department. Prior to the war Mr. Fritch was a 
student at Notre Dame University, and during the 
last five and a half years he has been engaged in 
the lumber business on the Pacific coast. He is 
thoroughly acquainted with that branch of the 
industry and comes to Chicago with the finest rec- 
ommendations and an enviable record. 


The Russell J. Matthias Co., Chicago wholesaler, 
will celebrate its twentieth birthday Jan. 1, ac- 
cording to Paul Miller, vice president and man- 
ager. This date will mark an important mile 
stone in the history of the campany. Founded in 
1906 by Russell J. Matthias, it has grown into a 
flourishing business under the guidance of Mr. 
Matthias and Mr. Miller and at the present time 
boasts more accounts than at any other time in 
the last two decades. Announcements of this sig- 
nifi@ant anniversary have been mailed to the com- 
pany’s mill connections and also to its customers. 


E. E. Hall, assistant manager of the Sumter 
Lumber Co.. Electric Mills, Miss., spent Wednes- 


A. C. Dixon, general manager of the Booth-Kelly 
Lumber Co., Eugene, Ore., stopped off in Chicago 
last week on his way to Jacksonville, Fla. to at- 
tend a meeting of ¢he directors of the National 
Lumber Manufacturers’ Association. While in the 
city Mr. Dixon enjoyed a short visit at the home 
of his daughter and also found time to call on 
some of his friends and acquaintances in the trade. 

Tamotsu Watanabe, of the Japanese forestry 
service, who is studying lumber conditions in the 
leading lumber producing countries of the world, 
was in Chicago a few days ago looking over the 
world’s largest lumber market. Mr. Watanabe was 
on the last leg of a trip around the world, after 
investigating forestry and lumbering problems in 
Finland, Germany and other European countries. 


“le expected to arrive on the Pacific coast in about 


ten days and, after spending a month there, to 
sail for his native country. 


Issues Second Membership Bulletin 


The second membership bulletin of the Na 
tional Association of Commission Lumber Salesmen 
has just been issued and has drawn much favorable 
comment among commission men of the city. The 
current issue has been prepared by the associa- 
tion’s president, Walter B. Vanlandingham, of 
the Vanlandingham-Cook Lumber Co. In it the 
author confesses his hesitancy in joining the or 
ganization when the proposition was first put up 
to him, but after becoming a member he found 
that he was amply benefited both in money and 
interchange of ideas. Speaking of the benefits to 
Chicago members in particular, he says: 

The boys of Chicago have seen so many of its 
benefits that they were willing to put up an addi- 
tional fund of about $100 each year to advertise 
our association. They did not do this because 
they had money to throw away but because they 
felt it would pay them, and it has paid them. 

On every circular that our company sends to 











It is one thing to preach and another thing to practice and in this instance the Forest Products 
Laboratory at Madison, Wis., which advocates the use of creosoted wood wherever possible, has 
used pressure treated boards and joists in making a small addition to the laboratory building. 
In this instance the foundation was low and there was no opportunity for ventilation below the 
floor. The sub-floor boards were so well impregnated that it was not necessary to brush-treat the 
ends which were cut. As the joists were not cut to length before treatment these members were 
lap jointed on a concrete foundation in the center to avoid cutting into untreated wood. The 
laboratory believes that eventually it will be practicable to carry treated boards and timbers in 
stock in retail yards. (Photo courtesy Forest Products Laboratory.) 





day and Thursday in Chicago in consultation with 
his firm’s exclusive representative in this terri- 
tory, the John H. Shook Lumber Co., and visiting 
with some of his friends in the trade. The day 
Mr. Hall left Electric Mills, one of the heaviest 
rains of the season was falling. Logging condi- 
tions continue bad, he reports, and it is still almost 
impossible to get logs out of the woods. Mill 
stocks are lower than ever before at this time of 
the year, he states. Leaving Chicago Thursday, 
Mr. Hall expected to stop off in St. Louis on his 
way home. 


A. EB. Boatright, of the A. E. Boatright Lumber 
Co., has just returned from a ten days’ visit to 
the mills in the Alexandria (La.) district. Mr. 
soatright was looking after business matters and 
investigating manufacturing conditions, and he re- 
ports that the mills have been securing a good 
voluine of business, especially in timbers, and that 
Stocks are very low as a result of the heavy rains, 
although weather conditions are now much im- 
proved. He announces that he has made arrange- 
ments to handle the yard accounts of the following 
companies: Alexandria Lumber Co., Alco, La.; 
Meridian Lumber Co., Meridian, Miss.; Crowell & 
Spencer, Longleaf, La.; and J. Bentley Lumber Co., 
Zimmerman, La. The Boatright company has 
handled the railroad accounts of these firms for ten 
years and it was at their solicitation that it de- 
cided to take over their exclusive yard accounts 
in this territory. 


the mills, we put the suggestion it would pay 
them to sell their lumber through our organiza- 
tion. We can already see great results from the 
sprout of these seeds. Every few days I get a let- 
ter from some mill expressing a desire to codéper- 
ate with our members, asking for a list of mem- 
bers. Some of them have gotten on the record 
now, saying that they want to sell all their 
product through members of our organization and 
are suggesting to their salesmen that they should 
become members. 


TIMBER LAND SALES 


SPOKANE, WASH., Dec. 5.—-Sale of 14,500 acres 
of land in the upper Priest Lake region in Bonner 
County, Idaho, by the Northern Pacific Railway 
Co. to the Diamond Match Co., Spokane, at a con 
sideration of more than a half million dollars has 
been made, it is reported from Sandpoint, Idaho, 
where a deed to the land was filed. 


CHARLOTTE, N. C., Dee. 7.—-C. Lane Etheredge, 
1017 Queens Road, Charlotte, and I. (. Triplett, 
Independence Building, have recently. acquired a 
tract of timber property near Charlotte in Burke 


County, containing a stand of several million feet 
of timber, much of which is still virgin. The tract 
comprises about 32,000 acres. It is the plan of 


the owners to start development of the property 
in the near future and sawmills will be established. 
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Save Money! 


Buy Your Lumber 
From These Firms 


The firms below, members of 
the National Association of Com- 
mission Lumber Salesmen, sell 
the lumber of reliable mills on 
commission basis. And offering 
these mills lower sales costs by 
this plan than lumber can ordinar- 
ily be sold by a salaried sales or- 
ganization, these firms are fre- 
quently authorized to pass such 
savings on to the buyer. Hence, 
we say, “Buy from these firms 
and save money.” 


VANLANDINGHAM-COOK LBR. CO. 
19 So. La Salle St., Chicago, Ill. 


CHAS. L. BAXTER LUMBER CO. 
111 W. Washington St., Chicago, Ill. 


NAT. F. WOLFE LUMBER CO. 
209 So. State St., Chicago, Ill. 


JOHN H. SHOOK LUMBER CO. 
30 No. La Salle St., Chicago. Ill. 


J. L. LANE & CO. 
11 So. LaSalle St., Chicago, Ill. 


SHEAD LUMBER ASSOCIATION 
332 So. Michigan Ave., Chicago, Ill. 


LUMBER SERVICE CORPORATION 
30 N. La Salle St., Chicago, Ill. 


PENDELL & HAMILTON 
111 W. Washington St., Chicago, Ill. 


JOHN HANSEN LBR. CO. (wdSds 
11 So. LaSalle St., Chicago, Ill. 


THE TOMBAUGH LUMBER CO. 
Canton, Ohio 


HAYES LUMBER CO. 
38 So. Dearborn St., Chicago, IIL 


LUCAS LUMBER CO. 
605 No. Michigan Ave., Chicago, Ill. 
R. D. HUNTING LUMBER CO. 


Cedar Rapids, Iowa 


GEORGE B. ROOKWOOD 
P. O. 15, Peoria, Illinois 


W. E. ALLEN LUMBER CO. 
30 No. LaSalle St., Chicago, Ill. 


CHAS. 0. ASCHMANN LUMBER CO. 
123 West Madison St., Chicago, Ill. 


Other members of association are ) 
invited to join in this advertising. 
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| By 

} DOUGLAS MALLOCH 





I Douglas Malloch is known all over America, 
| cwherever people gather to hear clean stones, 
f enjoy happy everungs, and vead aloud or listen 
to verse such as bis, filled with homely sentr 
ments and a happy spint. “The poet who 
makes Irving a yoy,” they say of him 

This new collection contains favorites that 
/ Mr. Malloch has read or recited throughout 
the country. All ndes of life and humor are 
i! represented, but perhaps the commonest note is 
| the one struck in the lines, “Hu Hertage,’ 











> where a father says to his boy: know you'll 
pio get olong,” ond adds 
uy, | 1 know, somehow or other, 
. Because you always had 
A whole lot of your mother, 
} And a litle of your dad 








Special 
Christmas Offer 


The most appropriate, and 
most appreciated, Christmas 
gift a lumberman can give is 
“Come on Home,” the new 
book by Douglas Malloch, “the 
lumberman poet.” 


Every lumberman ought to 
have it, every lumberman’s 
friend would like to have it. 
Help spread the sentiment of 
home-owning and home-loving! 


Three Copies for 
Five Dollars! 


Pin a $5 check or bill to your 
letterhead, mail it to us, and 
we will send you three copies 
of “Come on Home.” (Single 
copies, $2.) 

That will be one for you, and 
two to use for Christmas gifts; 
or, if you already have it, a 
splendid Christmas gift for 
three friends. 

“Come on Home” is a book 
of 222 pages, bound in cheery 
blue cloth, gold stamped, and 
full of humor, hopefulness and 
happiness! 

Three copies for $5! (Of 
course, six copies for $10 etc.) 
Address: 


American fimberman 


431 South Dearborn Street 
Chicago, IIl. 


(Or, if you like, send us your card and 
the necessary names and addresses, 
and we will mail the books direct 
just before Christmas, with your 
compliments.) 
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Business Changes 


ARKANSAS. Eureka Springs—C. M. Bullock & Bro., 
who operate a sawmill near Kingston, have purchased 
the plant of the Searcy Hardwood Lumber Co. in Eureka 
Springs. 

CALIFORNIA. Culver City—Hall Lumber Co. sold to 
J. C. Summers Lumber Co. 

El Centro—J. KE. Peck Lumber Co. sold to Robert 
Graham, 

COLORADO. Pueblo—T. H. Foley Lumber Co. sold to 
A. A. Ladd, of the Ladd Lumber Co. of Olney Springs. 

FLORIDA. Leesburg—H. A. Jackson, L. M. Carter 
and associates have acquired and will operate the saw- 
mills and other business of Lake County Supply Co. 

KENTUCKY. Bowling Green—J. N. Russell Lumber 
Co. succeeded by Harris Bros. 

MICHIGAN. Detroit—F. M. Pontius has not sold out 
as reported but continues wholesale business in exterior 
frames. 

MINNESOTA. Duluth—Finch Bros. succeeded by Ben- 
jamin Finch & Co. 

MISSISSIPPI. Corinth—Pocahontas Lumber Co. sold 
retail yard to Hawkins Lumber Co. 

MISSOURI. Miller—Oliver Laidlaw & Raymond 
Brown succeed T. A. Miller Lumber Co. 

NEBRASKA. Syracuse—Anderson & Codington suc- 
ceeded by Anderson & Wrightman. 

NEW JERSEY. Passaic—E. J. Sterner Co. moving 
to New York City. 

NEW YORK. MHorseheads—Park & Rickey succeeded 
by Park & Rockwell. 

New York—J. B. & H. H. Pittinger moving to Grand 
Central Terminal. 

Woodridge—Gordon, Hechtman & Dinaburg succeeded 
by Gordon & Dinaburg Co. 

OKLAHOMA. Castle—A. J. Whitfield succeeded by 
Maxedon Lumber Co. 

Seminole—Whitfield Lumber Co. succeeded by Maxe- 
don Lumber Co. 

OREGON. Cedarville—Dix, Evans & Mallet sold 
sawmill to James Bros, 

Gold Hill—Clem Cleveland, who operates a sawmill 
near here, has admitted his brother, C. R. Cleveland, to 
partnership and the firm name is now Cleveland Bros. 

Portland—Parkrose Lumber Yard sold to J. W. Cope- 


“land Yards. 


Portland—Mueller Shingle Co. succeeded by George 
Modrow. 

PENNSYLVANIA. Easton — Fitzgerald-Speer Co. 
changing name to Speer Lumber Co. 

Erie—Rock Lumber Co. sold to A. B. McKane and 
W. H. McKay. 

Stevens—Becker Bros, succeeded by Adam Gerhart. 

York—Bettinger-Schnell-Kerr Lumber Co. changing 
name to Excel Lumber Co. 

SOUTH CAROLINA. Spartanburg—Citizens Lumber 
Co. purchased by L. M. Davenport, owner of Superior 
Planing Mill, and R. M. Davenport, manager of the 
local branch of the Citizens Lumber Co. The new firm 
will be known as the Citizens Lumber Co. of Spartan- 
burg. 

TENNESSEE. 
to Ed. Graham. 

TEXAS. Cisco—J. T. Berry succeeded by J. ‘i. 
Berry Lumber Co., incorporated; capital, $20,000. 

VIRGINIA. Richmond—Alleghany Box Co. sold to 
Miller Mfg. Co. 

WASHINGTON. Chehalis—Coal Creek Lumpber Co. 
sold retail department to John Dower Lumber Co. 

Duvall—Cherry Valley Shingle Co. reported to have 
sold mill to Stillwater Lumber & Shingle Co. 

Port Angeles—Hanson & Gehrke, owners of the Port 
Angeles Lumber Co., have dissolved, J. H. Hanson 
selling his interest to Al Gehrke. 

Seattle—Stoneway Lumber & Fuel Co. changing name 
to Stoneway Lumber Co. 


Incorporations 


ALABAMA.  Birmingham—May Lumber Co., incor- 
porated; capital, $30,000.. 

CALIFORNIA. Berkeley—C. EB. Huddart Lumber Co., 
incorporated, 

Exeter—Burnett Carr Lumber Co., incorporated. 

COLORADO. Johnstown—Johnstown Lumber Co., -in- 
corporated. 

GEORGIA. Savannah—Superior Pine Products Co., 
incorporated; capital, $500,000. 

ILLINOIS. Chicago—Independence Park Lumber Co. 
increasing capital to $100,000. 

Chicago—Southside Lumber & Coal Co. increasing cap- 
ital from $150,000 to $225,000. 

KENTUCKY. Smalley—Home [Builders Lumber & 
Supply Co., incorporated; capital, $15,000. 

LOUISIANA. De Quincy—De Quincy Mfg. Co., in- 
corporated. 

MARYLAND. Baltimore—J. J. Dumler Co., incor- 
porated; capital, $25,000; office furniture. 

MASSACHUSETTS. Boston—Slocum Lumber Co., in- 
corporated; capital, $50,000. 

Fall River—Wm. Prosser & Son, incorporated; cap- 
ital, $150,000. 

MICHIGAN. rrand Rapids—Grand Rapids Show 
Case Co., increasing capital to $1,800,000. 

MISSISSIPPI. Camden—National Lumber Co., incor- 
porated; capital $25,000. 

Meridian — Hart-Moore-Marshall Co., 
capital, $100,000. 

Jackson—Anderson Mfg. Co., incorporated; capital, 
$200,000; furniture. 

MISSOURI. MHuntsville—Edwards & Phipps Lumber 


Lebanon—Lebanon Planing Mill sold 


incorporated; 


Co., incorporated; capital, $10,000. 

NEW JERSEY. Linden—St. George Lumber Co., in- 
corporated; capital, $15,000. 

Morsemere—Eastern Lumber & Supply Corporation, 





incorporated; capital, $10,000 (will do business at Ridge. 
field, N. J.). 

NEW YORK. Manhattan—E. S. Loomis, incorpo. 
rated; capital, $10,000; address E. S. Loomis, Dobbs 
Ferry, N. Y. \ 

Queens—Long Island Sash & Door Co., incorporated; 
capital, $5,000; address Chas. Schroeter, 521 Kalmia §t., 
Flushing, N. Y. 

New York—Lexington Sash & Door Co., incorporated, 

NORTH CAROLINA. Lenoir—Stubbs Veneer Co., in- 
corporated; capital, $100,000. 

OHIO. Springfield—Sampson Mfg. Co., incorporated; 
capital, $100,000; to manufacture articles of wood. 

OREGON.  Portland—W. J. Brett Co., increasing 
capital to $20,000; logging equipment. 

Portland—Charles E. Sand Lumber Co., incorporated; 
capital, $25,000. 

TENNESSEE. Carthage—Cassety Flooring Co., in- 
corporated; capital, $100,000. 

Greenville—Lowry Reaves Lumber Co., incorporated; 
capital, $25,000. 

Knoxville—Farragut Lumber Co., incorporated; capi- 
tal, $300,000. ' 

TEXAS. Houston—Lake Creek Lumber Co., incorpo- 
rated; capital, $10,000. 

VIRGINIA. Cape Charles—Virginia Coal & Lumber 
Co., incorporated; capital, $15,000. 

WASHINGTON. Tacoma—Lumbermen’s Improvement 
Corporation, increasing capital from $60,000 to $100,000. 

WEST VIRGINIA. Nolan—Mingo Logging Co., in- 
corporated; capital, $25,000. 


New Mills and Equipment 


ALABAMA. Chickasaw—J. M. Card Lumber Co., of 
Chattanooga, Tenn., expects to have new plant at 
Chickasaw in operation in Spring. Plant consists of 
saw and planing mill and battery of dry kilns; will 
manufacture hardwood. 

ARKANSAS. Little Rock—Bolz Cooperage Co. will 
rebuild warehouses recently destroyed by fire; loss, 
$25,000. 

FLORIDA. Lake City—Circle A Corporation of Amer- 
ica, with headquarters at Newcastle, Ind., a subsidiary 
of the Alexander Lumber Co., of Aurora, Ill., has com- 
pleted erection of plant in Lake City for manufacture 
of sectional houses; starting production this month, 

GEORGIA. Atlanta—McKeown Bros. Co., of Chi- 
cago, acquired site and will erect plant for manufac- 
turing building supports and wood trusses. 


MISSISSIPPI. Jackson—Anderson Mfg. Co. of Mis- 
sissippi (Inc.) erecting $100,000 furniture plant on 
Industrial Heights; dry kilns to be installed. 

McComb—Allen Lumber Co. installing dry kilns. 


NORTH CAROLINA. Ashboro—E. LL. Hedrick ac- 
quired site and will erect plant for manufacture of 
hickory furniture, 

Burlington—Southern Hardwood Floor Co. which re- 
cently acquired plant of Midway Lumber Co. will in- 
stall new equipment and increase capacity. 

Lenoir—Stubbs Veneer Co. reported planning plant 
for lumber and veneer manufacture. 

LenoireStar Furniture Co. completing erection of 
furniture plant. 

Thomasville—Thomasville Bedding Co. erecting two- 
story furniture plant. 

OREGON. Salem—Spaulding Logging Co. will instal} 
shingle mill; cost, $15,000. 

SOUTH CAROLINA. Cordesville—S. M. Parker Lum- 
ber Co. will rebuild barrel factory, sawmill and kilns 
recently destroyed by fire; loss, $200,000. 

TEXAS. Houston—Continental Wire Bound Box Co, 
(Inc.), let contract for erection of $25,000 plant. 

WASHINGTON. Port Townsend—R. H. Newcomb 
may establish sawmill. ‘ 


New Ventures 


CALIFORNIA. Alturas—Alturas Moulding Factory 
has begun business. 

Bishop Hill—Farmers’ Elevator Co. has started a re- 
tail lumber business. 

Capitola—Monterey Bay Redwood Lumber Co. started 
sawmill. 

Hollister—Sterling Lumber Co., new concern; head- 
quarters Alexander Bldg., San Francisco. 

Long Beach—Miller Box & Lumber Co. has begun 
planing mill and retail lumber business. 

Ios Angeles—Glasby & Co. adding line of lumber 
and building material. 

San Francisco—Port Lebak Lumber Co., new concern; 
681 Market St. 

GEORGIA. Douglas—Dixie Fire Kindler Co. will 
establish plant to manufacture fire kindler from pine 
tar and wood chips. 

ILLINOIS. Rhodes (Franklin Park P. 0.)—Bloch- 
Gartner Co. has opened retail lumber business. 

INDIANA. Indianapolis—H. L. Judd has begun con- 
mission lumber business. 

Indianapolis—Piersen-Hollowell Lumber Co. 
office at 539 Postal Bldg. 

KENTUCKY. Barbourville—T. W. Minto & Co. open- 
ing retail yard; is in wholesale lumber business. 

Mount Stirling—M. B. French opening lumber business. 

LOUISIANA New Orleans—Ducotte Central Lumber 
Yard has opened for business. 

MISSISSIPPI. Lulu—Big Three Lumber Co., head- 
quarters, Marks, Miss., starting branch here, 

Mount Olive—C. W. Phillips has started sawmill. 

MISSOURI. Ellington—E. E. Roberts Lumber Co., 
new concern. 

OKLAHOMA. Okemah—Maxedon Lumber Co. has be- 
gun business here (line yard). 

OREGON. Klamath Falls—Clarence V. Drake has 
engaged in business here as Drake Lumber Co. 

Monitor—A. K. Nelson has engaged in business here 
as Monitor Lumber Yard. 


Continued on page 100) 
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The following f.o.b. mill prices are taken from sales made during week ending Dec. 5 in sections named: 
Hat- Kan- Hat- Kan- Hat- Kan- Hat- . 
Alex- ties- sas Alex- ties- sas Alex- ties- sas Alex- ties. “— 
andria, burg, City, andria, burg, City, andria, burg, City, . andria, burg, City 
La. Miss. Mo. La. Miss. Mo. . Miss. Mo. La. Miss. Mo. 
Flooring — Bevel Siding. : Dimension, S1S1E Dimension, S1S1E 
eG Ao este. ws, sree ar Wyx6" NO. 2 ..ceeee  seeee 18.00 No. 1 No. 2 & better lo 
Babe MGR iic cesta. “a as -- 80.59 Ceiling Sey Be asceunwe 28.00 22.25 29.27 aS, Fee 5. ih a 6 
0 re Pe areata 27. 24.43 28.55 ia OCS wD cc eee 
Boveeeeree cree 18.75 aati ee aie ce. 12’ 27.80 24.48 28.58 Oe dnscen” S608; 20.10 
Cetera. area rf.06 aes 2 No a 18.00 > tessees ae ey OU. Se 16’ sadedus 20.75 
Diss cere gies BT.85 5 ier pee da 18, & 20°).. 34.12 28.75 34.95 me aes iets 
FG B&better... 1.11. 59.70 61.35 | %x4” H&better 39.00 38.91 39.17 silliaealies was weh Siac sali bs awe °** poe 
4% a. Me © <stcacs 33.00 34.63 36.00 Le are 26.33 23.25 27.00 ox10". 19° © 22.78 0... 
No. 2 tices 18.75 26.50 Mo wsaeess vesee 19.66 22.50 Oe ndavens 25.77 23.76 25.71 Nata scene leans, 21.00 
raat 2 a) ea eee 70.00 ..... he Ta ok e846 84 12.33 ae NO a mardcaa 26.34 26.02 26.46 9’ & 20° ee a60ue 21.00 éseue 
FG Bé&better... 48.74 49.32 49.46 Hixi" Bé&better 48.55... 18 & 20°... 20.52 27.18 29.94 ox12”, 19° © 20+ +++ 22.50 rain 
S pt e Bb ceecces ceooce oft. a oe ov, er eee te eee Oi td a a ae) 
ee 41.88 40.94 is Nos 2 eecusve 23.82 ge oSssee tenes 21.08 .. 
No. 1 a Se se ” ak ae a econ etapa 22:00 1.7! 
No. 2 20.90 19.78 7.68 F 12’ 74 94 ¢ ay 18’ & 20’ anan ***°** 
No. & .... _.. oS ay Fencing, $15 a veeuvves 28.00 4.38 26.19 . y i. Roe 
ix” No. 2,0. Mic. lols. Fr eee No. 1, 1x4”. 16’.... 36.00 ..... 36.00 cc —" aa ae Grewea & 
No. 3, (6; TB exes 14.68 Mths FAIS occce exes $6.08 10’ to 20’... 3260 ; oie Nat. ° oofing 
PROD AG acs avece “Savas 37.13 i? oe sa ase aaa 1x10”, 14 & 16’ 
Drop Siding COG TOG ivsice ccows 37.13 2510, 19 on cccccs 30.00 28.95 30.2 pM et eee teers cee es 
vo. § ngths): OP sciaexs 31.92 25. 35. Be eddie lewens . 25 
ixt or 6” B&better. 47.80 47.67 49.67 | %® 2° (all lengths): - aie star Sade aces ; 
No. 1 41.75 41.93 43.18 1x40 wesc eee > > ae 39.54 10’ to 20’.. 354 : re - Partition 
gt ie O71 32 24:33 30.25 ae SEAR os 29 44 P UG 2 is GRO scene chads 1x4 > 6” ° "No. <Page ees 41.91 
BG. Boca saene 1.08 ...., No. 3 (all. lengths) ee 28.25 B22 | NO S veeeceeeee cones 23.94 22... 
SSE abacus 1.50 11.74 Lo rs 34.25 28.25 33.90 , 
Finish SE Ro oanross 15.46 NOt acscs x. 32.37 28.14 39.03 B&better: Casing and Base 
B&better rough: 18 & 20’... 38.00 31.06 40.57 as 
1x6 to 12”....... 0 cesses 87.82 ..... ee Boards, 818 or S28 10° to 20’.. 41.04 ..... ... a + i a 63.59 66.92 
“e No. - - re oS ang 1U’........ 3d. 9% %, 
fa Pesan tm carers cueree irae wees 1x 8”, 14 and 16’. o 38 91 No. 2 65.93 76.75 
es Oo es Sa ONCE pagel Other lgts. 34.60 38.21 De a AG eas 22.63 22.15 24.25 Longleaf Ti 
alg a — Fa 1x10”, 14 and 16’. 37.83 ..... 38.92 a a ae ee ec 
i adenine eneae bp Other lgts. 40.19 38.92 71 ae 24.58 22.86 24.29 No. 1 Sq.E&S S48, 20’ and under: 
B/4x5” & i0"...!: : 61.00 Naas $519". 14 Gee 1G. 4D scckk ctcus 18 & 20’.. 27.67 23.90 24.32 3” danecedakadardun 25.17 41.33 
 “ pereiaeies 66.00 1... Other Igts. ..... 54.00 54.75 WW to .. TEME o...0 cess | rr rrrree veces 89.45 
1% & 2x4 to 12”. 65.00 53.47 No. 2 (all 10 to 20’): ns i ; eT seetweceweeees “ecuse “saves 49.00 
‘ ESO 16 92". ccs. caus yO eee 2x 6", 10" ....... yn bia 20-00 
B&better surfaced: aM Set 2 sto: 23.00 23.30 23.92 Re waddduc 2.80 20.76 19.37 Shortleaf Timbers 
1x6 to 12”....... BN actenviadoeien 23.50 23.88 24.51 16” ws. 24.00 20.03 21.53 | x “48 on 
Ix” .. DN ices craenciy. sass 22.54 29.24 18 & 20’... 23.80 24.00 23.37 | No.1 S4S, 20° & under: 
eee No. 3 (ail lengths): IG Ds: FOP dace. dunce ieee elie Ct 21.00 ..... 
1x8” ++ TATE EE vasscuss. xxves 17:00 ..... ox 8", 10° 21.00 19.00 ger, (TISteeeseeese seees 21.00 ..... 
Ixs & 10"..... WAR pees tases ee 17.99 17.29 anh me 25> | OOD Ka Sante Oa SSSSEAOAe dna ds 24.50 ..... 
Ixl2” ...... SEMI cos peer aay 18.08 19.00 re 22.50 ..... 2.56 oe SUSR@eeasesaae “dagae 0.50 ..... 
, ¢ € € 
144x4 to 12”...... Satie ‘ me Mie euende sakes 20.67 24.00 
4 EMD ccc aeue ae 19.00 18.73 18.07 1 20° aaa 
ay ae Baas Oca. «cans SEEe cccas Plaster Lath 
a No. 4, all widths and 10’ to 20’ 26.00 és “a 
on lengths .......06. 9.25 Sie. saves 26.00 ..... al pCR, eee 6.62 5.22 
5/4812” yee! wueaaed yo aD | ee 23.00 23.50 22.00 NO ay TG Mondeads, . seuss 4.1 4.00 
au f aaa bial as — on. ax wa (taeeces ye. Geer 23.01 
OES S/45I2" occ nce 76.00 ewes No. 2, 139" utoaees 22.35 ~ Risteeaecnta 23.75 2215 28.04 Byrkit Lath 
C surfaced: i Pe NTEERER: SURI en Sane ees SP TOE h OOM Wine ckccccs <dcse addins 14.75 
_ eRe tase cea 42 $4 ibd Shiplap 2x12", 10"... eee. Wii OM co cancectcce adeke deed: 15.78 
5” ; 8” : 16’ cons, S828 2 2. ‘ P 
eo iit | 8O tne lets 2800 38.25 We 122.1 baton Ba 399t Car Material 
1x5 and ea ixi@’,34 @i¢ ..... sees 37.50 18 & 20’. “a @hene 25.16 34.16 (All 1x4 and 6”): 
pred Malciseed nue sa euee . PE ye a: Koen 35.00 37.50 BO te... GROG scan sieds agree ME senda. <aide 48.00 
DE nage eae. eee No. 2 0 20’): Oe al Sc - ne om 2, BO ae BE. ccc , 
ea ae at 22.77 28.14 24.06 saline pp 2 as SOS | BOS, WOMB ewce Secee: saces 33.98 
5/4x5 y Pevcns 92000 SE ‘eens MI caecnenn 22.¢ 22.96 22. 2x 6 3.5 5.75 a -_ 
[00° ice No. 3 (all Jengths) : BE” wéasaca saase Gee sawae : 
6/4 & 8/4x8"..... ol. e2too 1 i2! 1x 8” ...ccee 18.00 16.63 17.14 WP esc iia- neta 18.75 Stringers 
6/4 & 8/4x12”.. SO cveacua 17.50 17.20) 2000: PE UMN Ss seeus ol ee No. 1 rough, 26 to 28’ ..... ..... 55.00 
Jacksonville, Fla., Dec. 8.—Following is a recapitulation of f.o.b. mill prices obtained in this territory for the two weeks ended Dec. 5: 
Week ended— Dec. 5 Nov. 28 Week ended— Dec. 5 Nov. 28 Week ended— Dec. 5 Nov. 28 Week ended— Dec. 5 Nov. 28 
Flooring ee wy Ceiling re ; Boards Longleaf Dimension, No. 2 and 
Ix4 B&better ......... cuccs CURSO eB WADE. .....-.. — 22.5 50) B&better— ena Better D4S 
No. Rc wanten ee 52.06 41.00 NO. 2 COM..... 26.00 21.00 POR accacdceesauan 55.00 ‘ aia 
No, $a. 3330 23°76 No. 2 com... 15.00 12.47 No. 1 common— ie on ore Straight cars 
Mo, $ COM.......+ seces 11.00 No. 3 com..... re 8S 2S epee 52.00 SES sc sivneesvoen suede $38.00. 
Ix} B&better ....0.01. WLLL 59.20 ns 1. @ TO a sincassnoses 51.67 ballads ememnagc ——— 
No. 1 com........ 57.00 54.00 Siding No. 2 common— = , repre rrr rrr. 36.67 anaes 
No. 9 eo... 17.03 17.88 Bond, 1x6”— > a ) |: een 30.00 .... 2X10 eee erence ee eees 46.00 
No. 3 & cull...... 12.50 11.75 B&btr. OE TI so cscesencnse's guens ne Emenihdaubterhhetbiaenete, 02.00 
1x6 No. 2 com......... 21.50 No. 1 TiS BIDINDE Soc hc eens 1 Specific lengths 
No. 3 com........ 14.13 _ No. 2 A ge eee 28.00 OP ic dincuniidoxaeaewd $37.69 
Novelty, : tx-@ 0.19 IMS. is scans CRON onaes ol SR RR eo: 37.00 |... 
; eiling No. 1 “ No. 3 common— SEW oe wtaccadataed 35.00 
Ix4 I B&better Borer ores eee oo 2 te BS EM cs cecvcanns 16.00 te eee 
No COMIN: 6 acne 06 47.00 ‘ No. CU excccas a BG eiswass ¢ 2 Dia canks ( oe 
> on pee haa a pos en a dunt —— if xe Ix 6 to 12 D4S ee eeees EGO 4 ; sapere Std., 4-foot 
BN S COMB cic. a coues Je00 Woe h COMM ceo c eae andes 20.00 Georgia Roofers 4’ No. 1, kiln dried.. - Gude © Ncnes 
%X34%4 No. 1 com...... 34.00 NG 2 CONS ooo odin cnns 15.00 PEON Boxe daceccenes $20.00 a° NO. 3, Greet cess $ 6.31 
The following are current f.o.b. mill prices on Arkansas soft pine made during the week ending Dec. 4: 
Flooring Finish—Dressed Dimension S2S&CM—Shiplap 
Edge grain— 1x3 1x4 B&better ‘“‘C’’ No. 1 No. 2 1x 6” $3760 $25.50 Pang h 
de $71.50 RM Sade s eaale cas aos $66.50 $52.00 9 0. 18 9 op polo 9ee.00 40 
Bebe ter LILI sbitbd "zolo0 | 1x6 @'8"222 200 69.50 54.00 |. 174g" 1944” he oh lap “—— Sa oo 
eo A -e o” 79 OF 74 a > S 5) Se ee ao.be oe 
pig Del RIL eR alien 69.00 | 1x5, 10, 12”...... gan'?t 43-25 57-40 | $09.00 $31.00 2x 4” $25.50 $27.50 wip ‘ 
Flat grai 1%, 1%: F Toe = ie ann 26.50 29.00 2x 6” 21.50 23.00 Ceiling & Partition 
B&better 56.50 51.50 sais chnscdnggnacin tina 28.25 29.50 ° 2x 8” 22.50 23.75 a — Ye -— 
SSEMELLEP ws ceeeeeees 00.0 01.0 : 28.50 30.50 2x10” 24.00 25.50 Cle. Clg. Cig. Part. 
oe —— in sities Boars Xo. g | 2959 3200 2x12” 26.00 28.75 | B&better $41.50 $42.35 $45.00 $50.00 
ee Pee ee eee 26.0 40 NO. “ oO. 2 4 0. oO No. Suva iue oe 36.50 39.75 eteee 
i> ig. aera ere $3 4.00 $17.75 $15.00 Casing and Base | a ae 18. SS Fe ike 
Moldings BME scigsiné nana 37.50 22.50 16.50 
; siemens 38.00 23.50 18.50 B&better Lath 
1% and under...26 percent discount BMI ecacececes 39.50 24.00 18.75 1x4 i ee $76.50 ; No.1 No. 2 
\% and over... .21 percent discount EMG iN eescacsns 51.00 27.50 20.00 1 Se? |! seer rere rr a heer LT 80.00 x114—4 -$5.45 $4.30 
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Edge, rough No. 2 & better No. 3 30x Cull & red heart No. 2 & better 

4/ eee et $49.50@ 93.00 $29.00@32.00 $23.50@ 24.00 $19.00@ 20.00 Lath, No. 1. $ 6.75@ 7.25 Roofers, 6”. $27. 00@ 28.00 D4S. 6” .$53.00@ 58 

)  ctvevehenweodesn 13.00 57.00 33.00 35.00 24.50 25.00 cess knee No. 2. 4.50 5.00 ” 98.00 29.00 8”. 55.00 ” 60 6 

ee Covet een a ee, Factory, 2”. 28.50 32.00 10”. 29.00 30.00 10”. 57.00 62.04 

Sizes, 2”.... 21.50 27.50 12”. 30.50 31.50 12”. 63.00 68.4) 

Rough 4/4 oes P ee ae z : 

8” os... esses. 55.00@57.00  38.00@40.00 27.50@28.50 23.50@24.00 Finished widths— No. 2 & better No. 3 No. 4 

| EEC 57.00 59.00 41.00 44.00 28, 50 29.50 24.50 25.00 Flooring, }3x2% and 3” rift....... = OOPSD.00 veces seuss i 

ee fesdpcsunceoasek 63.00 66.00 44.00 47.00 30.00 31.00 25.00 25.50 2%, 3 and 34" eoveseadon 8.00 58.00 $38.00@43.00 $24.00@ 26.ij 
Bark strips, Nos. 1 & 2.$31.50@32.50 3ark strip partition, Ceiling, 34” Thre reainey Ace ee es 28 00 30.00 24.00 25.00 16.00 17.06 

OK osc 14.00 15.00 Nos. 1 & 2............$41.00@43.50 COE BAN 29.50 31.50 25.00 27.00 17.00 185) 
Cull red heart. ......5.. 10.00 11.00 PPUEICIOM,. FE se 560s se viewer danseewios 49.00 59.00 39.00 44.00 25.00 27.99 
Duluth, Minn., Dec. 7.—There is a stiffening tendency in the northern pine market and carlot shipments are liberal for the season. Prices 
f.o.b. Duluth are: n 
COMMON BOARDS, ROUGH- FENCING, RouGu 
6’ 8° 10° 12° 14&16’ 18" 20° : BJ 8’ 10,12&14’ 16’ 18&24" 
On a es $55.00 $57.00 $62.00 $62.00 $62.00 $65.00 $65.00 Cie Bes Orie Niwa Seche 52.00 $55.00 $60.00 $62.00 $61, 00 
| 61.00 63.00 69.00 71.00 66.00 71.00 71.00 NO. 2... cece eee eee 37.00 41.00 42.00 44.00 44,(i 
1 ssuac008 65.00 68.00 75.00 75.00 70.00 75.00 75.00 py NO. Bese e cece ee eee es 26.00 28.00 29.00 30.00 30.00 
i Be vvcancasd 38.00 40.00 47.00 49.00 47.00 53.00 55.00 | 4%, No. 1...........-.55 50.00 53.00 55.00 61.00 63.0( 
1 eae 41.00 43.00 50.00 50.00 47.00 53.00 55.00 NO. 2.0... 0.0 eee eee § 32.00 38.00 39.00 45.00 47.0) 
12”......... 46.00 48.00 57.00 57.00 52.00 60.00- 63.00 TRON Oia Hole eee 27.00 27.00 29.00 30.00 29 (i 
Gs BS cccannsd 29.00 31.00 33.00 32.00 33.00 33.00 33.00 ; See eee ee Te Chae me es 
WO? sigisis 29.00 31.00 33.00 33.00 33.00 33.00 33.00 No. 4, >iteaget and longer, mixed widths, 4”, $24; 6”, $25. 
| Or 31.00 32.00 34.00 34.00 34.00 34.00 34.00 ” fencing same as 6”. 

For all white pine, Nos. 1 and 2, add $1 All white pine, Nos. 1 and 2, add $1. 

Boards, 6 to 20’, 8, 10 and 12”, No. 4, $30; No. 5, $21. 51 or 25, add 75 cents; S151, add $1. 

For Sl or 2S, add 75 cents; SIS1E, add $1; for resawed, add $1. Flooring, %- and %-inch ceiling, or beveled well tubing, add $2. 

Drop siding, grooved roofing and O. G. shiplap, 8’ and up, add $1.50. Drop siding or partition, add $1.50. 

Shiplap and D&M, 8’ and up, add $1.25. Well tubing, D&M and beveled, add $2. 

No. 1 Prece Strurr, S1S1E ‘ rd 2 a: a ae 

5 8” 10’ 12’ 14’ 16’ 18° 6 20" a Re es ae ee 6” 4” Pe 
2S 68scrs $26.00 $28.00 $30.00 $30.00 $29.00 $31.00 $33.00 33.00 7 e ae 
2x 6”’...... 26.00 27.00 29.00 29.00 28.00 30.00 32.00 32.00 bo PEROCOOR oboe eweeoe $40.00 $44.00 K evcce pole die aol in) 9) 6 aysinie $20.00 322.1 
2x 8”...... 27.00 29.00 30.00 32.00 21.00 31.00 34.00 84.00 | SY ceccrr etter terre eres oye 38.00 Norway, C&better... 34.00 36.04 
2x10"...... 31.00 32.00 34.00 36.00 34.00 33.00 36.00 36.00 D trteteeeesereeeecees 2 8.00 31.00 
2x12”...... 32.00 33.00 35.00 37.00 35.00 34.00 37.00 37.00 Siding may contai t xceed § re a oe . 
2x14”... 37.00 38.00 40.00 42:00 40.00 40.00 43.00 43.00 a oa — — - =e : re ae . 

No. 2 piece stuff, $3 less than No. 1; pine, rough, deduct 75 cents; D&M P.. rn ing run to O. G., $2 a thousand extra; product of the strip as it 
or S48, add $3. sie oe ae - 

Minnesota larch, 2x4- and 2x6-inch, $3 under Norway pine. Beaded ceiling, %-inch, $1.50 more than same grade of siding. 

St. Louis, Mo., Dec. 7.—The following cross [Special telegram to AMERICAN LUMBERMAN] Spokane, Wash., Dec. 5.—Following are f.o.b. 
tie prices prevail f.o.b. St. Louis: Portland, Ore., Dec. 8—The following are mill: 

Untreated f.o.b. mill, and f.o.b. Chicago shop, prices on | ponposa PINE, 16-Fr., INcH— 
White Southern | Pondosa pine: No.1 No.2 No.3 No.4 Nob 
Oak Sap-Pine Boards, S2S No.2 No.3 SEER $42.50 $34.00 $20.00 ..... we 
No. 5, 7x9”, 8’, 9-1nch face..... $1.45 $1.25 com. com. Wore 6 sere oxo 43.50 $5.00 22.50 ..000  ss0es 
No. 4, 7x8”, 8’, 8-inch face..... 1.35 1.10 5 2 BO EG 26 ibs Skee Se $33.00 $18.00 Bee aveesicaaasaty 41.50 30.00 21.50  ..... seen 
No. 3, 6x8”, 8’, 8-inch face..... 1.20 1.00 By AO MOLES esis sein comer sieraeinus area St00" TO00 | WO" cecciswcscs 41.50 SO00 ZEEO ..cee cance 
No. 2, 6x7”, 8’, 7-inch face..... 1.10 85 A OM AO. 6 i viens becwetsricsewne . 28.00 19.00 Lae annie. 45.00 -™ GO 2200 cenes ccc 
No. 1, 6x6”, 8’, 6-inch face..... 1.00 75 1X12, 10 tO 16’ .......sscsscscccveees 29.00 20.00 ee, WO hice. casas $16.50 $8.00 

Red oak and heart cypress ties, 10 cents less | /*!%" and wider, 10 to 16’......... bag fsa 4 PONDOSA PINE SHOP, s2s— 
than white oak; sap cypress, 20 cents less than com. com , onar 
white oak. 1x4” and wider $15.00 $ 8 00 No. No.2 No.3 Com. 

CL ie | nt ai A a aaa EL CS CS as , ot & sie 866 50 $51. 50 $33.50 $22.50 ..... 

Ties Plank Select, — ees ooo. 06.50 61.50 43.50 22,50 ..... 

GMA oscsessenevesaenseie $43.00 $42.00 ee ” “B&btr.” “CC? “Db” 4/4 tet eeee eee weeee tenes cee ee tenes $28.26 

MR suis sainektdcsadaaeese 40.00 38.00 =< 6” and 8”, 10 to 20 $18 00 "$68.00 eyed IDAHO WHITE Longe - +e 

LRP eeeeaeegetietaens: 93.00 88.00 67.00 | 4, a. ., t 

1x13” and wider............ 98.00 98.00 72.00 | %, scrrr7ts': 35t.00 = Mf. Be | as 

BLACK WALNUT 5/4, 6/4x4” & wdr., 10 to 20’ 96.00 91.00 74.00 | 3, ccrrtttt [. a6 an Ol US 

Ci ; ti Ohi Dec. 8 Th f il . 8/4 and Ws 63'5 6:0 Ss be anees 98. 00 93.00 76.00 10” ns ie i coat 52.00 43.00 26. 50 cee me ae 

incinna 10 e . | e oO owing are eee te weee VV FOV MDI lt e le 

; : : Shop, S2S, f.o.b. Chicago Be iicsuie ote 71.50 ~ OO ZeSO cscs supe 

von de gage of American black walnut f.o.b. ; Moi Wood Moe | @ & wér.... ..... $19.00 $8.00 
° OF © A Eo ostcbedarieasee $63.00 $48.00 $38.00 WHITE Fir, 6 TO 20- peor, NcH— 

FAS, 4/4, $215; 5/4, $225; 6/4, $230; 8/4, $240. of fe a ey ere Nee Ts ee 73.00 58.00 38.00 4” 6” 8&10" 12” 4”&war. 
Selects, 4/4, $150; 5/4, $155; 6/4, $160; 8/4, $170. Above prices are for shipments of No. 3 and No. ‘ & 2. sity cs $25.50 $26.50 $27.50 és 
No. 1, 4/4, $97.50@100; 5/4, $107.50@110; 6/4, better, shop. For straight cars of specified IOs: Becscawaee 20. - 21.50 22.60. ..... 
$112.50@115; 8/4, $125@130. grades, add $5. No. . SARWAN ROLER. Ceeeue Earners sooes S160 

No. 2, 4/4, $45; 5/4 and 6/4, $47.50; 8/4, $50. 

HARDWOOD LOGS [Special telegram to AMmRICAN LUMBERMAN] Seattle, Wash., Dec. 5.—Eastern prices f.0.b. 
: . as Portiand, Ore, Dec. 8.—The following are | mill are: 

Memphis, Tenn., Dec. 7.—Following are av- 2 : . si Pe Ap po eta ee bad 
erage quotations on logs in Memphis, and at aeeyiaed for —— cars prevailing here —_—: Pais: mah am : hth 
points in the Memphis territory, based on aver- F inish, BIER) 4h teva 45 ave 555 3 cls ieee tO 75.00 r ini = a 
age dimensions, 14-ich and up in diameter, and | 5...) Ps. Mo Rivas sale ails SPce mais cache s000 First Grades, Standard Stock 
12- to 16-foot in length: ieee ORR RIN sor 31.00 | Extra stars, 6/2........... $2.26 $2.85 

Fio.b.cars | Lath .........0t-syocsceececeeccesceceseess 425 | Extra stars, 6/2.0..0000... 2.36 2.95 
Delivered Memphis Factory stock, 1 ”.............ssse0s0e.., 28,00 | Extra clears,.............. 2.60 g. 2 
Memphis territory a Reet ckeries ely ESE Be 3.18 3 0@3.85 

Variety— Per M Per M rae nae 32.00 | Burekas .......eeeeeeeeees 2.77@2.81  3.80@3.0 
Red & white oak. $39. 00 to $44.00 $26.00 to $29. G5 GERRI i Perfections § «2.0.5 eeeeees 3.54@3.58 4.30 
I. isa oseceeae 00 to 45.00 33.00 to 60 DOGG ai aches ee vee tae 41.00 First Grades, Rite-Grade Inspected Stock 
LL eee 32:00 to 33.00 23.00 to 38. 00 B. eaean Hokttswen as own ae 43.00 | Extra stars, 6/2...........$2.28 $2.85 

Sn Vekinus sc awuies ba 22.00 to 24.00 14.00 to 16.06 | Box lumber, green........cccccccccecscecce 18.00 Textya, eters, 5/2\....<...003 244 3.06 
Ash (12” and up). 35.00 to 50.00 28.00to 33.00 Extra clears .............. 2.80 3.50 
cee Ti as up) ay . »” iy of ged ~° ape Perfects, 6/2.....0..00000% 3.17 3.95 os 

aple (16” & up). 38.00 to 38. 00 to 30.00 Burekas’ ..e- 2... coco, 284@2.86  3.90@3.96 

Logs are classified by buyers here roughly as CYPRESS SHINGLES é& LATH saad el tehed tele oe ~— _— 

No. 1 and 2, and the foregoing price range is Cincinnati, Ohio, Dec. 8.- ‘The following are Second Grades, Standard Stock 

supposed to cover the average prices paid for | ®verage wholesalers’ carlot prices today f.o.b. | Gommon stars, 6/2........ $ .88 $1.10 

both. Cincinnati: Common stars, 5/2........ 1.00 1. 
Shingles COMMON CHOBE: 6.o.5cs0s0 1.56 Jo 

The differences between delivered and f.o.b. 3 Pi ee — Nm ; 
price ranges are based on the distance the logs | 9 ac I erry men s British Columbia Stock, Seattle Market 
are hauled, and the weight of the timber. Oak, | 4” (1.000.000 0222222227; 6.70 4.85 $3.90 ee MMID) «2+ -s00+ 4s wont $3.00 
ash and hickory are drawn from wider dis- | 5” ..................05. 6.95 5.45 4.30 XXXXX (U. S.) .....----. $3.33 4.80 

” C MIN oiari6:i6arasb cies eanen 4 3.49 80 
tances; while gum, poplar and elm can be profit- | 6” .........:.:eeeeeeees 6.95 5.45 4.30 Perfections ............°.°. 3 68 5.00 
ably drawn into Memphis only from nearby Lath, 4-Foot, 3gx1!/2-inch we Ble 20” COATNROIAD) 66.6.6. o:55:00 odes 1.40@1. 10 
Points. NOs. 1is.cbcaus coupe eewe MO Ses aawanrascee $7.90 45 1.80 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 
































For shiplap or flooring, add 50 cents to prices of No. 1 boards. 


wider, $18@20. 





Cincinnati, Ohio, Dec. 8.—Average wholesalers’ prices, carlots,e Cinci i i tesini 
QuanrereD WHIT OaK— AB ctrl ots, wae Pe vneay en bee Virginia and Tennessee hardwoods today: 
TAG ba EECH— 
4/4 5/4&6/4 8/4 — oy -. «++ $ 95@105 $ 95@105 Oe $ 85@ 70 $ 70@ 75 $ 75@ 80 
oe $135@145 $145@155 $155@105 No. 2 mt os 8 & 3 We 1 cm..... 45 47 50 47 50 
Selects |... : 05 110 110 115 115 120 italia a No. 2 com..... 27 30 80 8838 8S 
No. 1 com ae "So 85 85 90 90 95 — $ en 5/4&6/4 8/4 10&12/4 16/4 * 
ieee 5 OF 59 OBR aes atl on ee ee ‘ 
Sound wormy.. 43 45 52 oF 55 > OER RII ad ag a coin eae 4 cdelea eee 52° ST . ane 92 $ se at > Sat $115 @120 
5: ; ma toe = 3 7 70) «75 80 690 
Qosnvasen Rup Oax— aaa ee . 5 42 47 45 50 48 52 = . 
ie ne ag seat 
FAS woot e -$110@115 PAS wpee ta tac attcsseeseeses $ 95@100 $107@112 $112@117 $125@130 $155@160 
No.2 com..... 40 43 No.2cOMwtscclce 82 85 8S OSS 8D BO 8 
PLAIN WHITE AND RED OAK— i = z 
|, ere 105@108 $115 5 7 
a a te a he on 1 VALLEY HARDWOODS 
No. 1 com ves 60 85 70 75 70 i ‘ Cincinnati, Dec. 8.—Average wholesalers’ prices, carlots, Mississippi Valley woods, Cincinnati: 
- tan: 21 23 23 385 38 26 “Otrd. — 4/4 5/4&6/4 8/4 CoTTonwoop— 4/4 5/4&6/4 8/4 
Se wormy.. 43 48 55 60 55 60 FAS wing’: 8195 @110 $110@115 $113@118 ok cee were 52@ 55 $ 57@ 60 
Asswoop— 7 % 80 | No.2 com..... =. 3 
on No. 2 com..... 3 32 $2 
FAS .........$ 70@ 75 $ 75@ 80 $ 75@ 80 Qtzg. Fed, sap no defect : " 0 3 > = 
No. 1 com..... 50 53 55 58 55 ~ #58 No. 1 con... br a0 QUARTERED WHITE OAK— 
No. 2 com..... 28 31 33 38 38 43 aoe 43 48 52 are $123@128 $128@133 $133@138 
CuEsTNUT— eae 97@100 100@102 102@105 Selects ---.+-. 92° 97 © 97 102 102 107 
steed a ahs 105@ No. 1 com... 60 @ 65 en? 70 7e 75 No. 3 com..... 15 1 80 80 85 
aS enn $ oe vee = $125@130 Sen: ° No. 2 com..... 40 45 45 50 50 55 
No. 3 com..... 30 21 21 22 a 32 Bxbds.,_ 13-17” 62@ 67 Quarterep Rap Oak— 
Sd. wormy and a Plain FAS 6” FAS $105@11 
“No.2 com... 36 38 38 40 40 42 & wider... 53 58 58@ 62 58@ 62 sg gt lah an ee tee 
Sd. wormy and No.1com... 34 37 37 40 40 45 No. 2 com..... a aes. oe ee 
No. 1 com. & Mio. aonrtessitstsr: i... He 
Getter ...... 40 42 42 44 44 45 Marta— . PLAIN WHITE AND Rep OAK— 
BiRcH— pot worms N. FAS . $ 85@ 90 $ 95@100 $105 
D. log run. .$ 42 $ 57 $ 60 Selects 1222/2: 63° 68 Oh Te ree a7 
FAS +2. 27 * 2: .8115@120 $120@125 $125@130 | Sorr ELm— 4/4 5/4 6/4 8/4 No.1 com..... 52 St ? é2 a or 
o_o 67 72 72 77 72 97 ag EE Rae i eo 7 a z Ce ree 36 39 40 45 45 50 
No. 2 com...) 33 385 35 40 40 42 No. 2 com.... 25 3 3 38 unt Gare: a or a a, 
2 . 2 araceion” ae 7 ry | 28 Sound wormy.. 33 35 39 44 44 48 
Present hardwood prices, f.o.b. lower Michigan mills, are as follows: acecann “slum andi ‘one, Coens 
te * No. 2 No. 3 No. 1 No. 2 No. 3 base, on ‘‘soft texture” poplar, from Virginia, 
—— nee Selects com, com. com FAS Selects com. com. com bss: sippl Valley opla and Tennessee, and on 
4/4.$ 6 70 Sorr ELM— ssissippi Valley “ ar: 
Ba. 7 . .” 15 ‘ ta be § ea 47 su8090 $3 ‘=e? 12/4. 110 115 95 100 85 90 50 55 ...... Sorr TexTuRE— 
6/4. [4 80 < a 55 88 Se = = 16/4. 125 130 110 115 100 105 55 60 ...... FAS ......... $ 9saio5 sidsa@iie s105@112 
8/4. 80 85 70 75 60 65 38 40 ...... HARD MAPLE— Sg pa 
WA. 95 100 HTT AB BOLI Wa. "sas s5@ 10 s5@ G0 g2@35 16018 | Neb ma: eee pm F 
hee 5/4. 5 18 20 — 3 eee 3 : } 
5/8. No. 2 Common & Better 30@32 12@14 6/4. 90 95 75 $0 65 70 35 37 18 20 No. 2 com. B. 33 3) 8 80 
4/4. 65@ 7 55@ 60 40@ 45 26-28 17-19 8/4. 95 100 80 85 70 75 40 45 18 20 VALLEY— 
5/4. 70 Ls Boo GO Ae@ 65 26 28 17 19 | 10/4. 110,115 95 100 85 90 45 50 23 25 FAS ......... 87@ 92 $ 92@ 98 $ sow 
8/4. 75 «80 65COOCOBOCOB OS 87 19 on | 12/4. 120°125 105 110 95 100 45 50 26 28 Saps & selects. 60 65 70 15 80 
4. 85 90 75 80 60 65 40 42 19 21 | 14/4. 180 185 115 120 105 110 50 55 ...... Roreom-y': 45 48 2 OF GR G9 
ll . 145 120 125 50 55 ...... No. 2 com. A.. 33 35 42 
4/4. 105@110 85@ 90 50@ 53 30@32 17@19 HARD MAPLE FLOORING STOCK— No. 2 com. B.. 25 2 2 38 27 30 
ws 110 115 90 95 55 6558 «632:«6385«419~C«d 5/4. SaeeS eae eae eaees at a a 20@23 PO 
5 60 65 37 40 19 SS Netackd. waaeuenes 5 35 22 25 I AR V E 
8/4. 115 120 95 100 70 7 40 45 i Sorr MarLe— ‘ ai PI ' BE L SIDING 
10/4. 120 125 100 105 85 90 50 55 1.1... 4/4. 70@ 75 60@ 65 45@ 50 28@30 18@20 Cincinnati, Ohio, Dec. 8.—The following are 
13/4. 125 130 105 110 90 of 6 6h ...... 5/4. 80 85 70 15 55 60 33 35 20 22 average wholesalers’ carlot prices, Cincinnati 
si bl 146 120 125 2110 226 20.00. sence. ht > = 70 as 55 ° 3s 40 3 22 | base, quoted on poplar bevel siding: 
M— . 85 75 45 22 No. 1 No. 2 
4/4. 65@ 70 50@ 55 40@ 45 28@30 18@20 | Enp Driep Waite MarLe— Clear Select (com. com. 
5/4. 75 80 60 65 45 50 30 32 20 22 | 4/4. 110@115 .... 85@ 90 GP ween ee eee ees $55.00 $45.00 $32.00 $22 
6/4. 80 8 65 70 50 55 33 35 20 221 5/4. 115 120 sts ME ER nchaya, -someas re 55.00 40.00 28.00 19.00 
8/4. 90 95 75 80 60 65 40 45 .... 6/4. 120 125-0... i eeeeiewee APs eeeceeeeees 48.00 37.00 = 21.00 17.00 
10/4. 100 105 85 90 75 80 50 55 ...... BPR, WA TOO cecckccc, SOP BRR ecesee ekanes —— Ny 
’ ; ; ; ; Louisville, Ky., Dec. 7.—The poplar siding 
Following are prices of Wisconsin hardwoods f.o.b. mill points: market is steady and unchanged. "Seale .- 
No. 1 No. 2 No. 3 No. No. { 10.3 quiet, except in the industrial points, where 
A FAS Selects com. com com. FAS Selects pe ta aa pa movement continues fairly active. Guelatians 
ae ae - Rock ELM— f.o.b. Louisville are: 
d/4 $100@105 $ 85@ 90 $ 62@ 65 $33@35 $19@21 | 4/4 10@ 75 ........ 45@ 47 25@28 19@21 cl oe aS ee 
Hewpmwnm be heehee ee CB 50° 63 30°32 20 22 | inch oo... eee. 355, 44380 $28 
= 105 110 85 90 50 52 23 24 A 85 90 siue sae, 60 65 35 40 21 23 ) + lla ea bs a = a 
wre lc t—“‘OSOSOSOs~s*S”SCSC‘(‘ (‘RC 0 UU UU QED U6.6| 6G 6©G@l COCO OCS > ae ee 2eskee FE eee 
4/4 68@ 70 58@ 60 48@ 50 28@31 20@22 33/4 10 TW cécccces ‘Te Oe OS GS cézccs 
5/4 72 #75 «#462 «665065006 653 6380 «32 22 24 | Harp MaPLe— ME 
¥ 78 80 68 70 58 60 34 36 23 25 4/4 75@ 80 65@ 70 55@ 60 30@33 16@18 HARDWOOD DI NSIONS 
al 83 85 73 75 63 Ce me S0 - weanes fy = = bs b = = = 388 18 20 Chicago, Dec. 9.—Actual sales of clear short 
—_ 5 5 40 19 21 hardwood dimension, apl irch selli 
4/4 110@112 90@ 95 50@ 53 33@35 18@20 8/4 90 95 80 85 65 70 40 45 20 22 ie ct ber sergprsngeces Ryo ed nae 141 “Chan 
5/4 113 115 93 95 58 60 38 40 20 22 | 19/4 100 105 90 95 75 80 58 60 ...... inna tittit“n—<« 
G4 118 ao 96 100 Gb 6k 40 46 a0 a2 | 22/4 110 116 100 106 90 9% 68 6 ...... Tainan 
8/4 120 125 100 105 75 80 45 50 20 22 | Sorr Marte— Pe  aneeae mrg50.00| «$48.00 
4 225 130 105 110 90 95 55 60 ...... 4/4 68@ 73 58@ 62 40@ 44 25@28 20@22 | 2rwx2%x1y Bb. 60.00 
Bee sreenses renenees Oe Ue ceunsk ‘xanens i ffm (ep Se Fe RE ere 65.00 
44 68@ 1 58@ 60 120 45 25@2 MRR Re we Oe ae Bl eee. 15.00 
F 5 8 21@23 5 3 SE! waeden dace 75. 
ea 8 5 5 @o3 | 8/4 8 390 1b SU GU GR SU FR SE 4S f SKOROT were cere rcveccccrcccers 75.00 
Be SS oe es ee | OE wom 500 sos s0. mor | fat Siler 
4 0 i 5 95@ 5 0 5 =o” and Wiaer & 19%. ....2-.+4. Ge 55.00 
10/4 be os a bo fo M4 bs oh 23 «25 ir Lh 7 ” = * Ls. 40 42 22 24 1%x4” and wider x 19”... nails 60.00 60.00 
12/4 100 105 90 95 75 80 55 60 ...... | 8/4 110 115 90 9% 1S 80 47 60 28 25 | 1x2%xI0" ne 10:00 70:00 
. The following are f.o.b. mill prices on Wisconsin hemlock: 
NO. 1 aay BOARDS, oe HEMLOCK, No. 1, S1S1E 
‘ © wis , 16’ 18-20’ 8-16’ $° 0 , , , , 
ia ' § : 10-14 16 18-20 22-24 
ot $27.00@28.00 $28.00@28.50 $29.50@30.00 $32.00@32.50 $28.50@29.00 | 2x 4” $30.50@31.00 $30.00@32.00 $31.50@32.00 $34.00@36.00 $35.00@36.00 
ix ge (3260 30.00 29.50 31.00 82.00 32.50 35.00 35.50 31.00 31.50 | 2x 6” 27.50 28.00 28.50 29.00 30.50 31.00 33.00 35.00 35.00 36.00 
my. 32.50 33.00 33.50 34.00 35.50 36.00 38.00 38.50 34:00 360 ax10” 98:60 30.00 32°50 33-00 33°60 34,00 36.00 37.00 36,00 37:00 
oe 34.50 35.00 36.00 36.50 39.00 39.50 35.00 35.50 | 2x12” 30.50 31.00 33.50 34.00 34.50 35.00 36.00 38.00 37.00 38.00 
erchantable S1S, deduct $3 from price of No. 1; for No. 2, deduct $5. No. 3 hemlock rough, 6’ and longer; 2x4” and wider, $17@19; 1x4” and 
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DOUGLAS FIR 


{Special telegram to AMERICAN LUMBERMAN] 


Seattle, Wash., Dec. 9.—The following prices 
paid for yard items, f.o.b. mill, were reported 
today: ; 

Vertical Grain Flooring ~ 
be 
High Low vailing 
prices prices vege 
) CIGAT .x00s:068eeeee $44.00 $38.00 $42.00 
— No pine pies - 31.00 28.00 28.00 
Slash Grain Flooring 

4” No. 2 and better....... 30. 00: $26.00 _ seuss 
- No 3, wee pena eae : 23.00 21.00 $23.00 

6” No. 2 ij better....... ! 38.00 34.00 36.00 
a oo 3 and bet adekanueed 32.00 28.00 ..... 

Stepping _ 
No. 2 clear and better....... $65.00 $64.00 
Finish No. 2 and better 
Rae Ml 30" 60:06 2.095.000 2008970 $54.00 $42.00 
Casing ST rT 60.00 51.00 
Ceiling 
5x4” No. 2 clr. & btr....... $28.00 $26.00 $27.00 

wat! << _aeeeersee: 20.50 18.50... 

4” N 2 clr, & Dtlo.s seve 29.00 27.00 
” No Boo ec eee recess, 20.00 19.00 

Drop Siding us 
1x6” No. 2 clr. & btr........ $37.00 $33.00 $35.00 
No. 3 clear........++->- 29.60 27.50 28.60 
No. 1 Common Boards and Shiplap = 
oR eed 40" 560.0% v0i0 srr aeons $17.50 $13.50 $15.50 
RAO. sinapecnssceanan een 18.00 15.50 16.00 
Dimension, No. 1 Common S4S od 
ere ie YR $18.00 $13.50 $15.50 

Plank and Small Timbers, No. 1 Common 
de 4”, 12 to 16°- BtBoivccass $20.50 $17.50 ens 50 
S49”. 12 to 16° B4S. 0.200002 sg Pe ; 

imbers, 32’ and under, No omm mon. 
6x6” StS Si ik walbwee VRC RaOEE $24.50 $20.00 $20.00 
poo fi ] 
4/4x10-12 Slash grain, rough, green, fir and 
aMtOON: INO. Be <c-s000966529.9%50.8 cates $23.00 
6/4x10 Vertical grain, kiln dried, S2S— sen 


gr hanmalenpoepenacsenencnpeeet. 


8/4x6/12 Vertical grain, kiln dried, 825, . 
Ce BE a ne Pere Soret et 49.00 
4/4x6&w. Kiln dried, S2S common, 90 " 
‘percent WOPTICAl BVA 6 .0iccc sc cee wens sian pH 

4/4x12 Panel Stock .....cee cece eee cece ees GOs 0) 


[Special telegram to AMBRICAN LUMBERMAN] 
Portland, Ore., Dec. 8.—Fir prices today, car 
basis, f.o.b. mills, are as follows: 
Vertical Grain Flooring 


Sh? 25G; 2 CBOE. ioc. ccine 0. 0.0:0:69:0.005'00 50's 00 405 $48.00 
is MDs 5 nis 56:05 054 05045995594 550 om 43.00 

No. 3 MINI... <n kc ess eis bine RC Ee 28.00 
1x3and14,” No. 2 clear and better........ 45.00 
INO: 3 CIDEY o.0.6 cin sv 20c0sscenses 35.00 


Slash Grain Flooring 





1x4” a 2 clear and Detter. ......05c0seeess 28.00 
; SORE sp secrarioniose poew 3. 
1x6” No o. 2 clear and better 
TO: BBA. ihe 0'546454555059s 500500065 
Vertical Grain Stepping 
1% and 114” No. 2 clear and better........ 64.00 
Finish 
No, 2 clear And) BDOCET 6 i vc.cicicesicecvescsses 55.00 
Ceiling 
6x4” No. 2 clear and better.........sceeee 28.00 
DE Bi 6a ste aee ded ornseeeseOnsae 22.00 
SEO" WO: 2 ONG DOS is 6kkeccsscecncnweness 28.00 
PIs ROOD inn ban ew Sant hssee es oewwaware 23.00 
Drop Siding and Rustic 
S567 NG; 2 0G DOOR ois si carsesnesssnseas 34.00 
Oy ROOD anceclsae ee saws suwsese ere ces 27.00 
Boards 
Mi: Eh wees sesaden ne eenaseoawesuaer $16.00@ = 
et Se ee er ee eT er 
Dimension—2x4- Inch, S4S 
Pe. ae Ee RES 6 case dev e%ek ccceeciaesssckas 16.50 
Nie gieipiet: eepetiapy t anittatin Gitar aabepeup peneveniatel* 12.00 
Timbers 
DENMI Dicaphe base waceer eee sis seeR eee eaeeoaNe 18.00 
BE te MANION i6655002645s seb nansceeoscuen 19.00 
Miscellaneous Items 
California, random ..... ;  £sASwabeciunane 15.00 
A LOSES c TES a eae paca Se ear mm et genet ya 8 ee 3.25 





WEST COAST LOGS 


{Special telegram to AMBRICAN LUMBERMAN] 
Portland, Ore., Dec. 8.—Present log quota- 
tions are: 
Cedar: 
Yellow fir: 
Red fir: 
Spruce: 
Hemlock: 


$15 to $17. 

$24, $18 and $12. 

$16, $15 and $14. 

$26, $18 and $12. 
$10 and $12. 


Everett, Wash., Dec. 5.—Log market quota- 


tions: 
Fir: Seattle, No. 1, $24; No. 2, $18; No. 3, $12. 
Cedar: Rafts of shingle logs only, $18 base; 


_. cents added for each one percent of lumber 
ogs 
Hemlock: No. 2, $18@13.50; No. 3, $11@11.50. 
Spruce: No. 1, $26; No. 2, $19; No. 8, $13. 





ee 


CYPRESS 


Current f.o.b. Chicago prices are: 
GULF RED CYPRESS, NEW GRADES— 


Factory, Rough 
Factory 


Tank FAS Selects Shop Box Peck 

4/4”. ..$118.50 $103.50 $ 71.50 $46.50 $34.50 $34.50 

5/4”... 123.50 108.50 81.50 58.50 36.50 34.50 

6/4”... 126.50 111.50 84.50 61.50 36.50 34.50 

8/4”... 3135:26 139.25 92.25 .69.25 35.25 35.25 

10/4”... 141.25 125.25 BECO OCD <case selva 
12/4”... 141.25 125.25 DEO POD sucess savas 
16/4”... 146.25 1380.25 103.25 80.25 ..... 47.50 


Common, S1S or S2S to 13/16-inch, 8- to 20-Foot 


No. 1 No. 2 No. 3 No. 4 
SS ees $52.50 $41.50 $32.50 $28.50 
| re 43.50 34.50 28.50 
LY i Saree 52.50 41.50 34.50 30.50 
AAU nies%-55s\05% 54.56 45.50 35.50 30.50 
SEAR sub nenee se 61.50 50.50 36.50 30.50 


Nos. 1 and 2 specified lengths, add $2. 

For rough. add $1; for S4S, deduct 25 cents. 

For 5/4 and 6/4, add $3 to price of 1-inch; for 
8/4, add 75 cents. 


Finish, S2S, Random 8- to 20-Foot 
Cr Birt. A B Cc D 
inf to 10”. eg che $ 99.00 $ 94.00 $84.00 $74.00 
BIS oss cuwee 111.00 107.00 102.00 92.00 81.00 
"ow 5/4 and 6/4 in D grade, add $3; for 8/4, add 


$5.75. Other grades, for 5/4, add $5; for 6/4, add 
$8; 8/4, add $15.75. 


Bevel Siding, '/o-inch, — Lengths 


A C D 
x4, 6 or ©” 00505 $45.25 $45 5 $41.75 $28.75 


Bungalow Bevel Siding, 8 Inches Wide 
— 4/4 we —From ." Stock— 
A 


B &btr. C&btr. 
$53 75 $45.75 or 75 ie, uivees oseinge wees 
64.75 55.75 53.75 5” $71.25 $62.25 $60.25 
Aes. «Heese: Goume %” 71.25 62.25 60.25 
Lath, 4-Foot 
No.1 No. 2 
os | Seen ee eee ae ae re Eee $9.00 $8.00 
RED CYPRESS, OLD GRADES— 
Factory, Rough— No. 1 No. 1 No. 2 
FAS Selects shop com com 
4/4 ....$100.00 $ 90.00 $ 55. 60 $50.00 $40.00 
5/4 .... 105.00 95.00 70.00 50.00 40.00 
6/4 .... 107.00 95.00 70.00 50.00 40.00 
8/4 .... 110.00 100.00 80.00 50.00 40.00 
10/4 .... 185.00 120.00 DRO: Sccse  walpate 
12/4 .... 135.00 120.00 MOM 9 Sekee -wadiars 
16/4 « 145.00 130.00 100.00 .....  ceses 
Boards, Rough— No. 1 com. No. 2 com. Peck 
ee 3 $53.50 $43.00 re 
eagle ge paaietana tae: 60.50 BEC Geers 
Ee MIEN) 5a Kates eco ea: Gears. Satan $33.50 
YELLOW CYPRESS— 
Factory, Rough— No. 1 No. 1 No. 2 
FAS Selects shop com. com 
RUD sient $ 85.00 $64.00 $43. 00 $39.00 $32.00 
Jk eee 95.00 69.00 55.00 41.00 33.00 
ae 95.00 69.00 55.00 42.00 33.00 
i ae 100.00 76.00 60.00 44.00 34.00 
Boards, Rough— No. 1 No. 2 
Selects com. com. Peck 
BS wscen weer $75.00 $44.00 $37.00 $29.00 
ON Gsbsccuee 75.00 44.00 37.00 29.00 
Lo en 77.00 44.00 38.00 29.00 
DR” oi weaieve 85.00 54.00 41.00 31.00 
DS RNG icskassees. “Aeeae. oleae 27.00 





Cincinnati, Ohio, Dec. 8.—The following are 
average wholesalers’ carlot prices today 
Cincinnati: 


Liu v 


RED CYPRESS— 
Rules of March 18, 1922 





ee Selects, rough Shop 
4/4 $69 25 $44.25 
56.25 
59.26 
66.00 
Common, Rough— No. om. No. 2 com, 
) gee random widths and lengths. S53. 25 $42.25 
Finish, S1S or S2S— 
Clear 
Heart A B Cc D 
tet €0. 92" i550 $102.50 $97.50 $92.50 $82.50 $72.60 
For 5/4, add $5; 6/4, add $8; 8/4, add $15. 


YELLOW CYPRESS— 


Factory, Rough— No. 1 oes. widths 
FA 


Ss shop No, 2 
Oe $75@85 $60 785 pea “83 $25 
5&6/4 .... 80@90 70 27 
i, Seren 90@95 sopee 57@62 a 30 
Boards— No. 1 com 2 com. 
Tee OED, UN” o-os eas bens ncn eeaie $40.00 ~ 00 
TSO ANE FE) ois cescncccanonves 47.00 30.00 
St. Louis, Mo., Dec. 7.—The following are 


current quotations on cypress, f.o.b. St. Louis: 


GULF COAST RED CYPRESS— 
New Grades 


Factory 
Tank Selects Shop Box 
OL OO ES $116.75 $ 68.75 $48.75 $32.76 
ee awe wie 121.75 78.75 60.75 34.75 
Lk ES ae 123.75 81.75 63.75 34.76 
rere 131.75 94.00 71.50 33.50 
ees Pee 136.75 102.75 (a 
Boe: sa cencacares 136.75 102.75 is 
TOTS. Kosta sieve aiws 41.75 107.75 | ee 
POCk Tandom 4/4" » ccvccccseve Secewrecaeeeane $24.76 
ma Rough— No.1 No.2 No.3 
DERE HORS us eRe RSC $52.75 $43.75 $31.75 
1x12” sya Wi dip OER ee 9.75 48.75 31.75 


5 
Add $2 for specified lengths on common grades. 
Finish, $1S or S2S— 





_ Heart 
1x4—10” ....$104.00 $ 99 00 $ ont 00 $ a2. - s72t 06 
3 ie 110.00 108.00 110.00 79.0 
io. er 127.00 122.00 112.00 104.00 aces 
TRIG” o.S6cc0s 137.00 132.00 122.00 115.00. ..... 
Bungalow Bevel Siding— A B Cé&bdtr, 
BIO FA sipsescaeenseaeese $74.75 ey 75 $63.25 
PRGEO cas wacwes sees ce kenbes 79.75 0.25 68.25 
ore Siding— A B "t D 
Silane Wace anaes $48.50 $45.00 $41.00 $28.00 
aad CYPRESS— 
Factory— ; No.1 No.1 No.2 
FAS Select shop com. com. 
Or $ 75 $60 $38 $31 $26 
Se 80 63 50 = 29 
6/4 . gets. cee 65 52 29 
8/4 sec ee 70 55 3 31 
ROUEN cas eos 105 80 70 P 
Boards— No. 1 com. No. 2 com. 1" random 
PEO. <eesoesieaues $42.50 $33.00 =—§«_—saeeee 
PEO oxinawisesios ane 42.50 S00 8 = se vee 
MARINE ssaseve ocorek sea 3.50 20:00 «usec 
LD Vga SE eet 53.00 | Serre 
OOK, IRAR Sake capes i  suisior $23.00 





REDWOOD 


The following are the prevailing redwood prices f.0o.b. Chicago (72-cent freight allowance): 


Bevel Siding, '/-Inch, S1S1E 


Clear —— “B” 

3’-7’ 8'-20' 3’-7" 8'-20’ 3’-20’ 

ME $24.25 $34.25 $20.25 $30.25 $23.25 

So Ncheaeunubie 29.25 39.25 25.25 35.25 27.25 

S’ wsenceereen 26.25 36.25 22.25 32.25 26.25 

Bungalow Siding, S1S1E, 4 to 20-Foot 

%x8 %x8 5x10 %x8 %x10 %x12 

Clea? 06 es $40.25 $47.25 $54.25 $66.75 $68.75 $70.75 

MA: geeates 35.25 42.25 61.25 64.75 66.75 68.75 
Economy Drop Siding 

Clear heart ‘A” i > od 

t GOeeOD. Ka sGweeeeweanee $49.25 $43.50 $37.75 

gly  aeinaagannenenni icity 45.50 40.75 34.75 


Prices of 7” based on shipping 5 per cent 4-7’; 
of 5”, 10 percent 3-7’. Specified lengths, $2 ex- 


a. 
Random Shop, Rough or S2S, 8’ to 20’ 
1” 14%4x1 yy,” 9” 214” B” 

- $43.50 $57.50 $53.50 

. 53.50 62.50 63.50 
$75.00 $73.00 $77.00 


Wide Clear Finish, “All Heart,’’ Rough or S2S 
Random, 8-20’ 
1 ” i 4, al 1% ” ov 3” 4” 5” 

cL — 50 $116.50 $115.50 $126. “4 $131.00 “ ’ 

16”... 110.50 119.50 118.50 131.00 136.00 

18”... -- 113.50 122.50 121.50 136. b0 141.00 iia: 83 

20”... 116.50 124.50 141.00 146.00 149.50 

22”... 119.60 127.50 14€.00 151.00 154.50 

24”... 122.50 130.50 151.00 156.00 159.50 

26" ...« 127,00 135.50 156.00 161.00 164.50 

28”... 132.50 140.50 161.00 166.00 169.50 

30”... 137.50 145.50 166.00 171.00 174.50 
139.50 


14” & 
war. 1 21.50 120.50 131.00 136.00 
$2; add for specific lengths, $2. 


4-6” 
5b” to 12”. 
14” & up. 


146.50 


12.50 
Add for S48, 





Clear and Tank, Rough or 82S, 8 to 20’ 


Width— 6” 8” 10” 12” 6-17’ 
Thickness— 

Fre elda la aseraie dralsis an oats $107 $107 $108 $109 $107 
E cccwaissssaunmosenes 111 112 113 114 12 
Finish, Rough, S2S or S4S 

Clear “All Heart” “AN—_— 
1-inch— 3-446’ 5-7’ 8-20’ 38-41%’ 5-7’ 8-20’ 
Newari iee $50.50 $60.50 $72.50 $42.50 $49.50 $62.50 
Pe ceteraiceees 50.50 60.50 72.50 42.50 49.50 62.60 
Oe wea 59.50 69.50 81.50 51.50 58.50 76.50 
I art ee 52.50 62.50 72.50 44.50 51.50 62.50 
Be Swsiercece 69.50 74.50 77.50 59.50 64.50 67.50 
eee 79.50 81.50 81.50 69.50 74.50 76.50 
7) gal enero 1.50 83.50 83.50 71.50 76.50 ki 50 
O60 Ee ais cies is (emai S050 2.00. cooe Tae 
1% to 14%-inch— 
Baw. gan $55.50 $65. m4 $82.50 $47.50 $54.50 $72.50 
een 55.50 65.50 82.50 47.50 58.50 72.50 
| re eee 64.50 74.50 88.50 61.50 71.50 83.50 
Or earns 57.50 67.50 82.50 51.50 61.50 72.50 
Be echt as 78.50 81.50 87.50 73.50 76.50 82.50 
Oe cccnwoe's 90.50 93.50 96.50 85.50 88.50 91.50 
Oe osc 2.50 95.50 98.50 87.50 90.50 93.50 
POS os xeees “Kes S000 sss ... 84.50 
2-inch— 
Buna $54.50 $64.50 $80.50 $46.50 $53.50 $65.50 
Se ere 54.50 64.50 80.50 46.50 53.50 65.50 
Be ecvisin nie 63.50 73.50 86.50 55.50 62.50 71.50 
er Sacccatere 56.50 66.50 80.50 48.50 55.50 65.50 
Be aired sone 73.50 78.50 85.50 69.50 72.50 172.50 
BRS siGrovaie-eis 87.50 89.50 89.50 79.50 79.50 79.50 
De. tice len 9.50 91.50 91.50 81.50 81.50 81.50 
Oi es sees: anes eer 


DE 


pric 
Inst 


33-17 
-4 


Corron: 





FAS 
No. 1 
No. 2 
Waar 
PAS 
No. 1 
se], 





nO 
or 


are 


D 
72.06 
79.0 


<btr. 
563.26 
68.25 


e): 


6-12" 


$107 
112 
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HARDWOOD INSTITUTE PAST SALES REPORT 


Memphis, Tenn., Dec. 7.—The following is a summary of Chicago/Cleveland average hardwood 





































































































prices obtained during the week ended Dec. 1, as reported to the Hardwood Manufacturers’ 
Institute: 
RED GUM BLACK GUM RED OAK ASH-CONTD CHESTNUT-CONTD 
quartered Quartered Quartered 
Figured Wood 
Chge Clev Chgo Clev Chgo Clev Chgo Clev Chgo Clev 
firsts & Seconds Firsts & Seconds Firsts & Seconds No. 3 Common No. 2 Commcn 
4-4 162.00 4-4 $5.25 4=4 ose 1423.50 5-8 17.75 cee 4=4 see 30-25 
8-4 69.25 «++ ||No. 1 Com & Sels a To. 3 nee 
quartered No. 1 Com & Sels Anh ccs | 73650 SOFT MAPLE 4-4 - 24.50 
Mirsts & Seconds 4-4 43.25 Firsts & Seconds PuA.S. Wormy 
a4 120-80 aes 8-4 §9.25 ~ Plain 10-4 wee 90.25 — ‘ - 56-75 
5-4 124.2 re No. 1 Com & Sels ound Wormy 
64 126.75 oe Plain Firsts « Seconds 4-4 43.50 aaa = . 45.25 
8-4 310-8 see |]No. 2 Common 3-8 53.00 coe 1110-4 ane... 10025 5-4 see 43.50 
10-4 5.50 es het 33.50 hea 3-4 88.25 “aa Tee rae BASSwCOp 
fo. 1 on & Seis —— 8 91.00 106.00 HAO) AAP UE diate & Sec 
eh 74675 TUPELO 107.25 117.25 ||No. 2 Commer a eee 
5-4 78.50 ve ae ie 1 Com & Sels 4m4 eos 46.50 Ve diden a Sete. 
6-4 82.75 (Plain 5=8 49.00 ae 5-4 sow 43.95 a4 ime 
8-4 85.50 13-17" Box aeons 3-4 54.25 see No. 2 Common 
‘ 4-4 62.75 : 4-4 64.00 70.75 BEECH we oe 37.2! 
Plain 9-12" Box Boar as 5-4 66.25 81.75 ay a= =. : 
Hate & Sepants 4-4 43. w+e |[Wo. 2 Common [180-2 Sonon SYCAMORE 
5-8 85.00 - ||Firsts & Rowenta 4-4 44,25 49.25 ee fe _,  Guartered 
4-4 113.00 -- |] 5-8 40.00 5-4 44.75 YISMOPY a ee 
5-4 113.25 “a 3-4 44.06 we > = e? 2 Ee tee 
6-4 110.25 we |] 44 49:25 50.00 POPLAS Firat oF peconas  |itio. 1 Com & Sels 
No. 1 Com & Seis 6-4 57.50 vee hed 96.75 a ae 
5-8 54.75 -. |1No. 1 Com & Sels Quartered 1C=4 161.75 es WILLOW 
4-4 71.00 de 4-4 37.75 38.75 || Firsts & Seconds 12-4 106.75 i livirsts & Seconds 
6-4 79.00 . No. 2 Co:;mon 4-4 eos 135.50 1116-4 111.75 nee very 59 50 
fo. 2 Common 4-4 28.50 32.00 a ts Wo. 1 Com & Sel : 
heh 42.75 » |] 5-4 29.5 ove Plain WALNIT oe Se ase 
8-4 45.00 . 2 a ar" Box oe No. 1 Com & Sels 5a4 51.75 eee 
SAP GU . tgs Benes =~ fT eens frase ane 
— WHITE OAK mn! a : one 
Quar tered cen meen Firsts & Seconts Ach ». F625 MAGHOLLA 
Firsts & Seconés Quarterea SA wwe | 128088 a enemanaane Firsts & Seconds 
4-4 69.00 «. ||Firsts & Seconds Bs we 130.25 SOP? ELM gg: ee 
5-4 «76425 «= wee |] 5B 99-00 =. vee fT Seps No. 1 Com & Sels lio. 1 Con & Seis 
64 75.00 4-4 141.00 154.50|] 4-6 .6e 84.50 |] 5-4 43.00 oc. |f.On4 _ E5050 ee 
G-4 «76.75 = wee |] 5=4 157.00 163.00|| 5-4 22. 95.00 |INo. 2° Common lo. 2 Common 
12-4 81.00 -. || 6-4 160.50 174.25 ||Mo. 1 Com & Sels ée coe 20075 | tt 32000____nee 
fo. 1 Com & Sels 8-4 180.25 184.25]| 5-8 ose eed = BUCKEYE. 
4-4 54.00 «+e |[No. 1 Com & Sels A soo Ge COTTONZOOD Ko. 1 Con & Sels 
54 = 56 25 1<2 61.25 sda 6=4 cee ‘Taaae Quartered - ace 47525 
6-4 57.00 te 5-8 63.00 sae 8-4 ++. 77,00 ||Firsts & Seconds 
6-4 61.75 3-4 79.50 ose Gs 2 4-4 60.75 eee [IP 
12-4 66.00 4-4 86.25 98.251] 6-8 rary ‘ No. 1 Com & Sels roy > an ati 
5-4 84.50 awe No. 2 A Common 4-4 45.75 eee - e ° 
Plain 6-4 84.50 ees 4-4 40.50 42.75 Plain ent 92.80 ee 
— Box Boserés 5-4 ee 49.75 ||13-17" Box Boards €-4 100.25 és 
h 73.00 ee Plain tio. 2 B Common 4—4 74.25 ... {112-4 119.00 ... 
a ne ie - asd. rive 4 Seconds Tog 2 50 32.75 pie" * Saaee Selects 
. eee "Oe oms - . ore - . ere 
Yirsts & Seconds 5-8 78.25 93.50 4-4 ping 44.50 ||13" & War. *.A.S. $4 68 3¢ 
1-2 48.25 Ee 3-4 85.25 106.25 ]lNno. 3 Common 4-4 71.50 ats 6-4 75.5C a 
5-8 50.00 . || 4-4 100-00 108.75 || 4-6 ... 35.50 l6-12" F.A.S S-4 82.25 «. 
364 56.25 » Il 5-4 122.75 121.75 4-4 58.00. ‘ ory 
4-4 63.25 6-4 cox 2an6S0 A3} Sinein & nein age a” 728 
5e4 66.25 8-4 ... 129.75 || Firsts. & Seconds ma ae a 
6-4 63.75 No. 1 Com & Sels 4-4 68.25 .. |[Nc. 1 Com & Sels —- ae fa 
fo. 1 Com & Sels 1-2 45.75 54.00|1 5-4 99.75 125-25 |] 4-4 41.50 40.75 |] 6-4 57.75 <a. 
1-2 26.50 5-8 50.50 : 6-4 105.09 115.25 |INc. 2 Common o>  G6ON ccc 
4-4 33.00 3-4 57.75 eee |] Bod 125.7 see 406 3407S = aes Hon 1 Common i 
heh = 42.50 47.51 4-4 66.75 75.00 ||10-4 125.75 125.2¢ 4-4 38.00 
beh 49.225 5-4 64.75 pe Ee te CLESTHU? 6-4 37.00 ... 
6x4 51625 8-4 wee = 85425 [116-4 136.25 2s, —aa — ae sae 
pay canes oy a oo yea Sels I, sna No. 2 Common 
oe Ge ee - . eee » - % - 
4-4 28.50 32.00 4-4 46.06 506.50 ]] 4-4 57.75 Ne 4-4 oh 48.50 324 1. 28 
5=4 24.50 ee 5=-4 46.75 eee 6-4 73.25 ara ee 21.5 coe 
G4 28.00 .. |INo. 2 Common G4 S86 ine Plain f-4 36.25 ... 
7 ae 4-4 32.25 27.50 1110-4 93.25 92.56 Pirsts % Seconds Boxing ne 
- 075 oe Sound Worny 12-4 451.75 coc 4-4 +e 164.25 4-4 <7 .50 
4h ees 49675 [16-4 108.05 S12 if Om4 = ses 129.6u | Peexy : 
8-4 eee 64.5 No. 2 Conon S=4 « 134.00 4-4 26.25 coe 
= 35.6u $615 be: 1 Com & Sele 
ss em 4~4 +. 64.50 
| 6-4 33.25 47.50 || 5-4 69.75 
| 8-4 35.75 wae has 72.00 
9-4 71.00 
St. Louis, Mo., Dec. 7.—Current quotations on southern hardwoods f.9.b. St. Louis: 
Gum— 4/4 5/4&6/4 8/4 4/4 5/4&6/4 8/4 
Qtd. red: QUABTERED RED OAK— 
Saad arte ah wie ‘eo “ees $1 bo re al F af ears a aaa es a tater 
ano. com. “- ov NO. COM. ccce de s] 
No. 2 com. 38 40 40 42 45 48 No. 2 com..... 44 46 50 53 57 60 
ee. S.N.D.: ‘ates od ae “ PLAIN WHITE OAK— 
u ‘ ) y 5@ 6 
a See ee. ee eee 90@ 92 108@110 118@120 
fanaa » = an me No. 1 com. and 
7 SE 1% he aoa 50 51 va 53 68 70 sel. 60 62 67 70 72 15 
No. 2 com... 30 31 33 35 38 40 No. Scan... 9 2 ~ Pt 
: No. COMB. 6:0 es 40 42 43 45 45 48 
Plain red: No. 3 com..... Ye 24 26 24 26 
FAS S eketacas 110@115 110@115 11 5@120 Sound wormy.. 36 388 48 49 55 57 
No.1 com... 68 70 78 80 82 85 ; 
No.2 com... 38 40 40 42 45 48 PLAIN Rep Osx— 
Plain sap: s er cr F 87@ 88 98@100 108@110 
we ° oO. com. an 
FAS ....... 58@ 60 60@ 62 72@ * Qoeertere 58 60 65 67 67 = 70 
No. 1 com... 43 45 46 49 60 62 No. 2 com 3 40 42 43 43 45 
No.2com...... . 24 26 28 26 28 epee ne ee ee 
saree "on ; 88@ 90 100@105 105@110 
Oe 58@ 60 60@ 62 DD ceoecccces @ 5 5@ 
ea -— a 6a Saps and sel.. 65 68 72 75 78 80 
No. 2com..... 34 35 36 37 We 1 COM: cc 49 51 49 50 51 52 
QuakTERED WHITE OAK a 2 a 2 pa b+ po = = 3 
we No. 2 com. B.. 2 é é é 
drat tanec: 125@130 135@140 150@155 
No. By com. and Sort MAaPLE— 
piacere tate 78 80 82 84 90 95 Log run...... 40@. 55@ 60 65@ 70 





HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring mills 
of maple, beech and birch flooring, D&M, as re- 
ported to the Maple Flooring Manufacturers’ Asso- 
ciation, averaged as follows f.o.b. cars flooring mill 
basis during the week ended Dec. 5: 


MAPLE— Clear No. 1 Factory 
SESE” Cn ie ae ee $56.10 $34.60 
Sa OE cena a 80.00 61.10 ware 
2y i ted ee 90.94 69.92 39.25 
ee ais a as adn ae dee: aes 44.22 
3%” jointed..... oe Sia lataue 49.25 
Igy x2 4” a0 dat@acdta dors 86.25 76.00 36.63 
S:.” eee er er aes 79.13 oe ara 
SEM scdewie aes 61.00 eacdaid 
Me Guede eee 61.43 45.10 
BEECH- 
(3 1 a eas 80.31 
We wna. ve ce uelve ck 60.00 
Bircn 
§3x2” saéuaece ae mee eee 2 54.90 
§3x214” ere 79.45 64.90 
SESS see sedk vedees 60.20 wae es 





OAK FLOORING 


The following are average prices, Memphis base, 
obtained for oak flooring during the week ended 


Nov. 28, as reported by the Oak Flooring Manu- 
facturers’ Association : 

$$x14%4"” 33x24" 396x144” %x2” 
Clr. qtd. wht $131.75 $134.42 $94.34 $95.68 
Cit: ate. ted. .... 103.26 99.06 Ree ty sae: 
Sel. qtd. w.&r 70.00 81.40 61.65 eaatas 
Clr. pin. wht 76.88 88.87 57.60 62.66 
Clr. pin. red..... 68.42 82.34 57.31 59.54 
Sel. pln. wht 60.90 76.73 50.24 51.48 
Sel. pln. red..... 60.03 73.54 50.56 51.36 
No. 1 common 48.82 62.43 25.13 25.89 
No. 2 common... .... 17.41 Sareea aca 

WYx1Vy” Yx2"” x1” nx” 
Clr. qtd. wht. $120.68 $129.42 
Clr. pln. wht. aa 83. 46 81.81 Jens 77.80 
Cie. Bits 80Ge <6 < 83.00 se ani 71.57 
Sel. pln. wht. 66.84 71.90 ‘nace 65.55 
Sel. pln. red..... Peer 70.35 $60.00 arr 
No. 1 common... 35.98 43.16 dation 38.72 





OAK FLOORING STRIPS 


Chicago, Dec. 9.—The following are carload 
prices, f.o.b. Chicago, on #;x2-inch square edge 
oak strips, weight estimated at 1,250 pounds a 
thousand feet. 





—White—— Red 
Qtrd. |. Plain Qtrd. Plain 
CTOEE. cectaaciqcta $129.00 $82.00 $116.00 $79.00 
BAD GIORE ©. ccccce Ge} déeneaneee. eacas 
to ree 89.00 71.00 89.00 71.00 
0.1 
CTs ac awennaasécadsnddtexvemeceediu $42.00 





For Editorial Review of Current Market Con- 
ditions See Page 37 


saaanaaaaaanaas 


NORTHERN PINE 


MINNEAPOLIS, MINN Dec. 8.—Railroads 
were in the market in the last week buying a 
limited amount of northern pine for snow 
fences and station repairs. 30x manufacturers 
also took some material. Retailers and indus- 
trials for the most part are continuing to buy 
for immediate needs. Prices are unchanged. 


BUFFALO, N. Y., Dec. 7.—The northern pine 
trade is not showing much activity, most buy- 
ers awaiting inventories. Demand for the low 
grades is fair for the season and prices are firm. 
Building lumber is affected by a seasonable 
let-up in construction work. 


NEW YORK, Dec. 7.—Prices have stiffened, 


but the market is not active, with only, fair 
supplies. 
NORTH TONAWANDA, N.. Y., .,Dec.- 8.— 


Northern pine trade holds up well. A fair amount 
of stock has been going into building, but in- 
dustrials have been taking supplies on an in- 
creasing scale. Prices show stronger tendencies 
right along. A fair supply of stock is reported 
in the hands of wholesalers but many yards are 
looking around for stock. to be brought from 
producing points by rail this winter with which 
to replenish their supplies. 


EASTERN SPRUCE 


BOSTON, MASS., Dec. 8.—Demand for.eastern 
spruce is rather more than seasonably quiet. 
Comparatively few plants are now running on 
frames. Producers have tried the experiment 
of advancing the base price to $45. Provincial 
random is dull and prices easy. Very little is 
being done with boards. ¢ 


NEW YORK, Dec. 7 7.—The market is.stronger 
than a month ago. 
been very light. 


Canadian shipments have 
An improvement in demand is 


4 
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WELDON, WILLIAMS & LICK 


FORT SMITH. ARK. 
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Do You 
Sell to 


Furniture Factories 


or other woodworkers? 
If so, we can help you build business and conserve profits 


Do you know that a large number of 
concerns in your line are subscribers 
for our credit information service, 
(which also gives leads for new busi- 
ness), and that we are better able to 
serve you than any other credit 
agency? 
Ask for rates and Pamphlet No. 49-S 
Giving Full Details. 

Try our Collection Department any 
time on delinquent or disputed ac- 
counts, whether or not you are a 
subscriber. For rates ask for Pam- 
phlet No. 49-C. 


LumBermen’s Crevit AssociaTION 
Suite 1740-68—608 So. Dearborn Street 
CHICAGO, ILLINOIS 
Eastern Headquarters, 157 East 44th St., New York City 








Established 1847 


Foreign Forwarders, 
Customs Brokers. We 
handle all classes of 
cargo, collect invoices 


C.B. Richard & Co. 


29 Broadway, NEW YORK 


Ocean Freight  Sinmcrai creat 
Brokers for Exports& Imports 


Special department handling export lumber shipments 

















Resawed Fables 


is a collection of the funniest 
prosewritings of “the iumber- 
man poet.” 

It is the everyday experi- 
ences of the lumberman, told 
with a smile. Every lumber- 
man owes it to himself, 


Price postpaid, $1.00. 
AMERICAN LUMBERMAN, Publisher 
431 So. Dearborn St., CHICAGO 











WARREN AXE & TOOL CO. 


WARREN, PA. 
Were awarded highest @ AND PRIZE 


honors Panama - Pacific 
ALSO ALASKA-YUKON PACIFIC EXPOSITICN 


International Exposition 
AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500Axes & Tools 








reported, but, at present prices, there is not 
much inducement for the mills. 
WHITE CEDAR 
MINNEAPOLIS, MINN., Dec. 8—The last 
week, marked by a change to seasonal winter 
weather, tended to bring the normal, seasonal 
quiet period for the distributers of northern 


white cedar products. 
return of 


ceded the 


activity in 


movement 


Mild weather which pre- 
winter resulted in renewed 
demands. There is little 
Prices are unchanged. 


the post 
of poles, 


HARDWOODS 


CHICAGO, Dec. 9.—Demand for both northern 


and 
December 
any 


being 


southern 
and 
significant 
the inventory period. 
received, 


hardwoods has slackened during 
distributers are not looking for 
revival of business until after 
The amount of inquiries 


however, are taken as an in- 


dication of low stocks and, consequently, active 


buying following Jan. 1 
industry 
Southern 
with 


motive 
buyer. 
steadied 
hardwoods 


INDIANAPOLIS, 
continued 


of a 
becoming 


South have curtailed mill production. 
continue 


factories 
week has 


is expected. The auto- 
continues the most active 
hardwoods seem to have 
the lighter demand and northern 
are unchanged in price. 

IND., Dec. 8.—In the 
demand, hardwood stocks 
Continued rains in 


face 
are 
the 
Furniture 
the last 
Automobile 


scarcer. 


though 
off. 


production, 


seen some easing 


demand is good, local factories reporting good 
orders and prospects for an even better spring 


than fall. 


The last week has seen more in- 


quiries from the farm implement field and it is 
reported that several factories already have be- 


#un 
shortly. 


spring 


production and others will follow 


NEW ORLEANS, LA., Dec. 7.—Demand for 


southern 
report, 
gum 


red gum a good second. 


and 


hardwoods continues brisk, by local 
prices are well maintained. Sap 
continues to rate the best seller, with 


Mill stocks of seasoned 


materials are said to be dwindling from week 
to week, with the statistical position correspond- 


ingly 


strengthened. 


KANSAS CITY, MO., Dec. 8.—Strength in 
prices is the dominant feature of the hardwood 
market, with especial emphasis on oak and gum 


quotations 


Walnut demand also is good. Fur- 


niture manufacturers have been buying steadily, 


though 


keeping 


close to their immediate re- 


quirements, and motor car companies have been 


more 


cautious as 


demand for cars decreased. 


Other consumers have been good buyers, a good 


volume of railroad business being placed. 
tailers have 


Re- 


been buying oak flooring in fair 


volume, and maple flooring has been in satis- 
factory demand. 


ST. 


LOUIS, 


MO., Dec. 7.—Improved weather 


conditions in the southern hardwood producing 
centers has resulted in the loading of more cars. 


The 


cotton 
now available for the mills. 


and more workers are 
Business continues 


crop is in, 


good with local distributers, who are in receipt 


of many inquiries. 


Those handling only orders 


with immediate shipment specifications are still 


forced to turn down business. 


All items main- 


tain a strong tone. 


CINCINNATI, OHIO, Dec. 8.—Demand for 


gum is the outstanding feature of the mar- 
ket. Prices are so erratic that wholesalers re- 
fuse to take orders except on confirmation of 
mills. 3elief is expressed, however, that gum 


has reached peak. 
in good demand by auto body makers. 


Ash, maple and elm also are 
Walnut 


demand continues good from furniture factories. 


Prices are 
port trade 
and black 
and 2-inch 
soft maple 


COLUMBUS, 


strong on gum, FAS and sap. Ex- 
is improving, with prices firm; oak 
walnut lead in demand. Soft elm 
gum are still used as substitutes for 
which continues scarce, 


OHIO, Dec. 7.—Industrial con- 


cerns are buying more liberally of hardwood, as 


they are desirous of accumulating stocks. 


Re- 


tail trade is fair, but dealers are placing fill-in 


orders only. 


River is: 


Prices are firm. Oak at the Ohio 


FAS No. 1 No.2 No.3 

Opartered ...405<% $155 $90 $50 Pe 
BRANT Sivigwic eee nicioes 109 72 45 $20 
BALTIMORE, MD., Dec. 7.—The hardwood 


movement is reported to be slowly but steadily 
gaining, and the advances made in such stocks 
as red gum, sound wormy chestnut and certain 


grades of oak are being held. Domestic con- 





en, 


sumers are in the market on a larger scale 
while the foreign business seems to be in de. 
cidedly better shape, with overseas stocks re. 
duced, ; 


HOUSTON, TEX., Dec. 8.—Hardwood busgj. 
ness is good. Flooring plants are having cop. 
siderable difficulty in getting their needs filleq 
Order files are in good shape. Production jg 
satisfactory, but net equal to shipments. 


MINNEAPOLIS, MINN., Dec. 8.—While fae. 
tory users are taking lumber only for Current 
needs, there was evident some uneasiness On the 


part of buyers with a firming tendency in the 
lower grades of hardwoods. Birch and _ bags. 
wood are quoted higher at the mills. While 


northern hardwoods have undergone only slight 
changes in prices, the strength of the southern 
woods is being reflected. 
, BUFFALO, N. Y., Dee. 7.—The 

market continues to show. strength, 
growing scarcity in some stocks. Red gum and 
sap gum are both quite strong. In some cen- 
ters Philippine mahogany is being substituted 
for red gum, since the latter has about dis- 
appeared. Mahogany is going into furniture, it 


hard wood 
With a 


is said, to a larger extent than for some time 
past. Plain oak shows much strength, with 


mills asking several dollars more in some items 
than a few weeks ago. 


NEW YORK, Dec. 7.—Hardwoods are show- 
ing increased strength and demand is holding 
up well, especially from industrials. There are 
heavy calls for maple and oak flooring, and 
prices have strengthened with a number of 
firms asking prices $1@2 higher than a week 
ago. There h&s been a decided stiffening in 
red gum and poplar. Sound wormy chestnut is 
scarce and prices have been marked up $2. 

BOSTON, MASS., Dec. 8.—Hardwoods are firm 
and prices tend upward. Demand is really 
good for the season. ted gum prices have ad- 
vanced remarkably in recent weeks. Late busi- 
ness in 4/4 FAS is reported at $130. Oak is 
firming up and some sellers have advanced lists 
$5@10. Maple sells better and substantial ad- 
vances are predicted. Flooring is in fair demand 
at strong prices. (uotations on 4x24 clear 
flooring: Birch, $82@90; maple, $98.50@100,50; 
oak, white, plain, $100.50@104.50; selects, $86.50 
@89.50; No. 1 common, $70.50@74. Quotations 
on inch are unchanged from last week. 


NORTH TONAWANDA, N. Y., Dec. 8.—An 
active demand is reported for most hardwood 
items. Maple and birch are in especially strong 
eall, industrials taking the major part of the 
stock ordered. Higher prices are reported, quo- 
tations being $10 higher than a month or two 
ago. 


LOS ANGELES, CALIF., Dec. 5.—Although 
hardwood demand has declined during the last 
week, prices continue firm, with mills refusing 
to accept, because of weather conditions, future 


orders. 
FIR, SPRUCE, CEDAR 


CHICAGO, Dec. 9.—Douglas fir has been mov- 
ing in slightly larger volume the last week, due 
probably to the continued firmness of southern 
pine. Distributers find it increasingly difficult 
to place low orders, and quotations on mill 
shipments range at least $1 higher on uppel’s 
and long joists. Heavy buying is not expected 
before the first of the year. 


NEW YORK, Dec. 7.—Regular grades are 
moving well, with arrivals easing off with the 
shutdown of many mills. The situation with 
reference to surplus lumber, mostly in odd 
grades, is improving. There are good stocks of 
lumber in the hands of wholesalers. Prices are 
firm. 


KANSAS CITY, MO., Dec. 8.—While volume 
of orders for fir has shown no improvement, it 
is said that the mills have turned down consid- 
erable business offered on present prices for later 
delivery. With the holiday shutdown in pros- 
pect, prices have stiffened a little. The demand 
has been mostly for mixed cars, and some 
straight cars of flooring. 

LOS ANGELES, CALIF., Dec. 5.—Althoug! 
demand for fir has dropped off due to the sea- 
sonal let-up in construction, prices remain 
fairly firm, with several dealers reporting slight 
reductions. Export shipments, especially 
Florida, have shown a considerable increasé 
during the last thirty days. 
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CYPRESS 


NEW ORLEANS, LA., Dec. 7.—The mill group 
report shows orders well above both actual and 
normal production, shipments the same _ but 
ranking second, production somewhat below nor- 
mal for the week. Local observers report de- 
mand steady and holding up nicely, prices firm 
at unchanged levels, car supply easy and ship- 
ments prompt to all but Florida destinations. 
The Florida embargo situation is slightly easier. 


CHICAGO, Dec. 9.—Demand for red cypress 
continues slow. Neither retail yards nor the in- 
dustries are doing much buying and few in- 
quiries are being received from any source. 
Distributers are looking for an improvement in 
pusiness after the inventory period, as stocks 
in consumers’ hands are known to be low. The 
market is steady. 


KANSAS CITY, MO., Dec. 8.—Cypress de- 
mand continues rather light. Country retailers 
have been the principal buyers of late, and bad 
weather and probably inventory work have held 
up demand. City yards have been buying only 
casually. 


NEW YORK, Dec. 7.—Prices and demand are 
holding up, despite heavy offers of substitutes. 
Late fall arrivals were heavy and a good volume 
of lumber is coming in during the early Decem- 
ber days. Cypress wholesalers are, entirely 
satisfied with the trend of the market. 

BUFFALO, N. Y., Dec. 7.—The cypress trade 
has been rather small recently, as buyers are 
holding off until after the first of the year. Re- 
tailers are not carrying large stocks as a rule. 
Prices are steady and mill stocks do not appear 
to show much accumulation. 


BALTIMORE, MD., Dec. 7.—Inquiry for cy- 
press continues fairly active, and quotations 
show decided firmness. Stocks here are small, 
and a feeling of confidence prevails. 


INDIANAPOLIS, IND., Dec. 8.—Cypress de- 
mand is very light. Call for yellow cypress 
virtually is negligible and demand for red cy- 
press has fallen vapidly during the last fort- 
night. Stocks in yards are light. This is 
particularly true in city yards where construc- 
tion until late fall caused many stocks to be- 
come badly broken. While farm trade this fall 
was rather disappoi.'ting, dealers say spring 
prospects are better than usual. Industrial de- 
mand is fair. 

CINCINNATI, OHIO, Dec. 8.—Cypress prices 
are somewhat softer in several items, due to 
lack of demand. Country trade has fallen off 
with colder weather preventing repairs to build- 
ings and silos. Yard stocks are fair, but no 
effort is being made to replenish until after 
inventory. Building demand is dull. 


HEMLOCK 


CHICAGO, Dec. 9.—Northern hemlock trad- 
ing in Michigan and Wisconsin territory is 
slowing down as the time for taking inventories 
approaches, and most orders are for mixed cars 
for fill in purposes. These are moving largely 
to the country yards although there is some 
business in the cities. Prices are steady and 
unchanged. 

NEW YORK, Dec. 7.—Eastern hemlock is 
scarce and prices are firm. Western stock also 
is firm, but the volume in hand is much larger. 
Shipments have been light. All elements of the 
trade are satisfied with the early winter con- 
ditions, as well as with the outlook. 





BOSTON, MASS., Dec. 8.—Hemlock is quiet. 
Northern and eastern hemlock prices are a bit 
soft. Western hemlock quotations have been 
slowly gaining, however, and are about $3 higher 
than the low point of the last quarter. The full 
range on eastern clipped boards is $31@33, and 
it is reported that $30 is sometimes shaded for 
random. 


WESTERN PINES 


CHICAGO, Dec. 9.—Although retail yards are 
buying very conservatively, the western pine 
Market has developed a better tone and active 
trading is expected after inventories have been 
taken. Prices on No. 1 and No. 2 common are 
up $1. Mill stocks of shop have been greatly 
ee by brisk buying and prices are very 
rm, 


NEW YORK, Dec. 7.—Shipments are coming 
through promptly, but volume is not large. 





Praise 
For Our 
Flooring 


Vernon Parish Lum- 
ber Co., 


Kurthwood, La. 


We are to-day un- 
loading the car of 1x3 
Edge Grain Flooring 
shipped us by your 
company, and we just 
want to compliment 
you on the quality of 
the stock you have 
shipped to us. 

We know that com- 
pliments are usually 
not what the Mills re- 
ceive from the dealer. 
They never hear of 
the good things, but 
they usually do hear 
when the dealer has 
a complaint to make, 
and we just want you 
to feel that we do ap- 
preciate it when an 
unusually good lot of 
stuff is shipped us. 


Yours very truly, 
Ed. Steves & Sons, 
Ernest Steves, 


San Antonio, Texas. 


NOTE :— 


All Texas sales 
handled by An- 
gelina County 
Lumber Co. — 
All sales outside 
of Texas handled 
separately by 
each company. 








“SUDDEN SERVICE” 
Big Asset to Dealers 


Lumber dealers who want to reduce 
their stock investment and increase 
their turnover should try our “Sudden 
Service.’ We make a specialty of get- 
ting shipments of all regular items out 
within 24 hours after receipt of order— 
which you will agree is quite unusual for 
a mill. And remember we pay the same 
attention to our quality as we do our 


service. Let us quote you on a car of 


*Angelina and Calcasieu 


LONGLEAF PINE 


Timbers, Yard and Shed Stock 





ANGELINA COUNTY LUMBER CoO. 


KELTYS, TEXAS 


VERNON PARISH LUMBER CO. 


KURTHWOOD, LA. 


*ANGELINA COUNTY STOCK IS NOW GRADE-MARKED 


so 











If We Lumber; If You Lumber; If They Lumber; 
“That Good Ewing Stock” 


reduces kicks to a minimum. It is 
faultlessly fabricated, reasonably, 


priced, and measured right. The following can be loaded instantly, wire us 


for prices: 


2 cars 4/4 C&B Quartered Red Gum 

lcar 4/4 C&B Figured Red Gum, 35% FAS 
lcar 8/4 FAS Quartered Red Gum 

Y. car 8/4 C&B Quartered Red Gum, 35% FAS 
2 cars 4/4 No. 2 Common Plain Red Gum 

5 cars 4/4 C&S Plain White Oak, 9” and wider 
lcar 4/4 FAS Plain White Oak 

lcar 5/8 C&B Plain White Oak, 30% FAS 


lcar 8/4 FAS Plain Red Oak 

lear 5/4 C&B Plain Red Oak, 50% FAS 

2 cars 4/4 FAS Plain Sap Gum (Steamed) 

2 cars 4/4 No. 1 C&S Plain Sap Gum (Steamed) 
2 cars 3/4 No. 1 C&S Plain Sap Gum (Steamed) 
2 cars 5/8 No. 1 C&S Plain Sap Gum (Steamed) 
lcar 4/4 C&B Quartered Black Gum, 4% FAS 
2 cars 6/4 Log Run Elm 


Angelina Hardwood Co. 


EWING, TEXAS 
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You Can’t Afford 
to Overlook “Nearwhite” 


T IS one of the finest of soft 
Shortleaf Pines and therefore : 
one of the best selling yard lum- 
bers you can get. Stock it. You'll 


it a profit maker. 


SUMTER LUMBER CO. 


ELECTRIC MILLS, MISS. 


E. E. HALL, Sales Manager 














Birch 
Maple 
Beech 
Basswood 
Elm 
Norway 
White Pine 
Hemlock 















Buy Your Hardwoods 
Sawn to Order Now 


The most economical way to buy your hard- 
wood requirements is to buy them sawn to order. 
We're just beginning our new cut and now is the 
best time in the world to let us figure on your 
sawing contracts. Quality trees, careful manufac- 
ture and inspection insure you dependable stock. 


It costs nothing to investigate 


Stack Lumber Co. 


MANISTIQUE, MICHIGAN 







































THE LUMBER UNDERWRITERS 


with unquestioned ability to maintain an un- 


broken record of satisfactory payment of claims, 


offer Lumbermen 


Profit Participating Insurance 
With No Liability for Assessment. 


A. B. Banks & Company, Managers 


FORDYCE, ARK. 


Western Office, 1421 Northwestern Bank Building, Portland, Oregon 


a 














Some items are scarce and none are plentiful, 
The increase of prices that went into effect Dee, 
1 has been absorbed nicely and the market jg 
going ahead on a very firm basis. 


BOSTON, MASS., Dec. 8.—There is a moder. 
ate demand for western pines, showing norma] 
seasonal proportions. Pondosa pine quota. 
tions are unchanged. No. 2 common is the best 
selling grade. Demand for Idaho pine is fair 
but not so good as two or three weeks ago, 
Quotations on No. 3 common have been ad. 
vanced, 

KANSAS CITY, MO., Dec. 8.—There is a very 
light demand for western pines from retailers, 
but a fair demand for shop from millwork plants 
and screen builders. Some items of California 
pine have moved up, and other items have made 
smaller advances. 


LOS ANGELES, CALIF., Dec. 5.—During the 
last two weeks there has been an advance rang- 
ing between $3 and $5 a thousand on pine lum- 
ber, this being occasioned by the reported mil] 
shortage. The mills, according to reports, now 
have their surplus stock almost exhausted and 
retailers are doing their best to build up re- 
serves before the closing of the mills. 


REDWOOD 


NEW YORK, Dec. 7.—Industrial demand for 
redwood is fairly brisk. Stocks are being grad- 
ually decreased at wholesalers’ warehouses, but 
are still in fairly good condition. 

KANSAS CITY, MO., Dec. 8.—The demand 
for redwood from retailers is largely for mold- 
ings, small dimension, lath and siding. There 
is not much industrial demand, and only a small 
inquiry. 


LOS ANGELES, CALIF., Dec. 5.—Redwood 
prices hold firm, but there hag been a slight 
decline in buying. Retail stocks are up to their 
usual average at this time of year. The for- 
eign demand holds the market steady. 


NORTH CAROLINA PINE 


NEW YORK, Dec. 7—Items generally are ad- 
vancing. Wholesalers cannot state the extent 
of the advance, but an upward tendency de- 
veloped the middle of last week and has grown 
more pronounced. Roofers and trim have been 
in heavy demand and some yards report poor 
stocks on hand. Buyers are active. 


+ -_- 


BUFFALO, N. Y., Dec. 7.—North Carolina 
pine market is strong, particularly in roofers,’ 
in which it is getting difficult to place orders. 
The number of transit cars is much reduced. 
Mills report that they have a good many roofer 
orders on hand and predict higher prices. Bad 
weather in this territory also tends to hold down 
retail purchases. 

BALTIMORE, MD., Dec. 7.—North Carolina 
pine demand suffered from a week of rain that 
hindered outdoor activities. This is not the 
busiest season for the box factories. Florida 
sales, however, sufficed to keep quotations firm. 
Edge stock boards, 4/4, were sought quite freely, 
and roofing and frames remain strong. 


SOUTHERN PINE 


CHICAGO, Dec. 9.—Demand for southern pine 
has slowed down considerably since the first of 
the month and the retail yards show little dis- 
position of adding appreciably to their holdings 
until after the holidays. Heavy transit arrivals 
have caused a slight softening in some items but 
mill shipments are steady. 


NEW ORLEANS, LA., Dec. 7.—Mill reports 
indicate a slight increase of bookings and larger 
increase of shipments and a moderate decrease 
in production for the week. Shipments led, 
climbing a little above the normal line, orders 
ranked second and production third. Local re- 
ports indicate prices firmly held, with current 
business not quite as active as ten days ago. 


CINCINNATI, OHIO, Dec. 8.—Southern pine 
demand largely continues of hand-to-mouth or- 
der, with dealers holding off buying until after 
inventory. Building is reduced to minimum i1 
residence section due to unusual cold. Prices 
remain firm with no change from _ previous 
week. Shipments arriving promptly with car 
supply ample for all needs. 


ST. LOUIS, MO., Dec. 7.—Orders for yellow 
pine were received in fairly large amounts last 
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ee week, and there was.a number of inquiries cov- BOSTON, MASS., Dec. 8.—The shingle mar- HOUSTON, TEX., Dec. 8.—Shingle men ex- d 
1tiful ering the whole list. Upper grades of No.1 and ket is dull. Top prices for white cedars are pect prices to stiffen before long on account of 
men No. 2 common dimension are strong, 1x12 No. 2 $4.75 for extras and $4.25 for clears, but the the shutting down of West Coast mills. The 
et i reflecting a distinct increase in price. There bulk of the presert light trading is at 25 cents demand is still quiet. Prices on clears are 
— was some weakness shown in l-inch No. 2 com- less. Red cedars are in comparatively light $3.15, and stars, $2.75. Lath continue strong 
mon, both in S2S&CM and in shiplap, also in supply and prices are firm at $5.96@6.01, rai at: No. 1, $5.25; No. 2, $4.25. 
1x8” and 1x10” No. 2 common S4S. _ Dealers’ delivery, of the best makes of British Columbia 
oder- stocks are not large. Some time is expected to XXXXX. Local buying of lath is light but sell- 
rmal elapse before there is any great volume of 2-inch ers report good demand at some outside points. ? saa tal - a il 
Uuota- om ready for shipment. Transit lists continue Eastern spruce lath are $8 for 1%-inch and $8 mp ANGELES, CALIF., Dec. 6.—The shingle 
. best below normal. @8.25 for 15-inch. market is quiet, with reports reaching here 
fair Boe ea that many mills are preparing to close down 
ago, KANSAS CITY, MO., Dec. 8.—Southern pine a Techs” Wea dns cam ce aaa ae 
ad- demand has been only fair, and orders have = [NDIANAPOLIS, IND., Dec. 8.—Shingle de- market. Se — 
been largely for mixed cars for immediate re- mand continues slow. However, the outlook ; 
: quirements. Some mills have had to turn down jg not at all bad, accoréing to local jobbers, who 
ile parts y nines are % po i ge ~~ yen are preparing for an exceptionally good spring. NEW ORLEANS, LA., Dee. 7.—Cypress shin- 
lants ag meee ase one re otner in tie sour. Shingle stocks, while not large now in rural  gie demand is fair. An advance of 35 cents is 
. There were some reports of trouble over ship yards, are such that buying in many cases will a eee ae yp id to b 
orn ment of wet lumber. Prices are a little stiffer pot be necessary immediately after inventory, repented om cyprems bests, whic — aus —— 
nade than they were a week ago. Demand for indus- put March, or probably February, is expected to in rather low supply. Otherwise quotations 
trial and railroad stock is good, timbers and see a big volume of orders from the farm trade. stand unchanged. Cypress lath continue in 
th car siding being in very good demand. Lath demand also is quiet. Prices of both active call with prices unchanged and accept- 
towed ae shingles and lath are steady. ances closely restricted to mixed car orders. 
lum- INDIANAPOLIS, IND., Dec. 8.—The southern 
mill pine situation here is somewhat puzzling to 
now retailers. Although demand has slumped rapidly 
and during the last week, the price levels are firm 
re- and there are no indications of a softening ty i RSS 
market. Jobbers say that low production at «0 
the mills is responsible for this situation. De- ‘y) 
mand for timbers holds up well. As a general '%) 
rule, stocks in retail yards are not heavy and gv 9 
1 for in order to prepare for spring, it will be neces- @ G x 
rrad- sary to do a big volume of buying. \); \ 9° 
; but oy i ® 
NEW YORK, Dec. 7.—Heavy timbers continue v“ o 17 
to lead the advance of prices, but in all items Xv 
nand of southern pine there has been new strength 
10ld- and price gains have resulted ranging as high 
‘here as $3. The Florida demand has been reflected | 
small here. Mills have announced that coming quota- \ 
tions will be higher. 
vood va = Moore Kilns at Delta Land & Timber Co., Conroe, Texas 
light HOUSTON, TEX., Dec. 8.—AIll items of 
their southern pine are in strong demand. Order 
for- files are in excellent condition, and the trade is 
very optimistic. oore 
= © * 
BUFFALO, N. Y., Dec. 7.—Demand for south- Kiln Drying 
ern pine has dropped off. Prices are firm. No. 2 Moist Air 
ad- dimension being among the strongest items. “ , 
tent Rain has interfered with production in the D K ] 
de- South, though for the last week or two better ry | ns 


‘own weather has prevailed in some sections. 


ct Southern Pine 


poor SHINGLES AND LATH are drying all kinds and 


classes of hard and soft 



































aes KANSAS CITY, MO., Dec. 8.—With smaller d ] ll . : ; 
’ woods at piants all over W m 
— supplies of shingles offered and the holidays h P ‘ rite for the Southe Pine issue F 
“seo near, prices have moved up another 5 cents and the country. Let-us put “a 99 . f : 
sa are firm enough to warrant expectation of an- you in touch with a user of Moore Facts it contains facts F 
ofer other advance. Demand is not large, but is near you No obligation ' ‘ 
better than it was a year ago at this time. . . . . re 
a There is a fair demand for siding, both redwood and figures that will interest you. gl 
and western pine being wanted and some orders i; 
being placed for cedar. Lath demand is a little . 
lina slower, and mostly for southern and western 
that pine. 
the > 
ie Th a0 ikea ih, dike, 3s aie Moore Dry Kiln Company 
irm. was noted in shingles this week, conditions re- aa SINCE 1879” 
ely, maining the same. Prices maintained a firm KILN BUILDERS 
tone. Quotations: Extra clears, $3.15, mill , a =~ rtlan Or 
base, and $4.66, St. Louis; extra stars, $2.75, Jacksonville, Fla. 2 Fally Equipped Plants. North Po d, as 
mill base, and $4.09, St. Louis. Demand is | 
mostly from the country trade and for straight 
pine cars of extra clears. 
t of o 
lis- P 
ae COLUMBUS, OHIO, Dec. 7.—There is an ap- 
vals preciable decline in the demand for shingles, e Center e 
but attributed largely to the approach of inven- emmin = ee ral er 
- tories. Country buying is the best feature, al- Draught 
though city dealers, who as a rule have small , ee 
, Stocks, are giving small orders. Transit cars This trailer is preferred by lum- ad Si 
orts are few. Extra clear red cedars are $4.75@ bermen who tise earn Ps haul- 2M em be, -_ f, 
ger 4.80, and extra stars, $4.15@4.20. British Colum- ° ° fl sea! i uae 
nase bia XXXXX are firm at $5.85. Lath trade is mG S6ONEs OF Dogg Camere Heceuee 
led, fair and prices are unchanged. it gives a steel center line draught 
— : through the entire train. 
ent NEW YORK, Dec. 7.—Early winter trade in The sturdy construction of all Hemming 
igo. Shingles and lath is heavy. West Coast shingles 4.. 6-, and 8-wheel log wagons and trailers AXLES 4” aa 
are held bh stailers in fairly large quantities. < acewe : ‘ . in- x0 SD cKOry. 
ine The inatent ° ton beh ple i ‘ek @2 Hes ia a ‘The. at rock — ana SKEINS 3% ° x 10” or 4” x12”, long sleeve 
; 4 Psth igs somes sieges) enance cost. ney are especially designe malleable. 
* asked f s. Easte ‘ -e lath ¢ Is ’ ” ” 6 "7 
hal et Bowed ent. Je ci on chee ao to meet the needs of lumbermen. That’s ae er ne Ca oe } 
< : ; tg so her | ! — are in be today on center bar, 43"'x614", with 3”x5” built-up 
: ’ 4 e most dimcu 8) in operations. rs. 
ces BUFFALO, N. Y., Dec. 7.—Shingle prices are: seine oP TONGUE 4’’x6’’, 5’long;reach,4’’x6”,1i’iong. 
pos British Columbia XXXXX, $5.71; Washington Write for Complete Catalog Today. CAPACITY 10 tons. 
ca nae, $5.56; extra clears, $4.96; stars, $4.36. M 
So much curtailment of output has taken place N W ( ) Y 104 ; 
that offerings have been much reduced. Retail- HEMMI? G AGON FACT R 9 Meridian, 1SS. 
low ers are buying only as needs develop. 
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HOLADAY-HOUSE. The marriage of Miss 
Mary House, of Indianapolis, Ind., to Willard 


G. Holaday, manager of the Phoenix Juumber 


Co., of that city, was solemnized on Sunday 
afternoon, Nov. 29, in the Harveys Chapel 
Methodist Episcopal church near Arcadia, Ind. 
The ceremony, an impressive one, Was per- 
formed by Mrs. C. M. Holaday, mother of the 
bridegroom, assisted by Rev. Arlington Singer, 
pastor of the church. The church was beauti- 
fully decorated and the ceremony was preceded 
by a musical program. <A wedding reception fol- 
lowed the service at the home of the bride’s 
parents, Mr. and Mrs. Robert M. House. Mr. 
and Mrs. Holaday left for a motor trip to French 
Lick. They will be at home in Indianapolis 
after Dec. 10. Mr. Holaday, who is the son of 
Mr. and Mrs. C. M. Holaday, of Carmel, Ind., 
attended Earlham College and then entered the 
Jumber business in Indianapolis. His bride at- 
tended the Indiana State Normal College at 
Muncie and Butler College 


LANZER-KINZEL. Miss Mildred L. Kinzel, 
daughter of Mr. and Mrs. C. J. Kinzel, of Mer- 
rill, Wis., was married recently to Dr. Frederick 
Lanzer, of Merrill, at the home of the bride’s 
parents, Rev. W. L. Kohn officiating. The wed- 
ding was a very quiet and unpretentious affair, 
the popular young couple having stolen a march 
on their many friends in the city, preferring to 
be wed in the presence of only their immediate 
families. Dr. and Mrs. Lanzer left for La 
Grande, Ore., where they will spend part of 
their honeymoon as guests of Mr. and Mrs. 
Lesley K. Kinzel, formerly of Merrill. The 
bride is the granddaughter of Mr. and Mrs. 
A. H. Stange, of Merrill, her grandfather being 
one of the most widely known Jumbermen in the 
Wisconsin industry as well as on the Pacific 
Coast where he heads large interests. Her 
father is in charge of the Kinzel Lumber Co., 
of Merrill, one of the Stange operations, and 
her brother, Lesley, is manager of the Mount 
Emily Lumber Co., La Grande, Ore. As she 
also has numerous uncles and cousins in the 
lumber business she may well be said to be one 
of a “lumber family.”” The newlyweds will re- 
turn to Merrill sometime during the holidays 
and will make their home at 701 W. Main Street 
in that city. 


WARFIELD-McKEE. Paul Warfield, of Mon- 
mouth, Ill, associated with his father in the 
lumber business there, was united in marriage 
with Miss Louise McKee, of Des Moines, at a 
candle-light ceremony in the bride’s home in 
Des Moines on Nov. 28. Rev. Robert W. 
Thompson, pastor of the United Presbyterian 
Church of Des Moines, performed the ceremony. 
Mr. and Mrs. Warfield will be at home after 
Dec. 15 at 409 East Archer Avenue, Monmouth. 


BUSINESS CHANGES, INCORPORATIONS, ETC. 


(Concluded from Page 90) 


Willamina—Hardwood Saw Mill Co. has begun op- 
eration. 

NORTH CAROLINA. Charlotte—Elrod TLumber Co. 
has opened for business with offices on tenth floor of 
Realty Bldg. J. EB. Elrod heads company. 

TENNESSEE. Martin—C. H. Brundige has started 
a retail lumber business, 

TEXAS. McAllen 
business. 

WASHINGTON, Chehalis—S. A. 
gun sawmill operation. 

Seattle—C, G. Gray engaging in business as Gray 
Lumber & Shingle Co. 

Snowden seer & Sutton have started sawmill op 
eration, 


New Sheds and Yard Improvements 


CALIFORNIA. 
lumber shed. 
NEBRASKA. 


Economy Lumber Co, has begun 


McKenzie has be 


Pomona—Curran Bros. erecting $2,000 


Grand Island—Nelson Lumber & Sup 


ply Co. planning improvements including millwork 
building. 
OHIO. Dayton—East Dayton Lumber Co. erecting 


annex including factory and storage sheds. 
TEXAS. Dallas—Temple Lumber Co. remodeling. 
Edinburg—-Howard FE. Tewell announces erection of 
sheds for Tewell Lumber Co. 


Casualties 

ALABAMA. Fayette 
ing mill by fire. 

IDAHO.  Cottonville—Sawmill of Wm. Cooper near 
here burned; loss about $2,000. ; 

ILLINOIS. Watseka—Mackemer & McBroom Lumber 
Co., loss by fire, $75,000 in plant and stock; yards 
destroyed. 

IOWA. Leighton—W. A. Hudler Tamber Co., loss 
by fire, $50,000; building and stock destroyed. 

Waterloo—Waterloo Sash & Fixture Co., loss by fire, 
$35,000: main building saved. 

KANSAS. Norton—Foster Lumber Co., badly dam- 
aged by fire. 

MICHIGAN. Detroit—City Lumber Co., loss by fire, 
$10,000; shed, stock and trucks destroyed. 

MISSISSIPPI. Chicora—Robinson Land & Lumber 
Co., loss by fire, $300,000; sawmill destroyed; will be 
rebuilt at once. 

NEW YORK. Port Jefferson—Loper Bros. Lumber 
Co., loss by fire, $40,000. 


Arthur Lumber Co. lost plan 


OREGON. Warrenton--Lath mill of the Prouty 
Lumber & Box Co., damaged by fire; loss about $2,000. 

PENNSYLVANIA. Scranton—Spruks Lumber Co., 
storage yards destroyed; loss, $100,000. 

WASHINGTON, Arlington--Equipment of Ebey Log- 
ging Co. damaged in train wreck. 

Milltown-—Victoria shingle mill damaged by fire; loss 
between $30,000 and $40,000; mill destroyed, kiln saved. 

Woodinville-—-Sawmill of Machias Mill Co. damaged 


FOREIGN 


Timber Conditions Bad in Baltics 


WASHINGTON, TD. C., Dee. 7——Commercial At- 
tache Mayer reports from Riga, Latvia, that the 
timber situation in that Baltic State appears hope- 
Jess. The fourth and last timber auction held this 
vear was a failure like the three that preceded it. 
Sawmills are idle, working only part time. Stocks 
in Jumber vards are reduced to a minimum. Mush- 
room companies which have sprung up since the 
war are rapidly being driven to the wall and the 
old established companies have, without excep 
tion, Jost money this year. This situation has 
arisen chiefly because Russia has been dumping 
Jarge stocks of timber on the western Kuropean 
market at sacrifice prices. Most of it comes out 
via Archangel and it is difficult to estimate the 
quantity involved. 

Saaaeaaaaaaani 


Wood Exports for October 


WASHINGTON, ID. €., Dec. 7.—Exports of wood 
and manufactures of wood from the United States 
averaged slightly under $12,000,000 a month for 
the first ten months of 1925. The total for the 
ten months was $119,337,059. These figures were 
compiled by the Jumber division, Department of 
Commerce. October exports were a little under 
the average, being valued at $11,649,054. 

Exports of boards, planks and scantling for the 
ten months were valued at $68,373,169, or 57 per- 
cent of the total, and softwood lumber exports 
amounted to $46,720,053, or two-thirds of the total 
board, plank and scantling figure. ‘There is noth- 
ing new or unusual in these percentages, the pro- 
portion of lumber to other wood products shipped 
having remained fairly constant for some time, 
The decrease in timber shipments from the com- 
parative period of Jast year also shows prac- 
tically no change from its status of a month ago. 

Imports of wood and its manufactures for the 
first ten months of this year had an aggregate 
value of $101,073,105, a gain of 9 percent over 
the 1924 period. October showed a slight decrease 
from the same month last year, sawn lumber im- 
ports increasing considerably to balance a decrease 
in log and timber items and in certain manufac- 
tured products. 

Douglas fir lumber exports to Japan still stand 
at about half of last year’s figure, or 112,104,000 
feet for 1925, compared with 222,394,000 feet in 
1924. China has taken this year 65,059,000 feet, 
against 96,248,000 feet last year. Shipments of 
Douglas fir to the United Kingdom this year in 
ten months totaled 30,503,000 feet, against 15.- 
704,000 feet in 1924. “Other Kurope” this year 
took 28,864,000 feet, compared with 5,774,000 feet 
last year. Australia this year has taken 81,138,- 
000 feet, against 58,881,000 feet in 1924. The 
South American shipments also increased this year, 

Southern pine lumber has increased from 556,- 
673,000 feet last year to 589,268,000 feet this year. 
Of these totals, the River Plate took 161,538,000 
feet last year and 172,697,000 feet this year. 
Canada and Mexico show small decreases. 

Ilardwood exports continue to stand above last 
year’s figures. In round millions of board feet, the 
principal exports were: Oak, 152; gum, 47; pop- 
lar, 26; ash, 21; mahogany, 15, and walnut, 9. 
Oak exports last year were 144 million feet at the 
end of October. The United Kingdom has taken 
only about 1,000,000 feet more of oak this year 
than last, but several European countries have 
taken larger proportionate increases, that for the 
Netherlands being 6,895,000 feet in 1925, against 
2,697,000 feet last year. Total hardwood lumber 
exports this year were 303,284,000 feet, against 
277,244,000 feet in the 10-month period of 1924. 

Softwood tie exports increased this year, having 
been 2,414,068, against 1,742,560 in 1924, while 
hardwood tie exports dropped from 480,485 last 
year to 356,440 this year. Mexico led in tie im- 
ports this year, having taken 535,073. while Can- 
ada took 421,876, Peru 248,447 and Guatemala 
207,670. 














Finland Lumber Sales 


WASHINGTON, D. C., Dec. 7.—Assistant Trade 
Commissioner Kekich reports to the Department 
of Commerce from Helsingfors that Finnish lum- 
ber sales were 1,851,300,000 feet at the end of 
October. While lumber stocks were low, prices 
continued weak and the market for the coming 
season was described as uncertain. 














SASH, DOORS and MILLWORK | 


Zero temperatures throughout the Northwest in 
the last few days gave a stimulus to demands for 
storm sash and doors and mills in the Minneapolis 
and St. Paul (Minn.) district have been fairly 
busy. City trade has been quite active for this 
time of the year. Some of the mills have large 
contracts for outside areas and will be on full 
schedule for some months. Lumber going into the 
products of the sash and door mill products has 
been showing strength in the last few weeks and 
this, some millmen say, is almost certain soon to 
show in the price schedule of the sash and door 
mills. 

Sash and door and interior finish manufacturers 
at Duluth, Minn., report a surprising influx of new 
business. Two companies advise having made 
large bookings lately. Plants are operating on full 
time and quotations on all items are stiffening. 

Kansas City (Mo.) plants report enough orders 
on hand and in prospeet to run at the present 
rate for some time to come, possibly until the 
spring demand begins. Prices have improved a 
little on yard stock while specials are firm. 


The Buffalo (N. Y.) door plants and planing 
mills report the falling off in business that is 
looked for annually toward the end of the year, 
The bad weather so far this month has placed a 
check upon construction work, but the amount is 
said to be about normal. 

The sash and door factories of Los Angeles 
(Calif.) are just about holding their own at the 
present, with a number of mills about caught up 
on their work. Orders now on file’ are scarce, due 
to the season. Stocks will remain low until after 
the inventory period. 

Steadiness characterizes the demand for mill- 
work and doors and sash in Columbus, Ohio. Fac- 
tories have booked orders which will keep their 
usual forces employed until after the first of the 
vear, and inquiries continue good. Operations of 
plants average from 75 to 80 percent of capacity. 
The open winter has helped building operations, 
and this has been reflected in the demand for mill- 
work of all kinds. Prices are not satisfactory, 
however, as there is still considerable cutting to 
get orders. 

The Baltimore (Md.) sash and door men have 
reason, on the whole, to feel rather confident over 
trade conditions. Orders are still coming in with 
sufficient "frequency and for such quantities of 
mill products as to bring the total of business 
done up to impressive figures, and it has been pos- 
sible to maintain prices at levels that yield ac- 
ceptable margins of profit, at least for special 
items. Of course, the time is at hand when a 
slowing up in the requirements may be looked for, 
but this is no indication of a real set-back and 
will doubtless not be allowed to influence the trade 
adversely. That the amount of business done here 
is large appears from the fact that despite heavy 
shipments of mill products to this market, these 
receipts are being absorbed without difficulty. 

Shipment from the factories of glass for build- 
ing purposes is exceeding incoming orders, this 
condition being especially marked in window glass, 
according to the Glass Worker. The same author- 
ity says: “Inventory time has begun among the 
distributers and large users of window glass, and 
a period of comparative slowness in receipt of 
orders is looked for. Once the decks are cleared 
there is no reason to expect anything but a con- 
tinued lively demand for building glass. Factories 
are away behind on some sizes and qualities, and 
in no instance is it possible to get prompt ship- 
ment. Several window glass plants are reported to 
have such smabl stocks that they can not be 
counted upon to help in filling out a car.” 


Union Painters Have Bright Idea 


IfTAMMOND, IND., Dec. 8.—If the union painters 
of Hammond have their way all sash and doors 
will have to be delivered on the job unglazed, and 
the painters will do the glazing. The craft has 
decided that on Jan. 1 notification is to be sent 
to the bosses informing them that after sixty days 
from that date all sash will have to be glazed 
on the premises of the job where they are to be 
used. 

The contractors, lumber dealers and planing mill 
operators are very much opposed to the proposition 
and are voicing a loud protest. It is said the cost 


of glazing will be doubled, thus adding a little 
more to the total cost of construction of the build- 


ing. 
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LUMBER TRANSPORTATION 


New Line to Facilitate Freight Traffic 
WASHINGTON, D. C., Dec. 8.—Division 5 of 
the Interstate Commerce Commission has issued 
an order directing the Seaboard Air Line Rail- 
way Co. to utilize to its full reasonable ea- 
pacity the newly completed Brooksville & In- 
verness railway, extending from Inverness 
Holder) to Brooksville, Fla. The new line 
connects a gap between the line of the Sea- 
board extending from Waldo to Inverness and 
the Tampa Northern railway extending from 
Tampa to Brooksville. The utilization of this 
additional route will greatly facilitate the move- 
ment of such traffic and relieve the congestion 
on the existing line of the Seaboard extending 
between Waldo and Plant City. Division 5 
acted on the ground that because the Seaboard 
js unable currently to transport all freight traffic 
offered it for movement over its line between 
Waldo and Plant City ‘‘an emergency exists 
which requires immediate action.’’ The Sea- 
board company joined in the petition filed by 
the Brooksville & Inverness company that an 
order be issued authorizing and directing it to 
utilize this new route, which will in effect make 
available a double track facility between Waldo 
and Plant City ‘‘and will best promote the 
service in the interest of the public and the 
commerce of the people.’’ 








Commission Issues Fourth Section Order 

Division 2 of the Interstate Commerce Commis- 
sion has issued fourth section order No. 9,245, in 
response to application No. 12,770 filed by F. L. 
Speiden, Agent, on behalf of participating carriers, 
granting this authorization : 


In instances where departures from the long- 
and-short-haul provision lawfully exist in rates 
on lumber, the petitioners are authorized to estab- 
lish rates on lumber, rough or dressed, edges glued 
together. in carloads from, to and between points 
within the territory east of the Mississippi River 
and south of the Ohio and Potomac rivers, ineclud- 
ing Helena, Ark., the same as the rates contem- 
poraneously maintained on like kind of lumber, 
provided that the rates at intermediate points af- 
fected shall not exceed the lumber rates at the 
same points. 

Schedules Further Suspended 

Division 2 of the Interstate Commerce Commis- 
sion has further suspended until Jan. 12 schedules 
under investigation in Investigation & Suspension 
Docket No. 2,477—-Lumber from Kentucky to Ohio 
Points. The rates under suspension are carried in 
Supplement No. 33 to I. CG. C. No. 1421, filed by 
Agent B. T. Jones. 


Railroads Earnings for Ten Months 

WASHINGTON, D. C., Dec. 8.—Class 1 railroads, 
with a total mileage of : 36,628 miles, earned on 
their property value ‘sateen the first ten months of 
1925 at the annual rate of return of 4.83 percent, 
according to reports received by the bureau of 
railway economics. In the eastern district the 
rate Was 5.21 percent on the carriers’ property in- 
vestment. In the southern district the net income 
was at the annual rate of 6.06 percent, and in 
the western district 4.07 percent. 

During October nineteen Class 1 railroads oper- 
ated at a loss, of which eleven were in the eastern 
district, seven in the western, and one in the 


southern. 
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e e 
Revenue Freight Loading Data 

WASHINGTON, D. C., Dec. 9.—-Loading of revenue 
freight for the week ended Novy. 28 totaled 923,213 
cars, according to reports filed today by the car- 
riers, This was an increase of 44,082 cars over 
the same week last year and an increase of 88,132 
cars over the same week in 1923. It also was an 
increase over the corresponding weeks in 1920, 
1921 and 1922. Due to the observance of Thanks- 
giving, the total for the week of Nov. 28 was a 
decrease of 134,461 cars under the preceding week. 

Coal loading totaled 172,279 cars, a decrease of 
16.903 cars under the week before and 336 cars 
under the same week last year. Compared with 
the same week in 1923, it was an increase of 15,666 
cars, 

Grain and grain products loading amounted to 
48.696 cars, 4,425 cars under the week before and 
628 cars under the same week last year. It was, 
however, an inerease of 3,023 cars over the same 
Week in 1923. In the western districts alone, 


T.P.L. Co. Redwood Siding 


Looks better and lasts longer 


IDE T.P.L. Co. Redwood Bungalow and Colonial 
Siding contains no knots, pitch streaks or other 


defects. 


Cut from properly seasoned, selected 144” Redwood stock, 
this siding is smoothly dressed and bundled in standard 
Iengths. It lays flat, stays flat, and assures tight joints 
because it does not swell, shrink or warp. With an even 
texture and a surface containing innumerable tiny cells, 
Redwood takes and holds paint admirably. 


T.P.L. Co. Redwood Bevel Siding is supplied in 4”, 5” 
and 6” widths and in 3 grades—clear grade, ‘‘A’”’ grade 
and ‘“‘B”’ grade. Every piece is carefully milled, properly 
seasoned and in all respects complies with the most rigid 
grading rules. Every T.P.L. Co. Redwood clapboard is 
smoothly and squarely butted and ready to use. They 
save carpenter’s time and keep waste down. 


Permeated during growth with a natural preservative, 
Redwood is protected against fungus and insect activity. 
Redwood siding, clapboards, shingles, window and door 
frames, foundation timbers, cornices and trim, porch 
columns, rail and balusters, insure against big repair and 


maintenance charges. 


Additional information on T.P.L. Co. 
Redwood Siding and other items gladly 
furnished upon request. 
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3067 McCormick Building 
332 So. Michigan Ave., Chicago 


941 Pershing Square Building 
100 East 42nd St., New York City 


Chhe Pacific Lumber Co. 


Iwooce 


Robert Dollar Building 
311 California St., San Francisco 


THE LARGEST MANUFACTURERS AND DISTRIBUTORS OF CALIFORNIA REDWOOD 
MEMBERS OF CALIFORNIA REDWOOD ASSOCIATION 











grain and grain products loading totaled 30,097 
cars, a decrease of 1,447 cars under the corre- 
sponding period last year. 

Forest products loading totaled 65,199 cars, 
2.698 cars under the week before and 1,957 cars 
under the same week last year. It was, however, 
an increase of 340 cars over the same week two 


years ago. 
(Sa eBeaeaeaeaaea. 


. . . 
Railway Equipment and Supplies 

In the latest issue ef Railway Age inquiries 
and orders for railway cars are reported as 
follows: 

INQUIRIES—Pittsburgh & West Virginia, 1,000 
gondola cars, 50 tons’ capacity: Lehigh Valley, 
1000 steel, drop and gondola cars, 70 tons’ ca- 
pacity. 

OrDERS—National Tube Co., 50 hopper car 
bodies, with Greenville Steel Car Co.; Wabash, 
2,000 automobile box cars as follows: 1,000 with 
American Car & Foundry Co., 300 with Streator 
Car Co., 700 with Pullman Car & Manufacturing 
Corp.; Atchison, Topeka & Santa Fe, 850 general 
service gondola cars, with American Car & Foun 
dry Co., 500 furniture cars, with Pullman Car & 
Manufacturing Corp., 500 box cars, with General 
American Car Co. 


TROUBLE AND LITIGATION 


BELLINGHAM, WASH., Dec. 5.—On the eve of the 
trial, the suit brought by the Michigan Timber 
Co. of Maine against the Bloedel Donovan Lumber 
Mills, seeking $108,000 damages for alleged timber 
losses by fire in the Saxon district in July and 
August, 1922, was settled out of court in a man- 





ner satisfactory to all litigants. The suit was 
filed in May, 1925. On November 12 the defense 
filed a cross complaint in which $3,260.22 was 
asked as the balance due on a bill of $6,260.22 
incurred in fighting the fire in question. 


MEMPHIS, TENN., Dee. 7.—H. F. and J. M. 
Linder, timber dealers, operating under the firm 
name of Linder Bros., have filed a voluntary peti 
tion in bankruptcy in the federal district court. 
The petition lists effects $309,153 and liabilities 
of $110,853. The assets include timber Jands in 
St. Francis and Arkansas counties. 


Patents Recently Issued 


The following patents of interest to lumbermen re- 
cently were issued from the United States Patent Office. 
Copies may be obtained from R. E. Burnham, patent 
and trade-mark attorney, Continental Trust Building, 
Washington, D. C., at 20 cents each. 
patent and name of inventor when ordering: 

1,563,317. Saw guard. Carl B. Auel, Irwin, Pa., 
assignor to Westinghouse Electric & Manufacturing Co. 

1,563,325. Saw-table guide. Frank Bielaski, Detroit, 
Mich. 

1,563,356. Collapsible crate. 
Griswold, Iowa. 

1,563,462. Stop gage for setting anvils of saw swages. 
Edward P. Armstrong, Portland, Ore. 

,563,539. Saw set. William L. Taylor, Black Oak, 


Charley M. Franklin, 


Ark. 

1,563,684. Veneer press and the like. John E. Black, 
Mendota, Il. 

1,563,844. Sawing machine. 
Huntington, W. Va 

1,564,043. Heading holder for barrel-making mac hine, 
Edwin F. Beugler, Buffalo, N. Y., assignor to E. & B 
Holmes Machinery Co., same place. 

1,564,141. Process for impregnating living trees. 
Carl Schmittutz, Bad Kissingen, Germany 


William E. Gerlach, 


State number of 
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Advertisements will be inserted in this de- 
Partment at the following rates: 


25 cents a line for one week. 

45 cents a line for two consecutive weeks. 

60 cents a line for three consecutive weeks, 

75 cents a line for four corsecutive weeks, 

Eight words of ordinary length make one 

ine. Count in signature. 

Heading counts as two lines. 

No display except the heading can be ad- 

mitted. 

Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in arder to 
secure insertion in regular department. All 
advertisements received Jater will be placed. 
under heading Too Late to Classify. 






























DO NOT OVERLOOK THE SPLENDID PLANT 
at Narkeeta, Mississippi, offered for sale under ‘‘Busi- 


ness Opportunities,’’ on page 104. 





THE WAY TO MAKE A SALE 


Is to advertise in a paper that reaches the people who 
would be interested in what you want to sell. When 
you want to sell anything used in the lumber world 
and allied industries advertise in the AMERICAN LUM- 
BERMAN, 431 S. Dearborn St., Chicago, Il. 
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WANTED BOOKKEEPER 





Man for retail yard in Toledo, Ohio. Must have lumber 
office experience and competent to figure estimates. 
Reply in own handwriting, giving age, references and 
salary wanted. 


Address “K. 131,’’ care American Lumberman. 


PURCHASING AGENT 
For line yard company with headquarters in city. Must 
be thoroughly familiar with retail lumber yard require- 
ments and capable of buying materials for over twenty- 





five yards. State age, experience, whether married or 
single, and salary wanted. Must furnish references. 
Address “K. 129,’’ care American Lumberman. 





WANTED EXPERIENCED MANAGER 
For lumber yard located in Chicago suburb. 
Address “K, 127,’’ care American Lumberman. 


WANTED—MAN EXPERIENCED 
In lumber sales promotion and advertising for city re- 
tail business. 
Address 





“K, 107,’’ care American Lumberman. 


WANTED—STATIONARY ENGINEER 
Some electrical experience, for large sawmill plant in 
Northern Wisconsin. Must be fully competent. Give 
full particulars first letter. Address P. O. BOX 368, 
Marshfield, Wis. 


WANTED—RETAIL YARD MANAGER. 
Indiana point. Prefer married man not over 35, thor- 
oughly familiar various building materials. Must have 











good record. Salesman, credit man. Oounty seat. 
Sales around $100,000. References. 

Address “K. 105,’’ care American Lumberman. 

WANTED 

Assistant in Detailing and Billing in department of 
wood working plant near Chicago. Give age, last 
employer, etc. 

Address “K, 123,’’ care American Lumberman. 





WANTED FOREMAN 
Experienced in manufacturing of medium priced bed- 
room furniture; must understand work thoroughly. Good 
opportunity. 
Address “K, 119,’’ care American Lumberman. 


WANTED: HIGH CLASS SALES MANAGER 
By established New York City wholesaler. Must have 
experience and knowledge of buying and selling indus- 
trial trade. Address ‘‘E. 109,’’ care American Lumber- 
man, giving full particulars. 


WANTED: SALES MANAGER 
Wholesale yellow pine. Prefer man capable of han- 
dling special items any kind of wood. 
Address “H. 134,’’ care American Lumberman. 


ESTIMATOR, 
Experienced price-man on special and stock doors. 
Prefer man who can price items from list after quan- 
tities are taken from plans by quantity surveyor. 
Attractive salary. Position to be filled early in January. 
Give full particulars. 
Address “AH 124,’ care American Lumberman. 


WANTED—A YARD FOREMAN 
For a retail lumber and building material yard near 
Chicago, must be able to take entire charge of all stock 
coming in and going out, keep yard in good order etc. 
State age, references and salary wanted, and state how 
soon you can come; answer in own hand writing. 
Address ““A. 121,’’ care American Lumberman. 
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EXPERIENCED MILL MAN WANTED 


Must have knowledge of figuring, handling and market- 
ing millwork, doors, frames, mouldings, etc., from ware- 


house in Chicago. Chicago salesman preferred. Give 
salary, references and full particulars regarding past 
employment. 

Address “K, 118,’’ care American Lumberman, 





STENOGRAPHER IN SALES DEPARTMENT: 
Manufacturing corporation in exceptionally good South 
Carolina town desires man of some experience to take 
over the handling of orders and shipments, and also 
to do a limited amount of stenographic work. No retail 
business. The position has great possibilities for the 


right party, with the added advantage of a very de- 
sirable location. State age, salary expected and when 
available. 

Address “A. 120,’* care American Lumberman. 





WANTED— 
Competent estimator, biller and detailer. Must be able 
to prepare estimates, take measurements, detail and 
bill special work for large or smal! buildings. Good 
salary and steady position. 
Address “A. 104,’’ care American Lumberman. 


WANTED 
Capable man to handle West Coast business, both buy- 
ing and selling. Address W. T. FERGUSON LUMBER 
COMPANY, St. Louis, Mo., stating compensation and 
experience. 








YARD MANAGER 
For one of the best country yards in the Northwest. 
Good town of 2,500 population in South Dakota. Must 
have man with exceptional ability on sales, credits and 
collections. Liberal salary and opportunity for advance- 
ment. In first letter give full particulars, references, 
salary asked and state how soon you could come. 
Address “G. 116,’’ care American Lumberman. 
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WANTED—SALESMEN 
Can use two or three high class men capable of Selling 
millwork direct to builders in Cook County, Ill. ff 
you can invest $5,000 in a money-making concern ye 
can offer you a real opportunity. None but thoroughly 
experienced young men need apply. 

Address “K. 108,’’? care American Lumberman, 


: SPECIALTY SALESMEN 
To sell high-grade specialty to retail yard trade. Regj 
advantage in price over all competition. Free news. 
paper advertising for each dealer with opening order, 
Liberal commission. Permanent. Start side line if pre. 
ferred. Address MANUFACTURER, Room 836 Trang. 
portation Building, Chicago. 


EXPERIENCED COMMISSION 
Lumber salesmen in all important lumber consuming 
centers, to sell genuine Alaska spruce, chiefly factory 











stock and clears. Want only high-class men. Libera] 
commissions. 
Address “H. 131,’’ care American Lumberman, 





WANTED—COMMISSION SALESMAN 
To sell our Cedar Cream and Premium grade shingles, 
We are in position to give quick daily service. 
JAMISON LUMBER & SHINGLE CO., 
Everett, Washington. 


SALESMAN 
Live wire for wholesale sash and door jobbing house 
in New York City and vicinity. Good opportunity for 
right party. Give full particulars. Answers strictly 
confidential. 
Address “G. 108,”’ care American Lumberman. 


WANTED—EXPERIENCED SALESMAN 
Manufacturer of California White and Sugar Pine want 
salesman well acquainted with Eastern Industrial and 
Pattern trade. 

Address 








“KF. 136,’’ care American Lumberman, 


WANTED 

By Pittsburgh leading wholesale and manufacturing 
company handling a general line—Idaho white and west- 
ern pine, Oregon and California pine, hemlock, yellow 
pine, spruce, fir and cedar, also K. D. frames, mould- 
ings, etc., high class salesmen, familiar with yard trade 
and industrial concerns in Pennsylvania, Ohio, New 
York, New Jersey, Michigan and West Virginia. Write 
us, giving age, references and territory most familiar 
with, experience and salary desired. Write P. 0. BOX 
NO. 438, Pittsburgh, Pa. 


WANTED—SALESMEN 
To sell southern pine and gulf refi cypress lumber ona 
commission basis. 
ELM CITY LUMBER COMPANY, New Bern, N. O. 











WANTED: ASSISTANT MANAGER 
One that is able to do the office wotk. Must be a fair 
writer and good in figures. Reference required. 
Address “G. 109,’’ care American Lumberman. 


HARDWOOD LUMBER BUYER 
Young man to buy, grade and ship Kentucky and Ten- 
nessee small mill stocks. Also to handle concentration 
yard where volume will warrant. Must be native and 
know conditions in every detail. 
Address “G. 104,’’ care American Lumberman. 


WANTED: A RELIABLE MAN 


For small country yard in Wisconsin. 
Address “G. 110,”’ care American Lumberman. 


WANTED 
Man at Watseka to act as bookkeeper and collector, 
with some lumber experience. 
Address “RF, 109,’’ care American Lumberman. 














WANTED—MAN 
Capable of taking off and estimating special millwork. 
State age and salary required. 
“DPD. 120,”’ care American Lumberman. 


Address 























CABINET WORKERS. 
Skilled men. Open shop, excellent working conditions, 
steady jobs. Give references and state pay desired. 
WARREN-HUCKINS COMPANY, E. 4th St. and Rail- 
road Ave., Jacksonville, Fla. 





WHEN YOU WANT EMPLOYEES 
Advertise in the Wanted—Employees column of the 
AMERIOAN LUMBERMAN, 431 S. Dearborn St., Chi- 
cago, Ill. 





WANTED—A SALESMAN 
To sell southern hardwoods in Ill., Wis., Ind., Mich. and 


Ohio territory. To a man with established trade in this 
territory we can offer an attractive proposition. 
JOHN A. SPENCER LUMBER CO., 
Suite 801, 624 So. Michigan Ave., Chicago, Ill. 


SOUTHERN YELLOW PINE SHIPPER 
Broadening activities materially for coming year and 
has openings for salesmen calling on retail yards. Pre- 
fer men with established trade. Replies confidential. 
High class proposition. 

Address “K, 128,’’ care American Lumberman. 


WANTED 
Salesman familiar with fir shop grades and manufac- 
ture to solicit orders for cut stock, frames, etc., for 
fir and white pine. Give reference, state experience and 
salary. 
Address 








“*K, 112,’’ care American Lumberman. 





COMMISSION SALESMEN 
West Coast manufacturer and wholesaler, 
lished, highest rating, wants 


long estab- 
reliable representatives. 


High-class references required and given. Exclusive 
territory. ; 
Address “R. 23,’’ care American Lumberman. 





WANT A GOOD SALESMAN ? 
Place an advertisement in the Wanted & For Sale De- 
partment under heading Wanted—Salesmen. AMBRI- 
CAN LUMBERMAN, 431 8S. Dearborn St., Chicago, Ill. 





SITUATION WANTED AS ESTIMATOR 
— or biller De ad with all classes of work. 


ress 31,” c&re American Lumberman. 


LOGGING SUPERINTENDENT 
Age 35, healthy, active, experienced in railroad build- 
ing, teams and skidder operations. Accustomed to 
logging in very hilly country. Best reference furnished. 
Address “K. 138,’’ care American Lumberman. 


PERMANENT CONNECTION WANTED. 
By man with long experience, lumber, millwork and 
builders’ supplies. Competent millwork estimator, suc- 
cessful salesman, Best references. Will go anywhere. 
Address “K, 108,’’ care American Lumberman. 


EXPERIENCED SAW MILL FOREMAN 











Wants to make a change. Can go any place. Any kind 
of timber. 
Address “"K. 109,”’ care American Lumberman. 





POSITION WANTED 
As manager of good retail yard. Prefer Indiana point 
or Southern Michigan. 12 years’ experience in all de- 
partments. Available January ist. Reference, last 
employers. 
Address “K. 106,’’ care American Lumberman. 
MILL SUPT. OR SAWYER 
19 years’ experience. Large mills, pine or 
Married. Strictly sober. First-class reference. 
Address “*K. 104,’’ care American Lumberman. 


WANTED—POSITION IN FLORIDA 
As lumber yard foreman, grader and checker of Yellow 
Pine. Twenty years’ experience in yard and office work. 
Employed now; desire change on account of climate. 
References furnished. 
Address “K. 126,’’ care American Lumberman. 


SITUATION WANTED BY YOUNG LADY 
In Chicago or North Shore Retail tumber yard. Book- 
keeper, stenographer, cashier; 10 years’ experience. 
Address “K, 124,’’ care American Lumberman. 


WHOLESALER—EXPERIENCED 
All problems sale of Y. P. & West Coast woods from 
office; also broad road exp. Desire conn. Asst. Sales 
Mer. Est. wholesaler, Mfr., or Mgr. smaller Wholesaler. 
Address “K, 125,’ care American Lumberman. 


FIRST CLASS EXPERIENCED LADY 
Stenographer desires position. Available at once. 
go anywhere. 

Address 





cypress. 
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“‘B. 139,’’ care American Lumberman. 
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